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HEAT CONTROL 
operates by both air and water 
temperatures, smoothing out 
and operating the burner fer 
short intervals | 
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THRUSH 
FLOW CONTROL 


permits circulation ef water : 4 
only when heat we oeeeees 3 pre-e 


















ELIMINATE COLD 70° 


FORCED | AND SELL MORE HOT WATER HEAT! 
CIRCULATION 
















| a Thrush Flow Control System of Hot Water Heating 
preseavrytinacingy ip is completely automatic, sensitive to a fraction of a degree 
response, pea to room temperature change, heats quickly and is econ- 


every radiator heat omical to install and operate. 









fue seenemy am it provides a steady, even, continuous flow of heat that 


eliminating 


—— aan gives a feeling of comfort and well being quite unlike any 


MAIL THIS COUPON! 


H. A. Re 
See S08 Pores, toe Ce., 


] other heating method. Heat stratification is prevented 
j and ‘‘cold 70’’ is eliminated because there is always some 
Tell us how we ~~ increase our 2s radiant heat. It is positively the most sensitive, satisfac- 
eS vessearinica* 3 tory and economical form of heating you can possibly rec- 
a 
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System. 
ommend to your customers. Mail coupon for bulletin. 








H.A. THRUSH & CO., PERU, INDIANA 












THRUSH FLOW CONTROL SYSTEM 
OF HOT WATER HEATING 
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Ws sapped thin la gel hiihd udagE 
£o ws. BUILD THEM TOUGH 


Mo" installations of YOGE!, Frost-Proof Closets and Hydrants 


have to withstand all kinds of use and abuse, receiving 


, 
we 








little if any care and attention. We know this, and consequently 
our products are designed to give years of economical service 


under any and all conditions. 


YQGEL Frost-Proof Closets and Hydrants have a reputation for 
durability and efficiency. They live up to their reputation so 
well, that every YQGE!. installation means satisfied customers 


and more profits for Plumbers. 


JOSEPH A. VOGEL COMPANY 


Wilmington, Delaware - St. Louis, Missouri 


















































Vogel No. 1— Many thousands in use in Vogel Frost-Proof Hydrant for ouvt- Vogel No. 4 — Frost-Proof. China bowl, 
all parts of the country. Cannot freeze, side installation and for use on top supply. Same valve as the Vogel No. I. 
no matter how cold the weather. farms, dairies and in unheated As good-looking aos a bathroom closet 


garages. Can never freeze 


WQGEL Frost-Proof Products 
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THE WELL-DRESSED PIPING 


SYSTEM SHOULD WEAR... 


® In piping, it’s what a system wears 
that determines ow it will wear. 

That’s why Republic produces a 
complete line of pipe, made from a 
variety of materials and by several 
processes to provide the engineer 
and contractor with the proper pipe 
for every occasion—pipe that will 


wear best under the conditions en- 


countered—pipe that will be most 
economical from every cost angle. 

Make the Republic jobber your 
“pipe tailor.” Remember that he has 
a complete line available to pro- 
vide for every piping need. Write 
us for further information, literature 
and the name of the nearest supply 


house stocking the Republic line. 





resisting Toncan lron—in black or galvanized 
finish— made by butt welding, lap welding or 


Republic’s patented electric resistance weld- 


ing. In sizes to 16 O. D. 






































|. es CLEVELAND, OMIO 


When writing Republic Steel Corporation for further information, please address Vepartment D.E. 
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NOW 


BELL & GOSSETT 
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FRONT 






» 40° 22° go? 90 | 






Tilve your 


v? vest 
plified ja? Pocket 


Y Understood 


WITH A FEW MOVEMENTS OF THE 
SLIDE IT AUTOMATICALLY SELECTS 
THE PROPER SIZE OF PUMP... GIVES 
THE CORRECT PRESSURE HEAD... 
AND SIZES THE PIPE! 


ASK YOUR WHOLESALER HOW 
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FOR Quickly amd Uccunalely 


Sensationally new and different! Something the DESIGNING ONE AND TWO- 
Radiator Heating Industry has needed and wanted 

for a long time. Here it is—the B & G Systemsyzer PIPE FORCED HOT WATER 
—— simplified Slide Rule which enables you to HEATING SYSTEMS 


design and pipe-size a Forced Hot Water Heating 
System in practically no time. 

Heating engineers—nationally known—have en- 
dorsed the Systemsyzer — but it doesn’t take an 
expert in mathematics to work it. Just get your 
heating plan in front of you, and push the slide! The 
answers come out like magic—and come out right! 

Here’s a genuine opportunity—a positive help in 
selling today’s most talked-about heating system— 
B & G Forced Hot Water Heating. 

The B & G Systemsyzer is offered FREE to every 
heating contractor on a Special Offer which will be 
explained to you by your wholesaler. Call him at once. 


BELL & GOSSETT COMPANY 
3000 Wallace St., Chicago 4 


TO GETA B&G SYSTEMSYZER 




















\ HERES WHY 
COMPLETE UNE peu 


@ Capitol Stoker Boilers are de- 
signed to operate with any stoker. 
Extra high steel bases provide 
setting height without pitting. 





























@ Capito! Radiators are avail- 

able in three, four, five and six 

tube sizes. Many other styles of 
Capitol Radiators 


DEPEND 
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.. STYLED FOR TODAY'S MARKET 


The Capitol line includes all 
sizes and types of cast iron boilers, 
steel boilers, direct radiation, con- 
cealed radiation, enclosures, air con- 
ditioning equipment, warm air furnaces, 
ventilating fans, unit heaters, water 
heaters, valves, traps, feeders, low 
water cut-offs and every kind of heat- 

ing accessory. 








@ Capitol Fincast Convectors have all fins cast in one 

piece. Have no joints to loosen or leak. Can be 

recessed or concealed with Capitol enclosures to 
harmonize with any interior. 


ON 





U-Ss 








@ Capitol Series“ A” Red Top Coa! 

Burning Boiler. Large, well-propor 

tioned combustion space. Long 
fire travel. Rapid circulation 


@ Capitol U -S-25 Oi) Burning Boile: 
with water-surrounded combustion 
chamber. Designed for completely 
automatic operation. Modern jacket 
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... TO MEET SPECIAL DEMANDS 
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MAP SHOWING WIDE SPREAD OF DISTRIBUTION FACILITIES FOR 
| carr OL BOILERS ann CAPITOL RADIATORS 
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ig good business to meet the need for 
every heating and air conditioning 
job from one source... under one reli- 
able name. There’s an added advantage 
when the name is CAPITOL. For over 
fifty years the United States Radiator 
Corporation has been known to the 
trade for the honest value and depend- 
able quality of its products ... its 
long established policy of fair dealing. 
Your assurance of buyer-satisfaction! 


UG0 0 AIRY UW KS My DAUR) (1 (ORPORA TION 


General Offices: Detroit, Michigan 


When you order CAPITOL there is no 
waiting. Our eight busy factories are 
keyed up to meet your demands. 
Twenty-seven direct factory branches 
and hundreds of local sales offices will 
keep you informed—help you get the 
business. Ample warehouse stocks 
carried in principal market centers 
make it possible, in many instances, 
to make overnight shipments. Write 
for complete information today. 


Branches and Sales Offices in Principal Cities 
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HAVE A 
REAL FRANCHISE 




















For the third successive year 
Briggs Beautyware was on dis- 
play at the annual convention of 
the N.A.M.P. At the recent meet- 
ing held in Atlantic City, May 
24th to 27th, 1937, Master Plumbers were 
more convinced than ever that Briggs 
Beautyware formed-metal plumbing fix- 
tures have brought a new sales appeal 
toowners, builders and architects—an appealthat 
produces ready sales at new, substantial profits. 








The lustrous porcelain enamel finish in single or 
two-tone combinations of pastel shades, is 
unmatched for sheer beauty. The practical 
utility of design and construction makes possible 


BRIGGS MANUFACTURING COMPANY - 


VALUE! 















































an entirely new approach to competitive bidding. 


Briggs Beautyware has established a rea/ fran- 
chise value for Master Plumbers! Satisfied cus- 
tomers everywhere furnish enthusiastic proof of 
this fact! You, too, can enjoy this franchise —see 
your wholesaler or write Briggs— Detroit, direct. 


PLUMBING WARE DIVISION 


DETROIT. MICHIGAN 


101 Park Ave., New York, N. Y. 
177 Michigan Blvd., Chicago, III. 


2980 Wilshire Bivd., Los Angeles, Cal 
657 Lincoln Rd., Miami Beach, Fla. 
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@ The STREAMLINE Solder Fitting is a cast bronze fitting... rigid anc 
strong. More than that, and because it is made of tough unyielding bronze 
the pipe openings may always be machined to positive, accurate capillary 
fit for the pipe, and... they stay that way... perfectly round... even wher 
subjected to the intense heat required when the job calls for the use of « 
higher melting point solder..No other fittings furnishes as much support fo 
the pipe lines or as neat and workmanlike appearance when the job i: 


done. They are more positive in use and more satisfactory for you to handle 


phe S.2* No special layout is ever required in the installation of STREAMLINE Fitting: 
in order to make the feed holes more accessible. Naturally, no plumber o 
steam-fitter would install a STREAMLINE Tee or Elbow with its feed holes or 
the side opposite to that on which he is working .. . that’s horse sense, toc 
...and on reducing tees or elbows the hole is drilled in such a position tha 
it is always handy for the operator. 


Remember, too, that the feed hole is a far superior method for the insertior 
of solder than any other. In addition to being the most positive way of doin¢ 
it, it has an exclusive advantage in furnishing the operator with actual visua 
proof that the joint he has made is LEAK-PROOF . . . without resorting to ¢ 


pressure test. Properly performed, there is no guess-work about it. 


When the solder is inserted through the feed hole, capillarity causes it te ‘ 
thoroughly bond pipe and fitting and to travel outwards to the end of the 


fitting where it immediately becomes visible as a complete ring around the | . 
5 T # & A MA L : hs = pipe. THIS IS PROOF POSITIVE OF A tEAK-PROOF JOINT. IT SAVES BOTE | ' 


‘IPE AND FITTINGS DIVISION 2 aaleanemer 


STREAMLINE IS THE WORD FOR EFFICIENCY. USE STREAMLINE FITTINGS | 
MV ELLE R BRA $$ C oF WITH STREAMLINE COPPER PIPE... ALWAYS. | 


PORT HURON,MICHIGAN 














ERW is a real Wasgér Circulator. It bk 
everythigg a Circulator ghould have and #lany 
added sfatures, includig: 


1 - FI'S QUIET. Qugt when you gef it — quiet 
in Mears to come. 
2% IT’S LEAK PROOF. Sealed wh the famous 
M-H Packless Sq@al, an exclusiv@feature of vital 
mportance. Nofoil or water t@soil the modern 
basement. 
3 - ITS PRECKSION BUILT. Bearings perfect i\ , 
aligned with pfrecision tolergnces. \.\ S39 f WATCHAFOR 
4-ITS SCIENTIFICALLY ZLUBRICATED. Dil 


reservoir lubfication desig# insures trouBle- <= Z a SPEC AL 


|; 
free perform@nce. Long I@sting oil supply OXY 
readily renewed by home opner. 7” l | OFF IR! 

































_ a . m | OUR NEAREST BRANCH 
THe Minneapolis#ioneywell Patkless Seal Circ WILL GIVEFYOU 


lair is designed find engineere@ for years of se i W DETAISS 
vice. Install one Yon your next \Wob. Watch for 
Spd@rial Spring Offer ... Minneaffolis-Honeywell 
Regtglator Co., 280KFourth Ave. Sok Minneapolis. 
Brang¢h and distribuing offices in prigcipal cities. 









RUTOMATIC 
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ECHICEAGGE FAUCET NEWS 





Issued Monthly by The Chicago Faucet Co., 2700-22 N. Crawford Ave., Chicago, IIl. 











All parts of Chicago Faucets subject to wear are incorporated in a stand- 
ardized, removable, interchangeable operating umt and are as easily 
renewable as an electric light bulb. 








or thase popula 
FLAT TOPPLD SINAS 


EW HOME planning and 
kitchen modernization trends 
tend toward an increasing use of 
shelf type sinks. To meet this 
growing demand for swing-spout 
sink faucets for slab installation, 
the two Chicago Sink Faucets 
shown at the left have been de- 
No. 739 signed. They embody all those 
This swinging-spout sink faucet with concealed hose and structural and operating features 
spray meets every kitchen requirement. Housewives will which have made Chicago Faucets 


welcome it eagerly. Spout swings 180 degrees. Indexed R » Sa Za 
diverter handle at top of spout sends water through hose famous for quality. Thus it is now 





or spout. Spray head has removable, self cleansing face possible for the many home owners 
plate. Quaturn valves and spout require three holes Sn a oo 

on 6-inch centers. Hose guide shank may be placed at who prefer Chicago Faucets for 
any convenient distance to right or left. Chromium plated. their proven service economy to 


equip new shelf. type sinks with 
these reliable units. 











CHICAGO 
FAUCETS 


No. 747 Last as Long as 
F h h d t desired this faucet . ~ 
a yg fo At ror the Building 


No. 739, minus the hose-spray and diverter feature. It 
will give life-time service, free from trouble or expense. 
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AIR CONDITIONING 


WATER COOLING 





DIRECT EXPANSION 


HOT WATER HEATING 





STEAM HEATING 

















HIGH PRESSURE STEAM 


sk HEATING was brought toa new stage of 3% COOLING is only one of the five comfort 
modern design and efficiency by Trane Coils in elements brought to residences and apartments 
Trane Unit Heaters—successors to pipe coils in by Trane Coils in Climate Changers for year 
factory heating practice. ‘round air conditioning 
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TRAE 


A dynamic development that 


revolutionized an industry 


e@The modern air conditioning engineer begins 
thinking of his layout in terms of how much work 
the coil has to do. He must work with coils whose 
performance is a known factor; with data that is 
complete and completely reliable. He knows that 
no air conditioning system is any better than the 
coils that constitute the heart of the air tempering 
operation. 

Trane research work on coils found its first prac- 
tical results in the startling announcement of the 
Trane Convector— the first practical fin-and-tube 
heat delivery unit that supplanted cast iron 
radiation in residential work with the more natural 
process of convection. Blast heaters and unit 
heaters for factory service were also announced. 

There followed almost immediately the further 
refinement of “concealed heat” radically changing 
heating layout practice in big buildings as well as 
in residences. 

These Trane “Firsts” have had a deep influence 
on the air conditioning industry. In the years fol- 


+x xxx TRAE 


“NO AIR CONDITIONING DEVICE IS BETTER THAN ITS COILS” 


lowing that first announcement, Trane has consis- 
tently led the heating industry in volume of coil 
heating surface as well as in variety of installation. 

With an enviable breadth of heating experience 
behind them, Trane research was then directed 
towards cooling — water and direct expansion. In 
this field the Trane Coil instantly became a potent 
factor. It rated consistent specification among the 
foremost technical men in the fields of specialized 
problems in process work. 

Today behind every Trane Coil is a wealth of 
experience proved in the laboratory, in the factory, 
and in the field that has made it the number one 
choice of consulting engineers, architects and air 
conditioning designers —the Standard Coil for any 
air conditioning problem. 

This field and laboratory experience is reflected 
in Trane Technical Data Bulletins. Here conserva- 
tive figures, logically arranged, enable the engineer 
and designer to pick with confidence exactly the 
coil required to solve the problem. 


THE TRANE COMPANY @ LA CROSSE, WISCONSIN 
Trane Company of Canada, Ltd., Toronto 


Manufacturers of correlated systems and equipment for 
Heating— Cooling — Ventilating — Humidif ying — Dehumidifying 





sir VENTILATING: No matter how large your 
problem of tempering cleansed moving air may 
appear, Trane Coils are built to fit that problem. 





Srv HUMIDIFYING: Excessive dryness especially 
in winter can only be rectified by adding mois 
ture to the air. Trane equipment automatically 
provides for any desired humidity condition. 


jr DEHUMIDIFYING: Summer cooling makes rigid 
demands on moisture reduction equipment for 
proper comfort levels. All Trane air conditioners 
provide for this phase of Weather Magic. 
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FREE an extra SALESMAN 
WITH EVERY MOTOR 
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1G-E MOTORS | 
pass ALL TESTS 





OULD you like to add to your 
sales force—right now, when 
water pump sales are increasing fast— 
without adding one cent to your pay- 


roll? 


When the domestic water systems you 





sell are equipped with G-E motors, you 


get these extra salesmen to help you sell. 


How do they help you sell? Like this: 
Prospective buyers prefer high-quality 
merchandise. They judge the quality of 
an appliance not only by its reputation 
as a unit, but also by the reputation of 
its various parts. Thus, a well-known 
name on the motor gives the domestic 
water systems you sell additional ac- 
ceptance —it is the extra salesman who 
helps you sell. 

The reputation of G-E motors, added 


to the other favorable features of the 
water systems you sell, goes a long way toward changing pros- 


pects into customers. Appliance dealers know that G-E motors A NEW G-E CAPACITOR-MOTOR FOR 
are a definite sales aid. Note what they say about it, below. DOMESTIC WATER SYSTEMS 

General Electric, Schenectady, N. Y. A Proved Success— 
industry after industry has adopted the G-E capacitor-motor 
because it will operate year after year with little or no at- 


+e FER CENT SAID | cite, more than four million are in use on electric 
“GENERAL ELECTRIC” 





Smooth, Quiet Operation— 


| In a recent impartial survey, electric-appliance | The right motor for home use—inherently well balanced and 
| dealers and department stores were asked: | quiet running. Its operation does not interfere with radio 
| reception. 
| “What makes—or brands—of motors, | 
in your opinion, would make it easier Designed for Water Systems— 
| : “u ; : 
for you to sell appliances? This new form of the capacitor-motor is specifically designed 


yf 


to meet the torque requirements and grueling duty cycle 


General Electric was named by 84 per cent. ) 
y 84p the modern domestic water system. Built by men who know 





motors, for men who know pumps. 


— | 








070-196 


GENERAL @ ELECTRIC 








June, 1937 


GQ DEALER CASHES IN ON 
NEW POWER ROUTES 




















GOULDS 





WATER 
PUMPS | 





No wonder R. M. Wade & Company, Goulds Dis- 
tributor in Portland, Oregon, orders CID Water 
Systems and Cellar Drainers in carload lots. 


Included among the Company's dealers is the 
Farmers Supply Company, one of the real live, 
up-and-coming firms of Vancouver, Washington. 
This picture shows Mr. Lyons, dynamic head of the 
Farmers Supply Company and beside him a single 
shipment of CID Deep Well and Shallow Well 
Water Systems. Typical of the many he has re- 
ceived and sold. 


Mr. Lyons makes a point of constantly keeping a 
good stock of Goulds Pumps on hand because his 
store is the water systems center of its section. Their 
salesmen make it a point to ''follow the power lines 
for prospects and for profits.” 


"Stock ‘em, show ‘em and sell ‘em'' is Mr. Lyons’ 
motto and the constant increase in his CID sales 
proves him to be right. 


Order your stock today. If your regular jobber does 
not handle the Goulds line, write for name of 
nearest Goulds distributor. 


GOULDS PUMPS, INC. 
200 FALL STREET - SENECA FALLS, N. Y. 


GOULDS + 


gene My. 


+O 
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Gould's CID Cellar 





am 














Drainer. 


Goulds Pumps, Inc., 

200 Fall Street, Seneca Falls, N. Y. 

Please send me the name of the nearest Goulds 
distributor. 


Name 


Street or R.F.D. 






Sella Pump... 
You can always depend on 


Goulds CID Water Supply Sys- 


tem for deep wells. 
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TAKE 


an advantage 


from | to 99 


Be particular about choosing convec- 
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tors. Inquire about points of character 
and dependability ! Take the Aero Con- 


vector 5-C at the left (or any other 













National Convector for that matter) 





and study any or all of its 22 advan- 





tages. Why the fins are cast integrally 






with the tubes. Why the cast iron fins 





are short... and how the heat reaches 
























their extreme ends. Why fins are widely 
spaced to pass a large volume of warmed 
air... warmed moderately because the 
air travel is short. How impossible it is 
for dirt or lint to clog in the wide area 
passages. All 22 advantages of National 
Convectors are the result of research 

thorough research which opposes rush- 
ing half-baked products to market! A 
National Radiator Wholesaler can 
explain what that means, can explain 
why no basic changes have had to be 





made in the National Aero Convector 
since it was introduced six years ago. 











As an engineer, you'll appreciate the 
principles of construction and opera- 
tion. And as a merchandiser you'll 
understand why they will appeal to 
prospects. As a business man you'll 
appreciate the customer satisfaction 








they give. Naturally, you'll want to 














FINS WIDELY SPACED AIR GENTLY WARMED RESISTS CORROSION 











FINS, TUBES 1-PIECE 
Fins and tubes are 
cast in one piece. 
Only in this way 
can contact be 
100%. Short fins as- 












There's no place 
for dirt or lint to 
catch. Unit self 
cleaning. Slope 
makes building de- 













Cast iron of fins 


know more than any advertisement 










Because of short 
air travel and wide 
fin spacing Aero- 
Convectors deliver 
a large volume of 
moderately 






resists corrosive 
agents in water. 
Thickness of the 
tube wall provides 
additional protec- 









can point out! And you should know. 
You'll find just about everything cov- 


ered in our generously illustrated 


bris roll tothe floor. 
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warmed air. 
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Catalog 196-A. Send for it! Better still 











CALL IN THE 
NEAREST 
NATIONAL 
RADIATOR 
WHOLESALER 
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THEY CAN “TAKE” IT 
Unlike certain 
types, Aero Con- 
vectors are built to 
stand shocks and 
rough handling in 
transit and during 
installation. 






FOR TEMPORARY HEAT 
Avoid damage to 
front panels during 
water work. Aero’s, 
unenclosed, deliver 
60% of 26” enclo- 
sure-height rating. 


RESERVE CAPACITY 
Aerg Convectors 
hold 13 times as 
much wateras other 
concealed radia- 
tors. Temperature 
therefore does not 
vary. 


NATIONAL: RADIATOR: CORPORATION 


Johnstown, Pennsylvania 
Milwaukee ~ Newark: New York: Philadelphia 


POSITIVE VENTING 
The vertical slope 
of tubes induces 
rapid and complete 
air elimination in 
one-pipe, vapor or 
vacuum systems. 













Branch Offices: Baltimore - Boston - Buffalo - Chicago ‘Cincinnati « Cleveland - Detroit Pittsburgh - Richmond - Washington 
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STEP UP YOUR SALES—AND PROFITS 


DOMESTIC ENGINEERING 





by tying in with the greatest institu- 
tion in the field of Oil Heating— Air 


Conditioning 


Consider these vital reasons why Gilbarco is 
the line of greatest sales and profits: 


1. Easiest to Sell... Because Gilbarco is the out- 
standing value in the industry. Architects, builders, 
heating engineers and home owners recognize and 
acclaim its performance, dependability and economy 
of operation. It is the accepted leader in 37 countries 
all over the world. 


2. More Sales-Building Features Than Any 
Other Burner... Gilbarco has everything! When 
you sell Gilbarco, you sell a complete piece of equip- 
ment with all the improvements and features which 
science and manufacturing skill have developed. 
There are no “extras” on Gilbarco. All features are 
standard equipment at no extra cost. 
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3. Lowest Service Cost ... Actual figures in many 
territories prove Gilbarco requires less service than 
any other burner made. With Gilbarco, service does 
not eat up the profit. 


4. Advertising and Sales Promotional Sup- 
port... The most comprehensive national and local- 
ized plan in the industry ...sales-minded, coopera- 
tive and complete. 


5. The Company Behind Gilbarco ... The old- 
est and largest company, with over 72 years experi- 
ence, stands squarely behind every Gilbarco product. 
It will service anything it ever made. It has never 
had an orphan...and it never will. 


Write for details of the Gilbarco dealer plan today. 




















GILBARCO FLEXIBLE FLAME OIL BURNER. GILBARCO AUTOMATIC BOILER UNIT. GILBARCO CONDITIONED WARM AIR 
A world leader in efficiency, de- Compact, beautiful and efficient. UNIT. Heats, cleans, humidifies and 
pendability and economical opera- Eight models to meet all heating circulates a continuous flow of per- 


tion. Five models. requirements. 





fect air. Nine models. 
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Wailing for YOUR 





_IF YOU HAVE WHAT IT TAKES 


































—and that something is QUALITY. 
Superior quality that speaks for itself 
to your prospects... quality that rouses 
their enthusiasm and urges them to 
buy today, rather than tomorrow .. . 
quality that can stand the white, search- 
ing light of comparison. 

Crane gives you such quality in all 
its plumbing and heating products. 
Every piece of CranEquipment, at every 
price level, provides most of its own 
‘sales arguments” because its value ts 
apparent in every detail. And when 
you sell CranEquipment, the 
power and prestige of the Crane 
name helps to make your sell- 
ing job easier—for people know 
that Crane gives them their 


monev’s worth ... and more. 


One piece of CranEquipment helps to sell 
another. CranEquip your customers’ homes 
for better value and complete satisfac- 
tion in kitchen... bathroom .. . basement. 
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- CRANE CO., GENERAL OFFICES: 836 SOUTH MICHIGAN AVENUE, CHICAGO ments from nearby stocks. Conform to 
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0 SELL THEM! 
Here's the Combination 





THAT MAKES THEM “SPARK” 


It’s only natural that more profits come to 
the plumbing or heating contractor who 
handles CranEquipment. For Crane, in its 
7-Point Plan for °37, provides a combina- 
tion of advantages that makes prospects 
“spark.” Here is a proved, workable selling 
tool especially designed for YOUR use. 
Read the main points of the Crane 7-Point 


Plan—then write us for full details! 


1 UNQUESTIONED QUALITY 
An extensive line of products 


with quality predominant. 


PLANNING GUIDES—Remov- 


ing sales obstacles and helping 


2 COMPLETE STOCKS—Con- 
veniently located—backed by 


display rooms to help you sell. you sell the complete job. 


3 ADVERTISING NATIONAL AND 

LOCAL—A continuous cam- 5 FOLDERS AND DIRECT MAIL— 
paign reaching your prospects, A wide variety of folders, cat- 
designed to create a demand for alogs and direct mail pieces fur- 


your services. nished to you. 


PRICE AND MANAGEMENT 
SERVICE—The Crane accurate 
guide to correct pricing, backed by 


DISPLAY MATERIAL—Posters, 
window displays, job signs, and 


management helps. display service. 


ICRANE: 


Branches and Sales Offices in One Hundred and Sixty Cities 


_ YAIVES, FITTINGS, FABRICATED PIPE, PUMPS, PLUMBING AND HEATING MATERIAL 


2 Loot 


ENGINEERING 


POINT No. 1 


In the Crane 7-Point Plan tor 
'37—Complete quality lines of 
plumbing fixtures, heating equip- 
ment, valves, fittings and pipe. 






An extensive, compiete line otf prod- 





ucts with guality predomtinant- that 1s 
the tremendous aid which Crane gives 
vou im making quicker, easier and 


! 
more protitable Saics 


Crane has quality 


; 
Hpathrooms fore 





Tl BS 4 St\ les: 


white and in S col 





’ 1] 
Ors; porcelain itl 


clay . and porce iain enameled on 











rigid cast iron: see Bath Section in 
vour Crane Price Service Catalog 
LA\ ALTORIES ver LOO stvles: Of 
marble. vitreous china and enan eled 
cast iron; white, colored, variety of 
trim: new stvle cabinets. dressing 
tables. and ixtures: see the Lavatory 
Section of vour Crane Price Service 
Catalog tor details. WATER CLOS 
ETS: Over 70 models: white and col 
ored vitreous « nina: wall, floor, auto 
matic trost-proof n odels . low and 
high tanks. siphon ers... Severn tray Ss. 
washdown, blowo t: bidets, tlushin 
\ alves, et SCC Water Closet Sectior 
of vour Crane Pri e Service ( atalog 


tor details 


Better heating results 
more value tor the 

custome! in (rane 

Heating equipment 
Coal, coke, oil an 


yas fired boilers for 
Steam of hot vatel 
radiation:convectors, 
humiuditiers: radiatiotr sHicias etc 
See Heating Section of your Crane 


| 
Prac ¢ Service (C.atalog for de faris 


laundry cquipment 


that appeals tO any 


nousewite he AUuS¢ 





mancs WOT CASICT 
, ;' 
lubs. sinks and t hs 
, ’ ; . 
mreous ina () 
' 
la y 
| ) id Cast ) 
ind ttf ic OmMmpa 
ments: trames trimminevs, et 


Laundry Section otf vour Crane Price 


‘ ' ’ 
Service 4 ataliog tor detatls 


Crankfhcirent Kaitcl 
quality on the surtace 


’ 


and underneat! 





’ ’ 
Lompict line of sinks 


from Sxwvunyday ‘most 


odern sink 4 ica to simplest 
enameled model: porcelain enameled 
ind nickel allovs ibinet. scull 
butler pantrv models: sink and kit 
en accessorics P| Sa lit eC of sbat et 
juIpment enablis rF you fo § nt 
t t cns ( } 
‘ italog to ict 
\ i} Sand {tit OY pr 
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Hot and cold water lines of Revere Because of its efficiency and neatness, Revere With non-rustable copper wate 

Copper Water Tube in place of Copper Water Tube is becoming increasing] lines, the hot water storage tank 
rustable material add little to overall] popular for heating lines... especially for forced should also be copper—permanentls 
building costs... save dollars in up- circulation systems. Copper, or copper allovs strong and tight. (Notice, too, that all 
keep . . . give permanent satisfaction uch as Herculoy, are preferred for automatic ioints in these illustrations are mad 

Increase property valuc. torage heaters. with Streamline soldered Fittings. ) 


Using Revere Copper Tube for oil- 
burner hook-ups is a grand idea. 
nd Re Src Drs seal dead oft coppe! 


the 1s ideal for oi] burner repair work. 


Air conditioning is a “‘comer”’ that 
means more profit for many 
branches of the building trades. Revere 
Sheet Copper for ducts, and Revere 
Copper Tube for water and refrigerant 


tah 
lines, give vital protection. 


Cash in on today’ demand for COppel 


~ 


by recommending these modern, life- 
time Revere materials, readily obtain- 


ible from 1 116 ir-bt Revere distributor. 


Rever C Copper and Brass 


FOUNDED BY | we ee Pr eS A ee ee 


PAUL REVERE 














Executive Orrices: 270 Paex Avenue, New Yorw City Mirtis: Bartimorge, Mp. launtos, Ma 


New Berrorn, Mas: Rome, N. Y Derreort, Micw Curcaco, Tu Sates Orrices 1s Perincrpar Cm 
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HE TRIPLED HIS BUSINESS WhEN 
HE SWITCHED 10 GAR WOOD 








After 19 years in the plumbing and 
heating business, Mr. Robert A. Stew- 
ard, of Ann Arbor, Michigan, took 
on the Gar Wood heating and air 
conditioning line. That was in 1935. 
The next year his business increased 
over 300%. Mr. Steward’s experience 
is typical of all who join up with 
Gar Wood. The reason for their suc- 
cess is always the same— owner and 
builder preference, a preference so 
pronounced that it has made Gar 
Wood the sales leader in 42 key mar- 
kets. Read what Mr. Steward says: **In 
1936 our business had increased more 
than 300% over the previous year. 
The results of former sales and satis- 
fied customers have accounted for a 
good majority of these sales. Builders 
and home owners alike are strong in 


their praise for the economy and de- 
pendable service of their Gar Wood 
units and as a result they have been 
our best salesmen.” There is only one 
correct way to get into this profitable 
business. Mr. Steward did it. He chose 
the sales leader. He got quick results. 
With Gar Wood, you can do it, too. 
And, because of Gar Wood AirduX 
(pre-engineered, pre-fabricated duct 
system) you need only your present 
shop equipment to get off to a flying 
start! Mail the coupon. 


Gr Choo 


INDUSTRIES, INC. 


Air Conditioning Division 


DETROIT, MICHIGAN 


Sales Dept., Air Conditioning Division 
Gar Wood Industries, Inc., Detroit, Mich. 


Send full details about the Car Wood Dealer Agreement. 
a 
ADDRESS 


cITY 
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{WATER SYSTEM 
> ~~ DEALERS 


Through suburban districts—along the public highways—through farming 
communities—into small towns and villages—rural electrification continues to 
forge ahead at a rapid pace. 





Wherever power lines put in an appearance, be they old or new, there is 
an important market for Myers Water Systems with many a farmer, home owner, 
suburban dweller, gardener, fruitman and numerous other folks in all walks of life 
as live prospects for modern water facilities. 


Myers Water Systems—the complete line for home, farm or factory—hold 
the key to greater sales and profits in this growing field. Unfailing dependability, 
simplicity and extreme economy, wide style and size range combined with con- 
sistent national publicity and favorable prices are Myers plus values which afford 
the opportunity for Myers dealers to get in on this fine business in a big way 
and profit accordingly. 


If you are not already a Myers dealer, write us immediately for catalog 
and complete information. 


THE F.E.MYERS & BRO.COMPANY 
ASHLAND, OHIO. 
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@ THE "GENUINE DETROIT” LINE 
OF STOKER CONTROLS IS COMPLETE 


y 


No..211 THERMO. 
STAT — This is an 

attractively styled in- | 
sirument incorporat- 
ing more advantages 
than any other unif 
available. It is sensi- 
tive, accurate and re- 
liable. It is furnished 
teas ; — @m with or without heat 
FURNACE LIMIT SWITCH a oe compensation (Pre- 
"No. 255 — Installed in the ; heater), and in mod.- 
_ furnace bonnet, it breaks : io te éls for summer and 
_. the stoker motor circuit a! i | winter, or day and 
- -@ given maximum allowable | Cee night control. Writ> 


rs 


» furnace temperature. Write for Bulletin 86. 
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DETROIT LUBRICATOR COMPANY 


DETROIT, MICHIGAN, U. S. A. ° 5900 TRUMBULL AVE. 
NEW YORK, N. Y.—40 WEST 40th ST. © CHICAGO, ILL.—816 5. Michigan Ave. 


DIVISION OF AMERICAN RADIATOR & STANDARD SANTTARY CORPORATION 


Canadian Representative—RAILWAY AND ENGINEERING SPECIALTIES LIMITED ak RARAA EL Toronto Winnipeg 














isn't it 7 


@ And isn’t it just as silly to put an old-fashioned 






























water-heater on a modern boiler? Time was when i 


you had no choice ... but not now! “Klieen-Tubes” “oe | 





have not only set new standards for hot water con- 
venience and economy, but they match the mode of 
modern heating equipment like a top hat matches tails. 


® Certainly. a compromise with appearance is not a 





matter of cost...for a sleek. burnished Kleen-Tube 


Heater costs no more than an ordinary one. Here's a 





fair question ....Why put canvas gloves on a debutante? 














Adams Kleen-Tube (cleanable) Water Heater is tops for 
quality. It is all copper and bronze, with removable 
headers for casy cleaning. It is light in weight, easy to 
install and lasts a lifetime . . . repairs are never nec- 
essary. You can’t afford to recommend less than the best. 


It costs no more to buy. . . but it costes leas to use. 














THE CLEANABLE WATER HEATER 
es 









ADAMS ENGINEERING CO... Ine... 2607 Wentworth Ave.. Chicago 





Phote by DEUTCH 
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BEAD CHAIN* is made to 












that manufacturers and. master craf tsmen ha : 
lied on for many years. BEAD C A IN* is's “ 
ard for the plumbing foe notrk in q 
beautiful and relia ee pe Hf 

att ’ 
profit and prestige. Use it for Matec and ta 


system replacements; suggest it for air conditioning 
units; for skylights and ventilators. It is an item you 
can well carry in stock for allied trades, in standard 
sizes, metals and finishes, with couplings and at- 


tachments. ‘ 


THE BEAD CHAIN MANUFACTURING co. 


*TRAOE MARK -AEG. | 
vu. 8. PAY. OFF. 


ie eS + ; 
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BRIDGEPORT _ CONNECTICUT... 
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GUESS ... 


Guessworx 
has no place in modern plumbing. 
Guesswork, at best, can be ex- 
tremely hazardous to the lives and 
to the health of your customers and 
also to your own reputation. These 
people look to you for PROTECTION 
against just such hazards. They put 
their TRUST in you. Don’t let them 
down. Don't betray their confidence. 
Be sure your plumbing installations 
are RIGHT from start to finish. How 
can you be sure? You'll find your 
answer in this remarkable new book 


. PRACTICAL PLUMBING. 


PRACTICAL PLUMBING covers its 
subject so thoroughly, so practically. 
that there is no phase of plumbing 
‘which has been overlooked or 
' slighted. It's a book which will en- 
tirely eliminate guesswork from your 
plumbing installations. It's a book 
which will enable you to KNOW THE 
FACTS before you tackle ANY 
plumbing job. It’s a book which 


will help you avoid costly, danger- 
ous mistakes. With the aid of 
PRACTICAL PLUMBING you'll lick 
your most complicated plumbing 
problems with comparative ease. 


PRACTICAL PLUMBING is _ just 
what its title denotes. It covers 
plumbing purely from a practical 
standpoint and resorts to theory only 
when necessary to demonstrate the 
origin of a common practice. Its 365 
pages of meaty, informative and re 
liable material are profusely and 
clearly illustrated with diagrams. 
charts and tables. These, together 
with an alphabetical ready reference 
index, will greatly simplify your use 
of PRACTICAL PLUMBING. 


You can’t afford to be without 
PRACTICAL PLUMBING. You'll find 
it indispensable. You'll find it not 
only intensely practical but also a 
beautiful addition to your trade 
library. Place your order today. 
Use the coupon. 





TABLE OF CONTENTS 


THE DRAINAGE SYSTEM. 
Chapter I.—Soil, Waste, Vent and 
Drainage Systems. Chapter I1I.—-Design 
and Sizing of Soil, Waste, Vent and 
Drainage Systems. Chapter II1.—Sewage 
Disposal 

Part IIl.—HOT AND COLD WATER 
SUPPLY. Chapter 1V.—-Cold Water Sup- 
ply. Chapter V.—Cold Water Pipe Sizing 
Chapter VI1.—Pneumatic Water Systems 
and Cylindrical Tanks. Chapter VII.- 

Domestic Hot Water Supply Systems 
Chapter VIII.— Range Boiler Connections. 
Chapter 1X.—Solar Water Heaters. 


Part III.—-MISCELLANEOUS'- SERV- 
ICES. Chapter X.—Fire Protection and 


Part I 


Automatic Sprinklers. Chapter XI.— 
Lawn Sprinkling Systems. Chapter X11. 
~—Shower Baths, Swimming Pools and 
High Buildings. Chapter. X1I1.— Drinking 
Water Systems. Chapter XIV.—Gas 
Piping and Gas Consumption. Chapter 

~——-Vacuum Cleaning and Compressed 
Air. Chapter XVI.—Water Turbines. 


Part I1V.—PLUMBING FIXTURES AND 
MATERIALS Chapter XVII.—Water 
Closets and Urinals. Chapter XVIII.— 
Other Types of Plumbing Fixtures 
Chapter XIX.—Insulation. Chapter XX. 

Pipe, Fittings and Materials. Chapter 
XXI—Mathematics and Mathematical 
Tables 








Here, at last. is a book which 
covers, thoroughly, accurately 
and from a practical standpoint. 
every phase of plumbing. 











ONLY 


RETURN COUPON TODAY 


DOMESTIC ENGINEERING co. 
1900 Prairie Avenue, Chicago 





DE-6-37 

Please send me my copy.of PRACTICAL 
PLUMBING for which I enclose $3.50. I un- 
derstand I have the privilege of returning 
this book if it isnot all itis claimed to be. 
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NEW BOOK 
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OF all plumbing fixtures, a noisy flush 
valve is no doubt the most annoying. But the 
Si-Flo Flush Valve solves this problem perfectly. 

In its operation, this valve is silent, smooth 
and efficient—reducing the sound of rushing 
water to a whisper which cannot be heard out- 
side the bathroom. 

In its construction, the Si-Flo is simple and 
sturdy throughout and has the sparkling chro- 
mium finish which is typical of Speakman 
quality fixtures. The entire operating mecha- 
nism of the valve is centered in the compact 
piston unit; if repairs are ever needed, this unit 
can be replaced in a very few minutes and 
at minimum cost. 

Speakman fixtures—a complete line for bath- 
room and kitchen—have a reputation for top 


ENGINEERING 


The Speakman Si-Flo Flush 
Valve, Pat. No. RE. 20,246, 
is so quiet in operation that 
it cannot be heard outside 


the bathroom. 


BAA 


PLING 


quality. They have been used for years in many 
of America’s foremost buildings. Today the line 
and price range are so wide, you can suit the 
purse of every customer and still cash in on 
the ready acceptance which the Speakman 
name carries. 

Let us send you literature on the Si-Flo Flush 
Valve and other recognized / 
leaders of the Speakman Line, / tak thr 
SPEAKMAN COMPANY, | “<= “ley 
WILMINGTON, DEL.— 

Quality fixtures since 1869, oy 

@ When you work with an al 
architect, wen will fird that 
he is fully informed on 
Speakman Fixtures. Our 
consistent advertising 18an 


important sales aid to you. 


SHOWERS 


A x ad A & FIXTURES 
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says hydraulic pressure test on every length (700 to 2500 lbs. per. sq. in.) 


You may think of soundness as such a basic quality in pipe as to be taken for granted. 
In order that you can take it for granted we subject each length to a hydraulic pres- 
sure test at pressures of from 700 to 2500 lbs. per sq. in., depending on size of the 


pipe. Then we know that the weld is sound—free from pinhole leaks. 








BETHLEHEM STEEL COMPANY 
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The Copper Hot Water Coil is only one 
of many features which makes a Kewanee 
Type “R” so economical to own... 
yet it is priced at a level which makes it 
most economical to buy. 


There is a Kewanee Type ‘R"’ the right 


od 


size for heating every home, from the 
largest to the smallest . . . with coal, oil 
or gas. And back of each one is 69 years 
experience in building steel heating boilers. 


Get facts about Kewanee’s low cost, econ- 
omy of operation and easy financing plan. 


KEWANEE BOILER CORPORATION 


KEWANEE, ILLINOIS 


Pictured at the left is a NEW small size 
No. 1734, 400 sq. ft. steam capacity 
burning oil, in Rex Smartline Jacket. 


Eastern District Office: 37 West 39th Street, New York City 
BRANCHES IN 61 CITIES 
division American Radiator & Standard Sanitary Corporation 
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ODGE quality truck features 
D mean extra value for your 
money. And this extra margin of 
quality built into Dodge trucks is 
changing America’s truck-buying 
habits. Proof of this is found in 
the fact that business men from 











NEW 1937 DoDGE “Lge TON DUMP — 


6-CYL.— 12 .B.— Priced with the 
lowest. pe y 1 a value! Built to stand 
up under months and years of hard service. 





‘DODGE HAULS MORE 
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NEW “1937 DODGE “Ke 1 TON “EXPRESS — 
6-C Y L.—Offered on 120” chassis with 84" body and 136” 


No Wowver AMERICA 
To DODGE /..PRICED WITH THE LOWEST !.. 


BUILT TO OUTPERFORM... 
and OUTLAST THEM ALL! 


coast to coast, literally by the 
thousands, are switching to Dodge 
trucks. When you goto buy your 
next truck it will pay you, too, to 
forget about claims and compare 
known, recognized, quality fea- 
tures. The truck “Show-Down” 
score card makes it easy for you 
to compare all the lowest-priced 
trucks. Get one free from your 
Dodge dealer today. 


DODGE 


Division of Chrysiler Corporation 








For your own protection, your Dodge 
dealer will gladly arrange easy terms 
to fit your budget, at low cost, through 
Commercial Credit Company. 


Tune in Major Bowes, Columbia Network, 
every Thursday, 9 to 10 P. M., E. D. S. T. 








manele: with 2 108” bed. Sten all t he gas, oil and tire 
saving features that make Dodge world-famous. 


1s SWITCHING 





Only Dodge of the rower. proses 


3 gives you a 6-¢ 
engine. 





Dodge pioneered the one-piece 


rear axle housing. 


® Get a “Show-Down" 
extra-quality features Dodge gives veu—iee 9 your Dodge Dealer. 














Andrew 

Surprenant, 

Bourbonnais, 
Ill. 


“OUTPERFORMS 


ANY TRUCK 
| HAVE TRIED ON TOUGH 
78-MILE RUN” 


“I have been buying and using 
trucks for 9 years. During this 
time I have had an opportunity 
to test different trucks under 
varying load conditions. A short 
time ago we tested one of the 
new 1937 Dodge trucks and I! 
was simply amazed at the way 
this truck performed. Our tests 
show Dodge hauls more on less 
gas. It outperforms any truck 
I have tried on our daily tough 
78-mile run under all route and 
weather conditions. You can 
quote me as saying ‘any man 
who wants to see something 
new in the way of brilliant 
truck performance had better 
take a look at the new Dodge’.”’ 


ANDREW SURPRENANT 
44 Bernard St., Bourbonnais, Illinois 
































Full-floating reer axle was 
pioneered by Dodge in low- 
priced 1%-ton trucks. 





® Dodge ploneered = roller- 
bearing universals in low- 
priced trucks. 


@ Four main bearings instead 
of only three—another fea- 
ture pioneered by Dodge \n 
low-priced trucks 


® Four piston rings instead 
of only three—only Dodge 
of the lowest-priced three 
gives you this quality feature 


score card and see how many more 
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tHE Best known Name \N RANGE BOILERS 





Whitaker gives you automatic arc welding of all 
seams for uniform penetration the full length of 
the weld. Side seams are rolled to reduce porosity. 
Head and bottom material is sufficiently thick 
that openings may be swaged or extruded from 
the base metal. Perfect drainage and freedom 
from sediment accumulation is assured by the Whitaker Patented Star 
Bottoms. And a specially compounded coating of pure zinc is applied by 
Wheeling’s hot-dip process on a base of COP-R-LOY for 
extra durability and better appearance. Sold only through 
recognized jobbers of plumbing and heating supplies. Specify 
Whitaker in ordering from your jobber... It’s Wheeling 
Steel. Wheeling Steel Corporation, Wheeling, West Virginia. 





IT § 





COP-R-LOY | 


Your distributor can sup- 
ply you with COP-R-LOY 
Pipe... black and galva- 
nized, made of Wheeling’s 


famous copper alloyed steel 
for long dependable service 


WHEELING 


Bax | 



















































































Please send me your new 
circular covering the complete 
line of Adapto Showers. 


Name: 
Address: 
City: 
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Dept. B 
Mueller Co. Decatur, Il. 
Gentlemen: 
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Your opportunity to add extra profits to this season's plumbing 


business lies in the Mueller line of Adapto Showers. An es- 


pecially good way to make the most of that opportunity is in 


hotel and tourist home installations. It's time to prepare for the 


vacation-touring guests that want a shower the very first thing. 


Hotel and tourist home managers will welcome the 
good news you can give them about the Mueller 
Adapto line. Mueller has made it possible to add 
a modern, good-looking shower to the present 
bath fixtures without remodeling or alterations; 
only a few minutes are required. 


These showers are made in various types to meet 
practically any requirement. In all types the water 
is automatically diverted from the shower head to 
the tub when the control valves are closed—a 
feature originated by Mueller and further im- 
proved in the Adapto Showers. They are available 
with the new self-cleaning head that punches out 
corrosion and water deposits. Prepare to get in 


on the profits this line offers. Ask your jobber for 


details. 


MUELLER CO. 


Factories: Decatur, Illinois; Chattanooga, Tenn.; Los 
Angeles. Calif. Sarnia, Ont. 


Branches: New York and San Francisco. 


UELLE 








H-5084 
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Trade-Mark 


No. 25 M. BRONZE’ 


ENGINEERING 


an all-purpose Welding Rod 


f awe sound weld deposit and excel- 
lent tinning properties of Oxweld 
No. 25 M. Bronze insure uniform welds 
averaging 40 per cent higher in tensile 
strength than welds made with ordinary 
The 


welds are non-porous and have a smooth 


bronze under similar conditions. 


surface when machined. Also, the welds 
are hard and wear-resistant. 

his Oxweld oxy-acetylene welding 
rod is unexceiled for bronze-welding 


*Pate nted 


metals of higher melting points such as 
steel, cast iron and malleable tron, for 
building up wearing surfaces and for 
fusion welding bronze, brass and various 
other copper alloys. 

Any Linde office will gladly furnish 
complete information on all Oxweld rod. 
Write for the booklet “Oxweld Welding 
Rod.” The Linde Air Products Company, 
Unit of Union Carbide and Carbon Cor- 


poration, New York and prin ipal CITIES. 


kiverything for Oxy-Acetylene Welding and Cutting 


LINDE OXYGEN e PREST-O-LITE ACETYLENE « OXWELD APPARATUS AND SUPPLIES ere Oy | uc 





ore 
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Cl) LINDE soncaen 
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What we mean by 


“SCULLY 


‘“‘You can get it here 
this afternoon? Good!” 


A foundry 25 miles distant 
phoned a rush order for 
angle iron, needed in an 
emergency. Order was 
placed at 11 o'clock. We 
made delivery at 2:30 that 
afternoon. 





Right on schedule! 3 o'clock 
on a Saturday afternoon (after 
hours) a boiler company ordered 
60 Seamless Steel Boiler Tubes 
for delivery Tuesday morning. 
We shipped that afternoon (Sat- 
urday) and the tubes arrived at 
destination—five hundred tiles 
away—Tuesday morning, right 












Do you find it hard to get your steel orders filled these 
days when mills are choked with orders? Try Scully. 
Our huge stocks are quickly available. We have im- 
mense stocks of steel, steel products, copper and brass 
always on hand in eight warehouses conveniently located. 


Phone, write or wire the warehouse nearest you. Send for 
OHT complete Stock List anda Reference Book. It’s free. 


(<a) SCULLY STEEL PRODUCTS CO. 


CHICAGO e BOSTON e 
BALTIMORE e ST. PAUL e CLEVELAND 


UNG) STATES St BEL 









SERVICE”... 






















Order came in after 5 o’clock from a company 
about 225 miles north of Chicago. This company 
needed 120 channels in a hurry. We shipped that same 
night, delivery was made next morning. 








Who said Sunday’s 
rest day? Not when an 
emergency boiler jobneeds 
attention. This particular 
Sunday (Jan. 3rd) 17 
boiler tubes were needed 
pronto. We cut and had 
them ready when the 
customer called at 2:15 
that day. 





Warehouses at 


PITTSBURGH « NEWARK, N. J. ¢ ST. LOUIS 
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AND FOR YEARS TO COME 





N the past fitteen years there has been 
This FRIGIDAIRE Electric 
Room Cooler is typical of 
present profit opportunities. 
There are more in use than 
all other makes combined. 


no greater business opportunity than 
that offered today by air conditioning— 
heating, cooling and conditioning of air. 
The Delco-Frigidaire franchise offers 











a line of products that covers this field com- 
pletely ses 
neering. 


right in price... right in eng!- 

It offers national leadership in_ both 
heating and cooling. 

[t offers unusual opportunities tor pres. 
ent profits. 

But most important of all it offers the 
proven record of General Motors in taking 
its dealers to the top over the long-haul. 

To the sound, conservative business 
man whom Delco-Frigidaire wishes to 
have as its ‘‘front-line’’ partner... this 
long-haul prospect—this chance to enter 





Last summer Frigidaire Electric Room 
Coolers enjoyed a widespread public 
acceptance. Dealers who foresaw the 
demand for efficient low-cost cooling 
and stocked Frigidaire Coolers in time, 
sold out long before the summer was 
over... This year there is an even more 
active interest, that Delco-Frigidaire 
dealers will cash in on. 


—__ Yt pays ie have this Juanchike— 


DELCO-FRIGIDATKE 


The Air Conditioning Division of General Motors 


AUTOMATIC HEATING, COOLING AND CONDITIONING OF AIR 


a soundly growing business—is particularly 
important. 

There’s room fora few morethoroughly 
qualified dealers in the Delco-Frigidaire 
organization. Mail coupon or write today. 












Compare any other Franchise 


with these 


S DELCO-FRIGIDAIRE 
ADVANTAGES 


1 The power of the name Genera/ 
Motors...and the proven record of 
General Motors in taking its dealers 
to the top. 


2A complete line of heating and 


h 


cooling equipment... offering sux 
provensalesargumentsastheT hin 
Mix Fuel Control and ‘‘Controlled- 


Cost’’ Air Conditioning. 


3 Right products at prices So « , 
petitive that no sale need be /ost 


4 Accepted national leadership and 


widespread public acceptance. 


5 Dominant and convincing adver 
tising and sales promotion that tells 
a competitive story — both nation- 


ally and locally 


Write for more information 
about this great Franchise 











MAIL THIS COUPON TODAY 


Delco-Frigidaire Conditioning Divisior 
(;eneral M tf rs Sales ( rp 
Dayton, Ohio—Dept. DE-6 
Il arm interested in your Franchise. Please 
j ote deol oni 
Name 
Addre: 


City and State 


er ee ee ee ee = <= |= = = = 
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YOUR STAKE IN 
A. S. H. & V. E. RESEARCH 


An Important Message to the Heating and Air 
Conditioning Industries 


































ROGRESS in the technical field may be measured by the sound- 

ness, the completeness and the precision of the scientific data 
which underlies it. In your industry, the research of the American 
' Society of Heating and Ventilating Engineers is the foundation upon 
| which much of this progress rests. 


The men of your organization depend constantly upon the proven 
formulae of A.S.H. & V.E. Research in their every day work. They do 
so with confidence that the data upon which they draw represents 
sound theory and practical experience, that it is authoritative and 
unbiased. 


But that is not all. Research is never static. It must not only strive 
constantly to improve present knowledge, but it must also look ahead, 
anticipate new conditions, new applications; discover new fields for 
service. 


Whether it be in the tormulation of codes, the investigation of 
heat losses, the study of corrosion in piping, new forms of insulation, 
or the study of the physiological aspects of air conditioning, research 
is the great fact-finder. The time, labor and unceasing thought of 
many persons, the organization of many forces and the cooperative 
efforts of many agencies help to make this possible. 


The American Society of Heating and Ventilating Engineers, 
through its Committee on Research, is contributing to the advance- 
ment of heating, ventilating and air conditioning in this and many 
other ways. 


The exertion of all its resources and the expansion of its facili- 
ties are now definitely required to meet new conditions in an import- 
ant period of industry expansion. You can do your share in the devel- 
opment of the heating, ventilating and air conditioning arts by 
pledging financial assistance at this time. 


Your contribution, whether large or small, will be added to the 
funds now available and will enable the Committee on Research 
faithfully to serve the best interests of these industries. Think it over. 
Send a contribution today. Address pledges to 


: AMERICAN SOCIETY OF 


HEATING AND VENTILATING ENGINEERS 


COMMITTEE ON RESEARCH 
51 Madison Avenue, New York 




















June, 1937 DOMESTIC ENGINEERING 4] 


























5 


a 
gz | ~_ . 







- 


> ae 


ON THE way! 


Fitzgibbons big boilers are rolling 
fo new big building projects — 


A sure sign of increased big building activity— 
F | T 7 G i B B O N & more and more shipments of Fitzgibbons big 

steel boilers are rolling to new schools, office 
buildings, apartments, hospitals, post offices, 
4 - ys ~ U churches, etc. Big building is back—and making 
up for lost time. 


STEEL BOILERS Fitzgibbons R-Z-U Boilers are one of the 


series demonstrating especiat popularity. 
Designed for rear smoke outlet, with S.H.B.I. 
ratings to 35,000 sq. ft., these boilers are ideal 
for a wide range of heating requirements. 












Built in types for any fuel, 
any heating system, ina 
wide range of sizes from 


1,800 to 35,000 sq. ft. = : 
S. H. B. I. steam rating. Hot water supply, too! With the Fitzgibbons 


Designed along lines tanksaver, R-Z-U Boilers supply year-round 
proven right by the Fitz- hot water service in any capacity required. NO 
gibbons experience of STORAGE TANK needed. 
over fifty years of steel Get your copy of the new R-Z-U Catalog, just 
: boiler building success, off the press. WRITE TODAY. 
and confirmed by per- 


formance in hundreds of Fitzgibbons Boiler Company, Inc. 


TekhaclilchilelaL we dil aoe oe 
GENERAL OFFICES: 


ciency and economy are 
dominant considerations. ARCHITECTS BLDG., 101 PARK AVE., NEW YORK, N. Y. 
Works, OSWECO.N. Y. 


BRANCHES AVD REPRESENTATIVES IN PRINCIPAL CITIES 
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FOR HOUSEWIVES 
FOR MASTER PLUMBERS... 


Around the Camberley Cabinet Sink, 
Kohler has planned a step-saving, time- 
saving, up-to-the-minute kitchen. Base and 
wall cabinets, fitted and bolted together, com- 
plete the rigid, permanent, tailor-made 


Kohler kitchen. 




















2 The heart of Kohler Planned 
Kitchens is the Camberley sink. 
Its big, roomy drawers and center 
compartment hold a!l sorts of kitchen 
utensils, Drawers have automatic 
.. cannot pull out and spill 
contents ... also side guides to pre- 
vent jamming, and rubber bumpers 
for quiet closing. 
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A kitchen work bench totalihg 1500 square 

inches of drainboard and basin area. Note 
3” ledge extending across back. Rigid enam- 
eled cast iron, acid-resisting clear through. 


From this gun-type nozzle comes a 
fine drenching spray for rinsing vege- 
tables and cleaning dishes and the sink. 
The 3-foot hose reaches both drainboards. 


CASH-IN on the swing to Kohler Planned Kitchens. 
Stock Kohler kitchen fixtures 
too. Ask your jobber or write us today for a sup- 
ply of Kohler Kitchen Plan-Forms. They'll help 
more Kohler kitchens. 


bathroom fixtures 


More and more women prefer to 
wash dishes in an 8-inch-deep 




















Duostrainer-equipped basin. Such is 
the Camberley’s. Debris collects in 
the easily removed strainer cup and 
can be readily disposed of. 


KOHLER 


PLANNED 


PLUMBING 


you to plan — and sell 
Kohler Co. Founded 1873. Kohler, Wis. Shipping 


Point, Sheboygan, Wis. 
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READY for any Welding Job 
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PUROX NO. 4012 Ox is - Acetylene Welding Outfit 


Complete... $82.00 


, SHIS standard Purox outfit can help this outfit and other Purox equipment. 
you increase your earning power = THELINDEAIR PRODUCTS COMPANY 


through its efficiency, economy and long Unit of Union Carbide and Carbon Corporation 
life. It includes Pu rox Heav y Duty New York and Principal Cities 


In Canada: Dominion Oxygen Company, Limited, Toronto 


Oxygen and Acetylene Regulators and 


the smoothly performing No. 35 Weld- 
ing Torch. Have your Purox jobber FUR O35 


show you the many unique features of WELDING AN NG APPARAT 








* Trade-Mark 
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LOOKING 
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Trained to find fault with anything less than perfection, SLOAN 





inspectors scrutinize every step of production with critical eyes 
and precision instruments, in order that you may receive a 
product as nearly trouble-free as human skill can make it. 
That SLOAN Flush Valves continue, year after year, to outsell 
all others combined is due in no small measure to this rigid 


policy of inspection. SLOAN VALVE CO., CHICAGO. 


SLOAN FLUSH VALVES 
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“Made of 


What more 
can be said—when 
the customer wants 
non-rust water 
heating equipment? 
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Everdur Metal 
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Welsbach Hotzone Master Line 
Automatic Storage Gas Water Heater 

made by the Welsbach Company of 
Gloucester City, N. J. All non-rust 
models have tanks of EVERDUR.. 
the metal which is standard with more 
than 50 makers of household water 
heating equipment 


AN ACONDA 


from A ne to cofsumer 





VER a long period of years, 
EVERDUR* Metal has proved 

its superiority for non-rust tanks. 
This Anaconda metal is rustless as 
copper, yet strong as steel. It welds 
readily, and makes up into virtuall; 
‘one-piece’ tanks which are second 
to none in ruggedness and durability 
EVERDUR has been nationally 
advertised year after year and is be 
ing kept before the public this yeas 


nNOn-Tust EVERDUR QMeta/ 


THE AMERICAN BRASS COMPANY 








NOY Na Ro ees ae license. aS: - 


» ; 
AnaconoA 





in a bigger way than ever petore 
The ad shown here is a sample. It 
runs in leading magazines 

You can cash fn on the prestige 
of this famous metal by calling atten- 
tion to your shop as headquarters for 


tanks of EVERDUR 


like display material. write us 


If you would 


"EVERDUR 1s trade-mark of The 
American Bras { ry i iny 
rhe I rite ' “SrPore ) forme ( >) 


Everda Welal 





(ANACONDA’S COPPER-SILICON ALLOY) 








THE AMERICAN BRASS COMPANY, 


Offices and Agencies in Principal Cities 


General Oftices: 


In Canada: ANACONDA 


AMERICAN 


WATERBURY, 
BRASS LTD 


CONNECTICU 
Poronto, Ont 
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GREATER PUMP CAPACITY for a given rating, 
in actual gallons of condensation and cubic 
feet of air removed from the system, because 
a Jennings is the only vacuum heating pump 
which will handle full rated capacity of both 
air and water at the same time. 


LOWER HORSEPOWER CONSUMPTION per 
actual gallons of condensation and cubic feet 
of air pumped. 


POSITIVE PERFORMANCE and ability to main- 


JENNINGS HEATING PUMPS OFFER: 





June, 1937 





tain initial efficiency over long periods, owing 
to fine design and mechanical simplicity, with 
but one moving element, and no internal wear- 
ing parts. 


LOWER MAINTENANCE cost. 


NATION WIDE SERVICE backed by a company 
with a quarter century reputation for making 
fine pumps, and an unparalleled factory trained 
service organization. 


Ask for your free copy of new Bulletin D-267. 


THE NASH ENGINEERING COMPANY 


SOUTH NORWALK, CONNECTICUT, U.S.A. 











Every plumbing job has its share of grief 
.. « little, nagging delays on the job that 
irritate your journeymen... and lead to losses. 
Most of these delays arise from carelessness in so- 
called “little things’. . . fittings may be guilty! © Rid 
yourself of pipe fitting grief by using Square “GEES.” 
Their dependable uniformity, protected by Grabler’s 
triple inspection fortifies installations for faultless 
performance... always! Their 
clean cut threads make work 
easier— smoother — neater. 
® Make all your jobs better 
iobs on the books... Use 
Square “GEES.” Order them 
hiv ccneentatttc, wr name from your wholesaler 
Hit ha ee CEE ... it's a profitable habit. 


Products. Write for your copy now. 





THE SQUARE “GEE” LINE INCLUDES: 


STANDARD AND EXTRA HEAVY MALLEABLE FITTINGS © STANDARD AND GROUND JOINT UNIONS 
RAIL FITTINGS © STANDARD CAST IRON STEAM AND DRAINAGE FITTINGS © PATENTED FITTINGS 
STANDARD AND EXTRA HEAVY BRASS FITTINGS © BRASS UNIONS © STEEL AND BRASS NIPPLES 
HANGERS © FLOOR AND CEILING PLATES © RAPIDSEAL COPPER TUBE SOLDER TYPE FITTINGS 


THE GRABLER MANUFACTURING COMPANY 
6565 BROADWAY ° CLEVELAND, OHIO 
Warehouses: NEW YORK + CHICAGO «© PHILADELPHIA 
LOS ANGELES + SAN FRANCISCO + DENVER + DALLAS 


SQUARE 
Pipe 


MALLEABLE, CAST IRON 
























































Fittings 


DRAINAGE, BRASS, COPPER 
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ALF the homes have no facilities for a constant supply of hot water. 
Locate these and sell them heaters equipped with regulators. Check 
: up on homes that have Anthracite water heaters now. Make sure that 









they have regulators to make their water heating automatic. 








Go after this business now— it is business just waiting to be sold. 
New low cost regulators bring automatic Anthracite water heating within 






the reach of all. Thousands are turning to this convenient, low cost 






method of heating water. 






Tell people how a regulator saves steps, saves time, cuts out a lot of 






the attention required by other types of water heaters. Above all, tell 






them how it saves money. An Anthracite water heater with a regulator 






' provides a constant supply of clean hot water, always on tap, at one- 






third the cost with other fuels. 






W ater heaters with regulators are 
making thousands and thousands of 






sales for plumbing and heating con- 






tractors. Work with your local re- 






tail Anthracite merchants. Anthra- 






cite Industries, Inc., will give you 


















help through its field organization. 1 HOMES 
Ask for any information or help Reet ae : 
you need. Anthracite Industries, 2 TOURIST CAMPS 
Inc., Chrysler Bldg., New York. 3 RETAIL STORES 
4 ROADSIDE STANDS 
5 SERVICE STATIONS 
6 BEAUTY PARLORS 
7 RESTAURANTS 
Water Heater Regulators approved 8 TRAILERS 
by Anthracite Industries’ Labora- 9 BARBER SHOPS 
tory are manufactured by: 
10 GARAGES 
American Radiator Co., 40 W. 11 SMALL FACTORIES 





40th St., New York e Fulton- 
Sylphon Co., Knoxville, Tenn. 12 GOLF CLUBS 
e James Regulator Co., Potts- 
ville, Pa. e E. F. Deegan Mfg. 
Co., 291 E. 134th St.. 
New York e National 
Regulator Co., 2317 


Knox Ave., Chicago, Ill. 
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Progressive Plumbing and Heating Contrac- 
tors who are “going ahead” take no chances 
with the pipe they use. They are not much 
enthused over wasting time on any pipe 
that may cause trouble during installation or 
afterwards interfere with a policy of building 
‘good business’. 

They still depend on NATIONAL, Amer- 
ica’s Standard Wrought Pipe, as a good pipe to 
work with and a good product on which to build 
an enviable reputation. They know they can 
rely on NATIONAL’S uniform metallic struc- 
ture; its unusual strength and ductility; its 
smooth, strong, easily made threads; and best 


ENGINEERING 


of all, the long, satisfactory service it gives. 
Why not benefit by the experience of these 
Contractors. [ry out NATIONAL on your next 
job and find out for yourself how easy it is to 
work with, and the time it saves. 

All Butt-weld sizes, '4 to 3-inches, are made 
scale-free, and all sizes 4-inches and under are 
Spellerized. NATIONAL PIPE comes in Cop 
per-Steel to resist atmospheric corrosion; also 
in Duroline, a highly improved cement lining, to 
resist corrosive waters. lTests and inspections, 
the most painstaking and the most thorough, are 
applied to every length of pipe that leaves the 
mill. Distributorseverywhere are at yourservice. 


PITTSBURGH, PA. 


_ NATIONAL TUBE COMPANY 


Columbia Steel Company, San Francisco, Pacific Coast Distributors 


UNITED STA LFPES s25 EL 


L nited States Steel Products Company, New York, Fxport Distributors 


nstalling 


GOOD PIPE 
... 48 still the best practice! 
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PENBERTHY AUTOMATIC 
‘ELECTRIC SUMP PUMP 
Made in 6 sizes 


PENBERTHY AUTOMATIC 
CELLAR DRAINER 
(Water or Steam operated 


Made in 6 sizes 








OTH you and your customer benefit when you 
sell him one of the units shown above to keep 
his basement free from seepage water—or the 
specialties shown below to modernize his hot water heating 





plant. Your customer gets a superior product at an attractive 
price and you get a substantial profit from a line that is 
easy to sell and stays sold. 


Penberthy Products are carried in stock by jobbers everywhere. 


WATER HEATING SPECIALTIES 
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el 
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PENBERTHY PRESSURE AND 
RELIEF CONTROL 


a 
Su telel Itami, ulelel ak 


PENBERTHY INJECTOR COMPAN Manufacturers of caneranela Since 1886 


DETROIT, MICHIGAN e¢ Canadian Plant, Windsor, Ont 














“DomMESTIC ENn- 
GINEERING was a 


splendid trade pa- 


r 





per eighteen years 


Ul 





ago, today it is 
even more than 
that.”—G. W. C., 
Kansas City, Mo. 











Ideas and Ideals... 


een Ouimelies 


which make up... this Issue... 





Next Month 


Where can electric water systems be sold and in- 
stalled? What are some of the applications of this 
equipment which cause it to have big potential sales 
possibilities? ‘These and numerous other questions are 
answered in a survey which has been developed by the 
Marketing and Research Bureau and which is to be re- 
leased in the next issue. 

As an indication of this huge market, it 
been calculated that while there are about one million 
electric water systems now in service, the market at 
present is only about 7 per cent saturated. In other 
words, the potential market has been calculated to ex- 
ceed 14,000,000 installations. 

A potential market is not wholly significant unless 
there is purchasing power. This also is covered in the 
survey. As an indication, it is pointed out that reliable 
estimates show the 1937 farm income alone at ten bil- 
lion dollars. 

Water systems constitute the heart of plumbing and 
radiator heating systems. Without an adequate sup- 
ply of water, modern plumbing is useless. With an 
adequate supply of water, the way is paved for the 
installation of plumbing. 

This coming article on the water systems market 
should serve as an inventory of sales possibilities, and, 
where local conditions are favorable, it cannot help but 


has 


provide stimulus for increasing sales efforts. 


Arguments for Uniform Codes 

Will a trap syphon any more quickly in New York 
City than it will in Minneapolis? Are physical condi- 
tions in San Francisco so different than those in, say, 
New Orleans that the essentially same plumbing sys- 
tem cannot apply? Judging from the wide variety of 
regulations found in the different 
throughout the country and the wide diversity of plumb- 


force in cities 


ing practice as far as fundamentals are concerned, it 
would seem that basic physical laws change with the 
amount of sunshine in an area, the complexions of the 
majority of its inhabitants or with some equally vari- 
able factor. 


All of us, of course, realize that this is not the case. 


If a certain arrangement of venting is effective in pre- 
venting the syphonage of traps in Chicago, the same 
basic system will be equally effective in Washington, 
D. C. This statement is made with a recognition of the 
necessity for some local modifhcations. For example, 
in Winnipeg, Canada, because of the severity of the 
climate, there would be more frosting ot the vent pipe 
through the roof than in St. Louis, Missour. 

The series of articles which have been published 1n 
recent issues of DoMESTIC E.NGINEERING, illustrate very 
clearly the wide divergence existing today in plumbing 
regulations. 
example, plumbing inspector tor 


the chief 


one of the western states has written to say “I 


For 
have 
been following with great interest the drawings show- 
ing how the waste and vent lines are installed in dif- 
ferent parts of the country, as published in your maga- 
zine for the past three months. It might be of inter- 
est for your readers to see how it is done in our state. 
The drawing submitted is according to our state code 
which applies to all buildings, whether urban or rural.” 

Another reader states that he is concerned with the 
installation of plumbing for a four story addition of 
toilet rooms. He says, “We have our own ideas of 
how best to pipe the plumbing fixtures in order to get 
good drainage, but it occurs to us it would be interest 
ing to learn how the readers in different parts of the 
country operating under different codes would treat a 
problem of this kind. There is no plumbing code in 
our city but we have been picking out the best features 
of the so-called Hoover Code, the District of Colum 
bia plumbing code, the New York City plumbing code 
and many others too numerous to mention. In this 
manner, we manage to get reasonably good plumbing.” 

This this series 


and adds to the voluminous evidence presented mn 


issue contains one more article 11} 
the 


need tor plumbing codes, 


past which emphasizes the 


] 


for uniform plumbing codes and for enforced plumbing 


codes. 

It is particularly significant at this time that the 
N. A. M. P. code has been revised and was presented 
to the convention in Atlantic Citv last month 


Your Zdilar 
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A REAL RIGHT HAND MACHINE 


IS THE “TOLEDO” NO. 999—2’ POWER PIPE MACHINE 
These pictures prove that a “TOLEDO” No. 999 IS A REAL RIGHT HAND MACHINE. ; 


On the left—the operator with his right hand feeding in the cutter knives, cutting off a piece 
of 2” pipe in 10 seconds. 















Next—scarcely moving his position, he reams the pipe. Feeding the reamer by pressure on 


the hand feed wheel with his right hand. 
Then—he starts the dies on the pipe with the same operation as reaming. 


Photograph on the right—he controls the motor by the forward and reversing switch, con- 
veniently located for his right hand. 


Here’s proof aplenty that the “TOLEDO” No. 999 is a real right hand machine—easy to 
operate—swift and efficient—the outstanding 1g” to 2” portable power pipe machine on the 


market today. 
THE TOLEDO PIPE THREADING MACHINE CO. 
TOLEDO, OHIO NEW YORK OFFICE, 72 LAFAYETTE ST. 


“TOLEDO 
—— 
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Plumbing and Heating News 


= ESTIC IXNGINEERING has announced a 
new publication known as Plumbing and Heating News. 
In effect, this will serve to supplement Domestic EN- 
GINEERING. The difference between the two papers will 
be this: DomMEsTIc ENGINEERING meets the growing de- 
mand for important technical articles, for sales and mer- 
chandising experiences and for business building and 
management stories. The demand for this material has 
been so great that at times news items have been 
crowded out, just because there isn't space for them. In 
an industry like ours news items are important. There- 
fore, Plumbing and Heating News has been launched as 
a mid-month publication to carry news of our industry. 

Domestic ENGINEERING’S Plumbing and Heating 
News in effect marks the launching of Domestic ENGr- 
NEERING on a twenty-four times a year basis. It recalls 
to mind the time Domestic ENGINEERING was published 
some vears ago as a biweekly magazine and before that 
as a weekly magazine. 


A S IN THE CASE of past issues, this 
month's cover shows another distinct phase of the 
activities of our readers. George H. Werner, retiring 
president, (left) congratulates L. J. Kruse upon his 
being elected to the presidency of the National Asso 
ciation of Master Plumbers. The picture was snapped 
immediately after Mr. Werner had pinned the presi- 
dent’s medal on Mr. Kruse’s lapel. It climaxed four 
days of activities staged in connection with the national 
convention at Atlantic City. 

Much could be said about this picture and the fig- 
ures in it. One thing is apparent to even the most 
casual observer. Taken, as it was, at an inspiring 
moment, it shows retiring President Werner serene 
in the knowledge of a big job well done. He has passed 
on his active duties as president and now steps into 
an important advisory capacity for which he is so well 
fitted both through his private business experience and 
his outstanding association activities during the past 
year. In this regard, it might be mentioned that the 
N. A. M. P. has just taken action to use, even to a 
larger extent, the counsel of its past officers by setting 


up a financial committee to be composed of the three 
preceding past presidents. 

As for Mr. Kruse, even the most casual observer 
will recognize trom the front cover of this issue that 
the affairs of the N. A. M. P. continue in strong and 
capable hands. 

The high point of this year’s association activities 
caught and reproduced here, serves to emphasize once 
more the type of business men composing this industry 
of ours—business men who carry with them a dignity 
comparable to the responsibilities they have assumed 
and are discharging. Combined with this 1s the highly 
developed sense of service to the best interests of the 
industry of which they are a part and with which then 
own destinies are completely enveloped. 


WO FEATURES in this issue point 
very definitely to what our industry 1s thinking in 
regard to possibilities for improved businsss relations 
through the Robinson-Patman Act. The first 1s an 
article which summarizes the results of a questionnaire 
sent to all branches of our industry. 

The second feature consists of Congressman Pat 
man’s answers to questions submitted to him and pre 
sented at the N. A. M. P. convention in Atlantic City 

The Robinson-Patman Act has been in torce for 
almost a year. Any new legislation requires a great 
amount of clarifying interpretations in order to develop 
its application to the great number of conditions and 
circumstances affected by it. During this year, features 
of the law which were not apparent when it was first 
passed are just now being recognized. Contractor 
dealers are finding that its provisions can serve as a 
basis for the solution of many of their most perplexing 
problems. The law definitely was framed, according 
to its Sponsors, for the purpose ot aiding the inde 
pendent businessman in his efforts to compete with 
mail order houses and large corporate chain stores 
In no uncertain terms, Congressman Patman tells 
how the law now 1s operating and can continue to 
operate for the increased protection of independent 
businesses which have been described as the backbone 


of the American economic system 






































Highlights of Latest 


Water Works Valve and Hydrant 
F. T. C. Act Involved 


® Violation of Section 5 of Federal Trade Commission Act 
charged in Water Works Valve and Hydrant Group of the 
Valve and Fittings Institute case 


There were two very interesting and, 
to our industry important acts taken 
by the Federal Trade Commission dur- 
ing the last month. On May 18, a cease 
and desist order was entered in the 
Water Works Valve and Hydrant Group 
of the Valve and Fittings Institute case. 
This case involved a violation of Sec- 


o 


tion 5 of the Federal Trade Commission 


Act. The Federal Trade Commission 
found as findings of facts that the 
named respondents constitute the _ so- 


called water works valve and hydrant 
group of the Valve and Fittings Insti- 
tute, being substantially all the manu- 
facturers in the United States of water 
gate valves, hydrants and fittings and 
other articles used for water supply 
systems. The commission further finds 
that the respondents late in 1933 en- 
tered into an agreement or conspiracy 
to fix and maintain uniform delivered 
prices for the purpose of eliminating 
price competition among themselves. It 
was found that pursuant to this agree- 
ment these respondents have maintained 
enhanced uniform delivered prices for 
water gate valves, hydrants, fittings and 
similar products sold by them; that 
they have fixed uniform discounts al- 
lowed by them to their jobbers and dis- 
tributors; that they have divided the 
United States into zones; that they 
have fixed uniform enhanced delivered 
prices at which their jobbers and dis- 
tributors should resell their products, 
and have refused to continue selling to 
those jobbers and distributors who did 
not maintain the price so fixed. It was 
also found that the president of the in- 
stitute and other officers acting for some 
of the respondents, by intimidation and 
persuasion have induced other of the 
respondents to raise their prices to the 
uniform enhanced price fixed as found 
" Mete: JT. C. Spence and Henry L. McIntyre 
of the Chicago law firm of Robertson, Crowe 
and Spence have prepared the accompanying 


information on the latest developments under the 
Robinson-Patman Act, in collaboration with our 


Washington correspondent. 





above. And in conclusion, it was found 
that these acts prevented price competi- 
tion in the sale and re-sale of water 
gate valves, etc., and increased the price 
of water gate valves, hydrants, fittings 
and similar products and constitute un- 
fair methods of competition in com- 
merce. It was ordered that the respon- 
dents cease and desist from these prac- 
tices. 

This case illustrates that there are 
other things that must be kept in mind, 
besides the price discrimination law, in 
any industry. The latter law prevents 
unjustifiable discriminations in price, 
while the anti-trust laws outlaw unfair 
methods of competition, prevent the 
maintaining of a single price through- 
out the entire industry under certain 
circumstances. 


Interpretation 


® News item indicates FTC 
holds payment of brokerage 
from sellers to buyers in vio- 
lation of Robinson-Patman 


Act 


It is interesting and important that 
a newspaper item carried on June 
5, indicates that the attorneys of the Fed- 
eral Trade Commission have held in a 
brief filed with the Federal Trade Com- 
mission that the payment of brokerage 
fees from sellers to buyers violates the 
provisions of the Robinson-Patman Anti- 
Price Discrimination Law. The opinion 
is given in connection with one of the 
pending complaints against purchasing 
agencies which collect brokers fees from 
the sellers and pass them on to the 
buyers. As indicated in the newspaper, 
this ruling was probably the first offi- 
cial interpretation of the provisions of 
the Act relating to brokerage fees, for 
the complaints filed by the commission 


24 


cannot be termed interpretations of the 
Act. 

With this position being taken by the 
attorneys for the commission, it is not 
strange that we find that one of the two 
new complaints filed during May 
based upon a violation of the so-called 
brokerage fees section. This is the com- 
plaint in the matter of Reeves, Parvin & 
Co. 

It is the first compiaint that has been 
called to our attention naming an officer 
of one of the respondents as an indi- 
vidual respondent. It has been filed 
against Reeves, Parvin & Co., wholesale 
grocers, the Tri-State Brokerage Co., 
the president of these two concerns, and 
a group of corporations alleged to be en- 
gaged in the sale of food-stuffs. Accord- 
ing to the complaint, the Tri-State Brok 
erage Co. is the purchasing agent and 
corporate affiliate of Reeves, Parvin & 
Co., the two companies having the same 
officers and employes. It is alleged that 
the president of Reeves, Parvin & Co. is 
also the president of Tri-State, owning 
all of the capital stock of the latter cor- 
poration, and 55 per cent of the stock of 
the former. The complaint alleges that 
96 per cent of the business of the brok- 
erage firm consisted of orders for the 
purchase of merchandise placed with it 
by Reeves, Parvin & Co., that in making 
purchases for Reeves, Parvin & Co., Tri- 
State company collected brokerage fees 
from certain selling concerns, which 
fees, minus expense of operation, it 
transmitted to Reeves, Parvin & Co. by 
means of dividend payments to the 
president of both companies. These 
dividend payments allegedly were then 
paid over by him to Reeves, Parvin & 
Co. 


Was 


Charge Violation of Act 

Violation of the Robinson-Patman Act 
is involved, the complaint charges, in 
that the fees referred to were paid by) 
the sellers to Reeves, Parvin & Co 
through the brokerage firm, and that no 
services were rendered by said company 
in the transaction involved. The com- 
plaint further alleges that these fees 
were paid to and received by Tri-State 
Brokerage Co. for the use and benefit 
of Reeves, Parvin & Co. 

On May 19, one of the corporations 
















































Washington News 


Group Ordered to Cease and Desist 


alleged to be selling food stuffs to Tri- 
State Brokerage Co., named as a 
respondent in the complaint, wrote the 
Federal Trade Commission to the effect 
that they had no knowledge until being 
served with the complaint that the Tri- 
State Brokerage Co. was in any 
way connected with Reeves, Parvin & 
Company. The letter states that this 
selling company had sold goods through 
a number of brokerage concerns, ac- 
cepting business from anyone who cared 
to send in orders. Tri-State Brokerage 
Co. sent in orders not only for Reeves, 
Parvin & Co., but for others, although 
most of the business was orders from 
Reeves, Parvin & Co. It was said that 
orders forwarded from that company 
were also received through other brok- 
erage concerns. The letter closes with 
an inquiry as to whether this respond- 
ent’s presence will be required at the 
hearing now set for June 18. If this is 
intended to stand as an answer to the 
complaint, it is the most informal an- 
swer we have heard of yet. 


Concrete Pipe 


® Complaint isswed against 
respondents engaged in man- 
ufacturing, selling and dis- 
tributing concrete pipe and 
concrete products 


Under Section 5 of the Federal Trade 
Commission Act a complaint was re- 
cently issued against several respond- 
ents engaged in the business of manu- 
facturing, selling and distributing con- 
crete pipe and other concrete products. 
It is alleged in this complaint that the 
respondent entered into an agreement 
in 1935 to suppress price competition 
and drive out competitors in certain 
territories, and that pursuant to the 
agreement they have failed and refused 
to submit to prospective customers com- 
petitive bids with each other, or with 
a subsidiary corporation owned or con- 
trolled by the respondents together. It 
is also charged that bids have been sub- 
mitted in the name of this subsidiary, 
and that concrete pipe and products 
have been sold through and in the name 





of the subsidiary at prices below pro- 
duction cost. Finally, it is charged that 
disparaging statements and representa- 
tions concerning the financial standing 


and business of the competitors have 
been made. This complaint was issued 
on May 11 and the hearing has been set 
tentatively for June 18. 


Chief Counsel’s Address 


© W.T. Kelly, chief counsel for Federal Trade Commission, 


discusses Section 1 (a) of Robinson-Patman Act 


perplexing provision 


Of considerable interest, as to the 
official action of the Federal Trade 
Commission in filing and dismissing 
complaints during the month was the 
address given by the chief counsel for 
the commission interpreting one of the 
most vital and perplexing provisions of 
the Robinson-Patman Law. 

In an address before the American 
Drug Manufacturers Association at Hot 
Springs, Virginia, W. T. Kelly, Chief 
Counsel of the Federal Trade Commis- 
sion, on May 6, 1937, discussed Section 
1 (a) of the Robinson-Patman Act, 
which prohibits price discrimination 
“where the effect of such discrimination 
may be substantially to lessen competi- 
tion or tend to create a monopoly.” Mr. 
Kelly stated that this means merely 
that the discrimination must have the 
effect of imposing an unlawful restraint 
on competition as distinguished from 
normal competitive methods. If it is 
proved that a price discrimination is 
practiced by a manufacturer and not 
justified within one or the other of the 
expressed exceptions and that its effect 
is to give either the manufacturer or 
the purchaser an unfair competitive ad- 
vantage, Mr. Kelly said that there could 
be no doubt that a finding of fact that 
its effect may be substantially to lessen 
competition or tend to create a monop- 
oly would be justified. 

He further said that the words 
“where the effect may be substantially 
to lessen competition” are obviously 
used merely to indicate a rule of law 
that it is the tendency and probable 
effect rather than actual results that are 
important. It follows that the words 
“substantially to lessen competition” 
are not to be taken in a purely quanti- 


55 


Interprets 


tative or arithmetical sense, so that it 
is not necessary, nor is it sufficient, to 
find that the acts complained of might 
result in say 
petition than there was before. Such an 
interpretation would make the Act en- 
tirely unworkable. Competition is not a 
thing that can be measured with a yard- 
stick. It would, moreover, be inconsis- 
tent with the basic purpose of the new 
legislation, which is to insure fair and 
honest competition based upon service, 
efficiency and cost. The result is that 
only such price discriminations are pro- 
hibited as tend to create unfair com- 
petitive conditions, competitive condi- 
tions, that are not grounded on service, 
efficiency and cost. And once it is es- 
tablished that unfair competitive condi- 
tions exist, this in itself is sufficient evi- 
dence that the effect may be substan- 
tially to lessen competition or tend to 
create a monopoly.” 


a 


5 to 10 per cent less com- 


‘‘May Be’’ 

He further said that the words “may 
be” indicate neither a bare possibility, 
not certainty, but reasonable probabil- 
ity—a probability to be deducted from 
the intent or inherent character of the 
acts themselves. 

Of course, this is just one man’s 
opinion, but the effect of the language 
used in the Act can hardly be thought 
to be other than what it says. The im- 
portant point is a violation of the law 
exists, in all probability, when there is 
a real tendency towards substantially 
lessening competition or monopoly and 
the actual achievement of the lessened 
competition or monopoly need not be 
shown. 

(Continued on Page 990) 










































Wuat Our [INDUSTRY 


NEERING. ‘The questionnaire shown on this page was 
reproduced as a reprint and sent to manufacturers, 
wholesalers and contractor-dealers. In addition, copies 
of the questionnaire were circulated at various meetings 
of state associations. The results of this effort indi- 
cate a wide distribution of returns. The states from 
which filled-in questionnaires have been received are 
as follows: 












— Robinson-Patman Act was made a 
Federal Law just one year ago this month. There has 
been a great deal of confusion about it in the minds of 
those who have been affected by its provisions. Differ- 
ent companies have been complained against by the Fed- 
eral Trade Commission, some of which are actively en- 
gaged in the manufacture of, and sale of commodities 
for our industry. The question which has suggested 


itself is, ““What does our industry think about this far Alabama, California, Connecticut, Illinois, Indiana, 
reaching legislation after one year of its application?” Iowa, Kansas, Kentucky, Louisiana, Maryland, Massa- 
In order to determine this, a survey was started with | chusetts, Michigan, Missouri, Minnesota, Nebraska, 


the publication of the April issue of Domestic ENar- New Mexico, New York, New Hampshire, New Jer- 















































































“or — 
“f° 
\" I. In your opinion what does the Robinson-Patman Act intend 
\)\ | eee PPE ee eee omer es eee 
PES Dac stethcin dos aeee eee YES: 44.270 
qo" 1. On the basis of your interpretation do you approve of the Act?...... < wg pte #4 8.0% 
II. Do you believe that in the long run the Act will have beneficial effects upon ( A . ee YES: 39.37 
\y your own particular business?. . . * af NO: 51.5% 
1. Has the Act so far been of benefit to your business in any way?...... — JYES: 19,072 NO ANSWER :9. 27% 
, 2. Has the Act so far been of detriment to your business in any way?..#?-—-----— NO: 76.77 | "7 
III. Has the Act clarified the — . Soe? on sales policies between you and NO ANSWER 4.37 
your manufacturers?.......° NO°635.27% NOANS 10.4-7e YES: 32.57 
1. Has the Act clarified the sanieia relationship on sales policies between you NO'58.37 
and your purchasers?.. . YES! 18.4% NO: 75.4% NO ANSWER! 6.2 7% YES: 52 1% 4 NO ANSWER 3.2% 
IV. Are you in favor of amendments to the present structure of the Act?........ +. O: 16.6 We os 
1. be your answer to question IV was “yes,” what particular amendments do bi NO ANSWER: 31.37% {5+4-. S% OF THOSE ANSWERING 
ayvor: 4 com Nie ee wee 2 gine - eh wee pes eed awe Torre , YES TO THE ABOVE 
AE Pos > ene SUIR Ke QUESTION WANTED 
V. Do you favor the provision of the Act which makes it i apy to to both buyers and REPEAL 
sellers?........ ¥Y €S:62.6% NO:27.6% NO ANSWER! 9.87. 
VI. Do you favor limitations on payment of brokerage to buyers such as are imposed { ves: 58.3% 
by the Act?........ - NO: 22,77 
VII. Are you favorably disposed towards the provision of the Act which states that | no ANSWER 19.0% 
quantity discounts must be justified by savings in cost of manufacture, sale or 
delivery?..... YES!55.87 NO!36.2% NOANSWER:! 87% | YES: 33.17% 
1. Do you approve authorizing the FTC to fix quantity limits?...4——. NO: 55.87 A 
; NOVY : 
VIII. Do you favor the provisions which are to be found in Section 3 of the Act estab- ress 33.8% x NO ANSWER 11.) 7 
lishing criminal as well as civil liability for violations?. .. 4. NO'57. 0% 
IX. Do you favor group discounts which are given for the total purchases made by NO ANSWER 3 2 7% YES: 17.2 7 
all members or units of voluntary or corporate chains?........ NO 71. 2% 
1. Do you favor carload discounts?...... YES!73,6% NO!I7. 7.8% NO ANSWER 8.67% A {wo ANSWER 11.6% 
2. Do you favor cumulative quantity discounts for the total purchases which may YES: 44,8 Ae 
be made over a specified period?. .4--- NO:50.5 7° 
X. Do you favor reasonable compensation for advertising or distribution services MO ANSWER 4972 
which really are rendered by distributors?.... ¥.€5: 51.5% NO:4|.7% NO ANSWER 6.8% 
XI. Suppose the Robinson-Patman Act did not exist. If that were the case, would you YES! S$ O% 
be favorably disposed towards advertising allowances which were in excess of NO:6! 9 as 
the actual cost of the services rendered? &-— 2 < toga 
! 1. Would you favor accepting brokerage direct from the manufacturer?.. 4° NO ANSWER 55.17 YES: 20.37 
2. From the headquarters of a buying organization?...@-— ae NO: 54.6% 
XII. Are you in favor of the so-called “junior” Robinson-Patman acts?. «<——_» NO ANSWER 25.17% 
1. Is there such an act in your state?........ (Name of state)....... os YES: 9.27% nee 
XIII. Is your business rated as being large?. 8. 6Pedium?.58. 97 mall?. 28 iy NOANS.3.7%4 NO: 62.6 é 
XIV. Have you examined your costs to justify your discounts?. bee ae | ny 47 2% 
NO: 4 4.97 
is XV. Is your business interstate or intrastate? .4———--— \ ene e NO ANS.42.37 























INTERSTATE'66 .3% 
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YES: 73.6% 
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‘THINKS OF R.-P. Act 


Survey conducted by Domestic ENGINEERING 
covers manufacturers, wholesalers and con- 


[vr actors. 


sey, Ohio, Oklahoma, Pennsylvania, Texas, Vermont, 
Virginia, Wisconsin. 

A wide variety of answers was received in response 
to question number 1. It indicates a relatively uniform 
understanding. A summary of the answers to the first 
question is as follows: 

1. The prevention of monopoly, labor trouble, price 
discrimination, and in general unfair competition. 

2. The stabilization of prices to all classes of buyers, 
thus equalizing competitive conditions. 

3. The protection of smaller business. 

4. To prevent the operation of chains and large mail 
order houses. 

It is interesting to note that the number one reply 
listed above was mentioned almost ten times as fre- 
quently in the questionnaire as answer number four. 

The notations on the questionnaire at the left are 
largely self explanatory. . Answers to question number 
four are the exception that gave the person filling out the 
questionnaire the opportunity to express more than a 
yes or no opinion. 

Question number four is as follows: 

IV. Are you in favor of amendments to the present 
structure of the Act? “Yes” 52.1 per cent; “No” 16.6 
per cent; no answer 31.3 per cent. 

1. If your answer to question IV was “Yes,” what 
particular amendments do you favor? 


AMENDMENTS FAVORED 


1. To give manufacturers the privilege of allowing 
special prices or discounts on quantity purchases. 

2. Make it apply just to the sellers. 

3. Make it clear by defining and limiting. 

4. Provide a reasonable differential between large and 
small contractors or dealers—make it impossible for the 
catalog house to sell plumbing and heating materials di- 
rect to owner at wholesale prices as now. 

5. Pass the Miller-Tydings Jill. 

6. Better enforcement. 

Full permission to grant quantity discounts is essen- 


tial. 


The questionnaire at the left was reprinted and sent to our 
> >. 7 > > . ‘ » , - 
entire industry. The notations in red give our industry's answers 

to the various questions 


66.3% reporting are interstate 


7. Something to establish definitely who is a whole- 
saler and who isn’t. 

S. Borah-Van Nuys Bill. 

9. Quantity discounts should be limited to such a way 
that there could be no undue discrimination against any 
properly qualified jobber. 

10. Guarantees to employers of their right to remain 
in business when they cannot meet the demands of labor 
organizations. 

11. An amendment to make the seller wholly responsi- 
ble for violations, as the buyer has no way to ascertain 
the facts. | 

The Government should appoint inspectors to check 
upon manufacturers who are violating this Act. 

12. Go the whole way. Make it applicable to manu- 
facturers as well as to wholesalers. 

13. Something that will prevent the advantage to 
chiselers. Honest manufacturers and their customers are 
out on a limb. 

14. We believe that this Act should apply to the chain 
stores only. 

15. A loyalty clause, permitting an additional discount 
to those who give a firm all their business. 

16. A maximum price on food and clothing, etc. 

17. Separation of business. 
his own business and not interfere in another line. 

18. A merchandising plumber who carries a repre- 
sentative stock and pay his bills should be a preferred 
buyer. 

19. The classification of buyers in accordance with 
their ability to buy in stated quantities. 

20. Prefer that the Act be killed unless it can be 
changed so as not to put men in a straight-jacket. Per- 
haps mail order houses and chains need certain regula- 
tion. 

21. To eliminate cumulative buying discounts, so 
called national discounts or favored industry discounts, 
syndicate buying, ete. 

22. Functional classification to protect distributors 
against direct consumer sales. 

23. The old NRA but to be rigidly enforced by Gov- 
ernment in the field. 

24. Stop interstate shipments of merchandise made 
with child labor cr made with labor over 30 hours a 


Let each one take care of 


week. 
25. Make it apply to wholesalers or 
(Continued on Page 179) 
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ATMAN . 


HERE has never been a time in the history of 
this country when an association could be worth more 
to its members than today. The many laws, local, state 
and Federal affecting a business make it imperative that 
those interested in a certain business organize themselves 
into an association for the purpose of properly protecting 
their interests and obtaining their rights. One individual, 
whether a master plumber or a journeyman plumber, or 
any other individual, has very little weight and influence 
in the affairs of our nation, but if such individual joins 
with tens of thousands of others who are interested in a 
similar way, they can compel their voices to be heard. 
We are living in an age when organization is not only 
essential but constructive and helpful, both from the 
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Explanation of the law 
discussion of and an- 
submitted by members of 
of the Act on the mas- 


standpoint of the members and the standpoint of the pub- 
lic and general welfare. 

Your organization is 55 years old, one of the oldest in 
the country. It has grown from modest circumstances 
to a position of dominance in the plumbing contracting 
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The questions and answers reproduced here were 
asked of Congressman Wright Patman by master plumb- 
ers at the N. A. M. P. convention at Atlantic City. The 
questions bear directly and specifically on the master 
plumber retail] business. 


Ans. In the same way that the Act affects any other 
person engaged in business in the sale of commodities. It 
does not affect that part of a master plumber’s business 
that relates only to service, but it does affect that part of 
his business in which a commodity is bought or sold, if 
his business comes within this law. If his business is a 
local business, as a buyer from one who is engaged in 
interstate commerce, he is entitled to the benefit of the 
law and subject to its penalties, but as a seller in purely 
intrastate commerce he is not affected by the law in any 
way. Many state legislatures have enacted a similar law. 
In such states the local business is affected to the extent 
provided in the state law. 


Ans. It will probably take time for all problems to 
be worked out. A manufacturer who sells to a mail order 
house that is doing a business in the competitive area 
served by a master plumber cannot give such mail order 
house a price that is so low that the local master plumber 
cannot compete with it. This is presuming that both 
master plumber and mail order house are customers of 
this manufacturer. If the manufacturer sells to the mail 





erder house at a lower price than it sells to the jobber, 
the lower price not based upon differences in cost of 
manufacture, sale and delivery, this prevents the custom- 
ers of the jobber from competing with the mail order 
house and is, therefore, a violation of the law. 


Ans. If the jobber is in interstate commerce—most 
jobbers are, he should make all discounts and differen- 
tials available to all of his customers coming within the 
classification set up and the purchaser of a large quantity 
should not receive a discount greater than the difference 
in the cost of sale and delivery to the large customer 
and the small customer. 


Ans. Yes, so long as the prices are available to al! 
customers in competition with one another. 


Ans. The Federal Trade Commission will have an 
appropriation of almost $800,000 for the enforcement of 
this Act the next 12 months. I believe that its activities 
will greatly retard the chiselers and cheaters and eventu- 
ally, I believe, the law will be observed with as little 
friction and confusion as the interstate commerce law 

(Continued on Page 180) 





























N. A.M. P. 


1s followed up by a 
swers to the questions 
the N. A. M. P. Effect 


ter plumber 1s stressed 











field. The objects of your association are commendable 
and in the interest of the people. They are, primarily, 
the advancement of the art and science of plumbing 
through the proper training of youths entering the in- 
dustry ; through the development of technical competency 
of those already engaged in the industry; through the 
application of scientific discoveries to the correct instal- 
lation of plumbing fixtures and appurtenances; through 
educating master plumbers to operate their businesses 
successfully and profitably ; through increasing the mar- 
ket for materials and services; through rendering con- 
scientious service to the public at moderate cost and 
through applying discoveries in the related fields of medi- 
cine, physics, public health and engineering to carry out 
your responsibility of protecting the health of the public. 





RECOGNITION BY THE PUBLIC 


I do not know of a business that has any more to sell 
the public in their own behalf than your own business. A 
close relationship between good plumbing and good health 
ic being more and more appreciated by the people. It 
has taken such catastrophes as the Chicago outbreak of 
amoebic dysentery, which caused numerous deaths 
during the World’s Fair, to emphasize the relationship of 
good plumbing to good health in the minds of the pub- 
lic. There is, however, a growing consciousness upon the 
part of the public in recognizing the soundness and im- 
portance of your alliance with the medical and health 
authorities of the country. 

A member of the plumbing industry is a member of 
a construction gang—he is building something. He is 
doing something helpful in the building industry—he 1s 
not a member of a wrecking crew. Many cities and states 
properly require that one who desires to engage in the 
practice of the profession must first pass an examination. 

During 1935, the United States Department of Com- 
merce conducted a business census covering 23,856 mas- 
ter plumbers and the Department reported a gross sales 
volume for this group of $284,679,000. It is my under- 
standing that there are about 32,000 master plumbers en- 
caged in business in the continental United States. 
Therefore, the master plumbers, whom you represent, 
are an important sector in American business life and are 
certainly worth preserving. It is the duty of this govern- 








Congressman Patman speaking before convention at 
Atlantic City 


ment to protect them against unfair and destructive 
practices. 

The members of your skilled craft are not looking for 
special advantages, special privileges or special rebates. 
| am sure that you demand every right that you are 
justly and fairly entitled to receive, either in the form of 
price concession or allowance, but you have no right to 
ask, and I am sure you do not, for any unfair advantage 
over your competitors. I realize that the sale of a com- 
modity does not conclude your contact and obligation 
with the customer. You feel obligated to continue to 
render any service that should be rendered to please in 
every way the purchaser of your product. This places 
vou in somewhat of a disadvantage with mail order 
houses and other so-called “direct-to-you” selling estab- 
lishments that do not render the service that you render, 
which is so necessary for the convenience and comfort of 
the purchaser and the health of the other people in the 
community. 

The Robinson-Patman Bill became a law, June 19, 
1936. It is my opinion that it will be very helpful to 
your business. It does not give you an unfair advantage 
or special rebates or secret discounts not received by 
your competitors, but it is intended to force every seller 
or manufacturer to give you the same benefits and priv- 
ileges that your competitors enjoy under similar and like 
circumstances. 

This law was enacted in response to a public demand. 
A congressional investigating committee, of which I was 
chairman, within a year before the passage of this law, 
disclosed shocking and astounding facts relative to unfair 
trade practices which were discriminating against the 
local dealer and independent merchant. This committee 
disclosed and reported to Congress the following facts: 

1. Manufacturers and sellers were favoring mail order 
houses and large corporate chain stores by giving them 
large quantity discounts that were not justified by rea- 
sons of differences in cost of manufacture, sale and 
delivery. 


(Continued on Page 185) 
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‘| HE lifty-bifth Annual Convention of the 
National Assn. of Master Plumbers, held at Atlantic 
City from May 24 to 27, will form an important chap- 
ter in the affairs of the association. It marked the close 
of a year of intensive activity, and the presentation of 
reports of far-reaching effect. Distribution loomed large 
among the subjects discussed, against the background of 
a report covering nearly every state. The committees on 
apprenticeship, on standardization and on_ research, 
turned in impressive reports of progress. The liveliness 
of the discussion following the standardization commit- 
tee’s report, and that of the research committee, showed 
that they were not regarded as mere routine matters, 
but as containing material for study, and impelling the 
desire for further progress. 

The year closed with a satisfactory report on the 
financial condition of the association, and the assurance 
of a growing membership. Retiring President Werner 
gave over the gavel and badge of office on the last day 
to L. J. Kruse, Oakland, Calif., who served as vice- 
president during the past year. H. Merwin Porter, only 
recently elected president of the Heating, Piping and 
Air Conditioning Contractors’ National Assn., was 
unanimously chosen to be vice-president of the N. A. 
M. P., under Mr. Kruse. H. O. Green, who has been 
treasurer of the association for a number of years, 
was again accorded the unanimous vote of the delegates. 
Lloyd Johnson was selected to be Mr. Kruse's secre- 
tary for the company year. 

The customary impressive opening ceremonies brought 
the Hon. Harold G. Hoffman, governor of New Jersey, 
to extend his greetings, and to claim for his state a 
long and honorable record of legislation in the interest 
of sanitation. Mr. Kruse responded to the welcome, as 
did Ronald A. Needham to the welcome extended by a 
representative of Hon. Chas. D. White, mayor of At- 
lantic City. Then followed the introduction of Mrs. F. C. 
Kuetemeyer, president of the women’s auxiliary, and 
her official family. 







Congratulations to the new president. Mrs. Werner shakes 
hands with President Elect Kruse, upon being escorted to the 


platform. Mr. Werner, smilingly, looks on 


Atlantic City, it was recalled, has been host to six 
previous national conventions, in 1902, 1906, 1914, 1916, 
1919 and 1923. 

Introduction of the past presidents who were in 
attendance, and the memorial service, closed the first ses 
sion on Monday, May 24. On Tuesday, the delegates 
plunged into the business of the convention, with two 
sessions on that day, two on the following day and the 
usual long session of the closing day, broken only for 
a brief luncheon period. The degree of interest, and an 
indication of bettered business conditions, may be seen 
in the fact that 670 delegates were registered this year 
as ,against 373 last year. A total of 2,038 contractor 
dealers and members of their families were registered. 
A registration of 558 exhibitors brought the total to 
3,266 as against 2,411 last year. 


DISTRIBUTION CLAIMS ATTENTION 


Without doubt the most important sections of the 
program were the report of the conference committee 
and the “Report on Distribution,” both delivered on 
Wednesday. P. W. Donoghue of Boston was chairman 
of the conference committee. Recalling the fact that the 
group meeting on distribution, held at Buffalo last year, 
had recommended the formation of an “Institute,” to 
be comprised of members of the association, of manu- 
facturers, wholesalers and labor, “to solve problems aris 
ing out of the maladjustment of distribution” in_ thi 
industry, the report presented by Mr. Donoghue said 

it is the conference committee’s opinion that the 
plan proposed by the group meeting on distribution 1s 
impractical and cannot produce tangible and satisfactory 
results.” 























Left to right: 
the convention as the newly elected vice president. 
himself. Retiring Secretary George L. 


The report described the work with President Werner, 
leading to the definition of the association’s policy with 
reference to the institute and the objectives set up for 
the first meeting. These objectives were to create a 
permanent group to include the three branches of the 
industry ; to set up sub-committees to consider the form 
or forms in which price lists should be issued; the study 
of a classification of customers in an attempt to develop 
a plan of differentials; the determination of ways and 
means for stabilizing distribution of plumbing fixtures 
and the development of 
plan to increase the sale of fixtures through normal 
channels; to establish a joint research committee; and 
the appointment of a secretary for the group and the 
establishment of a means of clearing correspondence and 
coordinating the efforts of the committee. 

On September 21 the first meeting was held with all 
the members of the committee present. J. A. Callahan 
represented Briggs Manutacturing Co., C. Bb. Nash rep- 
resented Standard Sanitary Mfg. Co., Herbert V. Kohler 
Hoffman 


a cooperative merchandising 


represented Kohler Co. and George 
sented Crane Co. 

It was at this meeting that the research fund was set 
up, with the manufacturers pledging 50 per cent of the 
cost for a year, $1,000. The plan of having a Joint 
Planning Board was then discussed, but came to nothing. 

Almost immediately following this meeting, the asso 
ciation was approached by the Heating, Piping and Air 
Conditioning Contractors’ National Assn. with a pro- 
posal that a program for the stabilization of distribution 
be undertaken jointly. A meeting was held on January &, 
in New York and a joint committee was set up, with 
Walter Klie, of Cleveland, as chairman and George I. 
A call tor a meeting with the manu 
19 finally 


repre 


Bird as secretary. 
lacturers went out, and the date lebruary 
Was set. 

\t this meeting, the manutacturers had the follow 


George W. 
right addressing the convention from the floor. 


Frank of Buffalo, past president, is shown immediately at the 
Pennsylvania State President 
Henry Heiser steps before the microphone and is shown at the extreme right 
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Retiring President Werner pins the official badge on President Elect Kruse. H. Merwin Porter is introduced to 
H. O. Green, Tulsa, Okla., is greeted and is presented as treasurer to succeed 
Bird, Elizabeth, N. J.. hidden behind the flowers. presents token of esteem to Mrs. Werner 


Beirn, American Radi 
ator Co. and Stanard Sanitary Manufacturing Co.; R. P. 
t[lenderson, United States Radiator Co.: W. R. Stock 
well, Weil-McLain Co.; E. K. Lanning, Warren Web- 
ster & Co.; Hofttman, Crane Co.; Hl. J. 
Thorkelson, Kohler Co., and EE. C s Man- 
ufacturing Co. 

Mr. Donaghue’s report, having traced these develop 


ing representatives present: M. J. 


( C4 rVve I< 


Boma, Brigg 


my 


ments went on: “It will be observed that the meetings 
held, and discussed above, produced no tangible results. 
This may appear to be a confession of tailure on the 
part of the conference committeee. . Lhe reasons tor 
this lack of results may be set forth briefly as follows: 
“1. It is impossible to get a truly representative group 


of manufacturers to conter with your representa 


tives. .; 2. It is impossible to get any representatives 
from wholesalers who can be said to truly represent 
wholesalers generally, and who exercise sufficient au 
thority or leadership among wholesalers to make then 
commitments resultful; 3. Too little factual 


available on distribution. .. .: 4. The lack of assurance, 


matertal 1s 


and the knowledge of that lack ot assurance on the part 
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of the manufacturers, that master plumbers throughout 
the country will back up any action taken either by the 
national association as a body, or by the conference 
committee as its representative. 


CONFERENCE COMMITTEE DISAPPOINTED 


“It goes without saying that the conference committee 
was disappointed by the outcome of the negotiations re- 
ferred to above. Feeling that there should be some defi- 
nite contribution from the present administration leading 
to a solution of the distribution problem, an outside 
agency was engaged, namely, the Hopper-Holmes Bu- 
reau, who have representatives in practically all the 
cities in the country. A list was furnished the Hooper- 
Holmes Bureau comprising all of the so-called whole- 
salers in the country who hold themselves forth as being 
exclusively engaged in the wholesale distribution of 
plumbing and heating materials to the plumbing and 
heating contractors. This engagement was made under 
the joint sponsorship of the N. A. M. P. and the Heat- 
ing, Piping and Air Conditioning Contractors’ National 
Assn., and had as its objective the ascertainment of the 
kind and degree of direct-selling by the above mentioned 
wholesalers. The investigation was conducted in an 1m- 
partial, and I believe you will agree, efficient manner. 
The results of this investigation will be laid before you 
at a joint meeting on distribution to be held this after- 
noon. 

“The report shows that almost 50 per cent of the so- 
called wholesalers quote prices to consumers when re- 
quested to do so. It shows, further, that more than one- 
fourth of the so-called wholesalers are willing to sell 
plumbing and heating products directly to consumers at 
the same price they quote to plumbing contractors. In 
short, one-fourth of the wholesalers in the United States 
are in active competition with members of this associa- 
tion for the consumers’ business. 

“It is gratifying to know, however, that such direct 
selling by the wholesalers at the contractor’s purchasing 
price, is confined to relatively few areas. These areas 


are defined in the report above referred to. It is also 
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interesting to note that the bulk of the products offered 
for sale to the consuming public by wholesalers at con- 
tractors’ cost, emanate from relatively few manufactur- 
ers. In short, the report confirms the suspicion held by 
many contractors that the competition of direct selling 
wholesalers is more vicious than that of the mail order 
and direct-to-you houses.” 

In its concluding lines, the report said: ‘‘We see little 
hope of any tangible results from further group confer- 
ences or meetings. Apparently there is little actual com- 
munity of interest between the three branches of the 
industry, even though lip service to such community 
of interest is paid from time to time. In our view, 
negotiations are futile, and we can best protect the inter- 
ests of our membership through taking advantage of 
existing laws, or take a course of action leading to the 
prompt prosecution of those who violate them. . . . We 
earnestly recommend that the convention go on record 
as authorizing the cessation of negotiation and the imme- 
diate embarking on a plan to take full advantage of ex- 
isting laws, and to authorize the officers of the associa- 
tion to proceed as they may best see fit under those laws, 
with the object of calling the Federal Government’s at- 
tention to the prevalent gross violations of the Robinson- 
Patman Act, the Federal Trade Commission Act, and 
other statutes.” 


REPORT ON DISTRIBUTION READ 


On Wednesday afternoon the group meeting on dis- 
tribution convened, and the Hooper-Holmes report was 
read, and distributed. When the executive secretary had 
read the introductory pages and had called attention to 
the following pages of tabulations, Mr. Donoghue called 
for discussion from the floor, indicating that he felt this 
would be his “swan song” as chairman of the confer- 
ence committee if vigorous support were not forthcom- 
ing. He congratulated Chicago and other cities where 
the investigation had shown that wholesalers were sell- 
ing through contractors without exception. 

Fergus McLaughlin, of New York, indicated that he 
could not follow the logic of having the conference com- 


Left to right: Past National President Frank B. Lasette, New York; Apprenticeship Committee Chairman Edmund P. Ingram. 


Jersey City, New Jersey; National Director Robert H. Pflug-Felder; Past Delaware State President H. F. 
California State President J. B. Hawley, resolutions committee 
member, Sacramento, California 


resolutions and conference committees, Wilmington, Delaware; 


Weldin, member of 


























Professor F. M. Dawson, University of Iowa, lowa City, 


lowa: William J. 








Lang, Chicago; Resolutions Committee Chair- 


man John J. Downey, Boston; National Executive Secretary Ernst L. Flentje; and Author Dale Carnegie of “How to Win Friends 
and Influence People” 


mittee's report referred to the resolutions committee, as 
it was, following its presentation. Mr. Donoghue said 
that he had had no idea such a motion would be made. 
He then asked Frank B. Lasette, who had made the 
motion, if he would explain it. Mr. Lasette explained 
that his idea in making the motion was that he felt the 
recommendations in the report, 1f carried in the form 
of a resolution, would tie the hands of the incoming 
administration and its conference committee. Quoting 
from the part of the report recommending a cessation of 
negotiations, Mr. Lasette said, “It is all right to endorse 
this. The only thing I was trying to say was that if 
this ties in with the report of the Board of Directors 
there is no reason why it can't carry through as it 1s.” 

Henry P. Reger of Chicago took the floor to say: 
“I want to congratulate you as chairman of this com- 
mittee, and your committee, for the excellent work you 
did in bringing in this work. I am surprised that we 
haven’t heard more men get up on the floor and give 
their opinion on this. We have always had an 
idea that a certain amount of this back door selling was 
going on, but we never believed that it was as bad as 
it is and has been. I am glad to see that Chicago 
was 100 per cent on the square and I believe that is 
due to the fact that our conference committee in the 


city of Chicago has met quite frequently with our whole 


salers.”” 

Mr. Reger was followed by Past President Edward B. 
Nleine, of Cincinnati. “‘This is the most momentous 
question that has been brought betore this association 
in many years,” he said. “Your committee has done 
an outstanding work. The report is as complete as any 
You have a very definite recom 
[ can't quite agree with the 
somewhat 


one could conceive. 
mendation in this report. 
entire recommendation. My thoughts run 
along the lines of Mr. Lasette’s. There 1s a definite 
recommendation to dispense with further negotiations. 


MOST MOMENTOUS QUESTION 
[ think that might be amended. I might say that 
we should dispense with all further negotiations with 
those who do not care to go along—those who are going 
along the channels we do not approve of 
be my thought that those should be the ones against 
| notice that this report 


and it would 


whom you should proceed. 
only deals with fixtures. [| am imjecting this because 
what I am about to bring before you ts, I am sure, 
common property all over the country. 'r to pipe, 


valves and fittings. In every city | have occasion 


Missouri State Past President Ed. Quinn, St. Louis; New Jersey State Second Vice President C. John Klimback, Essex Falls, New 


Jersey; Past National President E. B. Kleine, Cincinnati, Ohio; Standardization Committee Chairman J. L. 
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City; and Past National President John J. Calnan, Chicago 
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to visit, and in all our discussions with the membership 
in those cities, I have yet to find, with the possible 
exception of Chicago, where there is any distinction made 
between the retail plumber and the public when it comes 
to buying pipe, valves and fittings from the wholesaler. 
[ can see no reason the wholesaler should be justi- 
fied in taking that course with regard to that type of ma- 
terial any more than with plumbing fixtures.” 

Mr. Donoghue then called on Past National President 
George H. Drake of Buffalo. In part, Mr. Drake said: 
“TI believe that we should take some steps if it is possible 
to do so within the law to see to it that wholesalers sell 
wholesale only to retailers. I think we can do it, and do 
it legitimately and fairly. The manufacturers do not 
seem to be at all desirous of issuing any direct orders 
to their wholesalers as to just how they are to wholesale 
the products which the manufacturers furnish to them. 

It is up to you men to decide just what you want 
to do with those recommendations. We do believe the 
opportunity is ripe to correct some of the abuses that 
exist. Congressman Patman told you today that the law 
as it stands, regardless of state laws, will regulate 95 
per cent of the plumbing business as it 1s carried on 


today.” 

Wm. J. Lang of Chicago followed Mr. Drake in claim- 
ing the floor. “I am surprised at this committee,” said 
Mr. Lang. “From what I have heard this afternoon 
they seem to belittle the work they have done. I think 
they have accomplished one of the best things that has 
happened in this national association in the last 30 years. 
We have been facing this situation for years. Mr. 
Donoghue, I want to say to you that you have done a 
wonderful piece of work and most emphatically we do 


Picture shown above was taken at the Tuesday evening, state presidents and secretaries dinner, Ambassador Hotel, Atlantic City 
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not want to hear that this is your ‘swan song’ either.” 

H. F. Weldin, of Wilmington, Del., a member of the 
conference committee, spoke briefly to make clear that 
‘‘there was no discouragement in the minds of the com- 
mittee,” and E. P. Ingram, of Jersey City, N. J., said: 
‘‘At this morning’s session the conference committee re- 
port was accepted without very much criticism. Now it 
has been mentioned here that the committee has met 
defeat. I ask you men, if you have ever worked on 
committees, if you haven't seen times when you were 
defeated? In admitting that defeat, there is not one 
iota of blame for the committee.” 

John J. Shanahan, of Norfolk, a past national director, 
was the first to stress the need for action by locals. ‘I 
think the report tells us,’’ he said, “perhaps far better 
than any words any one could use, where our collective 
and individual duty lies and what it is possible for us 
to accomplish while the national association is proceed- 
ing with the larger job. Mr. Reger has stated that Chi- 
cago is on the square. Just a casual look shows Miami 
and Tampa, and other cities in which the record is com 
pletely clear. Now that didn’t come about just by chance 
{ am sure that it may not be possible here today to have 


those men from Chicago, who know how that thing has 


come about there, or those men from other cities, tel! 
us exactly all of the methods that were used. But w: 
do know that concentrated and consecrated effort was 
used in order to accomplish that result. We don’t have 
to wait for the national association to tell us in Norfolk 
or any other city where our duty lies. 

“There is a little thing, Mr. Chairman, which I hope 
we will keep in mind. We are living in a very comple» 
social and economic system. I do believe it is only rea 
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Mr. Direct-Buying-Consumer-Brown 


sonable to keep in mind that fast changes are taking 
place in that system. I think it is reasonable to state 
that there is a constant tendency to concentrate, a con- 
stant tendency in spite of any law which we enact. Those 
of you who will let your minds wander back over some 
time, perhaps since the time anti-trust laws were put on 
the books, will see the same concentration coming on all 
the time, and that is due to the competition between 
industries. Now, we cannot let our conference commit- 
tee abandon this task, or let the national association say 











Photo taken during skit preceding Wednesday afternoon conference on distribu- 
tion. At the desk is Mr. Wholesaler who is being convinced of the error of direct 
selling by Mr. Association-Member, standing. At the left is Mr. Wholesaler-Con- 
trolled-Plumber who is given a fresh start after an unpleasant experience with 


they are through with the manufacturers 
and wholesalers. We as an industry 
have a duty to perform. The manufac- 
turers may not be quite ready to do 
that now. The wholesalers may not 
be quite ready to do that now. We 
must consider ourselves as a part of an 
industry and in due course of time 
those changes will take place which will 
enable us to know who will speak for 
the manufacturer and who will speak 
tor the wholesaler. We know already 
who will speak for us, and perhaps we 
can function as an industry for the first 
time and can battle other industries, 1f 
we are going to continue to sell our 
products.” 

\ number otf others spoke briefly on 
the two reports, and it was_ finally 
moved and carried that the entire mat 
ter be laid over tor consideration on the 
following day. 
PATMAN SPEAKS 

The session immediately preceding 
the one on distribution was closed with 
an address by Congressman Wright 
Patman. Because of the work Domes- 
ric IXNGINEERING has done in bringing 
the KRobinson-Patman Act to the atten 
tion of its readers, and in giving them 
an opportunity to express themselves 
on the subject, Congressman Patman’s 
paper is reproduced in full elsewhere in 
this issue. 

Llowever, some of the discussion, and 
some remarks made by Congressman 
Patman, not included in his paper, are 


of sufficient interest to be reproduced 


1 


here. In introducing the Congressman 
from ‘Texas, President Werner said: 
“One problem that taces our organiza 
tion is that of distribution. In our opin 
Ion, we were well advised to secure ft 
‘ io 4, ] ‘ leat: +] 
man best qualified on distribution im the 


Lin 


1 
with us. There 1s probably no 


ted States, to’ discuss this subject 
business 


’ 


man in the United States who 1s not 
familiar with the next speaker and the 
important contributions he has made im 
the stabilization of industry and the ma 
jor problems of eliminating untan 


* °* as 9 
DOractices, 


Congressman Patman related the fact that the grocery 


people (who were most active in securing the Robinson 


Patman Act) sent a questionnaire to al 
industry after 


~ 


types in their 


ight months’ experience under the law. 


oe 


Seventy-six per cent of the replies were favorable. “I 


\- he 


have been advised in the last day or two,’ said Con 


eressman 
TIC FE,INGINEERING, has sent out a ¢ 
large number of 


wholesaling and 
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Patman, “that one of your magazines, DoMES 


uestionnaire to a 


people engaged in the manufacturing, 


retailing in your industry, and the re 
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plies generally are favorable to the law. A great many 
of them do not approve the law because they say they 
do not understand it, do not know how well or effectively 
it will be enforced and are not sure that if they comply 
with the law their competitors will likewise comply.” 

The Congressman then referred to a Louisiana case 
in which it was shown that one chain, in 1934, received 
commissions, discounts, allowances and brokerage allow- 
ances of $8,105,000 for that one year, and that inde- 


pendent merchants purchasing the same quantity of mer- 
chandise under the same conditions did not receive one 
penny. One of the justices of the Supreme Court said 


that such an evil should be corrected and Congressman 
Patman, in commenting on this fact, said: “Therefore, 
the Supreme Court of the United States has, indirectly 
at least, passed upon and sustained the Robinson-Pat- 
man law, because it was intended to prevent the very 
thing that Mr. Justice Roberts said should be prevented. 
The Robinson-Patman Law was intended to prevent 
manufacturers and sellers from favoring mail order 
houses and large corporate chains by giving them dif- 
ferences in prices on account of quantity purchases, that 
were not justified by reason of difference in cost of man- 
ufacture, sale or delivery. . . . The law was intended 


(1) W. G. Moore, Humphryes Mfg. Co. Mansfield, Ohio. (2) Arthur W. Wilson, Paul K. Addams, J. W. Hopkins, Edgar W. 
Black III, and K. L. Mytinger, all of Fitzgibbons Boiler Co.. New York. (3) Jacob Schuh, Milwaukee, Wis. (4) Jos. J. McLaugh- 
lin, Philadelphia, Pa. (5) T. P. McDermott, T. D. Specialty Co., Boston, Mass. (6) W. H. Frey, Philip Hering, Jr., C. D. Eisemann, 
Mrs. F. J. Blazek, and Mr. Blazek, all of Philadelphia, Pa. (7) C. C. Lowry, Hajoca Corp., Philadelphia, Pa. (8) R. W. Wanger, 
Woodward Wanger Co., Philadelphia, Pa. (9) Gorden C. Hay, F.at Metal Mfg. Co., Chicago. (10) Mrs. W. Spicer, Mrs. L. Hoff- 
meister, Mrs. R. Pearson, all of Syracuse, N. Y.; and Mrs. T. J. Cronin, Binghamton, N. Y. (11) Wm. C. Groeniger, Columbus, 
Ohio. (12) F. C. Kuetemeyer, Milwaukee, Wis. (13) Geo. E. Doench, Cincinnati, Ohio. (14) L. J. Minton, C. J. Stermer, L. R. 
Varney, John S. King, B. A. Parks, and D. R. Nordwall, all of Crane Co., Chicago (15) Frank R. Roth, New York City. (16) 
Harry G. Kraus, Orange, N. J.; Geo. Fricke and Harold A. Johnson, both of East Orange, N. J.; and Fred W. Hoffmann, Orange, 
N. J. (17) Fred W. Doerzbacher, Pittsburgh, Pa. (18) M. W. Lansing, Trenton Potteries Co., Trenton, N. J. (19) John H. 
Niewoehner, state association president, Mrs. Niewoehner, Mrs. Chas. C. Gildenbar, and Mr. Gildenbar, all of Richmond, Ind. 
(20) W. G. Williams, Black & Decker, Towson, Md. (21) C. C. Gerow, Jr., Speakman Co., Wilmington, Del. (22) C. C. Adams, 
Richmond Radiator Co., Uniontown, Pa. (23) Harry M. Wormley, president state association, Struthers, Ohio. (24) Mrs. J. H. 
Lutz, Harrisburg, Pa.; Mrs. A. B. Hunt and Mrs. Henry O. Heiser, both of Williamsport, Pa. (25) Edw. H. Gannon, I. Bilofsky, 
Otto F. Dietzmann, and Geo. F. O’Brien, all of Philadelphia, Pa. (26) Ford Garrabrant; C. John Klimback, third vice president 
state association; Al Kievit, trustee local association; and Frank L. O’Brien; all of Montclair, N. J. (27) Roy E. Thompson, 
president state association, Tacoma, Wash. 
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to keep the broad road of opportunity open for the young 
men and women of the country so they will not have to 
go to New York or some other large city and have a 
pull with an executive of a large company, in order to 
get a job in their own home towns. . . . There are two 
groups that will suffer because of this law, because they 
have been forcing discounts they are not entitled to 
because they have been chiseling on brokerage, because 
they have been cheating on advertising allowances and 
in other ways—they are the corporate chains and the 
mail order houses.” 


(1) Parke Holton of “X” Laboratories, Inc.. New York City; and Henry Reis of W. A. 
Ralph L. Beck and Ralph Rube, both of Armstrong Mfg. Co., Bridgeport, Conn. 
C. Lind, and C. M. Seull, all of Camden, N. J. 
Stevens, Jr.. Long Island, N. Y.; all of Standard Sanitary Mfg. Co. 


C. M. Seull, Miss Jane Scull, Mrs. C. 
Couch and A. M. Maddock, both of Pittsburgh; and H. C. 





After Frank B. Lasette of New York had spoken for 
the group in expressing appreciation for Congressman 
Patman’s paper, the Congressman referred to another 
matter: ‘“‘A question was sent to me,” he said, “asking 
what effect the Miller-Tydings Bill will have on indus- 
try. It is to fix prices vertically. The President came 
out recently and said he was opposed to the bill. I 
believe the ! [ be- 
lieve that, since that time, he has received much in- 
formation he did not have before, and I believe the law 
will be changed in a way that will not weaken it, and 


resident has been misinformed on it. 


Russell & Co., New York City. (2) 
(3) H. J. Eiechfeld and Mrs. Ejichfeld, Mrs. 
(4) C. B. Wynne, Newark, N. J.; D. D. 


(5) Jos. O. Stapf, past president, state association; and H. J. Noord, past secretary, state association; both of Albany, N. Y. (6) 


Joseph Balter, Burnham Boiler Corp., Irvington, N. Y. (7) 


of American Brass Co. 


financial secretary state association, Norwalk, Conn.; I. 


B. Tracy, Waterbury, Conn.; and E. T. 
(8) Jos. Brah, past president, state association, Milwaukee, Wis.; 
Wm. E. Gest, Milwaukee; and Erwin B. Knauer, president, local association, Milwaukee. 
dent and national director, Canton, Ohio; Dean C. B. Connelley, Pittsburgh, Pa. 
association, Naugatuck, Conn.; Lawrence Johnson, president, Hartford association, 


Lang, Philadelnhia; both 
Miss Julia Rayford, Wauwatosa, Wis.: 


(9) Walter Eynon, past state presi- 


(10) Geo. Wigglesworth, president, state 
West Hartford. (onn.: John M. Forger, 
B. Skau, past president, state association, Hartford, Conn. (11) Mrs. 


J. F. Egan and Mr. Egan, Bronx, New York City. (12) F. W. Behler, treasurer, local association, Mrs. Behler, Mrs. Harvey E. 


Weigel, and Mr. Weigel, all of York, Pa. (13) L. 


Laboratories, Inc., New York City. (15) E. V. Wilhelm and R. Carl Bamberger, 


Pa, 
shaw, Richmond Radiator Co., Uniontown, Pa. 


(19) Jas 


G. Lindsay, Crane Co., Chicago. (14) Gene Norman and John A. 


(17) Gus A. Heinzelman, Mrs. Heinzelman, Mrs. Wm. A. Lieb and Mr. Lieb, all of Philadelphia, Pa. 
A. Salmon, 


Quinn, “X” 
J. W. Hall, Johnstown, 
(18) G. A. Robert- 
Lake Iil.: 


Wilmington, Del. (16) 


Waukegan. Il.: freeman Abbott. | orest, 


Edward Strenger, Highland Park, Ill.; and J. E. Fitzgerald, Lake Forest, [ll. (20) Thomas A. Starr and James A. Sullivan, 


both of Boston, Mass. (21) George Graeff and 


D. C. Cunningham, both of St. Louis, Mo. 


(22) Group from Michigan. (23) 


Ralph W. Baker, Republic Steel Corp., Cleveland 
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that it will be passed at this session of Congress. It 
will be helpful to you on many of the commodities you 
handle. It will be very helpful to you in meeting compe- 
tition and preventing many of the unfair practices that 
are now going on.” 


PRESIDENT WERNER’S REPORT 


Running through the report of George H. Werner 
as president of the association was a consistent note of 
a desire for greater independence and security for the 
association. It took the form of something more than 
a wish, for the report showed an equally consistent de- 
sire to look at facts and act upon them. Again and again 
such phrases as: “ if we are willing to face the 
realities,” “* . A problem is not solved by transferring 
it to another organization,” appear in the report. 

Mr. Werner gave thorough and careful consideration 
to the problem of finances, always in relation to the 
independence of the organization. “As a business organ- 
ization,” he said, “we should try to build up and main- 
tain adequate reserves ; we should keep our money earn- 
ing interest; we should keep our funds liquid and, above 
all, safe. In keeping with my conception of the financial 
responsibility of the president’s office, I believe you will 
learn at the close of the present administration that we 
have increased our reserves, have kept our funds earning 
interest and have kept them liquid and safe. . . . To 
me it has always been a source of regret that our asso- 
ciation has failed to accumulate, in the 55 years of its 
existence, any appreciable amount of cash to prepare it 
for emergency situations and to tide it over periods of 
low income. . . . Without cash reserves, we are at the 
mercy of circumstance. My predecessor in office realized 
that. I realize it, and my successors will realize it. It is 
because I have realized the necessity of adding something 
to our reserves that I have not encouraged increased 
spending or activities of problematical value. Just as 
my predecessor left me more than he started, just so 
shall I leave my successor with more than I started.” 

Mr. Werner then went into a detailed discussion of 
the financial set-up of the association. Quoting from the 
report of George W. Frank in 1936, he pointed out 
thdt not since 1927 had the N. A. M. P. lived on its 


(1) Russell G. Creviston and Geo. E. Hoffman, both of Chicago; 
and Ralph Scull, Atlantic City, N. J., all of Crane Co. (2) 
J. Preston Perham, treasurer state association, West Roxbury, 
Mass.; and Philip S. Bailey, past president state association, 
North Scituate, Mass. (3) A. Wm. Hale and R. G. Milne, both 
of Stanley G. Flagg & Co., Philadelphia, Pa. (4) J. K. Bole, Jr. 
and F. H. Ramage, both of Republic Steel Corp., Cleveland, 0. 
(5) Mrs. Albert F. Schreck and Mr. Schreck, Clifton, N. J.. 
Armstrong Mfg. Co. (6) Ross Baldwin and A. C. Wilson, Phila- 
delphia. (7) J. R. Seattene and E. H. Meglathery, plumbing in- 
spector, both of Bethlehem, Pa. (8) J. J. Brady, Hamden, Conn.; 
and Jos. G. Michel, West Haven, Conn. (9) A. G. Trapper, East 
Orange, N. J.; and M. M. Robertshaw, President Orange associa- 
tion, West Orange, N. J. (10) R. F. Smale, Pottstown, Pa.; and 
Geo. L. Harberger, Eastern Foundry Co., Boyertown, Pa. (11) 
Cecil W. Farrar and Mrs. R. O. Wood, both of Excelso Product- 
Corp. (12) Henry J. Smith, president local association, Racine. 
Wis.; and F. C. Scheirer, Coplay, Pa. (13) John D. Ryan and 
L. N. Boosey, Norman Boosey Mfg. Co., Detroit. (14) M. ©. 
Falk, New York, and S. Z. Cole, Philadelphia, both of Republi: 
Brass Co. (15) James J. Porter, president local association, and 
James Lawton. both of New Rochelle, N. Y. (16) Harry H. 
Erickson, Philadelphia, Haynes Selling Co.; and E. N. Sanbern, 
New York City, Hoffman Specialty Co. (17) Mrs. John Wagner 
and Mr. Wagner, Muskegon, Mich. (18) George Paterson and 
Robert Paterson. both of Carpenter & Paterson, East Boston, 
Maas. 
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dues income (plus moneys received by the publication 
and supplies division) until the last seven months of 
Mr. Frank’s administration. During Mr. Werner’s ad- 
ministration the association continued to “live on dues 
income.” To Mr. Werner this meant “that it has been 
only for the past seventeen months that our association 
has not been dependent on our sources of supply to keep 
going. . . . Doesn’t it mean that any time our sources 
of supply jerk the financial string we have to dance? 
Doesn’t it mean that we are not in reality completely 
independent ?”’ A little later he discussed the dilemma 
in which this situation placed the association: “Every 
now and then our association is encouraged to negotiate 
with, and to admonish, sources of supply,” he said, “who, 
deliberately or otherwise, do something which some mem- 
ber doesn’t like. In short, we are asked to admonish 
the source of supply one day, and go around to him the 
next day to sell him some space (in the exhibit) to add 
to our income.” 

President Werner suggested three things to correct 
the situation: 1. Re-emphasize to all the men entrusted 
with the administration of financial affairs the necessity 
of living within dues and publication and supplies in- 
come; 2. Concur in the action of the Board of Directors 
with regard to control of invested funds; 3. Instruct 
the incoming administration to study, and bring to the 
next convention, a plan or plans to accomplish the object 
of making the entire operation of the association “‘com- 
pletely independent of financial support from any source 
other than master plumbers.” 

Other sections of the report deal with membership, 
distribution and labor relations. Membership increased 
during the past year so that the association now has 
members in every state and in the District of Columbia. 

On the subject of distribution, Mr. Werner pointed 
out the difficulty of following out the mandate of the 
last convention, that an Institute be set up as a vehicle 
for the solution of distribution problems. Facts were not 
known, and it was difficult to get groups which were 
truly representative of the other branches of the industry. 
Mr. Werner broke down the various types of distribu- 
tion now in vogue in the industry into four classes: 


(1) M. R. Jackson and C. F. Shasberger, both of Northern 
Indiana Brass Co., Elkhart, Ind. (2) Alex B. Melville and 
Aug. A. Meyer, both of St. Louis, Mo. (3) A. T. Mesereau, New 
York City and W. S. Fleming, Chicago, both of Josamr Mfg. Co. 
(4) J. W. Ramsay and Bruce P. Adams, both of McDonnell & 
Miller, Chicago. (5) Clayton Lee, president state association 
and national director, and Mrs. Lee, Houston, Tex. (6) Richard 
B. Fulton and J. C. Campion, manufacturers’ agents, Baltimore, 
Md. (7) John E. Daly and D. J. Burns, Wallingford, Conn. (8) 
Mrs. H. S. Blank, treasurer local auxiliary, and Mrs. C. M. 
Ganger, both of Dayton, Ohio. (9) W. E. McCollum, secretary 
Central Supply Assn., Chicago, and J. A. Galloup, president 
Central Supply Assn., Battle Creek, Mich. (10) Rudolph Ulmer 
and Mrs. Ulmer, Roselle, N. J. (11) Herbert Smith, secretary 
Manhattan association, New York City; and Raymond C. Smith, 
Lawler Automatic Controls, Mt. Vernon, N. Y. (12) Mrs. John 
Kuhn and Mr. Kuhn, Chicago. (13) Albert Glicksman, Irving- 
ton, N. J.. and Art Schachtel, Cleveland, both of Glauber Brass 
Mfg. Co. (14) T. M. Fallon, Pittsburgh, Standard Sanitary Mfg. 
Co. (15) Wm. Kroepke, Bronx, New York City. (16) J. H. 
Maston. B. F. Shaw. Wilmington. Del.: and J. C. Chaffe, Phila- 
delphia, Republic Steei Corp. (17) Mrs. A. G. Trapper, East 
Orange, N. J.; and Mrs. M. M. Robertshaw, West Orange, N. J. 
(18) Wm. G. Binkle, president, and Peter C. Rietchey, secre- 
tary of local association, Lancaster, Pa. (19) Albert F. Ruehl, 
second vice president New Jersey association; and James 0. 
Lewis, past state president; both of Newark, N. J. 
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consumer sales by mail order houses, consumer sales Mr. Werner recommended invoking the provisions of 
by direct-to-you organizations, consumer sales by whole- the Robinson-Vatman Act against “price discriminations 
ee ee practiced by sources of supply.” With reference to direct 
favor of certain types of organizations. sales by wholesalers, he suggested two courses of action: 

In the matter of mail order and direct-to-you sales, Either calling the wholesaler’s retail selling to the atten- 


(1) V. H. Eggert, John S. Coe, and A. F. Sheldon, all of Chase Brass & Copper Co., Waterbury, Conn. (2) A. A. Ahlff, Philadel. 
phia, National Radiator Corp. (3) Richard Welch, chairman national scholarship committee; Emily Donoghue, Boston, Mass.; 
Mary Cleary; and P. W. Donoghue, national director; all of Boston, Mass. (4) Ralph A. Tank, Imperial Brass Mfg. Co., Chicago. 
(5) Ed. V. Quindlen, Eugene A. Quindlen, and Jos. J. Quindlen, all of Philadelphia. (6) M. J. Clobby, Armstrong Mfg. Co.. 
Bridgeport, Conn. (7) Jas. A. MeKissock, Weldon & Kelly Co., Pittsburgh, Pa. (8) D. A. Mayfield, national director, Jackson- 
ville, Fla.; T. J. Bell, state association president, Miami, Fla.; and J. Pitt Simpson, S. E. District vice president, Fort Lauderdale. 
Fla. (9) G. W. Schaefer, Newark, N. J., Bridgeport Brass Co. (10) Michael Meyerowitz, Abraham Lipsky, and Arthur L. Krauss. 
all of Brooklyn, N. Y. (11) Foster R. Fanning, Winter Park, Fla. (12) D. Smythe, J. S. Weaver. and H. J. Kleinman, all of Central 
) Tube Co. Pittsburgh. Pa. (13) J. L. Powers, president state association, Bennettsville, S. C.: Tom Chilton. Florence. S. C.: and 
L. S. Starnes, Rock Hill, S. C. (14) Wm. Zernechel, Canton, Ohio. (15) W. W. Hulbert, Norfolk, Va.; John J. Shanahan, Nor- 
folk, Va.; and John T. Collins, Washington, D. C. (16) Chas. W. Carbeau, Ellwood Co. Ellwood, Pa. (17) Chas. Hoffman, C. 
Ed. Millington, and Chas. L. Arting, all of Mansfield, Ohio. (18) Geo. Sykes, plumbing inspector, Upper Darby, Pa. (19) Fred 
Sturmer, past president state association, Jackson, Mich. (20) Robert Pearson, Willard R. Spicer, and L. P. Hoffmeister, all of 
Syracuse, N. Y. (21) Edw. Thill, Milwaukee, Wis. (22) Wm. Graw, C. O. Hollen, and C. H. Ingwer, all of Ridge Tool Co.. 
Elyria, Ohio. (23) Frank J. Schmitt, Newark, N. J., Chase Brass & Copper Co. (24) S. M. Clanaghan, Mrs. S. M. Clanaghan 
and Hugh McElwee, all of Philadelphia, Pa. (25) N. H. Weil, Weil Pump Co. Chicago. (26) L. E. Dockstader, Brookfield, IIL: 
T. D. Lewis, Somonauk, IIL, vice president state association; and W. Gavin Smith, River Forest, Ill. (27) W. R. Vosper, Toledo 
Pipe Threading Machine Co.. Toledo. Ohio. (28) Yen Jorgenson, Cynwyd, Pa.: John D. ‘pend ey Baal Pas lie pm Toledo 
PhiladeJohia; and James McStay, director state association. (29) Robt. O. Bowen, chief plumbing insvector. Philadelphia. (30) 
F. J. Temple, Pontiac. Mich.; Wm. Schonhofen, Detroit, Mich.;: and H. H. Smart. Pontiac. Mich. 
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(1) Jack McDonnell and E. N. McDonnell, both of McDonnell 
& Miller, Chicago. (2) Carroll H. Reynolds, Chief Inspector 
Plumbing, Baltimore, Md. (3) L. R. Varney, Crane Co., Chicago. 
(4) L. C. Coombs, Imperial Brass Mfg. Co., Chicago. (5) Otto T. 
Nelson, president Minnesota state association; and C. L. Larson, 
both of Minneapolis. (6) Wm. R. Brookman, executive secre- 
tary, Ill. Master Plumbers’ Assn., Chicago. (7) E. M. Feighan, 
Michigan City, Ind., Josam Mfg. Co. (8) Edward Monteath, na- 
tional director, St. Louis. (9) Ed. Curley, Wolverine Brass Works, 
Grand Rapids, Mich.; and W. J. Delaney, Wilkes-Barre, Pa. (10) 
F. W. Gibson, Trimont Mfg. Co., Roxbury. Mass. (11) Richard 
I. Hilliard and Curtis Frambes, Atlantic City, N. J. (12) N. J. 
Lacey, president Main Line Plumbers’ Assn., Narberth, Pa. (13) 
H. F. Clucas and C. Y. Lucas, both of St. Louis, Mo. (14) Philip 
A. Meyer, Victor Mauck Seamless Copper Tank Corp., Norris- 
town, Pa. (15) Norman Boosey, Norman Boosey Mfg. Co., De- 
troit, Mich. (16) J. Guy Hawkins, Fairmont, W. Va. (17) Lee 
R. Sheffield and Mrs. Sheffield, past state auxiliary president, St. 
Petersburg, Fla. (18) Jacob Stockinger, Long Island City, N. Y. 
(19) Raymond H. Smith, Mt. Vernon, N. Y., Scovill Mfg. Co. 
(20) L. E. Pelletier, W. A. Russell & Co., New York City. (21) 
R. H. Fuchs and T. J. Duerr, both of Belknap Co., Louisville, 
Ky. (22) S. J. Jacoby, St. Louis, Mo. (23) Mrs. G. H. Matthews 
and Mrs. R. J. Weber, both of Chicago. (24) T. H. Powers, 
Salem Brass & Iron Mfg. Co., Bridgeton, N. J. (25) W. F. 
Morrison, executive secy., North Carolina state license board, 
Raleigh, N. C.; and John R. Bagwell, president North Carolina 
state association, Durham, N. C. (26) Harry N. Booth, Michigan 
City, Ind.. Weil-McLain Co. (27) Benj. E. Labov, chairman of 
entertainment committee, Atlantic City, N. 








tion of the wholesaler’s source of supply and ask that he 
be accorded only retail discounts or to invoke the price 
discrimination provisions of the Robinson-Patman Act 
to force such a retail classification. A third alternative 
was to set up retailer cooperatives “where direct selling 
by wholesalers is rampant.” 

On the subject of labor relations, President Werner 
pointed out that if there is to be effective cooperation 
with labor, there must be mutual obligations and mutual 
benefits in the bargain. Based on local relationships, Mr. 
Werner expressed the idea*that if a national relationship 
is to be established, membership in the association must 
be confined to regular and intermittent employers who 
will employ only journeymen affiliated with the united 
association. Sticking close to the realities, Mr. Werner 
said: “We either have to make cooperation real or admit 
that we are only handing out platitudes. I think we 
should make up our mind what we want to do, and then 
go ahead and do it.” 


STANDARDIZATION REPORTS ROUSES DISCUSSION 


The report of the standardization committee was 
delivered on Wednesday by Jere L. Murphy of New 
York, chairman of the committee. Changes were rec- 
ommended in thirty sections of the N. A. M. P. Code. 
Referring to the fact that the N. A. M. P. is a member 
of the American Standards Assn., the report takes issue 
with the latter association’s effort to standardize every 
tvpe of material in the entire plumbing industry. “The 
standardization committee of the National Assn. of 
Master Plumbers,” the committee’s report said, “believes 
that over-standardization of plumbing equipment would 
not be for the best interest of the plumbing industry as 
a whole and would work a hardship on the American 
public. Due to the fact that plumbing is highly technical 
as well as mechanical, great care should be exercised 
in the selection of materials that go to make up the 
plumbing installation.” 

Referring to meetings held on October 25, 26 and 27, 
the report states that the meeting on the last-named 
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date was for the purpose of revising or bringing up to ing, copper tubing fittings and soldered joints. 

date all plumbing codes. At this meeting there was also The report states that a meeting was held on April 23 
a discussion on threaded cast iron pipe and the proper on the subject of sweated soldered joints and copper 
types of fittings for the proposed threaded cast iron pipe. tubing, at which a report was read by A. R. Maupin of 
There was also considerable discussion on copper tub- the Bureau of Standards in Washington. The report 


(1) G. R. Frankland, Chicago, Johns-Manville. (2) E. J. Carney, Charlotte, N. C.; M. B. Terry, Scarsdale, N. Y.; and G. T. 
Allison, Charlotte, N. C.; all of Radiator Specialty Co. (3) F. Crawford, Mt. Vernon, N. Y., and John J. Michel, Philadelphia, 
Pa., both of Burnham Boiler Corp.; and C. W. Lowrey, Philadelphia, Pa. (4) Geo. L. Erwin, Harry E. Goss and Joe Comer, 
all of Crane Co., Chicago. (5) Harry McGourty, West Newton, Mass.; and Geo. F. Crawford, Boston, Mass. (6) A. R. Herske and 
J. P. Taylor, both of American Radiator Co., New York City. (7) Ralph A. Guinner, St. Louis, Mo.; R. H. Drussa, president state 
association, Springfield, Mo.; and John D. Els, St. Louis, Ma. (8) W. O. King, vice president state association, Clarksburg, W. 
Va.; J. P. Kidwell, president state association, South Charleston, W. Va.; and Elmer E. Rawdon, Pittsburgh, Pa. (9) W. A. 
Murphy, W. M. Dillon and B. E. Horne, all of Watts Regulator Co., Lawrence, Mass. (10) Morris Jarcho, New York City. (11) 
Mrs. Wm. J. Lang, Chicago. (12) Irving Stern, Mrs. Max Cohen and Mr. Cohen, all of Newark, N. J. (13) C. H. Brown, 
Desco Corp., Wilmington, Del.; E. L. Malin, Kennett Square, Pa.; and Wm. E. Point, Wilmington, Del. (14) Robert C. Toury 
and Robert C. Toury, Jr.. Fairmont, W. Va.; and J. L. Petersen, Grand Rapids, Mich. (15) Jas. F. Murphy, New Bedford, 
Mass.; Mrs. Chas. H. Hoole, and Mr. Hoole, North Bergen, N. J. (16) Rupert J. Weber and Peter M. Munn, secretary local 
association, both of Chicago. (17) B. H. Hefner, Charlotte, N. C. (18) F. B. Lent. past state president, Saginaw, Mich.; Howard 
B. Reed, secretary state association, Jackson, Mich.; and Alfred A. Mitchell, vice president state association, Saginaw, Mich. (19) 
Mrs. Ferd L. Erdman, Mr. Erdman, and Mrs. Geo. List, all of Baltimore, Md. (20) Hart Steele and Mrs. Steele, El Paso, Tex. 
(21) Mrs. L. Katz, Chicago. (22) Chas. W. Lanagan, R. F. Trohon and Arthur J. Smith, all of Brookline, Mass. (23) A. B. 
Hunt, Williamsport, Pa. (24) John Hegrich, Jas. D. Hayes, and Cornelius Bush, all of Montclair, N. J. (25) Mrs. Leo. J. Corboy. 
Chicago. (26) F. P. Moss, Miami, Fla. (27) L. L. Hackney, Charlotte, N. C. (28) Robert Harper, Jas. A. Simmons’ and Ed, Quaid. 
all of Philadelphia, Pa. 
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(1) Wm. J. Spillane, Jas. B. Clow & Sons, Chicago. (2) A. S. Forster and Robert Foley, both of Phelps-Dodge Copper Products, 


‘ New York City. (3) Mrs. G. O. Slade and Mrs. Nettie Berry, both of Bergenfield, N. J. (4) C.D. Little, Chicago and Fred Zander, 


y 
rr 


Buffalo, both of Crane Co. (5) F. A. Goeke, New York City, Never Split Seat Co. (6) Mrs. E. H. Rinear, director local auxiliary, 
Philadelphia. (7) Mrs. Geo. Drake and Mr. Drake, past national president, Buffalo, N. Y. (8) H. S. Nilson, Fiat Metal Mfg. Co.. 
Chicago. (9) Mrs. H. S. Nilson, Chicago. (10) Albert A. Bauer and C. W. Cope, both of Bauer & Cope, Philadelphia. (11) 
Chas. A. Dreier; Thos. F. Hanley, Jr.; and Leo J. Corboy, all of Chicago. (12) R. E. Larson and Otto G. Jentsch. both of 
Wolverine Brass Works, Grand Rapids, Mich. (13) Leonard Hickman, past secretary of local association; and Mrs. Hickman, of 
Newton, Mass. (14) Walter Vallett, EverHot Heater Co., Detroit, Mich. (15) H. J. Lamberson. member board of directors local 
association, Toledo, Ohio. (16) C. H. Sherry and R. W. Sherry, both of Hazelton, Pa. (17) C. M. Ganger. and H. S. Blank, past 
state president, both of Dayton, Ohio. (18) James Daly and Charles Von Bischoffshausen, both of Elizabeth, N. J. (19) Wm. H. 
Beahm, E. H. Rinear and Albert F. Yahn, all of Philadelphia. (20) Harry N. Sprenkle, Detroit, Mich. (21) Ted Wachowiak. 
Buffalo, N. Y., Sloan Valve Co. (22) S. G. Gaillard, Jr., Scovill Mfg. Co. (23) Geo. W. Wismer, Philadelphia, Pa. (24) Albert 
C. Wagner, and Robert C. Wagner, both of Philadelphia, Pa. (25) Louis Komoski and Mrs. Komoski, past state auxiliary presi- 
dent, Jersey City, N. J. (26) W. W. Oliver, Buffalo, and B. L. Walker, Brooklyn, N. Y., both of W. A. Case & Son Mfg. Co. (27) 
Otto F. Kohl, second vice president state association, Minneapolis, Minn.; and Geo. J. Robinson, president state association, 
Pine Bluff, Ark. (28) Mrs. A. A. Kalinske, Iowa City, Ia. (29) H. E. Robertson, Youngstown Sheet & Tube Co.. Youngstown, Ohio. 
(30) Mrs. Geo. Sykes, Mrs. A. 4 Wilson, and Mrs. J. a McLaughlin, all of Philadelphia, Pa. (31 Chris Braun. president local 
association, and P. J. Fitzgerald, vice president local association, both of Waterbury, Conn. (32) Fred J. Junkermann and Wm. 
Troester, both of Philadelphia, Pa. (33) O. L. Wollenberg and Mrs. Wollenberg, Carteret, N. J. (34) J. S. Levene, past state 
president, Kansas City, Mo. (35) Howard Smith, Philadelphia. 





was on a series of tests that have been made on the 
sweated joints and copper tubing by the Bureau of 
Standards in Washington. The report indicated that 
some further work would have to be done along that 
line before final conclusions could be made. The chair- 
man of the standardization committee stated, “The 
Bureau of Standards is going to make further tests on 
copper tubing and sweated soldered joints, and bring 
back a report to the committee.” 


Chicago and I,” he said, “are the minority members of 
the standardization committee. Mr. Murphy asked me 
to make his report along with mine. Mr. Murphy and 
I accept this report with the exception that we want 
added to Section 37 a provision or an article covering 
the installation of copper pipe and fittings. I personally 
do not hold any brief for the copper pipe and fitting 
industry, and neither does Mr. Murphy. But this indus- 
try is with us to stay, and we should have some regula- 
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tions in this new plumbing code covering it. The Amer- 
ican Standards Assn. has made investigations and tests, 
so has the National Board of Underwriters in their lab- 
oratory in Chicago, and the United States Government, 
particularly for the installation of copper pipe and sol- 


A MINORITY REPORT 


Following the reading of the report, J. G. Hayes of 
Indianapolis asked for the floor. “Robert Murphy of 
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dered fittings on submarines. Some states have also water, steam, gas, air and oil. I have had no failures 


included it in their code. with it, possibly because the plumbers who installed the 
“Over forty million pounds of copper tubing were work were specialists. 

manufactured last year. We should have some regula- “The report of the minority of the Standardization 

tion governing this item. There has been a lot of it Committee would be that there be a section added in the 

installed by members of this association. I have installed codé providing for a minimum method of installing cop- 

forty or fifty thousand feet, using it for the conveying of per tubing and soldered fittings. This minimum regula 


(1) W. D. Murphy, Chicago, and Robert Burns, Jr., Philadelphia, both of Sloan Valve Co. (2) Henry P. Reger, president Master 
Steam Fitters Assn., Chicago. (3) E. F. Keating, American Tube Works; Russell A. Cowles and Rowland F. Pease of British Amer- 
ican Tube Co.; all of New York City. (4) Howard W. Oster and Julian Bers, both of Oster-Williams, Cleveland. (5) H. R. Myers, 
Pierce, Butler Radiator Corp., Syracuse, N. Y.; and L. H. Goldbright, Jr.. Heating & Plumbing Finance Corp., New York City. 
(6) B. W. Erk, American Brass Co., Waterbury, Conn.; and J. F. Sheppard, C. F. Mersick Co., New Haven, Conn. (7) Frank 
B. Hackett, Brunswick-Balke-Collender Co., Chicago. (8) Mrs. Wm. Chesnut and Mr. Chesnut, past president state association, 
Montclair, N. J. (9) M. J. Hirshstein, Jos. Hirshstein, and J. W. Riedinger, all of Josam Mfg. Co., Cleveland. (10) Chas. V. 
Cleaver, treasurer state association, and Wm. F. Dorsey, both of Wilmington, Del. (11) Wm. F. Cassidy, chairman New York 
state legislative committee, and E. J. Daly, president local association, both of Albany, N. Y. (12) Chas. Rosencrans and John 
T. Ludwig, Jr., both of Monmouth Plumbing Supply Co., Long Branch, N. J. (13) Edw. Frank, Cincinnati, Ohio; and Wm. Ges- 
ling, vice president state association, Lancaster, Ohio. (14) Robert A. Sagarese and John J. Kane, both of Morristown, N. J.: 
and H. B. Armstrong, Morris Plains, N. J. (15) Mrs. M. J. Kennedy, president Brooklyn auxiliary, and Mr. Kennedy, president 
Greater New York association, Brooklyn, N. Y. (16) John R. Newsome, Philadelphia, Pa. (17) Geo. J. Palmer, vice president 
state association, Ames, la.; and John P. McCoy, past state president, Fond du Lac, Wis. (18) Mrs. Carroll Neser and Mr. Neser. 
Jas. Robertson Mfg. Co., Baltimore, Md. (19) W. A. Taylor, A. M. Byers Co., Pittsburgh, Pa. (20) A. E. Hayman, past state 
president, Wilmington, Del.; and A. M. Bateman, president state association, Oklahoma City, Okla. (21) J. P. Brickey, past 
state president and state secretary; A. J. Adshade, past president Denver association; and Edwin B. Clayton, president state 
association; all of Denver, Colo. (22) Neils Jepsen, Boston, Mass.; and H. L. Rose, vice president state association, Cambridge. 
Mass. (23) C. F. Correy and A, L. Harshaw, both of American Gas Products Corp., Philadelphia, Pa. (24) H. F. Chichester, presi- 
dent state association, and Mrs. Chichester, Alexandria, Va. (25) Nicholas Cody and William Hayes, Plainfield, N. J. (26) A. G. 
Weinberg, Youngstown, Ohio. (27) Mrs. George Arnone, president local auxiliary, and Mr. Arnone, Bronx, N. Y. (28) Chas. 
E. Gawne, president state association, Chicago, Ill. (29) Tom M. Dugan, McKeesport, Pa. (30) Wm. F. Hildeman, treasurer state 
association, Chicago Heights, Ill. (31) Mrs. H. L. Hopkins and Mr. Hopkins, national director, Charlotte, N. C. (32) Chas. D 
Kieser, Newton, Mass. (33) Michael Mele, Chicago 
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(1) Philip Davidson, Bridgeport Brass Co., Bridgeport, Conn. 
(2) E. K. Lanning, Warren Webster & Co.. Camden, N. J. (3) 
Robert Burns, Philadelphia, and Ray Moody, Newark, both of 
Sloan Valve Co. (4) W. J. Hebenstreit, Blake Specialty Co., 
Rock Island, Ill. (5) Mrs. Jack Adams, Lebanon, Ind. and Joe 
G. Hayes, past state president, Indianapolis, Ind. (6) J. H. 
Larmett, Philadelphia, American Brass Co. (7) Paul C. King, 
secy. state association, and E. H. Birch, both of Arlington, Va. 
(8) John J. Corcoran, past state president, Jersey City, N. J. 
(9) Chas. Werner, Jersey City, N. J. (10) R. C. Malitz, Jr., 
Houston, Tex. (11) C. A. Wagner, Philadelphia, Kohler Co.; 
and L. G. Parsons, York Corrugating Co., York, Pa. (12) C. V. 
Swann, secy-treas. state association, Huntington, W. Va. (13) 
Wm. J. Fox, Hollywood, Calif. (14) C. E. Wilkinson, Jr., Rich- 
mond, Va., Kohler Co. (15) Albert G. Hoffman and Mrs. Hoff- 
man, Pittsburgh, Pa. (16) E. K. Wodecka, L. O. Koven & Bro., 
Jersey City, N. J. (17) Mrs. H. B. Dissinger and Mr. Dissinger, 
Harrisburg, Pa. (18) John W. Higdon, Washington, D. C. (19) 
Donald Hanson and A. R. Hanson, L. O. Koven & Bro., Jersey 
City, N. J. (20) Clarence B. Slack, Trenton, N. J. (21) Henry 
Ford, Philadelphia, Pa. (22) Lloyd Akerblom, Hajoca Corp., 
Philadelphia. (23) G. W. Rentschler and Wm. A. Koercher, 
both of Philadelphia. (24) Geo. H. Brenner, vice president of 
state association, Orange, N. J. (25) Wm. T. Gary, Washington, . 
D. C. (26) Joseph Kennedy, Board of Education, New York 
City. (27) Morris Garelik and Mrs. Garelik, Detroit, Mich. 


















































tion would be compiled from the tests that have already 
heen made by the American Standards Assn., the under- 
writers, and the Government.” 

Mr. Murphy, in reply, paid tribute to Mr. Hayes’ 
work on the committee, pointing out that they had agreed 
on everything in the revised code but the matter under 
discussion. 

Thomas F. Hanley of Chicago, having consulted with 
Mr. Hayes, asked for the floor to say: “I have just 
talked to Mr. Hayes, who made the minority report, and 
he has agreed that he will withdraw his report and sub- 
stitute a motion that a complete report be made by the 
standardization committee at the next convention.”” This 
motion was carried. ; 

On the second afternoon of the convention, the report 
on research, prepared by F. M. Dawson and A. A. 
Kalinske, State University of Iowa, Iowa City, was 
distributed to the group meeting of those interested in 
the matter of research. Jere L. Murphy of New York 
and A. R. McGonegal presided. Professor Dawson went 
over the report briefly. The report contained a “Sum- 
mary and Conclusions” sections, covering twenty points 
tentatively advanced by the authors. Coupled with the 
presentation of the report were two motion pictures 
showing the test work done since the agreement was 
made in October. 


DAWSON’S REPORT ON RESEARCH 


A spirited discussion followed the formal presentation 
of the report. The thirteenth point in the “Summary and 
Conclusions” section read as follows: “Automatic flush 
valve fixtures should be protected from back-siphonage 
by incorporation of the following items: (a) a loose 
check valve to be incorporated in the stop valve; (b) 
stable unit piston to be used if piston type valve is 
installed: (c) vacuum-breaker between the control valve 
and fixture which meets specific requirements for vac- 
uum-breakers; (d) no water-supply connection to a 
closet bowl below the flush rim of the bowl should be 
permitted.” 

Mr. Dawson followed this with a suggestion that the 
word “all” be inserted in paragraph 13, so that it was 
perfectly clear that the four measures of protection rec- 
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ommended were to be used at one time. In answer to 
this, Mr. Lang asked if he would be out of order in sug- 
gesting that the report of officially labeled as emanating 
from Mr. Dawson and Mr. Kalinske, rather than from 
the national association. 

This thought was at first accepted by Mr. Murphy, but 
Robert Pflug-Felder, secretary of the Philadelphia asso- 
ciation, took the floor to protest that he thought the 
national association should have credit for the report 
since it was actively interested. 

It was then pointed out that the only mention of the 
association was on the front cover, and that on the sec- 
ond page of the report it was plainly stated that the 
report was prepared by Professor Dawson and Mr. 
Kalinske. 

Professor Dawson said, “This is not a report of the 
national association. It is a report to the association. 
We have made this investigation at the request of your 
officers and we are now making a report. It is a report 
of progress and not in any way a final report.” 

The entire matter was settled when John J. Downey, 
of Boston, Mass., moved that the report be accepted 
as a report of progress. In commenting on his motion, 
Mr. Downey said: “I have been faced with the necessity 
of applying some corrective provisions against cross 
connections. This is the first time I have received any 
tangible offer of a solution. We agree without question 
that it is merely tentative. But I am very grateful for 
having some one as well qualified tell me the best thing 
that can be offered today.” Mr. Downey’s motion that 
the report be accepted as a report of progress carried 
unanimously. Thereupon Mr. Murphy called on Mr. 
Lang to propose a rising vote of thanks to Professor 
Dawson and Mr. Kalinske. In response, Mr. Lang said: 
“T have the highest respect far Mr. Dawson’s ability. In 
fact, Mr. Dawson has been up to our laboratory and we 
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have worked with him. I think Mr. Dawson has done 
a wonderful work. I don’t think any one in the United 
States has his knowledge of hydraulics and I move a 
rising vote of thanks, and a vote of confidence.” Mr. 
Hanley immediately seconded the motion. 

During the sessions of the convention, the reports 
called for under the rules of the association were duly 
presented. An exhaustive report was rendered covering 
meetings of the Board of Directors, touching on prac- 
tically every phase of the association’s activities. Reports 
of members of the board as to the membership status 
in their respective areas generally were favorable. 

A number of requests for field men having been made 
to the national body, the matter was discussed at a 
board meeting on November 18, 1936. The board was 
unanimously opposed to the employment of field men, 
“based on financial considerations and on the experience 
of several states in which they have proved unsuccess- 
ful.” 

A special committee having been appointed to con- 
sider Resolution No. 24, having to do with laying the 
United States out in four zones, with a vice president 
for each, reported unfavorably. The special committee 
felt that it would be almost impossible to do this “in 
such a manner as to give equality in the four factors 
of (a) distribution of membership; (b) population; 
(c) geographical area; (d) economic opportunities in 
the plumbing industry.’”’ It was pointed out that a few 
delegates from one zone might secure the election of 
a vice president without “any reference to his accept- 
ability by the actual members as a whole in the zone,” 
and likewise pointed out that as no indication was given 
as to the proposed degree of authority for the vice 


presidents, it was believed that serious conflict would 
result within the zone, and possibly within the national 
association. 

At a meeting of the board just preceding the conven- 
tion, an amendment to Article IX of the by-laws was 


considered and adopted. The amendment stated that 
“On and after July 1, 1937, there shall be a finance 
committee, consisting of the three immediately preced- 
ing past presidents of this association.” The past presi- 
dent immediately preceding the administration is to be 
chairman. The duties of the new committee will be to 
advise with the president on matters relating to finance. 
No bonds, mortgages, or other securities owned by the 
association “shall be sold, exchanged, pledged or other- 
wise converted or alienated without the written consent 
of a two-thirds majority of the finance committee.” At 
a later meeting, the board considered and failed to find” 
substantiation for any and all of the allegations made 
by Mr. Frank J. Fee,” in connection with scholarship 
matters. 

John J. Calnan, past president of the association and 
president of the Plumbing and Heating Industries 
Bureau, read the report of the year’s activities. He 


Past presidents of Pennsylvania State Assn. of Master Plumbers. 

Top row, left to right: Richard Turner, Wilkes-Barre, Pa.; F. 

J. Hanley, Pittsburgh, Pa.; Walter C. Williams, Wilkes-Barre, 

Pa.; and E. D. Swoyer, Allentown, Pa. Bottom Row: William 

H. Ambrose, Philadelphia, Pa.; William A. Schneider, Scranton, 

Pa.; Jas. H. Lutz, Harrisburg, Pa.; and Henry Heiser, Williams- 
port, Pa. 
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View of some of the members and guests assembled on the stairs in the exposition hall leading to the convention rooms 


recalled that Atlantic City “occupies a significant place 
in the history of the bureau. It was at the 37th annual 
convention at Atlantic City, on June 20, 1919, that the 
final decision on the organization of the National Trade 
Extension Bureau of the Plumbing and Heating Indus- 
tries was reached.” 

In recent years, said the report, the attention of the 
bureau has been concentrated exclusively on the single 
objective of obtaining the largest possible volume of 
favorable publicity in the daily newspapers, in national 
magazines, over the radio, through civic clubs and in 
other ways. 

Mr. Calnan laid great stress on an invitation to the 
members to use the bureau materials and methods in 
their own communities. Outlining a program of activi- 
ties for local associations, he said that the major objec- 
tives should be: 1. Direct public attention to the 


master plumber as the only man qualified to undertake 
the responsibility for all plumbing work, urban and 
rural; 2. Emphasize the importance of quality materials 
and good workmanship; 3. Point out the relation of 
plumbing to health, the protection to health afforded 
by a plumbing code, the necessity for an inspection of 
plumbing, and the advisability of a periodical inspection 
of plumbing in old buildings, particularly the multiple- 
story structure; and 4. Widen the potential market for 
materials and services by publicizing the relation of mod- 
ern and adequate plumbing to property values. 

Mr. Calnan called the attention of the members to 
the news value of local meetings; to the fact that many 
newspapers publish building pages in which they want 
information on plumbing. All of this material, stated 
the report, can be obtained from the bureau. The follow- 
ing sections of the report contained short articles suitable 
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for use in building pages, copies of articles to be released 
to newspapers through health officers; examples of talks 
for use before civic clubs, and one typical radio talk, with 
a list of other such talks which may be obtained from 
the bureau. 

“Good will is a capital asset,” said Mr. Calnan in 
closing the report. “I believe the plan outlined is a sim- 
ple, practical and inexpensive means which will lead to 
the development of public good will toward the master 
plumber and our industry generally.” 


APPRENTICESHIP 


On the important matter of apprenticeship, the report 
of that committee was preceded on the program by an 
address by William F. Patterson, executive secretary 
of the Federal Committee on Apprentice Training. In 
the course of his paper, Mr. Patterson said: “You have 
created a precedent making plan, a plan which has had 
almost universal approval and praise. I want to ask 
you point blank: What are you going to do with it? 
You have spent much time and effort drawing a design, 
which if used will result in a fine job.” 

In the course of making certain recommendations as 
to local procedure of apprenticeship committees, Mr. 
Wallter said, “I strongly advise and urge that the com- 
mittee decide to deal only with problems concerned with 
work standards. The assumption of responsibilities on 
other closely related problems will spread the efforts 
so wide that concentrated attention and desired results 
will be impossible.” 

The first step of the local committee should be to 
decide on the contents of the agreement between the 
employer, the apprentice and his parent. The next step 
is to see that apprentices get experience and training 
in every branch of plumbing so ‘hat they will graduate 
as all-round journeymen rather than narrow specialists. 
The third step is securing a progressive schedule of 


General view of the exposition taken from the stairs leading to the exposition hall 








wages for apprentices in each city that will be uniform 
in all shops, to curb the tendency of apprentices to 
jump from one contractor to another. The next step 
is the requirement that the apprentice get related in- 
struction, the local committee to decide whether to 
require more than the one hundred and forty-four hours 
per year set out in the plan, and whether this shall be 
during working hours, or at night, or on Saturday. The 
fifth step is to determine the ratio of apprentices to 
journeymen. Sixth, order, system and a sense of fair 
play is injected into the apprentice situation when the 
local committee definitely agrees on the method whereby 
apprentices and masters alike have a responsible body 
to which to go for adjustment of difficulties. The last 
step recommended is the proper selection of apprentices. 


APPRENTICESHIP COMMITTEE REPORT 


The report of the apprenticeship committee, of which 
IX. P. Ingram, Jersey City, N. J., was chairman, 1nd 
cated a great deal of progress during the last year. The 
first important step taken was to secure the approval 
of the United Assn. of Journeymen Plumbers and Steam 
fitters. This, the report stated, was obtained at an 
annual meeting of the executive board of the united 
association, on September 11, 1936. Following this a 
meeting was held in October with the Federal Com 
mittee on Apprentice Training, following which copie: 
of the plan were to be reproduced in large quantities 
“and the job of selling this idea to master and journey) 
men plumbers began. It might be mentioned in passing 
that if the number of copies distributed is any criterion, 
the idea went over with a bang, because thousands wer: 
sent out.” 

Every means of publicizing the plan was adopted, 
and copies were sent to all state presidents, state secr 
taries and natonial officers. Members of the committe: 
made numerous appearances before conventions in tli 
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plumbing field and of vocational instructors in many 
parts of the country. This same program was to be 
carried out by the united association with state and local 
bodies. 

The next important step was taken at a meeting held 
in February. Mr. Hambrook, of the United States 
Department of Education, having been assigned to study 
the ideas presented and submit a draft of courses of 
instruction to be followed by instructors, and having 
reported that basic material was not available, requested 
that practical men from the N. A. M. P. and the united 
association be furnished to impart the necessary knowl- 
edge to the department. This information is then to be 
compiled into book form and printed by the government, 
to be distributed to vocational schools and instructors. 
The committtee is now engaged in developing the nec- 
essary material preparatory to the actual production of 
the booklets. 

In addition to this, the United States Department 
of Labor prepared a legislative measure on the subject 
of apprenticeship to be enacted in every state. Thus far 
the bill has been enacted in Arkansas, and was intro- 
duced in Georgia, Kansas, Colorado, Washington, Ore- 
gon and California. The report concluded with recom- 
mendations to the new committee to be appointed, as 
follows: 1. Continue the effort to have the apprentice- 
ship plan adopted wherever apprentices are being 
trained in vocational schools be definitely connected with 
the plumbing industry, “as training those outside our 
industry makes more handymen and lowers the standard 
of our business due to the lack of real skill resulting 
from experience in actual work in the field”; and 4. 
Continue to watch and be a part of all developments 
pertaining to apprenticesip.”’ The report includes a re- 
print of the apprenticeship plan. “Its adoption,” the 
report said, “will solve many problems that confront us 
today. Better times are returning. Do 
your part and perpetuate them by pre- 
paring for tomorrow.” 

The report of National Sec. George L. 
}ird was unanimously approved. Recit- 
ing the fact that the principal duties of 


(1) G. E. Drollinger, General Electric Co., 
Cleveland, Ohio. (2) Victor Mauck, Victor 
Mauck Seamless Copper Tank Corp., Norris- 
town, Pa. (3) John J. Hall, Standard Sanitary 
Mfg. Pittsburgh, Pa. (4) R. R. Herrick, 
Philadelphia, Black & Decker Mfg. Co. (5) L. 
N. Hunter, National Radiator Corp., Johns- 
town, Pa. (6) R. M. Little, Fretz-Moon Tube 
Co., Butler, Pa. (7) C. A. Sawade, Utica Radi- 
ator Corp., Utica, N. Y. (8) J. G. Hoegger, 
Hoegger, Inc.. Weehawken, N. J. (9) W. H. 
Texter, Youngstown Sheet & Tube Co., Youngs- 
town, Ohio. (11) J. Nelson Stuart, Delaware, 
Lackawanna & Western Coal Co., New York 
City. (12) J. J. MeLaughlin, New York City, 
Jones & Laughlin Steel Corp. (13) A. T. 
Bertolette, Hershey Machine & Foundry Co., 
Manheim, Pa. (14) J. G. Simmonds, American 
Gas Products Corp., New York City. (15) O. 
I. Strickland, Wheeling Steel Corp., Wheeling. 
W. Va. (16) John H. Wood, John Wood Mfg. 
Co.. Conshohocken, Pa. (17) Hugh H. Logan, 
Wilson Valve Co. Los Angeles, Calif. (18) 
J. Fletcher Wright. Sneakman Co. Wilming- 
ton. Del. (19) W. L. Parcell, Ridge Tool Co., 
Elyria, Ohio. (20) D. C. MacDonald, Jones & 
Laughlin Steel Corp. Pittsburgh, Pa. 
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the national secretary deal with finances and member- 
ship, Mr. Bird covered these two subjects in detail. On 
the subject of membership, the report stated that for the 
previous ten months the facilities and personnel of the 
national office were placed at the disposal of state and 
local associations so that those associations which wanted 
to make direct-mail solicitations for membership in their 
respective areas might do so with a minimum of effort 
and at a proportionate saving. 


SECRETARY AND TREASURER REPORT 


Karly in September, membership drives were begun. 
Three booklets were prepared to be used as mailing 
pieces. They were designed so that the name of the 
association sending them out could be imprinted. When 
these booklets were ready, several bulletins were sent 
to state and local associations announcing their readi- 
ness. Two hundred and fifty-five sets of the three book- 
lets had been sent to state and local associations by 
November. 

“It 1s not possible,” said the report, “to predict ac- 
curately the total membership figure in view of the 
fact that this administration is not yet completed; but 
[ can predict that it will be the largest we have enjoyed 
for some time. . . . I would like to call the delegates’ 
attention to the necessity for strenuous membership 
activity during the coming year.” 

The report of H. O. Green, of Tulsa, national treas- 
urer, and of Executive Sec. Ernst L. Flentje, were 
received with approval. Mr. Green, in his report, said: 
“Your attention is particularly directed to the fact that 
President Werner has been able to increase activity in 
assisting state and local associations in their member- 
ship campaigns, and also added materially to the na- 


tional’s investments.” 























































The report of the sanitary committee, of which A. R. 
McGonegal was chairman, cited the six duties of the 
committee, summing them up as: “In general, seeking 
to aid in the building of new and better plumbing codes 
in the various political subdivisions; to help in prevent- 
ing emasculation of existing codes by interests adverse 
to good plumbing, and generally to be of help where 
it can in raising the standards of plumbing installations.” 

The report then cited the work done under each of 
the six duties. Under the head of codes for states, the 
committee offered a text of the original bill offered to 
the West Virginia legislature. This bill was made a 
part of the report. It is in the form of an enabling act 
which leaves the formulation of the actual code to the 
state health department. The committee was in favor 
of this form of legislation, stating as its reason that “A 
complete code has a tendency toward getting held up 
in committee, or on the legislative floor, over some con 
troversial point, and such codes are generally long and 
involved. Therefore, legislators pressed for time have 
a tendency to pass them over. On the other hand, an 
enabling act is generally free of ambiguities and intricate, 
controversial points. It is short and easily read in a 
few moments, and offers the legislator no excuse for 
putting it aside.” 


SCHOLARSHIP ACTIVITIES APPROVED 


Richard J. Welch, chairman of the Scholarship Com 
mittee, in making the annual report, called attention to 
the fact that there are four scholarship students at Car- 
negie this year, one of them about to graduate. All have 


(1) Front row, left to right: Paul Baugh, Blaker Adv. Agency. 
New York City; W. O. Thompson, Pittsburgh, Pa.; S. B. Flory. 
Philadelphia; C. J. Snodgrass, Philadelphia; C. B. Nash, Pitts- 
burgh. Back row, left to right: L. A. Irons, Newark, N. J.: 
Ernest J. Hartman, Pittsburgh; A. M. Maddock, New York City; 
D. J. Quinn, Philadelphia; all of Standard Sanitary Mfg. Co. 
(2) C. E. Pullum and E. J. Gossett, both of Bell & Gossett Co.. 
Chicago. (3) D. C. Peters, Chas. A. Haines, and L. G. Robinson, 
all of Secovill Mfg. Co., Waterbury, Conn. (4) Jack Gougler. 
Philadelphia; Wm. A. Phillis, Warren, Ohio; Paul A. Knauff, 
New York City; and Glen Philips, Cleveland; all of Beaver 
Pipe Tool Co. (5) R. H. Strohacker, Waterbury, Conn.; Wil- 
liam C. S. Lex, Philadelphia; and J. O. White, Philadelphia; all 
of Chase Brass & Copper Co. (6) Ted Lewis, Baltimore, Md.: 
C. W. Wilson, W. A. Eisenhauer, and L. Lasher, of Cambridge. 
Mass.; all of Anderson Products, Inc.; Peter Schuur and Mrs. 
Schuur of Kalamazoo, Mich. (7) Louis Katz, Elkay Mfg. Co.. 
Chicago: Mrs. R. Il. Shwab and R. I. Shwab, New York City. 
Elkay Mfg. Co. (8) Front row, left to right: P. J. Thompson. 
Wilmington, Del.;: W. B. Montague, Johnstown, Pa.; T. A. No- 
votney, New York City. Back row: Reg. Kiefer, Washington. 
D. C.; Frank Ejisinger, Johnstown, Pa.; and C. A. Rhea, Phila- 
delphia; all of National Radiator Corp. (9) John Hack, Fleck 
Co., Camden, N. J.; H. C. Palmer and Frank A. La Baw, both 
of Standard Tank & Seat Co., Camden, N. J. (10) C. J. Reid. 
G. C. Becher, Wm. R. Stott, and U. G. Densten, all of Kitson Co.. 
Philadelphia. (11) L. M. Wolfert, O. C. Draper, Roy Evans and 
R. C. Kileen, Mueller Co., Decatur, Il. (12) Geo. W. Schaefer. 
Newark, N. J.; Philip Davidson and John Rowe, both of Bridge- 
port, Conn.; Martin F. Pilger, Philadelphia; all of Bridgeport 
Brass Co. (13) R. E. Wilson, E. J. Matthews, and K. P. Fuhr. 
mann, all of Wheeling Steel Corp., Wheeling, W. Va. (14) W. 
H. Dowd, L. A. Brynie, Chas. Dalleywater, and E. B. Welsh, all! 
of American Brass Co., Waterbury, Conn. (15) T. O. Johnsen 
and C. L. Spearen, both of Henry Weis Mfg. Co., Elkhart, Ind. 
(16) Alfred M. Street, New York City; and Herbert W. Stouffer. 
Philadelphia; both of Jenkins Bros. (17) Lewis H. Deitz, L. D. 
Grose, J. S. Blackmore and Harry Thompson, all of H. A 
Thrush & Co., Peru, Ind. (18) Lou Klenger, 8. G. Wetzler and 
Sam Wetzler, Jr. all of Blue Seal Chemical Co., Roselle 
Park, N. 
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maintained the required scholastic standing and one, 
C. S. Good, is on the honor roll. Meeting last November, 
the committee decided that the improvement in the con- 
ditions of the fund had resulted in an income sufficient 
to carry additional scholarships. At that time it was 
decided that a contest for two scholarships be held in 
May, 1937. The awards were made on the second day 
of the convention, as follows: 

James E. Stauffer, Dayton, O., and C. L. Gladieux, 
Toledo, O. Alternates were Henry C. Lapp, Alliance, 
O., and E. J. Meyer, Oshkosh, Wis. 

During two meetings which the committee held on 
May 23 and 24 at Atlantic City, certain recommenda- 
tions received from Frank Fee of New York were trans- 
mitted to the board of directors. 

Mr. Welch said that, in transmitting these recom- 
mendations to the board, the fifth recommendation was 
carried, namely, “That the proper text books be pro- 
vided without delay.” 

l‘ollowing the reading of the report, Mr. Welch gave 
a resume of the activities of the committee since 1930. 
The 1930 convention instructed the incoming adminis- 
tration to place the cash and securities in the fund in 
the hands of the Chase National Bank of New York. 
This was done with the approval of the board and the 
convention. In 1931, the scholarship committee decided 
that the expenses of holding meetings should be taken 
from the income of the fund. This was included in the 
committee's report for 1931 and called to the attention 
of the delegates at the Milwaukee convention. No ob- 
jections were offered, and every committee since that 
time has paid expenses from the income fund. 

Mr. Welch further said that if there was ever an 
agreement made with Carnegie as to the method to be 
used in setting up the conrse of study, it has not been 
since 1930. ‘The course was started as little more than 
a vocational subject,” he said, “and the only evidence 
received by the students who have graduated is a cer- 
tificate, not a college degree. Some of the students who 
have graduated under these*conditions feel that they 


(1) A. C. Brown and D. P. Ganey, both of Chicago Faucet Co., 
Chicago. (2) Russell G. Creviston and P. R. Mork, both of 
Crane Co., Chicago. (3) Jas. W. Barber and A. G. Blake, both 
of Ruud Mfg. Co., Pittsburgh. (4) M. A. Young, New York 
City, and William E. McIntosh, Philadelphia, both of Dickson 
& Eddy. (5) A. N. French, New York City; R. C. Angelbeck, 
Kohler, Wis.; and H. H. Held, Philadelphia; all of Kohler Co. 
(6) Chas. O. Pratt, Chicago; E. K. Williams, New York City; 
Stuart B. Phillips, Chicago; and Tom Colter, Boston; all of Dole 
Valve Co. (7) J. V. Brunner, E. W. Holt and E. J. Colley, all 
of Davis Engineering Co., Elizabeth, N. J. (8) T. J. Graham and 
J. A. Hughes, both of Philadelphia, International Harvester Co. 
(9) Wm. J. Pick, Crane Co. Chicago; and Tom Clark, Warlo 
Corp., New York City. (10) C. Karstadt, Detroit; Ed. C. Bonia, 
New York City; J. A. Callahan, Detroit; T. B. Zeder, Detroit; 
and R. B. Jenkins, Miami, Fla.: all of Briggs Manufacturing 
Co. (11) G. W. Samuel and W. Henry Kratz, both of Speakman 
Co., Wilmington, Del. (12) C. C. Simoni and W. J. MeBirnie, 
both of Johns-Manville, New York City. (13) Orton E. Tarbox, 
New York City; Howard MceNew, Washington, D. C.; and C. F. 
Thompson, Philadelphia; Ever Hot Heater Co. (14) F. J. 
Wilson, Port Huron, Mich.; H. L. Hess, Philadelphia; Ed. 
Fitzgerald, Port Huron, Mich.; and J. A. Ryan, Philadelphia: 
ll of Mueller Brass Co. (15) Rudy Schmicker, Long Island, 
VN. Y.: J. T. Ellis. Johnstown. Pa.; and Paul Thompson, Balti- 
more, Md.; all of National Radiator Corp. (16) Loren E. Baltin, 
Youngstown Sheet & Tube Co.. Youngstown. Ohio. (17) H. F. 
Marshall. C. H. Grissom. and S. M. Brooks, all of Warren Web- 
ster & Co.. Camden, N. J. (18) Donald Carton, L. Sherman, and 
J. Natoli, all of Vineo Co., New York City 
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have been deceived, because the course was either mis- 
represented or misunderstood. Since 1930, a careful 
study has been made by the college authorities and the 
committee as to just how this error could be corrected, 
with the result that the course has been changed mate- 
rially so that today when one of our students graduates 
he is given full credit and a degree in engineering that 
rates with any other degree given by Carnegie.” 

After giving details concerning the handling and in- 
vestment of the fund, Mr. Welch took up the matter 
of the plumbing text book, relating that since 1930 a 
total of $6,000 of N. A. M. P. funds had been expended 
without any results and are now considered a total loss. 

On a motion from the floor, the report of the scholar- 
ship committee as to the students and alternates desig- 
nated, was accepted. On another motion from the floor, 
the report of the committee on the whole subject of 
scholarship was accepted, with that portion of the report 
touching on the recommendations made by Mr. Fee 
iaid over until matters under the head of new business 
would be taken up. 


COEFIELD ADDRESSES MEETING 


Attesting the spirit of cooperation in the conferences 
held with John Coefield, president, United Assn. of 
Journeymen Plumbers and Steamfitters of the United 
States and Canada, Mr. Werner commended Mr. Coe- 
field’s remarks to his membership. In part, Mr. Coefield 
said: 

“Since our last convention, a great many things have 
happened to make it possible to discuss things in a man- 
ner that might be mutually beneficial to the employer 
and the employee. . . . Now, then, I am going to talk 
to you on a subject that might possibly be considered 
labor talk, but I hope I am able to convince you that it 
is just as much your question as it is ours... . We are 
faced with a situation in this country at the present 
time that is very serious, and I refer to the CIO, or 
the industrial form of organization that is being ad- 
vanced. There have been no direct attacks made by 
the CIO upon the plumbing industry, but there are many 
avenues of indirect attack along which they have ap- 
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proached, that will eventually bring us into an absolute, 
actual contest with them. 

“This industry of ours has kept going and kept the 
plumbing industry within legitimate channels better than 
any other branch of the construction industry in this 
country. That has been through the efforts of your 
officers, with the assistance that we could give. We have 
had many opportunities to secure a great amount of 
work at times, if we would hook up with certain other 
kinds of contractors and certain other industries. We 
are just as convinced today as we ever were that our 
work should be done through the plumbing shop and we 
intend to continue that way.” 

Mr. Coefield went on to point out that the CIO desires 
that all work be done on an industrial basis which would 
mean the loss of identity by the journeymen plumbers 
and steamfitters and he felt that this would cause the 
master plumbers in time to lose their identity likewise. 
He also pointed out that it had been necessary for his 
organization to take into its membership men who could 
not be called plumbers, but who were working in indus- 
try in the preparation of material with which the 
plumbers will work. These men, in fabricating shops, 
etc., were taken into the organization in order to fore- 
stall organization efforts on the part of the CIO, and 
the possible delay in construction work which might be 
caused by sit-down strikes in the plants where these new 
members are employed. 

In closing, Mr. Coefield said: “I wish this conven- 
tion would appoint a committee to meet with a com- 
mittee to be appointed from our organization so that we 
can work out, over a period of months, a plan that will 
be of benefit to all of us. I believe something of that 
kind can be done. There is no industry whose relation- 
ship with employes is as good as this.” 


PLUMBING AND HEALTH 


One of the outstanding papers read during the con- 
vention was that of C. E. Waller, assistant surgeon 
general, U. S. Public Health Service, entitled “The Place 
of Good Plumbing in the Public Health Program.” 
There is evidence, said the speaker, that man was con- 


(1) E. J. Hartman, Standard Sanitary Mfg. Co., Pittsburgh, Pa.; and Paul Baugh, Blaker Adv Agency, New York City. (2) Nor- 
man J. Radder, secretary Plumbing and Heating Industries Bureau, Chicago; and H. M. Porter, vice president national associa- 
tion. (3) O. T. Carson, Domestic Engineering Co. Chicago; Hon. Wright Patman, congressman from Texas; and George L. 
Bird, retiring national secretary, Elizabeth, N. J. (4) Leonard Pennell, New York City, Seovill Mfg. Co. (5) A. H. Goepel, Sco- 
vill Mfg. Co., Waterbury, Conn. (6) E. V. N. Fuller, Seovill Mfg. Co., Waterville, Conn. (7) G. C. Shidle, Pittsburgh; and Thos. 
C. Ham, Philadelphia; both of Jones & Laughlin Steel Corp. (8) Gerald T. Burns, Newark, N. J.. American Brass Co. (9) H. B. 
Thompson, New York City; and R. E. Crane, Ford City, Pa.; both of Eljer Co. (10) Harry Van Osten, New York City; and 
Thos. J. O’Brien, Philadelphia. (11) F. C. Binall, W. A. Speakman, Jr., and G. Gassaway, all of Speakman Co., Wilmington, Del. 
(12) David Patton, Jr., and Mrs. Patton; Mrs. Allan Westphal, president local auxiliary; and Allan Westphal, president local asso- 
ciation; all of Buffalo, N. Y. (13) P. H. Berry, Harrisburg, Pa.; and E. E. Sutter, Washington, D. C.; both of Mueller Brass Co. 
(14) Mrs. C. B. Nash, and C. B. Nash, Standard Sanitary Mfg. Co., Pittsburgh, Pa. (15) W. M. Doncourt, New York City; and 
W. S. Badger, Philadelphia; both of Youngstown Sheet & Tube Co. (16) Wm. J. Wooley, Chicago; Howard Leslie, Bre Mfg. 
Co., Hyde Park, Mass.; and B. O. Tilden, Trénton, N. J. (17) Robert Dick, Robert L. Ziegfeld and Henry A. Clauson, all of 
Lead Industries Bureau, New York City. (18) Ed. L. Penfrase, Penfrase Specialties, New York City; and L. Glen Shields, asso- 
ciate sanitary engineer, Dept. of Bldgs. & Safety Engineering, Detroit. (19) C. C. Meyers, Woodward-Wanger Co., Philadelphia. 
(20) B. F. Lerch, Warren Webster & Co., Camden, N. J, (21) Geo. H. Derbyshire, Philadelphia; and P. F. McGann, Sulflo Corp. 
of America, Elizabeth, N. J. (22) W. J. MeKee, Pittsburgh; and T. E. Conklin, Philadelphia; both of National Tube Co. (23) 
Louis R. Snelling, New York City; and F. W. Eichler, Newark, N. J.; both of National Radiator Corp. (24) L. J. Kruse, presi- 
dent national association, Oakland, Calif.; and John J. Calnan, president Plumbing and Heating Industries Bureau, Chicago. (25) 
Pinkney Varble, E. H. Walton, George Hench, W. R. Rich, and M. D. Rose, all of American Radiator Co., New York City. (26) 
H. C, Corbin, St. Petersburg, Fla, (27) H. Worden, A. D. Cook, Inc., Lawrenceburg, Ind.; and R. Smithson, Philadelphia. (28) 
C. V. Haynes and Potter Bowles, both of Hoffman Specialty Co., Waterbury, Conn. (29) Jas. Donnelly and Stanley Jenks, both 
of Bastian-Morley Co., La Porte, Ind. (30) L. A. Cornelius and K. K. Archibald, both of Wolverine Brass Works, Grand Rapids. 
Mich. (31) Byron C. Wilson and Fred B. Dechant, both of American Rolling Mill, Middletown, Ohio. (32) F. A. Tierney, Phila- 
delphia, Radiator Specialty Co. (33) A. R. Hanson, L. O. Koven & Bro., Jersey City, N. J. (34) C. F. Holloway, Philadelphia, 
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‘cerned with the sanitation of his environment even in 
prehistoric times. Recent archaelogical findings in India, 
estimated to be about 5,000 years old, showed certain 
arrangements for drainage. There is then a gap to the 
time of Moses, when specific instructions were given 
the Israelites. Another 1,500 years and Rome is seen 
with her aqueducts to provide a water supply, and her 
sewers to handle drainage. 

The speaker then went on to trace the efforts for the 
development of sanitation and the various ideas which 
have been entertained concerning sickness and sanitation. 
Gradually public health factors have come to take a 
dominating place in the pressure to provide better sani- 
tation, said the speaker. Various places where cross- 
connections might give trouble were touched on briefly. 
He concluded his paper by saying: “A nation-wide 
campaign for more rigid local plumbing regulations 
well might be made one of the important activities in 
your program for the next year.” 

A total of seventeen resolutions were presented to the 
convention for action. Of these, five were withdrawn 
hy the sponsors. The following are those which were 
acted upon: 
~ eaapag Plumbing Contractors’ Assn. of Chicago, IIl. 


ate: April 21, 1937. 
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\V HEREAS: 


For a number of years past, through the indiscrimi- 


nate sale of plumbing supplies by manutacturers and 


wholesalers, in one section of the country, to the public 
nsumers, and in 


? 


and to firms which sell direct to the ce 
other sections confine the sale ot their products to reg- 


1 ‘ | 
Ulae liaii 
so, indicating that they 


channels, or at least make a pretense of doing 
1. . ‘ ] nonte “| ale 
have no red Nallotlal sdies 


pe icy, and 
TWO-FOLD POLICY 


\\V HLEREAS 


This practice on the part of certain firms has en- 


couraged a two-fold policy by manutacturers and_ so- 


called wholesalers, particula rly in large industrial cen- 
ters, to sell on the one hand to the master plumber, and 
it Ls¢ lf, 


to the consumer. 


when opportunity presents 1 dispose of their prod 
thereby 


condi- 


ucts to firms which sell direct 
demoralizing the market and creating a chaotic 
tion in the plumbing industry, which makes it impossible 
for the master plumber to know with any degree ot cer 
tainty which firms in the plumbing supply field are ob 
serving the policy on distribution of manutacturer-to 


(Continued on Page 176) 
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HEATING LOAD 






This quick and approximate method has 
been found to give results within five 
per cent of the actual Btu. requirements 


." HEN a new building is contemplated it is often 


desirable to know the approximate heating load e\ 
before the details are completed to a sufficient extent for 
the contractor to be able to make any exact calculations ; 
such information may be for the purpose of determining 

a. Size of the chimney 

b. Space for the boilers 

c. Approximate cost of heating installation 

possibly, all three. Now the cubage method oi cal 

culating heating surface is probably the least accurate of 
all methods unless a different divisor is used for every 
size of room and combination of exposure. The accuracy 
of determining the radiator size for a given room be- 
comes greater when all the heating considerations are 
taken into the calculations. Thus, as far as accuracy 
may be concerned the various methods of radiator cal- 
culation may be rated about as follows: 

1. Btu. Method—most accurate 

2. Mills Rule—fairly accurate 

3. Cubage Method—approximately accurate 

4. Itxperience—pure guesswork 

However, times do arise when the first two methods 
cannot be applied owing to the fact that details are too 
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indefinite to permit calculation of the radiator surface, 
room by room, and yet some approximation of the total 
radiation must be obtained. This may be done by use 
of the ratio between 100 cubic feet of building contents 
and the number of square feet of radiation required for 
same. Incidentally it might be remarked that such ratios 
were used in connection with a 14 story hospital where 
the heat losses later were calculated by the Btu. method 
and the ratio approximation was within 5 per cent. 

As a general thing the larger the building the smaller 
this ratio will become, which will be understood when a 
cube with the dimensions of 1 ft. on each edge 1s con- 
sidered in relation to a cube having a dimension of 2 ft. 
on each edge; if the bottom of the cube is considered as 
having a negligible heat loss then the outside surface on 
the small cube is 1 sq. ft. on each of four sides and 1 
sq. ft. on the top making a ratio of 5 sq. ft. per cubic 
foot of cube volume—see Fig. 2. On the larger cube the 
area of the four sides and top is 20 sq. ft. but the cube 
volume is 8 cu. ft. and the ratio 1s 

20 sq. it. / 8 cu. ft. or 2% sq. ft. per cu. ft. 

If the heating requirements of a building are determined 
hy the losses from the four outside walls and the root— 
as they usually are—then a building with eight times as 
much cubage will require a ratio of only one half as 
much radiation as a building with % of the large build- 
ing cubage. 

Another point is that in an unventilated building allow- 
ance must be made for leakage (or infiltration) in the 
radiator surface supplied, while a ventilated building 
commonly has an air pressure on the building so that the 
leakage will be presumably in an outward direction and 
no infiltration need be considered in computing the radi- 
ator surface. Still a third point consists of the fact that 
the roof loss for a given area of building is constant 
regardless of the number of stories and is only 1/20 as 
much in proportion to the cubage on a 20 story build- 
ing as it is on a one story building. 

In order to determine radiator ratios as accurately as 
possible and to suit the average building, two buildings 
were actually laid out and calculated by the approved 
Btu. method. One of these buildings was assumed as 31 

by 82 ft. outside dimensions and the other twice as 





Fig. 1—A diagrammatic illustration of the floor plans of the 
two buildings which were calculated to develop these cubage 
ratios 
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Fig. 2—This is a graphic illustration of how an increase in size 
results in a decrease in the ratio of area to volume 


large, or 62 ft. by 82 ft., and a great number of build- 
ings will be included between these two areas which are 
2,942 sq. ft. for the smaller and 5,084 sq. ft. for the 
larger—see Fig. 1. If the area of the larger building is 
exceeded much by the building to be approximated the 
ratio will be slightly less than that obtained for the 
larger building. The walls were assumed as 12 in. brick 
with 4 in. terra cotta furring and plaster, the roof as 
4 in. concrete with a hung ceiling below of metal lath 
and plaster; the foundation walls above ground as 18 in. 
concrete and exposure factors of 15 per cent on the 
North side, 10 per cent of the East and West sides and 
QO per cent on the South side were used. The coefficients 
for the construction used in the calculations are: 





EE sia Ghul eee eae esle Cala an 0.18 
etl ee 0.30 
I Se ag if 0 ae he 1.1 

I iG a ae Rh i oad cere cad 0.40 
Smmement TOOT .. ccc ccc cc cces none 
Walls below grade............ none 


and the calculations were based on a 70 deg. Fahr. differ- 
ence in temperature between the inside and outside. The 
ratios, of course, may be modified to suit any other tem- 
perature difference by adding 14 per cent for each 10 
degrees in excess of 7/0 deg. Fahr. which it 1s desired to 
maintain or by subtracting 14 per cent for each 10 de- 
grees less than 70 deg. Fahr. that may be desired. 

The buildings were calculated both ventilated and 
unventilated ; that is to say on the unventilated building 
an air change was allowed for a distance 20 ft. back from 
the windows because of infiltration and in the ventilated 
buildings this air change was omitted. The glass ratio 
to gross wall surface was approximated as being 24 per 
cent. First the basement was calculated alone; then the 
top floor with the roof, after which a typical intermediate 
floor was worked out assuming a warm floor above and 
helow. A one-story building was taken as being made up 
of a basement and the top floor—a two-story building 
as the basement, one intermediate story and top story— 
a twenty-story building as consisting of a basement, the 
top floor and nineteen intermediate stories. 

The curves obtained were then plotted on the chart 
shown in Fig. 3 which gives the ratios for any number 
of stories from one to twenty for both the larger and 
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Fig. 3—These curves were developed from actual calculations 
and can be used for quick approximations 


smaller buildings. ‘The curve marked “A” is tor the 
smaller building and basement, not ventilated; the curve 
marked “B” is for the larger building and basement, also 
not ventilated. “C”’ is for the smaller building and base- 
ment ventilated, and “D” is for the larger building and 
basement, ventilated: these are the four curves which 
will prove of greatest use although four other lines are 
shown for general information. For example, “I” rep 
resents the ratio for the basement only, not ventilated, 
for the larger building and “IF” is the same basement 
ventilated; “G” is the ratio for the top Hoor only ot the 
larger building, ventilated, and “Ti” is the ratio tor the 
same floor, not ventilated. 

It must be realized in these ratios that a ventilated 
building does not take into consideration any of the heat 
required for the ventilation air but only gives the amount 
of heating surface required if the ventilation air is deliv 
ered into the room at 70 deg. Fahr. and the heating 
required for such ventilation air will have to be added 
to the boiler load; this amount in e.d.r. may be obtained 
by the formula 

Total c.f.m. * Temperature Rise * 60 

— equals e.d.s 
55 & 240 Btu. 
Hot water requirements also must be estimated and 
added as well as an allowance of 25 per cent for the 
piping losses if the total boiler load 1s desired 

[t will be seen that it is not necessary to have a build 
ing which is shaped as a cube or which goes up straight 
from the sidewalk to the roof. All the setbacks at dif 
ferent stories will not change the ratio of the building as 
« whole; it simply means that the portions of the roof 
coming over the setbacks come at a lower level than if 
they were all on the top floor. Thus the roof area for a 


(Continued on Page 180) 
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This is a composite drawing which was 


I, the April issue of DOMESTIC E.NGINEERING, 
on page 96, two drawing problems were shown, Figs 
Y and 11. Fig. 9 was the simpler of the two problems 
presented, and for this reason, will be the first of the 
two to be discussed. Of the drawings that were sub- 
mitted, six have been chosen for discussion and criticism. 
These are as follows: Fig. 1 shows the work of H. I. S., 
Mississippi; Fig. 2, IE. J. T., New Jersev; Fig. 3, B, 
Pennsylvania; Fig. 4 1s a composite drawing and covers 
the work of T. A. N., New York; C. B. C., Pennsylvania 
and Fk. W. H., Michigan. 

The two points of interest in Fig. 1 concern the 
refrigerator connection and the use of wet vents. The 
refrigerator is connected directly into the drainage SVS 
tem, which is wrong under all conditions. Even though 
trapped, the refrigerator should be indirectly connected, 
as shown in [igs. 2, 3 and 4, because no chance should 
be taken that the food and drink contained in it might 
be contaminated. 

Mixture 2 is wet vented by 3, fixture 7 by 8, and fix- 
ture 10 by 11. We do not recall ever having seen a 
plumbing fixture wet vented by a refrigerator. The 
use of wet vents is a very debatable question. As high 
an authority as the Hoover Plumbing Code advocates 
the simplification of plumbing by the wise use of wet 
venting. On the other hand, many and perhaps most of 


























‘THEIR SOLUTIONS... 


Readers from many parts of the country 
submit answers to drawing problems 


Fig. 5—Chief criticism here is the connecting Fig. 6—-An interesting point here is the venting 
taken from three layouts of a waste into a lead bend , of sinks and lavatories 





































the plumbing trade object to the use of wet vents. 

In the case of fixture 2, there is good opportunity to 
stack vent the trap, and save the need of a separate vent. 

Only when a refrigerator waste line serves fixtures 
on two or more floors, need the line be carried through 
the roof. Figs. 2 and 3 show the waste connected prop- 
erly, whereas the three layouts shown by Fig. 4, all go 
to the unnecessary expense of carrying the waste line 
through the roof. Of these five layouts, one discharges 
the refrigerator waste into the laundry tubs, two into 
the cellar drain and two into a special drip sink. All 
three methods are permissible, but the use of the laundry 
tub is least desirable as it involves fouling of the tubs 
and discharges into them while they are in use. 

We note that in Fig. 2, fixtures 5 and 15 have slop 
ing wastes. Whenever P traps and continuous venting 
is used, the wastes should have only a very slight pitch 
Fixtures 4 and 5 should connect into a double waste fit- 
ting, as in Fig. 4. This is called a unit vent. 

The venting of Fig. 3 is not exactly logical. Fixtures 
| and 2, being top floor fixtures close to the stack, are 
stack vented and require no separate vent. Fixture 3 
while seemingly vented is not vented at all, for the rea- 
son that in order to perform its duty of preventing trap 
siphonage, a vent must connect near the crown of 
the trap. Fixtures 15, 16 and 18 should be vented, ac- 
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Fig. 


Fig. 7—Over-venting of the top floor fixtures 







































































1—Interesting points are the refrigerator Fig. 2—Notice the sloping wastes at two lava- hig. 3 -Iogieal venting is the chief criticism 
connection and the wet vents tory fixtures of this drawing 


cording to general practice, and 6, 8 and 9 have what 
may be called modified crown vents, whereas continuous 
vents should be used. 

lig. 4 shows features taken from three layouts which 
in general were very similar. For some reason all three 
chose to give the top floor bath tub a separate vent, 
which is a waste of good money. 

Next in order is consideration of the Fig. 11 drawing 
problem. Of the replies that were received fifteen have 
been chosen for comment, divided among the accompany 
ing drawings as follows: Fig. 5 shows the work of 
R. J. M., Nebraska; Fig. 6, F. W. H., Michigan: Fig. 
7, E. C., Illinois; ig. 8, E. D. F., Iowa; C. B. C., Penn- 
sylvania; H. I. S., Mississippi; Fig. 9, W. E. R., Penn- 
svivania; Fig. 10, L. T. B., Pennsylvania; T. F. C., 
kK. B. C., Massachusetts; FE. J. T., New Jersey; F. J. D., 
Illinois; B, Pennsylvania; Fig. 13, F. A. O., New 
Mexico; Fig. 14 represents the work of T. A. U., New 
York; Fig. 15, R. R. P., Washington. 


lig. 8 
is criticized here 


This drawing is the work of E. D. F., Fig. 9 -W. E. R., 


lowa: C. B. C.. Pa., and H. L. S., Miss. 





In preparing this problem, we had in mind a line of 
the left, with its own stack, a stack 
and at the 


TOONS. In 


four lavatories at 
at the right for a double line ot lavatories, 
center a third stack for a line of four toilet 
six of the illustrations this layout has been tollowed 
Kies. 5,6, 7, 8 9, and 10.) In Figs. 13 and 14 only 
lavatories at the left 


While this 


would he no 


1 ’ 
two stacks have been used, the 


having been tied in to the toiletroom stack. 


«lea was not what was in mind, there 


criticism of so running the work, providing the extra 
lavatory is close enough to the toiletroom to make such 
a connection possible. Fig. 15 however, while showing 
that are 
fixtures up among four stacks in a way that would not 
or would hardly 


seem that a three-fixture toiletroom would require three 


connections eencrally excellent, divides the 


seem quite practical. instance, 11 
different stacks to serve it. 

lig. 5 is to be criticized only in minor details. It 1s 
least the best 


not considered good practice, or at prac 


drawing as his solution 




















Pennsylvania submitted this 
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Fig. 10—-A composite drawing which shows the 
work submitted in six layouts 


tice, to connect the waste from another fixture into the 
lead bend of a water closet. Here apparently the con- 
nection is made almost into the heel of the bend, which 
is the worst place on the bend for it to be made, although 
this was once acceptable practice. The lavatories waste 
into the. stack on the left through Y’s, while those at 
the right, and also the urinals connect apparently through 
This may however have been a bit of carelessness 
in drawing. In the bathrooms the lavatories wet vent 
the water closets, a subject previously discussed. The 
vents for the basement water closets come off the bends 
flat. They should pitch, in order to carry off condensa- 
tion. At the right the lowest pair of lavatories could 
connect into the foot of the main vent, thus saving the 
expense of separate vents. 

Some cities have peculiar laws governing the venting 
of lines of sinks and lavatories on different floors. No 
doubt this accounts for the omission of vents for the 
two lines of lavatories in Fig. 6. In the toiletrooms the 
lavatories and urinals, also the laundry tubs and a lava- 


tees, 
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Fig. 11—This shows details of connections mentioned else- 
where in the article 


tory in the basement should have continuous vents, just 
as the rest of the work is done. Always when a main 
trap is used, a fresh air inlet should be used in connec- 
tion with it. 

Fig. 7 was made by an apprentice working in his 
father’s shop, and is a credit to him. His next attempt 
will be the better for the criticism we offer on this one. 
The only top floor fixture that requires a separate vent 
is fixture A. All others should be stack vented, as shown 
in Fig. 8. The laundry tub is double-trapped. The 
connections for the double line of lavatories should be 
considerably simplified by the use of unit vents, as shown 
in Fig. 10 and other layouts. The basement water closet 
venting seems too complicated, too many fittings are 
used. Compare with other layouts. 

Fig. 8 is a drawing showing leading features of three 
similar layouts. Two of these drawings chose to take 
the waste from two of the stacks along the basement 
ceiling. Whether this or the other plan followed 1s best 
would depend entirely on the layout of the work as 
shown in the floor and cellar 
plans, which we do not sup- 
ply with these problems. 
The connection of lavatory 
wastes into lead bends is not 
advisable as already men- 
tioned. One of the three 
drawings showed the wet 
venting of a basement water 
closet, as shown in Fig. 11. 

Fig. 10 is a composite 
drawing showing the princi- 
pal features of six different 


(Continued on Page 175) 
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Fig. 12—Here is another draw- 
ing submitted for correction. 
There are numerous mistakes 
and wrong connections illus- 
trated here, which as in pre- 
vious cases, should be corrected 
according to the provisions of 
your own code 
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Here are additions to this series of information tables 
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Circulator Hot Water 
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43— 
Circulator Hot Water 
Heating 


In using curves on sheets 41 and 
42, it the intersection falls below a 
dividing line use the curve below for 
supply and curve above tor return 
size. If it talls above dividing line, 
use upper curve for both supply and 
return size. 
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form so that they will be conventent to handle. They combine infor- 
mation found in standard text books with that obtained in practical 
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For hot water service, K & M 
Woolfelt Pipe Insulation is made of 
successive layers of flat woolfelt with 
an inner lining of asbestos paper. For 
cold water service, the inner lining 
is waterproofed felt. Comes in single 


Like all other K & M products, 
these are made under the most rigid 
quality-control, backed by more 
than 60 years’ experience in the 
development of asbestos and mag- 


nesia insulations of all types. The 
K &M line is complete... priced 
right ...sold by the right people, | 
through established channels of 
distribution only. 





















and double layer. K & M Duplex 
Woolfelt provides high efficiency on 
either hot ar cold lines, being made 
of a specially creped woolfelt with 
an inner liner of waterproofed 
asbestos felt. 





Send for information 


Asbestos Air Cell Insulation in sections and blocks * Woolfelt Pipe Insulations * “Feather- 
weight” 85% Magnesia Pipe Insulations and Blocks © Asbestos Insulating Cements * Asbestos 
Paper and Mill Board © Asbestos Packings and Gaskets * Range Boiler Jackets * Asbestos 
Lead Joint Runners. 

Underline the products on which you want full information and mail this coupon today. 


Name a . nat ae 
i lee 


Address — ——~ 9.14 


KEASBEY & MATTISON COMPANY 































Radiators Show Gain... 
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New Construction Activity .. . 





Wholesalers Report Gain 


® Growing portion of business reported as coming from new 


construction 


For the month of April, wholesalers 
report an increase of more than one- 
third over April of 1936. Many whole- 
salers report that a growing portion of 
the business in their territory is com- 
ing from new construction, especially 
mentioning residential building. 

This month, only one wholesaler re- 
ported price increases in plumbing and 
heating equipment while several stated 
that prices were levelling off. March 
shipments of plumbing and heating 
items showed increases over March of 
1936 with plumbing equipment leading 
the field. An interesting fact is that 
radiators showed a gain of 25.42 per 
cent while boilers have increased 7.62 
per This difference is probably 
due to the fact that the major portion 
of the boilers shipped in the past re- 
placed boilers in existing buildings. In 
such cases, very little additional radia- 
tion is Now that 
struction is demanding a larger portion 


cent. 


required. new con- 


of the boiler and radiator production, 
it is natural that radiator shipments 
should advance more rapidly’ than 
boiler shipments. 
Key Wholesalers 

With reports tabulated from 107 


wholesalers, the average gain for April, 
1937, over the same month of last year 
was 35.79 cent. wholesalers 
reported an average gain of 39.36 per 
cent for the first four months of 1937 
over the corresponding period of last 
Sixty of firms 
business during May to be better than 
May of 1936, thirty-one expect it to be 
about the same, expect a decline 
and the other eleven did not comment. 

Reasons given for expected advances 
during next month are more orders on 
hand, more building activities, higher 
prices, more residential building and 


per These 


vear. these expect 


five 


manufacturers making better deliveries. 





Increase of more than one third over April 1936 


New England States: Eight whole- 
salers in this section reported an aver- 
gain of 28.6 per cent for April over 
April of last year and a gain of 41.8 
per cent for the first four months of 
this year as compared with the same 
period of last year. Four of these firms 
expect business to be better than May 
of last year, three voiced the belief that 
business will continue on about the 
same level and the other wholesaler did 
not comment. 

Middle Atlantic States: April reports 
from 40 wholesalerg in the Middle At- 


lantic States averaged 41.1 per cent 


1936 


Average 
Over 1356 


Mey Plumbing 


Percent of 


‘S48, 4/FID Ct 
Busi Cy 





ahead of April of last year and 338.1 
per cent for the first four months of 
1937 over the first four months of 1936. 
Twenty of these wholesalers expect 
May to continue to show an advance 
over last year, 11 expect it to be about 
the same, four expect a decline while 
five did not comment. 


A Pennsylvania wholesaler reports a 
great deal of new business received. 
A New Jersey wholesaler reports that 
open weather, rising prices and discon- 
tinuance of F.H.A. have forced ordinary 
second quarter business into the first 
quarter. A New York wholesaler states 
that there has been very little change 
in trade prices. Another New York 
wholesaler reports that prices of brass 
goods and lead products dropped dur- 
ing April. A third New York Whole- 
saler stated that although unit volume 


Business 


; 


/ICPEaASE 


Reported by 


& Hea ring W/70/e$ aless 


Chart stands at 135.79, an increase of more than 35 per cent over April, 1936. 
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THERE’S ALWAYS ONE THAT’S PERFECT 















IN HEATING IT’S 


PERFEC 
VENTIN 
SYSTE 


ARCO HURIVENT 
No. 861 for steam No. 862 for vacuum 
A full half inch port vents main lines 
quickly, silently, and without leaking. 





UT steam exactly where you want it on 
one-pipe steam jobs. Use the Arco Per- 
fect Venting System to control venting—to 
let an equal, even flow of heat into every 





radiator—no matter where it’s located —to 





balance heating! 

Install the system this way. On the main, 
attach an Arco Hurivent for quiet, efficient, 
rapid venting. On each radiator connect an 
Ideal Variport. There is a single, simple 
adjustment to permit you to control the 
venting rate of each radiator so that your 
installation delivers automatic comfort as 
well as automatic heat. 





On your next one-pipe steam or vacuum 
job install this system. And recommend it 
as a sure way to end “uneven heat” trou- 
bles on jobs already installed —make an- 
other profit on the jobs you did_last year! 
Ask your wholesaler for 
full facts or write. 


IDEAL VARIPORT 


No. 5000 for steam No. 5150 for vacuum 
Adjustable air valve for radiators. 
Has wide range of venting rates. Re- 
movable cap protects adjustments. 










Aceossories Division 


AMERICAN RADIATOR COMPANY 
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AY ENTIRELY new conception of striking beauty 


combined with practical safety — the new 
‘>tandatd” Master Pembroke Bath offers features 
that appeal to everyone. Its wide, flatter bottom... 
its roomier bathing space...its flatter, 334° rim, 
two inches lower than usual...are all assurance of 
greater comfort and greater safety. 

The Master Pembroke is an ideal bath for every 
type of installation. You can recommend it where- 
ever home-owners want modern style with practical 
bathing features. The Master Pembroke is available 
in white and ten striking colors. Write today for 


literature. 
Copyright 1937, Standard Sanitary Mfg. Co. 





Division of AMERICAN RADIATOR © STANDARD SANITARY CORPORATION 


Standard Sanitary Mfo. Co. 


PITTSBURGH, PA. 
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SHIPMENTS OF PLUMBING AND HEATING ITEMS 
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Cast lron Boilers 





























smoeennes Of Pounds .......--ccccce 16,079 10,648 45,141 + 7.62 
Cast Iron Radiation 
Thousands of Ft. of Heating Surface 4 2,420 12,528 + 25.42 
Steel Boilers 
ee A nn ks wd weedbos 1,343 594 2,782 + 43.92 
Range Boilers 
EE I ne 91,519 61,937 302,049 + 49.83 
Plumbing Brass 
aD WE POE goose pc cece wader 2,28¢ 1,406 6,411 + 53.34 
Domestic Water Systems 
lS Er re 15,788 12,059 47,432 28.91 
Oil Burners 
I Ge ee kg as 14,428 931 33,530 +- 39.78 
Mechanical Stokers (for residential, apart- 
ments and small commercial use) 
gg a ae 5,326 2,652 11,346 - 46.99 
MARCH BUILDING PERMITS—44 Most Active Cities 
New Families New Non- Total 
Residential Provided Residential (Including 
State and City Buildings For Buildings Repairs) 
NEW ENGLAND STATES 
meee See, GIOOM. .cccccccbccvce $ 401,650 °48 $ 62,500 $ 501,200 
I a a 182,000 81 204,040 985,288 
Cambridge, ae ee 88,500 27 293,225 535,602 
MIDDLE ATLANTIC STATES 
EE a ee a ee 86,000 14 327,648 579,818 
New York City, N. Y. 
ee Oe er OW oa oe 086d 3,150,300 792 619,575 7,208,331 
I ee at eid eet as ak ag wale 4,654,600 1,291 4,214,301 11,123,277 
I A a i 1,390,000 417 3,722,095 8,313,558 
I ee a ae ks tl a dg a ee 9,367,100 2,825 1,266,682 11,275,458 
EE ae eras ‘194, 350 49 150,420 447,768 
I i ee 45,840 12 530,82: 697,627 
I I 4 Sh ee cea 10,800 2 697,308 737,923 
Philadelphia, a i de aah ne 1,498,500 341 5,405,310 7,513,957 
EAST NORTH CEN TRAL STATES 
RS es Gale ng 6 be do bo oe 1,477,106 205 972,615 3,305,945 
I ek a al ek 121,000 23 $85,025 1,109,345 
Streator, hohe ha wen dee dae tk obs wedia 9.950 s 501,500 511,450 
Hammond, Fe eee ee 70,250 15 495,480 595.531 
I EEE SE ee eT ee 323,900 59 636,995 1,035,874 
i ee ce a bs ib ooh @ e's 216,600 42 325,050 556,565 
i, en ebececes sede @e been ae 3,688,340 620 1,147,803 5,350,051 
Ee ne 2 See $88,250 159 428,940 1,934,535 
IR ES | on oe ines wid 646 e'e eo 0b Oe 451,750 79 64,200 616,950 
Sn, T. co tae hab eunree eae toe ee 47,000 10 795,190 846,555 
Rs EE rene 361,550 67 582,993 1,411,231 
WEST NORTH CENTRAL STATES 
es i Cige tee Gs 6 0b S 664.0068 9,000 3 581,250 679,713 
Minneapolis, a ee 257,950 61 60,135 508,8 
Sg pe Ag reer TTT Tee TT eee 185,000 56 233,000 472,000 
St. Lo SE ae eae 364,250 104 155,205 632,950 
SOUTH ATLANTIC STATES 
We, BM Binbensceciesonccntes 2,611,650 690 304,375 3,493,700 
DEEN EEE, PEs coca ec cctedsoevecos 298,100 77 24,930 487,670 
ee es gocee hich ee eee 810,585 190 108,037 1,054,804 
Miami Beach, Re Eis eee Ok ee orth ee én ee ee 761,050 81 73,000 907,300 
Pr De. dn sneikiepce s6vGn0ae eee 751,000 180 676,200 1,737,300 
EAST SOUTH cis NTRAL STATES 
en 6 nes bebe beee es ee 152,230 45 346,550 616,300 
WEST SOU TH C ENTRAL STATES 
CERO, GE cc cece cseeee Coecseccces 24,750 140 284,200 811,550 
TUGMR, GRIM, ccc cctccccccecseessesese 210,300 45 542,075 805,525 
NE res Te eee re 347,250 138 352,189 990,653 
oo ie 2: Sy rr ee ee 381,131 88 1,147,504 1,801,252 
Ne, TO cudecctseeteeoceseess 1 062,600 261 '475,3 50 ay tt 
a rr “ee. woe b ete esetaons 271,772 100 81,801 506.5 
MOUNTAIN STATES 
i ee ese ea eee esbesenee 748,800 149 96,455 1,087,345 
PACIFIC STATES 
Meveriny Perlis, COli£.. cccccccsccccsses 587,500 7 48,250 682,100 
Pee OO See ere 421,900 134 78,915 678,345 
Loe Ammeles, COME. .ccccccccccccssese 3,750,719 1,082 1,852,312 6,381,354 
Oakland, Calif. ....ccccccccssesecves 30,905 118 154,113 880,518 
Sacramento, ae dhe se ae abe ad be el 541,037 116 239,727 892,755 
Bam Diemo, Calif. ..ccccccccceceseves 656,819 230 138,830 877.570 
San Francisco, Calif........--s+seee-. 1,156,268 294 576,873 2,063,782 
Pe. GO, nec ct ecb ecveers sedenes ,555 258 884,070 1,942,460 
has fallen off due to withdrawal of that high prices and unsettled labor 
government loans, an increase in conditions are detaining business in- 
prices has made the margin of profit creases. 
much greater. Another New York South Atlantic States: Eight South 
wholesaler stated that labor union ac- Atlantic wholesalers report an aver- 
tivities will probably increase wage age gain of 29.6 per cent for April over 


levels and shorten hours. He also said 
that this may decrease unfair com- 


petitive methods now prevailing in his 
area. 


A New Jersey wholesaler states 


April of 1936. 


average gain of 39.7 cent f 


per 


They also reported an 


or the 


first four months of 1937 over the cor- 
responding period of 1936. Six of these 


95 


wholesalers expect business to be bet- 
in May than it was in May of last 
the it to be 
same. did not 


ter 
seventh 
The 


and expects 
the 
comment. 
A Virginia wholesaler reports a 
drop in the market on lead and brass. 
East North Central States: For 
April, 22 wholesalers reported an aver- 
gain of 41.8 cent 
1936 and an average gain of 
cent for the first quarter of 
the corresponding period of 
Eleven expect business in May 
a gain over May 
to continue 


year 


about eighth 


age per ahead of 
April 
458.0 

1937 

last year. 
to continue 
of last 
about the same 
a decline, 
comment, 


per 
over 
to show 


year, eight expect it 
as last year, 


the 


one expects 


while other two did not 


An Illinois wholesaler reported that 
he expects sales during May and June 
to show slight declines because of the 
forward buying during the first 
quarter, 

East South Central States: Four 
wholesalers in this section report that 
business during April was 27.7 per cent 


ahead of April 1936 and business dur- 
ing the first four months of 1937 was 
29.3 per cent ahead of the same pe- 


Two of these whole- 
continue to 
over last year, one 
expects it be about the while 
the fourth did not comment. 

A Tennessee wholesaler’ reported 
that in his territory have been 
cut to 12% per cent below sheet to con- 
that their are 


riod of last year. 


salers expect business to 


show improvement 


to same 


prices 


tractors so while sales 


up, profits are down. 

West North Central States: Thirteen 
firms report an average gain of 22.5 
per cent for April of 1937 over April of 
1936 and an average gain of 34.0 per 
cent for the first four months of this 


year over the same period of last year. 
Nine firms expect May busi- 
ness to be better than that of May last 


of these 


vear, while three expect business to con- 
tinue about the same and the last did 
not comment. 

A Minnesota wholesaler states that 


contractors holding back their bids 
until they clear labor situation. 
A Kansas wholesaler states that they 
have good prospects for a fine wheat 
crop. 

West South Central States: 
the West South Central 
an average gain of 25.8 
April of 1936 with an 
gain of 25.9 per for the 
months of 1937 over the same 
One of these firm 
to show 


are 


see Aa 


Three 
wholesalers in 
States 


cent 


reported 
per over 
aver? cent 
first four 


period of last year. 


ize 


business in May an in 
May of 
firms 
same. 

Three 


gain of 


April 


expects 
and both 
to 


crease over last 
of the 
remain about the 


Mountain States: 


year, 


other expect business 
wholesalers 
10 per cent 


1935. and 


reported an average 


for April 1936 over an 
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+32.3% 


+34.0% 


+41.7% 





+ 25.9% 


+ 38.1% 


+39.7% 














This map shows the average percentage of change in the business of key wholesalers 
in each section of the country for the first four months of 1937 compared with the 
same period of 1936 
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This chart is from the Census of Manufacturers. 
succeeding pages 


average gain of 41.7 per cent for the 
first four months of 1937 over the same 
period of 1936. All three of these firms 
expect May to show a gain over May 
of 1936. 

Pacific States: Six Pacific Coast 
wholesalers reported an average gain 
of 30.9 per cent for April, 1937, over 
April, 1936, with an average gain of 
32.3 per cent for the first four months 
of this year over the same period of 
last year. Four expected business to 
be better in May than it was in the 
same month last year and the other 
two expected it to remain about the 
same. 

A California wholesaler reported that 





Other charts will be found on 
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new building and repair work has 
slackened down and that the building 
people seem to feel that price of build- 
ing material has gone up too fact. 


Air Conditioning 

Reports from 48 utilities show 441 
installations made on their power 
lines during April of ’37 as compared 
with 253 installations in the same 
month of last year—an increase of 74.3 
per cent. The April, 1936 installations 
required 6,143.01 horsepower, while the 
April, 1937 installations required 13,- 
161.88 horsepower—an increase of 114.2 
per cent. For the first four months of 
1937, these 48 utilities reported 1,195 
instailations as compared with 569 dur- 
ing the same period of last year—an 
increase of 110.0 per cent. Horsepower 
for the first four months of 1937 was 
47,940.06 which is an increase of 138.8 
per cent over the 20,060.64 for the same 
period of last year. 


Oil Burners 

Forty-six cities reported 2,296 oil 
burner permits in April, 1937, which is 
an increase of 16.2 per cent over the 
1,976 of April, 1936. For the first four 
months these 46 cities reported 8,519 
permits or an increase of 14.6 per cent 
over the 7,430 permits issued in the 
corresponding months of 1936. 

Oil burner shipments showed an in- 
crease of 39.78 per cent during the first 
quarter of this year over the corre- 
sponding period of last year. During 
March alone, however, oil burner ship- 
ments made an outstanding increase of 
61.5 per cent. 


Stokers 

Nineteen cities reported 152 permits 
issued in April of 1937 as compared 
with 141 in April of 1936—an increase 
of 7.80 per cent. These same cities re- 
ported 819 permits for the first four 
months of this year, which is in con- 
trast to the 727 reported for the cor- 
responding period of last year—an in- 
crease of 12.65 per cent. These figures 
are not complete for these cities but 


(Continued on Page 101) 
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VICTOR MAU 


THE ONLY HORIZONTAL OR VERTICAL MOUNTING 
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Now you can sell copper boilers that are 


ABSOLUTELY SEAMLESS.... 





... Boilers without solder, rivets, welds 
or brazing.... 


... Boilers that banish danger of leaks 
and collapse forever... . 


... at prices comparable to those of 
ordinary copper units of equal weight. 





Made of pure copper, solidly constructed 
in one seamless piece by our patented 


electro-deposit process, “VICTOR UNIFORM ‘2 B pon Sane 
SEAMLESS” COPPER TANKS & BOILERS TEICRRESS 2 gf i | FOR 

are a revolutionary-development, bringing é = = _—_ HORIZONTAL 
to the trade an unparalleled oppor- . = 4 - 4 MOUNTINGS 


tunity for increased sales and profits. 


No new product within recent years can 
claim such a vast, ready-made market of 
home owners, builders, etc., who will be 
quick to buy once the outstanding superi- 
ority of “VICTOR SEAMLESS” construction 


is shown to them. Investigate today! 


Eg AER REE aA SEIU En 5 
2 pry aa aaa Sa aa Lee — oe ae > 
‘ie Pie Pe mag Relinraeiena se ce Bo i Se 


Sold through jobbers of plumbing supplies. 
Write or wire for literature—just off the press. 






| ; ) pm 


) Se OF Ww 
NO SOLDER, RIVETS, 
BRAZING or WELDS COPPER TANK CORPORATION 


oe | oF 2 | Address replies to Sales and Factory Office 
Banishes Boiler Worries Forever / 309 E. MAIN ST., NORRISTOWN, PA. 





SEAMLESS 
ONE-PIECE 


CONSTRUCTION 
\ THROUGHOUT 
Uinieneiieennnllll 





VICTOR MAUCK SEAMLESS 
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If you’re engaged in heating or air condition- 
ing you'll need the AIR CONDITIONING 
BLUE BOOK every day. You'll need the 
product and technical reference information 
it contains. You'll find it indispensable in 
figuring heating and air conditioning require- 
ments. You'll need the BLUE BOOK for 
your buying and specifying activities 

and you can rely on it for accuracy. 


AIR CONDITIONING 
=] Se Tole) 


You'll want to keep the AIR CONDITION- 
ING BLUE BOOK handy at all times for 
ready reference. If you have not already 
done so, order your copy of the 1937 edition 
today. The price, postpaid, is $3.00 per copy. 


AIR CONDITIONING BLUE BOOK 


1900 Prairie Ave. Chicago, Ill. 





A 





our fingertips 


In the AIR CONDITIONING BLUE BOO 
you ll find all of the product and technical info: 
mation so essential to the successful heating o 
air conditioning installation. If you are co 
cerned in any way with the design, specificatio; 
installation or servicing of equipment for use } 
this field, the AIR CONDITIONING BLUE 
BOOK contains vital reference data you'll way 
Glance 


over its contents and judge it for yvourselt 


MANUFACTURERS’ CATALOGS 


to keep constantly at your fingertips. 


In this section well over a hundred pages hay 
been devoted to the catalogs of leading many 
facturers of heating and air conditioning equi 
ment. Product information, including illustra 
tions, descriptions, sizes, capacities and _ vario 
other specifications, are clearly set forth. Cor 


veniently indexed and arranged to tacilitate us 






TECHNICAL REFERENCE DATA 


[Included in this section you ll find several }an 
dred pages of vital intormation such as standard 
tables, rules, charts, diagrams and various othe 
technical reference material so necessary to t 
man who designs, specifies, installs or service 


heating and air conditioning equipment. 
CLASSIFIED DIRECTORY 


Listed in this directory are over six hundre 
items used in heating and air conditioning. 1! 
entire section is alphabetically classified with n 
merous cross references, permitting you to locate 
quickly, any item desired. Under each headin 
is given the names of manufacturers who mak 
the item. Manufacturers whose catalogs appe 
in the catalog section are indicated with a 


wherever their products are listed in this sectio! 


TRADE NAME SECTION 


There are many instances where you maj 
familiar only with the trade name of an ite 
a . . . * ¥ : Ll. 
[his section permits you to establish, quick] 


You ll find 


occasion to reter to this section. 


frequel 


name ot the manutacturer. 


NAME AND ADDRESS SECTION 


The names and complete addresses ot all know! 
manufacturers of items used in heating and ? 


conditioning are listed in this section. 
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F. T. C. Action— 


(Continued from Page 55) 

Final action has recently been taken for the first time 
in a proceeding under the Robinson-Patman Anti-Price 
Discrimination Law. On May 21, 1937, it was an- 
nounced that the case arising out of the Federal Trade 
Commission complaint issued against the Procon Gro- 
cery Service Co., Inc., was closed without prejudice to 
the right of the Commission to re-open the same should 
the facts warrant. It appears that on May 6, 1937, the 
main respondent, Procon Grocery Service Co., Inc., had 
been dissolved and was no longer in existence. The 
other respondents in the proceeding, being all of the 
stockholders, and members of said Procon Grocery Serv- 
ice Co., Inc., certified to the commission that Procon was 
dissolved in the utmost good faith, and that they did 
not intend to organize any similar corporation or asso- 
ciation to engage in the practices described in the com- 
plaint. 

It will be remembered that this case, like several 
others, involved the matter of brokerage fees paid by 
central purchasing agencies to their various members 
after being received from the sellers. 

Of course, the fact of closing this particular case has 
no bearing on the merits of the question as to whether 
the Robinson-Patman Act applies to such practices. 
However, there are other cases still pending which 
squarely present this issue so that question will in time 
be passed upon by the commission and perhaps later by 
the courts. 

The other complaint under the Robinson-Patman 
Anti-Price Discrimination Act filed since our last issue 
was directed against Elizabeth Arden, Inc., a New York 
cosmetics manufacturer and a subsidiary sales company, 
Elizabeth Arden Sales Corporation. The complaint 
charges that this organization is guilty of discrimination 
in price among dealers purchasing its products. It is 
alleged that customers buying over $7,500.00 worth of 
merchandise a year receive a discount of 40 per cent 
off the list; that 3314 per cent plus 5 per cent off list 
is given to customers purchasing between $3,000.00 and 
$7,500.00 worth a year, and 3314 per cent off is given 
to persons purchasing between $200.00 and $3.000.00 
a year; customers buying less than $200.00 worth of 
merchandise a year are given 25 per cent off list, it is 
alleged. | 

It is also charged that certain customers are given 
advertising services in connection with their sales of 
Elizabeth Arden products, while this allowance is not 
made available to other competing customers on propor- 
tionately equal terms. It is further alleged that other 
services or facilities, such as demonstrators, are furnished 
certain purchasers, on terms not accorded propor- 
tionately to others and it is alleged that some purchasers 
are allowed the amount of transportation charges on the 
goods they purchase, while others are not. 

We will endeavor to keep our readers posted from 
time to time as to the developments in these and other 
cases which have a bearing on the problems of our in- 
dustry. The importance of keeping abreast of the de- 
velopments in this field need not be emphasized here. 
Precedents established in other fields will be governing 
authority in our industry in many cases. 
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Every Inch 
MA BETTER PIPE 


The dependability of a piping installa- 
tion is most accurately measured by 
the quality of the pipe employed. A 
satisfactory pipe job cannot possibly 
result when questionable materials are 
used. Install a BETTER pipe and the 
job is BOUND to be better. The 
wrought steel pipe produced in the mill 
of PITTSBURGH TUBE has proven, on 
job after job, year after year, that it is 
every inch a better pipe. To specify 
PITTSBURGH TUBE is to insure the job 
against pipe failure. 


Pittsburgh Tube Co: 


PITTSBURGH,;PA. 












































More profit from your old customers... 
now that you can offer them 


WHITEHEAD COMPLETE KITCHENS 


INGING doorbells doesn't always lead to ringing 

the bell of your cash register. it's true. But there s 

one set of doorbells that offers a lot better chance than 

most: Go around and see your old customers . . . those 

who have already bought a Whitehead sink or a 
Whitehead tank from you. 

To be sure, vou do that only when you have some- 
thing new to offer them... something they need. That's 
just what you now have: Show them you can install a 
complete kitchen with matched units by Whitehead. 

They're half sold already. . . for they're keen about 
their Monel sink and tank. And they ve been seeing a 
lot and hearing a lot all year about complete matched 
kitchens, with work surfaces of that same rustproof 
silvery Monel. Do you know how easy we've made it 
for you to get those extra profits? 


DOMESTIC ENGINEERING 
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First, you can fit any shape or size of kitchen. White- 
‘ ° ° ° e ° e 

head cabinet sinks come in sizes from 41 in. to 168 in. 

57 models to choose from! The wall and base cabinets 


you get in lengths from 15 in. all the way to 114 in. 
Second, you don't even have to plan the layout. Send us 
the dimensions: our FREE kitchen planning service will 
give you a complete plan. This does a swell job of sell- 
ing for you... leaves you with nothing to do but make 
the installations—and collect the extra profits. 

More complete kitchens are being sold this year than 
ever before. Don't be satisfied with getting just the 
labor... get the profits too. Write to-day for the com- 
plete story... then get out and ring the right doorbells. 


yislON 









Metal Products Co. of New York, Inc. 


304 Hudson Street New York, N. Y. 
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(Continued from Page 96) 











do give an indication of the trend. 
Although for the first three months 
shipments of Class 3 stokers showed a 
slight decline, when Class 1, 2 and 38 
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stokers are combined they show an in- 
crease of 46.99 per cent. This marked 
gain is due principally to the 100.9 per 
March. 


cent increase in 


Building Construction 


According to the Department of La- 
bor, substantial increases occurred in 
the value of permits issued for all fypes 
of building construction in March. The 
permit valuation for residential con- 
struction in March showed an increase 
of 36.5 per cent over February. The 
increase in the value of permits issued 
for buildings 


amounted to 


non-residential 
44.5 


new 


per cent and an ad- 
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vance of 7.0 per cent was registered in 
the value of addi- 
tions, alterations, and repairs to exist- 
structures. The _ total 
which permits 


permits issued for 
ing 
buildings for 
sued during March showed an increase 
of 32.1 per cent over the preceding 
month. All divisions, ex 


were is- 


geographic 


cept the South Atlantic, shared in the 
increase in total construction figures 
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Compared with the corresponding 
month of last vear, the aggregate value 
of all buildings for which permits were 
issued in March 


of 35.9 per cent. New 


showed an increase 
residential 
buildings 2 per 


and permits for additions, altera- 


showed a gain of S87 


cent 
tions and repairs to existing structures 
36.1 cent. The value of 


increased per 
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new non-residential buildings. 
was 4.8 per cent less than March °36. 
x 
. 
: 
M 
2 
| 2 
; ~) » 
he 
. 
) 
x 
: $ 
4 
os ’ ; o 
5 ®H# © SS g ¥~ st 8 
* 7 s . 
t ps we 
| Ed 4 
i i) a 5 ) s ‘ ‘ ‘ > . 4) . ‘A 
2 ne 
Charts 


The charts which appear on pages 96, 
LO] and 106 of 


figures as 


this section are based on 


production reported in the 
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MAKE MORE SALES— | 


MORE PROFITS...WITH 
FROM CURB 








IM SELLING NEW 
CLEAN WATER systems A TYPICAL SALES 
NOW...- NOT JUST 
PATCHING UP OLD Rance]  UCCESS STORY 


BOILERS AND TANKS 


a RUST PROOF TANKS 
=- THATS JUST 


I. DISPLAY ARCOLOY RANGE BOIL- 
ERS AND TANKS —They attract attention, 


bring customers into your shop. 


IM CONVINCED! 
INSTALL THE 
COMPLETE JOB 




















THE BEST CAMPAIGN EVER STAGED 
to sell Range Boilers and Tanks 


ERE’S the best campaign ever staged to turn 

those little jobs of plugging old rust-eaten 
range boilers and tanks into really profitable big 
jobs! Sell CLEAN WATER FROM CURB TO 
FAUCET — with Arcoloy and Arco Copper. 
You'll make more profit on material, on labor — 
and get more jobs! 

A short, common sense story convinces cus- 
tomers that a complete new installation saves 
them money in the end. It’s a sound investment, 
it gives a hot water system free from trouble, 
clean as a whistle — now and for years to come! 


Show customers the Arcoloy Range Boilers 
and Tanks. See how their lustrous, gleaming 
beauty excites interest. Point out that Arcoloy is 
a patented* metal with a//l the advantages of 
copper plus the strength of steel. That it is guar- 
anteed for 20 years under normal water condi- 
tions... that it will mever rust. Arcoloy Range 


*A patented metal composed of 95° pure copper with the 
strength of mild steel. U. S. Pat. No. 2017025. Others Pending. 











during 


ARCOLOY 
MONTHS .». With 





Announcing 
A NEW STANDARD WEIGHT 


RANG 
on E BOILER AND TANK 


Ib. safe working Pressure 


® Now you h 
ARCOLOY Tanke! 
Selling, POpular 
Standard, 200 Ib 
tested ; and 


Boilers and Tanks are 
100% Arcoloy, even to 
spuds and seams weld- 
ed with Arcoloy rod. 

Show the Arco Cop- 
per-to-Copper Connec- 
tion... how Arco 
Wrought Copper Fit- 
tings and Pipe assure 
full, unobstructed hot 
water supply. Remem- 
ber, working with Arco Fittings and Pipe you 
enjoy the ease of sweating Copper-to-Copper . . . 
a better, cleaner job. 

Start right now to get your share of profitable 
complete domestic hot water installations by 
selling CLEAN WATER FROM CURB TO 
FAUCET! Get display material and special in- 
formation from your Plumbing Supplies Dealer. 
Or mail the coupon today. 

ARCO PIPE & FITTINGS DIVISION 

AMERICAN RADIATOR COMPANY 


orvision or AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 
40 West 40th Street. New York. N. Y. 
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N 2 quick. 
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EVIDENCE of FORESIGHT 


The many Manufacturers who placed their catalog material in the 1937 
Domestic Engineering Plumbing and Heating Catalog-Directory, and whom 
we have listed on the adjoining page. foresaw the increasing usefulness of this 
simplified purchasing guide and its acceptance in buying centers throughout 


the country. 


Actual figures show that business in the Plumbing and Heating field is 
continuing on the up-swing. As a result of this steady increase in business, 
time is a valuable factor which must be taken into consideration when mar- 
keting any product through Plumbing and Heating channels. It logically 
follows, therefore, that the Manufacturer who makes his products Easy to Buy 
is saving the Wholesaler and Contractor-Dealer valuable time in the purchase 
of items which he makes, and is certain to benefit from this foresight. 

As evidence of this, many hundreds of letters have been sent to us by 
leading Wholesalers and Contractor-Dealers throughout the Plumbing and 
Heating industry commenting on the usefulness of the Big Orange Book and 
its 1120 pages of purchasing and specifying data. Some of these comments 
are listed on this page. 


DOMESTIC ENGINEERING COMPANY 
Catalo t-Directory Department 
1900 Prairie Avenue Chicago, Hlinois 


arries the good will and prestige of a specialized group 
potential customers. 


Why We 
Use the 


ATALOG 
DIRECTORY 


WHOLESALERS 


“We have used this Directory for several years 
and will say that we find it a most valuable aid 
to our business. There is hardly a day that we 
do not refer to it.” Saginaw, Mich. 


“For your information, about 90% of our pur- 
chases are made from Manufacturers listed im 
this Directory.” Atlanta, Ga. 


“We constantly and persistently demand from 
our order department that the advertisers in 
your catalog be given patronage whenever pos- 


sible.” Montelair, N. J. 


“Your Directory has always been of wonderful 

. . ae 
assistance to our purchasing department. .. . 
New York City 


CONTRACTOR-DEALERS 


“There are times when a quick glance into the 
Catalog can eliminate hours of leafing through 
files.” Dayton, Ohio. 


“The new improved 1937 edition has become 
even more valuable to us as Heating Contrae- 
tors because of the many heating equipment 
Manufacturers’ catalogs included therein.” 
Dorchester, Mass. 


“We find the volume invaluable to both our 


Engineering and Purchasing departments. 















Abingdon Sanitary Mfg. Co. 

- Ackerman-Johnson Co. 

Acme Asbestos Covering & Floor- 
ing Co. 

Aeme Metal Products Corp. 


- Aeme Shower Curtain Co. 


’ Adams Engineering Co., Inc. 
Afco Mfg. & Sales Co. 

Ajax Radiator Enclosure Co., Inc. 
- Alberene Stone Corp. of Virginia 


All Metal Mfg. Co. 


Allen Co., L. B. 

American Blower Corp. 
American Brass Co. 

American Gas Products Corp. 
Anderson Products, Ine. 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 

Atchison Specialty Mfg. Co. 
Autovent Fan & Blower Co. 
Ayling & Reichert Co. 


Badger & Sons Co., E. B. 

- Barber Gas Burner Co. 
Bead Chain Mfg. Co. 
Beaton & Cadwell Mfg. Co. 
Beaton & Corbin Mfg. Co. 
Beaver Pipe Tools, Ine. 
Bell & Gossett Co. 
_ Benson Co., Inc., Alexander R. 
 Bernz Co., Inc., Otto 

Biggs Boiler Works Co. 
| Black & Decker Mfg. Co. 
Blake Specialty Co. 


Blue Seal Chemical Co. 


rs Boosey Mfg. Co., Norman 


a - Bradley Washfountain Co. 


| Breckwoldt & Son, Inc., Julius 
' Bridgeport Brass Co. 

| Buffalo Meter Co. 

Bullard Specialty Co. 

ae Burnham Boiler Corp. 


-” Camden Pottery Co. 


a Capitol Mfg. & Supply Co. 


* Carey Co., Philip 


4 Carty & Moore Engineering Co. 
| Case and Son Mfg. Co., W. A. 


Cash Valve Mfg. Corp. A. W. 

Celina Mfg. Co. 

Chase Brass & Copper Co. 

Chelsea Metal Stamping Co. 

Cheney Co. 

Chicago Granitine Mfg. Co. 

Chicago-Wileox Mfg. Co. 

Citrushine Mfg. Co. 

Cleveland Brass Mfg. Co. 

Cleveland Heater Co. 

Coleman, Allan J. 

Coleman Equipment Co. 

Columbia Radiator Co. 

Commonwealth Brass Corp. 

Compound Injector & Specialty 
Co. 

Concrete Fixtures. Co. 

Consolidated Brass Co. 

Coyne & Delany Co. 

Curtin Valve Co., A. F. 


Dart Mfg. Co., E. M. 
Davis Engineering Corp. 
Decatur Pump Co, 
Deegan Mfg. Co., E. J. 
Delaware Sucker Rod Co. 











Co... 


Dole Valve Co. 
Dresser Mfg. Co., S. R. 
Duriron Co., Inc, 


Eagle-Picher Lead Co. 

Eastern Foundry Co. 

Economy Pumpng Machinery Co. 
Elkay Mfg. Co. 

Elkhart Foundry & Machine Co. 
Elkhart Tron Works 

Enbee Mfg. Co. 

Erie Tool Works 

Evry-Use Products, Ine. 


Exeelsior Leather Washer Mfg. 


Co., Ine. 
Excelsior Tool and Machine Co. 
Execelso Products Corp. 


Fedders Mfg. Co. 

Fiat Metal Mfg. Co. 
Fitzgibbons Boiler Co., Inc. 
Flannery Co., P. J. 
Florence Stove Co. 


Franklin Rubber Corp. 


Gardiner Metal Co. 

General Blower Co. 

General Ceramics Co. 
General Wire Spring Co. 
Gerity-Adrian Mfg. Co. 
Gerstein & Cooper Co. 

Goetze Gasket & Packing Co. 
Grabler Mfg. Co. 


Grinnell Co., Ine. 


Haas Co., Philip. 

Harris & Co., Arthur 

Healey Brass Foundry Co., Peter 
Healy-Ruff Co. 
Hedges-Walsh-Weidner Co. 
Hempstead Mfg. Co. 

Hereules Chemical Co., Ine. 


* Hindley Mfg. Co. 


Hoffman Specialty Co., Inc. 
Hollands Mfg. Co. 

Holsclaw Bros., Ine. 
Hotstream Heater Co. 


Imperial Brass Mfg. Co. 
Insto-Gas Corp. 
Isert Co., Inc., John H. 


Jenkins Bros. 
Jenkins Mfg. Co., Inc. 
Jennison Co. 

Jewel Mfg. Co. 
Johns-Manville 


Kainer & Co. 

Kam Water Heater Mfg. Co. 
Kaustine Co. Ine. 

Kennedy Valve Mfg. Cea, 
Ketcham Mfg. Corp., G. M. 
Kewanee Boiler Corp. 

Key Co. 

Kitson Co. 

KleenSan Corp. 

Knott Mfg. Co. 

Kokomo Sanitary Pottery Corp. 
Koven & Brother, Ine. L. O. 
Kuhn & Jacob Moulding & Tool 





Lavelle Rubber Co. 
Lawson Co., F. H. 
Leavitt Machine Co. 

Lee Brothers Foundry Co. 
Lehman Sprayshield Co. 
Leonard-Rooke Co. 
Lockport Fittings Co., Inc. 
Lonergan Mfg. Co. 
Lookout Boiler & Mfg. Co. 


Malleable [ron Fittings Co. 

Marvel Machine & Brass Works 

MeDonnell & Miller 

Meer Made Products 

Meneley-Diederich Co., Inc. 

Miami Cabinet Division of 
Philip Carey Co. 

Michigan Pipe Co. 

Midland Metal Mfg. Co. 

Midwest Piping & Supply Co., 
Ine. 

Milwaukee Brush Mfg. Co. 

Milwaukee Stamping Co. 

Mouat Vapor Heating Co. 

Mueller Brass Co. 


Mueller Steam Specialty Co., Ine. 


Nash Engineering Co. 

National Boiler Improvement Co. 

National Metal Products Corp. 

National Pipe Bending Co. 

National Regulator Co. 

National Steel Construction Co. 

National Water Lift Co. 

Naugatuck Mfg. Co. 

Never Split Seat Co. 

New York Air Valve Corp. 

Norristown Magnesia & Asbestos 
Co. 


Nye Tool & Machine Works 


Oatey Co., L. R. 
Ohio Brass Co. 
Oster Mfg. Co. 


Paine Co. 

Patrol Valve Co. 

Patterson-Kelley Co. 

Peerless Heater Co., See Eastern 
Foundry Co. 

Penberthy Injector Co. 

Pennsylvania Range Boiler Co. 

Petroleum Engineering Corp. 

Philadelphia Stove Co. 

Pittsburg Water Heater Corp. 

Powers Regulator Co. 

Production Plating Works, Ine. 


Radiator Specialty Co. 

Redlon, O. M. 

Reichert Float & Mfg. Co. 
Rhode Island Fittings Co. 
Richmond Foundry & Mfg. Co. 
Ridge Tool Co. 

Rife Ram & Pump Works 
Riverside Boiler Works, Inc. 


Riverside Foundry and Galvaniz- 


ing Co. 
Robertshaw Thermostat Co. 
Rockford Brass Works 
Ruberoid Co, 
Russell & Co. W. A. 


to Buy. 


Sall Mountain Co. 

Sands Mfg. Co. 

San-Equip, Ine. 

Sanitary Company of America 

Sarco Co., Ine. 

Scaife & Sons Co., Wm. B. 

Scott Valve Mfg. Co. 

Self-Cleaning Strainer Co. 

Selfridge-Norton Mfg. Co. 

Sherwood Brass Works 

Simplex Mfg. Co. 

Slater Mfg. Co. 

Smooth-On Mfg. Co. 

Spang, Chalfant & Co. Ine. 

Spencer Thermostat Co. 

Stahot Heater Corp. 

Standard Asbestos Mfg. Co, 

Standard Brass Mfg. Co. 

Star Mfg. Co., Ine. 

Steel Kitchens Corp. 

Sterling Engineering Co. 

Streamline Pipe & Fittings Co. 
Division of Mueller Brass. Co. 

Stuart Oil Co., D. A, 

Sturtevant Co., Inc. B. F. 

Super Solder Co. 

Superior Flake Graphite Co. 


Taco Heaters, Inc. 

Taylor Co., Halsey W. 

Teck Mfg. Co. 

Thompson & Son Co., Henry G. 

Thrush & Co. H. A. 

Titan Valve & Mfg. Co. 

Titusville Iron Works Co. 

Toledo Pipe Threading Machine 
Co. 

Trimont Mfg. Co., Ine. 

Trupar, Ine. 

Tryco Products, Inc. 


Turk Mfg. Co., Joseph 


United States Gauge Co. 

United States Rubber Products, 
Ine. 

Universal Sanitary Mfg. Co, 


Van Arnam Mfg. Co. 
Vineo Co. Ine. 
Vogel Co.. Joseph A. 


Wade Iron Sanitary Mfg. Co. 
Wade Mfg. Co. 

Warnock Mfg. Co. 

Waterfilm Boilers, Inc. 

Watts Regulator Co. 

Webster & Co. Warren 

Weis Mfg. Co., Inc., Henry 
Wessels & Sons Co.. D. D. 
Western Metal Specialty Co, 
Western Wire Products Co. 
Wheeling Machine Products Co. 
Whitlam Mfg. Co. J. C. 
Whitlock Coil Pipe Co. 

Will & Baumer Candle Co. Ine. 
Williams-Bowman Rubber Co. 
Williams & Co., J. TI. 

Wood Mfg. Co. Inc., John 
Worcester Brush & Scraper Co. 


Wyckoff & Son Co., A. 


Yeomans Brothers Co. 


time for the Buyer of Plumbing and Heat- 
ing items by making their products Easy 
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biennial Census of Manufacturers. 
These figures are reported only in the 
odd years. The figures for the even 
years are estimates based on the trend 
of sales of plumbing and heating 
wholesalers. In reporting to the De- 
partment of Commerce, all manufactur- 
ers do not report their production both 
in the number of units and in dollar 
volume. Therefore, it was necessary 
to apply the average factory value per 
unit to the total dollar volume of fac- 
tories reporting their dollar volume 
only. 


Metal Prices. 


(Prices as of June 5, 1937) 
New Metal Market—Domestic—Strong. 
Foreign—Unsettled. 


Electrolytic Copper—$14.125; delivered 


DOMESTIC ENGINEERING 
Middle West. 

Lead—$5.85 cwt., St. Louis; 
New York. 

Ingot 5 1lb.—6.30/6.35, St. Louis. 

Zinc—$6.75 cwt., St. Louis. 

Tin—$56.125 cwt., New York. 

Brass  Ingot — 85/5/5/5 — $13.75-c/1; 
$14.00 LCL delivered. 

Yellow Ingot—68/1/2/29—$11.00-c/1; 
$11.25 LCL delivered. 

Scrap Metal (Dealers’ 

Slow. 

Composition and steam brass—$9.00 cwt. 

Strictly Heavy Yellow Brass Scrap, 
Cast—$7.00 cwt. 

Mixed, strictly cocks & faucets (Incl. 
ball cocks, etc.)—$8.00 cwt. 

Light Brass, tubes, pipe, old sheets, etc. 
—$6.00 cwt. 

Old scrap lead pipe, etc.—$5.00 cwt. 

Copper, sheating and roofing, free of 
nails—$10.00 cwt. 


$6.00 cwt., 


Buying Prices) 
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Copper, boilers, tanks and other light 
materials—$10.00 cwt. 

Soldered joints—nominal cwt., 
Chicago. 

Block Tin—$43.00 cwt., f.0.b., Chicago. 


f.o.b., 


Good News 


The Herman Nelson Corp. has re- 
cently added 10,000 sq. ft. to the manu- 
facturing facilities of its main factory 
at Moline, Ill. This additional space 
was made necessary because of in- 
creased business, according to Robert 
W. Nelson, director of sales and adver- 
tising. The general offices of the cor- 
poration in Moline also are being re- 
modeled. 





News Note: Minneapolis-Honeywell 
Regulator Co., Minneapolis, Minn., has 
reported a greater sale of regulators 
during the early months of 1937 than 
during any similar period in the last 
five years. As a result the company 
is taking additional space to provide 
for its rapidly increasing damper con- 


trol business. 
e 7 cm 


The Refrigeration and Air Condition- 
ing Institute, Chicago, has completed 
plans for the construction of a new 
building to cost in the neighborhood of 
$50,000. The new building will be 
used for shops and laboratory. Work 
is expected to start August 15. 

© * o 


News Note: Keasbey & Mattison 
Co., Ambler, Pa., has plans to construct 
a manufacturing plant at an estimated 
cost of $600,000. 


* . * 


News Note: General Electric Co., 
Schenectady, N. Y., has announced a 
modernization program in Bridgeport, 
Conn., which will cost in the neighbor- 
hood of $1,000,000. 


* * * 


News Note: S. R. Dresser Mfg. Co., 
Bradford, Pa., is receiving bids for a 
two story addition to its plant with an 
estimated cost of $50,000 with equip- 
ment. 

a 2 s 

News Note: Bead Chain Mfg Co., 
Bridgeport, Conn., has made plans for 
the construction of a one-story addi- 
tion to its present plant. This addition 
is to be built on top of the present 
structure. An additional wing exten- 
sion also is planned. Cost is estimated 
at $100,000. 

. * * 

News Note: Key Co., East St. Louis, 
Ill., is ready to build an addition to its 
plant. The addition will cost about 
$500,000. 





WHERE THE 
PANCAKE COIL 
IS MADE | 


_— the development of the Pan- i 
cake Coil, Bridgeport brought you 

copper water tube in a new form. It is 
more convenient from whatever angle 
you look at it. Packing and storing ? It 
comes in a compact box that takes up 
less space in your storerooms. Shipping - 
It is easier and more economical to 
transport. Handling and installation ’ 
In corners and restricted places you can 
roll it out as needed. It saves you time, 
trouble, money. 

Yes! There is a wealth of advantages 
in the new Pancake Coil. It is a char- 
acteristic Bridgeport development with 
Bridgeport quality built into every inch 
of its length and width —a fact that 
contributes in no small degree to its 
increasing success. 


Bridgeport Copper Water Tube and Fittings 
Plumrite Brass and Copper Pipe... g1s e you 


the backing and cooperation of a pioneer 
minded company; one that uses its up-to-date 
research and mill facilities and the exper 
enced skill of its engineers to give you pr 


ducts that quicken your progress and succe 
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THE MORE-FOR-THE-MONEY FEATURES OF 


BRIDGEPORT’S 


PLUMBERS’ BRASS GOODS 


T’S a new line... a complete line... and every single item in it packs a brace of fresh success- 
on-the-job features. Whatever type of installation you're called upon to make you'll find a 
newly designed and engineered Bridgeport product that gives you more for your money and your 
customer more for his. For instance, run your eye over the adjustable anti-syphon P trap shown 


above and note the specific, unmatched advantages listed below: 


Il. Double-plated, with chrome giving centrifugal motion to the _ natecloggingandcollectionof dirt. 
over nickel, not chrome on brass’ water, scouring the body and 
as is often the case. The finish is also breaking syphonic action. 6. Guaranteed against defects. 
as flawless as the most up-to- 7. Itis wrapped in a strong fibre 
date methods can produce. 4. It is equipped with Bridge- carton, clearly and attractively 


2. The heavy cast body is extra 
strong—built for generations of 


service. 


3. The inlet enters at an angle, 


port’s specially designed heavy 
cast nut with a more ample 
wrench surface and rounded top 
that simplifies cleaning. 


5. Designed to completely elimi- 


labelled for quick reading. 


8. It is backed by the special 
knowledge and skill gained by 
Bridgeport’s 72 years of pioneer- 
ing experience. 


This is a typical Bridgepert product. It represents a decisive step forward in the design and 


manufacture of plumbers’ brass goods. We urge you to compare the Bridgeport line, item for 


item, feature for feature, with any other line you know. If you're a good judge of true value, 


Bridgeport will be your choice for the profits and prestige it will bring you. 


BRIDGEPORT BRASS 


BRIDGEPORT BRASS COMPANY + BRIDGEPORT, CONN. + ESTABLISHED 1865 


BRAase 


— 


ANOTHER EXAMPLE of more for 
the money Bridgeport value is the 
new Basket Type Sink Strainer 
and Stopper. The crumb basket 
is the largest on the market for 
sinks with 2” to 2'2"’ openings 
Handles at the top allow removal! 
without touching waste matter 
By a flip of the handle the basket 
acts as drain or stopper. Easy 
to install, low in price. Of Brass 


finished in gleaming chrome plate. 
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News of Men... Meetings .. . Companies... 








cause conditions in transportation cir- 


Legislation at E. S. A. cles had developed to a point where 


® Spring meeting of Eastern 
City, May 21-22—Current 
speakers 


The spring meeting of the Eastern 
Supply Assn., which was held in At- 
lantic City, N. J., May 21-22, had as its 
central theme, current trends in legis- 
lation which affect the plumbing and 
heating wholesaler. Congressman 
Emanuel Celler was one of the speak- 
ers on the subject and, because of his 
position, was able to give a compre- 
hensive view of the subject. Other 
talks during the course of the conven- 
tion told of activity in various fields of 
interest. 

Congressman Celler speke on the 
various functions of Congress as well 
as on several of the bills now before 
that body. He particularly empha- 
sized the Miller-Tydings Bill and the 
Robinson-Patman Act. In connection 
with the last named legislation, the 
speaker complimented the association 
on the interest shown in the Robinson- 
Patman Act and urged that equal inter- 
est be shown in whatever legislation 
affects the business of individual 
members. 

The speaker stated that members of 
Congress would be glad to have mem- 
bers of the association present at ses- 
sions to present the views of business 
and the problems of business men. He 
then went on to say that business should 
voice its views upon legislation while 
it is considered and not wait until it 
is an actuality. Another thing urged 
by the speaker was for members of the 
association to examine bills, study 
them and then act accordingly. Con- 
gressman Celler then explained the 
provisions of the Miller-Tydings Bill. 

Paul Willis, president, Associated 
Grocery Manufacturers of America, 
chose similar subject matter for his 
address, “The Effects of the Patman 
Law on Our Industry.” A portion of 
Mr. Willis’ talk is presented here. 





certain shippers allegedly were receiv- 
ing special rebates and more favorable 


Supply Assn. held in Atlantic 


; ‘ . freight rates than were accorded to 
legislative trends discussed by 


competing shippers, with the result 
that the latter suffered injury. <A simi- 
lar situation prompted the enactment 

“In discussing the Robinson-Patman of the Robinson-Patman Law. Certain 
Law and its effect upon our industry, | sellers were allegedly allowing certain 
should like to approach this discussion buyers special rebates or special allow- 
from the angle of: (1) what prompted = ances not accorded to competing buy- 
the enactment of such a law; (2) the ers thereby placing the former in a 
effects of the law upon business; and position where they owned their mer- 
(3) what is the trade reaction to it. chandise on a more favorable basis 
than did the latter. The purpose and 
intent of the Patman Bill was to out- 


| 


law anv such unfair discriminations. 


Similarities 

“In my opinion, the same reasons 
prompted the sponsoring and = en 
actment of this legislation as Background 
prompted the sponsoring of the Inter- “It might be interesting to look into 
state Commerce Oct. One can detect the background of these two laws. 
several definite similarities between With regard to the Interstate Com. 
the two acts. I am told that the Inter- merce Act—a bill designed to regulate 
state Commerce Act was enacted be- transportation practices was first intro 


= 





Eastern Supply Assn. convention pictures. 1. William H. Shurtleff, Brown-Wales Co., 
Quincy W. Wales, president, Brown-Wales Co.; and H. T. Richardson, president, Kast- 
ern Supply Assn.; 2. Benjamin Frederick, vice president and general sales manager, 
and George Harberger, assistant general sales manager, both of Eastern Foundry Co.; 
3. A. William Hale and R. L. Clarson, both of Stanley G. Flagg Co.; 4. Herman Stein- 
kraus, vice president and general sales manager, Bridgeport Brass Co.; and Fred 
Thompson, sales manager, Dole Valve Co.; 5. H. H. Held and A. G. Zibell, both of 
Kohler Co.; 6. Arthur H. Duport, general manager of sales, Central Tube Co.; Claude 
W. Owen, E. G. Schaefer Co 
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Taken at meeting of Eastern Supply Assn. 1. Paul A. Knauff, district manager, and 
W. A. Phillis, vice president and general manager, both of Beaver Pipe Tools, Inc.; 
2. J. H. Nasen, Central Foundry Co.; 3. John T. Connelly, Kennedy Valve Co.; A. G. 
Blake, Ruud Mfg. Co.; 4. E. S. Thompson and MceNew Howard, both of EverHot Heater 
Sales Co.; 5. H. H. Hegeman, Central Foundry Co.; Robert E. Quinn, Quinn Bros.; 


lf. C Hennia; 6. Earl Freas, Mr. Hurley, 


sales manager, and M. Piersol, all of John 


Wood Mfg. Co.: 7. L. S. Rothwell, district sales manager, and R. N. Smith, both of 
Scovill Mfg. Co. 


duced in 1829. The present law was 
not enacted until about 1887, about 60 
years later. During the intervening 
period—between 1829 and 1887—169 
similar bills were introduced. Since 
the law was enacted in 1887 it has 
been amended 32 times. Thousands of 
cases have been tried under it. I am 
told that an average of 1,500 to 2,000 
cases were tried yearly up to about 
1930, and since that time this number 
has decreased to an average of about 
1,000 per year. 


History of Legislation 

“What is the history of legisla- 
tion regulating distribution practices? 
The Sherman Anti-Trust Law enacted 
in 1890 was the first law dealing with 
distribution practices. Next came the 
Clayton Act and the Federal Trade 
Commission Acts of 1914. These laws 
were only slightly amended (such 
amendments being largely proceedual 
in nature) until the enactment of the 
Patman Law in June 1936. And, then 
this tremendously important amend- 
ment was enacted with great speed. 
The Bill was introduced and passed, 
all by the same Congress. 

“While the Interstate Commerce 
Act has been amended 32 times, it is 
not unlikely that the Patman Law from 
time to time, will also be amended. 
Indications at the moment are that the 
Patman Law will not be amended at 
this session of Congress. 

“What is the trade reaction to the 
Patman Law? There have been many 
varying answers to this question, and 
this being so, we elected, some time 
ago, to make a survey among the vari- 
ous branches of the food and grocery 
manufacturing and distributing indus- 





try to learn at first hand how individ- 
ual concerns felt about this law. A 
questionnaire which was carefully pre- 
pared by an independent agency of 
marketing counsellors was distributed 
among approximately 6,000 concerns. 
The results of this survey revealed: 
-—-78 per cent of the total replies 
received favored the intent of the 

Robinson-Patman Act. 

—better than 90 per cent opposed 
secret rebates, unearned quantity dis- 
counts, payment of brokerage to 
buyers. 

better than 90 per cent favored 
terms and prices on a basis of equal- 
ity for all competing buyers. 

“While this survey reveals a very fa- 
vorable trade attitude toward the Pat- 
man Law, it is my opinion, gained from 
contacts with the trade, that a similar 
survey made today would show an even 
greater favorable attitude. 

“IT have occasion to come in con- 
tact with large groups of people en- 
gaged in this industry, both manufac- 
turers and distributors, and these con- 
tacts give me the impression that the 
law is growing in favor. 

“What effect has the Patman Law 
had on distribution practices? This 
principally involves discounts, pay- 
ment of brokerage and advertising al- 
lowances. I shall discuss them in the 
order mentioned. 


Quantity Discounts 

“Prior to the enactment of the Pat- 
man Law, quantity discounts were 
largely determined by competitive 
pressure and all too frequently by the 
buyer, with the result that on many 
lines there prevailed a wide range of 
discounts. The Patman Law was de- 
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signed to level out such variations. It 
stipulates that any price differences 
must be justified by actual savings in 
the cost of manufacture, in the cost of 
sale and in the cost of delivery. The 
effect of this has been: following the 
enactment of the law, manufacturers 
quite generally cancelled all quantity 
discounts in excess of a carload dis- 
count, and, to my knowledge, the Car- 
load discount is the maximum discount 
as a general thing today. 

“Prior to the enactment of the Pat- 
man Law, it had become increasingly 
prevalent for buyers to insist on re- 
ceiving brokerage on their purchases. 
This payment was demanded either 
directly by the buyers, or by the buy- 
ers through membership in a buying 
organization. And, this brokerage was 
frequently demanded irrespective of 
whether a selling service had been per- 
formed, or not. Actually it meant a 
reduction in price. Consequently, the 
buyers who received the benefit of 
brokerage, owned their merchandise at 
a lower price in contrast with compet- 
ing buyers who did not receive the 
same, 


Advertising Allowances 

“Prior to the Patnam Law, it was 
quite customary for buyers to insist 
on obtaining an advertising allowance 
on purchases. While this allowance 
was demanded by the buyers on the 
pretense of rendering an advertising 
service commensurate with that pay- 
ment, all too often, however, the serv- 
ice was not rendered or only partially 
rendered; thus such allowances became 
in effect price declines. To the extent 
that one buyer obtained an advertising 
allowance larger than that obtained by 
a competing buyer, there was unfair 
discrimination. The Patman Law was 
designed to regulate any such pay- 
ments and it provides that where a 
manufacturer pays the dealer for an 
advertising service, said dealer must 
actually render the advertising service 
agreed upon, the payment for such 
service must be on a reasonable basis, 
and the manufacturer must make avail- 
able such payments to competing buy- 
ers on proportionally equal terms. This 
has had the effect of—immediately 
following June 19, 1936, nearly all of 
the manufacturers cancelled all adver- 
tising arrangements. Since that time, 
some concerns have re-engaged in co- 
operative advertising, but so far as I 
know, all arrangements are on the 
basis of a definite contract which stip- 
ulates all of the terms and conditions. 
I am told by manufacturers that they 
are now getting an actual advertising 
service in each instance, otherwise the 
payment is withheld. 

This report will be continued in the 
next issue. 
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Discuss Distribution 


® Convention of Plumbing & Heating Wholesalers of New Eng- 
land held in Osterville, Mass., May 31—Resolutions of Joint 


National Committee analyzed. 


Distributing plumbing and heating 
products more efficiently was the main 
topic for discussion at the fifteenth con- 
vention of the Plumbing & Heating 
Wholesalers of New England, Inc., on 
May 31 at Osterville, Mass. These 
wholesalers, together with manufac- 
turer guests, gathered on Saturday for 
two days of golf, holding the opening 
business session on Monday morning 
and concluding that afternoon with a 
meeting of the wholesale members. 

Several of the officers of the New 
England organization had attended the 
meeting in April at French Lick, Ind., 
of the Joint National Committee of Sup- 
ply Wholesalers. The resolutions 
adopted there and later discussed at 
the meeting of the Central Supply Assn. 
were brought up for analysis and dis- 
cussion at this convention. 

Pres. M. W. Dennison, Boston, in 
opening the meeting and introducing 
the speakers for the various manufac- 
turing divisions, read in each case the 
pertinent French Lick resolution as 


well as the more general resolution re- 
lating to manufacturers’ warehouses. 
The speakers at the open morning 
session included J. P. Ferguson, assist- 
ant general manager of sales, Reading. 
Pratt & Cady Co., Inc., who spoke on 
brass, iron body and steel valves; Stan- 
ley G. Cady, president, General Fittings 
Co., who spoke on heating specialties; 
W. A. Amelung, sales manager, eastern 
division, Chase Brass & Copper Co., 
who spoke on brass and copper pipe and 


tubing; W. D. Pinkham, manager of 
fittings sales, Malleable Iron Fittings 
Co., who spoke on fittings; Max D. 


Rose, vice president and eastern man- 
ager of sales, American Radiator Co., 
who spoke on boilers and radiators; 
John J. Hall, vice president, Standard 
Sanitary Mfg. Co., Pittsburgh, Pa., who 
spoke on enameled, cast iron and vitre- 
ous plumbing fixtures; and R. H. 
neborn, assistant manager of sales, Re- 


Son- 


public Steel Corp.. spoke on steel pipe. 
Mr. Ferguson emphasized the desire 
of manufacturers to see the _ distrib- 
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utors’ profit increased, as that, in turn, 
was an assurance of good business for 
the manufacturers. He said that busi- 
ness in the valve industry now 
more profitable to distributors than it 
had been. He recalled that the steel 
valve somewhat different 
because of the appearance of technical 
problems requiring specialized service. 


was 


business is 


As few distributors carry sufficient 
stocks, he felt that more manufacturers’ 
warehouses had been established, par- 


tially for competitive and partially for 
The willingness 
throughout the whole industry to work 


service reasons. 


for and earn a profit will correct many 
present-day problems. 


Distribution 
The point was made by Mr. Cady 
that wholesalers are in a position to 


Busi- 
wholesaler is 


improve distribution methods. 
established 


manufacturers so 


ness of the 
necessary to most 


that the former can, by following good 


business practice, gain the support of 
the manufacturers. He felt that when 
a manufacturer enters a market and 


creates the sales, wholesalers cannot 
much of a 
sell, 

the whole support of the manu- 


Speaking for 


expect return, but when the 


jobbers do they have a right to 


expect 


facturer. himself, he 





More pictures of Plumbing & Heating Wholesalers of New England convention; 
ing Wholesalers of New England, Inc.; 2. Wm. A. Amelung, 


ger of sales, Republic Steel Corp., Cleveland, Ohio; 


vice president, Standard Sanitary Mfg. Co., Pittsburgh and Sam B. Graeff, Springfield, 


6. R. C. Sullivan, R. C. Sullivan Co.; 7. Chas. W. Stewart, New England sales manager, Hoffman Specialty Co.; 
Corley Co. and Wm. Foster, Republic Steel Corp., Boston 


sales manager, eastern division, Chase Brass & Copper Co.; 3. 


1. M. W. Dennison, president, Plumbing & Heat- 
ey 


Ferguson, assistant general manager of sales, Reading, Pratt & Cady Co., Bridgeport, Conn. and R. H. Sonneborn, assistant mana- 


4. Dick Lane. Boston manager, Standard Sanitary Mfg. Co.; 5. John J. Hall, 
Mass., manager, Standard Sanitary Mfg. Co.:; 


8. Fred Steeves, 
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Pictures taken at convention of Plumbing & Heating Wholesalers of New England. 


!. Arthur W. Hall, manufacturers’ agent, 
Sons Co., South Boston, Mass. and L. C. 


Boston; Morgan Chamberlin, R. Estabrook’s 
Coombs, Imperial Brass Mfg. Co., Chicago. 


2. Sam Lipsitz, Republic Pipe & Supply Co.; Harry Telz, A. J. Telz Co. and Chas. 
Gerstein, Gerstein & Cooper Co.; 3. Walter Kohler, Jr., secretary Kohler Co.; Max Rose, 


vice president and eastern manager of sales, 
Kohler Co.; 5. N. Hervan, 


Boston manager, 


American Radiator Co.; 4. Maurice Lynch, 


American Radiator Co. Boston; T. G. 


Colter, Perkins & Colter, and D. W. Hallman, Hajoca Corp., Philadelphia; 6. Anthony 


D. Weber, branch manager, Jenkins Bros., 


Boston; Ted Henry, Malleable Iron Fittings 
R. 


Co., Boston and O. I. Strickland, Wheeling Steel Corp., Wheeling, W. Va.; 7. F 


Hastie, New England manager, American 


Radiator Co.: 8. Frank lohason. General 


Fittings Co.; A. T. Papineau, Domestic Engineering; J. G. Ross, Republic Steel Corp., 
Boston and Harry Rivers, president Boston Pipe & Fittings Co.; 9. A. W. Ham, mann- 


facturers’ agent, Boston; S. G. Cady, 
tan Sanitary Supply Co.; 


Riegger, Grinnell Co., Providence and O. 


General Fittings Co. and Thomas J. Lyons, Puri- 
10. H. S. Murdock, Revere Copper & Brass Co., Boston; C. P. 


L. Knapp, Revere Copper & Brass Co., 


New Bedford. Mass. 


urged wholesalers to take on a good 
line in various branches of the industry 
and concentrate on those fewer lines. 
He also felt that’ the 
should carry adequate stock, removing 
any need for manufacturer warehouse 
service. 

Mr. Amelung gave an outline of a 
change of policy recently announced by 
his company. These changes affected 
both the specific job contracts and stock 
orders. The necessity for policy revi- 
sion had become evident and the need 
was accelerated by the rapid rise in 
the copper market. Some of the sig- 
nificant changes called for all contracts 
to be now written in pounds and specific 
job contracts are limited to larger or- 
ders. He felt that the specific job con- 
tracts were a source of market disturb- 
ance. He recalled that, in considering 
distribution questions, copper and brass 
people had to carry in mind competi- 
tion from other industries. 


Suggestions 

Suggestions and resolutions adopted 
by the wholesalers were good, in the 
judgment of Mr. Pinkham, the main 
question being the workability of these 
various suggestions. He told of some 
of the problems peculiar to the fittings 


wholesaler 


industry, speaking of the great num- 
ber of small orders which some whole- 
salers send to manufacturers’ and 
which add to the costs of manufactur- 
ing. 

Mr. Rose spoke of the constructive 
suggestions made by the wholesalers 
at French Lick. He pointed out that 
business in this industry,is now good 
and he felt that progress is being made 
in straightening out distribution prob- 
lems which arose during the depres- 
sion. He felt the wholesaler’s position 
is a sound one, and recalled that the 
boiler and radiator manufacturers now 
are meeting competition from new 
manufacturers who have built their 
business in other lines on skillful mer- 
chandising plans. To meet this com- 
petition, Mr. Rose pointed out that the 
boiler and radiator manufacturers need 
the support of the wholesalers. He re- 
called how there had been many im- 
provements in specialties for hot water, 
steam and warm air heating, these spe- 
cialties in turn helping the manufac- 
turers to improve the heating systems. 
Mr. Rose stated that the manufacturers 
of cast iron boilers and radiators will 
ultimately furnish complete units of 
heating systems, with accessories for 
automatic heating included in the units. 
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He emphasized the great improvements 
which manufacturers have made re- 
cently in radiator heating. 

Some interesting data on business 
conditions was given by Mr. Hall. The 
data and surveys he discussed empha- 
sized the present strength of the build- 
ing market and of its encouraging out- 
look, especially in the residential field. 
In addition, Mr. Hall analyzed building 
costs to show only a 9 per cent increase 
in the cost of constructing a home, or, 
measured from the low point of the dc 
presion, an increase of 21 per cent. He 
also pointed out that the New England 
market had been lagging, but recent 
surveys showed that a_ proportionate 
recovery is now under way in that 
territory. 

A formula for good business practice 
was the comment made by Mr. Sonne- 
born on the wholesalers’ resolution. He 
expressed the opinion that normally a 
wholesaler should turn over his pipe 
stocks four times a year. He believes 
the jobbers are the best distributors of 
pipe. Several of the specific problems 
mentioned by Mr. Sonneborn reverted 
to the question of securing a wholesaler 
outlet in a new market, the fact that it 
was not good business to consign stocks 
to new and untried wholesalers whose 
financial and sales ability had not been 
proved and the necessity for the manu- 
facturer to regularly check his sales’ 
outlets to determine the character of 
business and service they were ren- 
dering. 


Directors 

The directors of the Plumbing & 
Heating Wholesalers of New England, 
Inc., are: Charles H. Barker, Johnson- 
Barker Co., Nashua, N. H.; Thomas F. 
Bennett, Bennett Co., Somerville, Mass.; 
W. F. Bennett, Jr., Ideal Supply Co., 
Somerville, Mass.; Arthur W. Blake, 
W. L. Blake & Co., Portland, Maine; 
George F. Elliott, Walworth Co., Boston, 
Mass.; R. C. Emerson, New England 
Plg. Supply Co., Springfield, Mass.; 
Harrie CC. Fletcher, Plimpton-Hills 
Corp., Hartford, Conn.; Richard H. 
Gamwell, Robbins-Gamwell Corp., Pitts- 
field, Mass.; S. Lipsitz, Republic Pipe & 
Supply Co., Boston, Mass.; Ernest H. 
Littlefield; R. B. Dunning Co., Bangor, 
Maine; E. C. Marsden, Marsden & Was- 
serman, Inc., Hartford, Conn.; A. C. 
Marshall, Lincoln Iron Works, Rutland, 
Vt.; Edward McGowen, Plumbers Sup- 
ply Co., New Bedford, Mass.; J. Walter 
Mills, R. I. Supply & Eng. Co., Provi- 
dence, R. I.; James H. Mullen, Palmer- 
Mullen Co, Malden, Mass.; John H. Pat- 
rick, Blodgett Supply Co., Inc., Burling- 
ton, Vt.; R. C. Sullivan, R. C. Sullivan 
Co., Cambridge, Mass.; G. L. Tillinghast, 
L. H. Tillinghast Supply Co, Providence, 
R. I.; John E. Washburn, Washburn- 
Garfield Co., Worcester, Mass. 
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® Make all your plumbing drainage system jobs 

complete Zurn installations from roof to basement. ) te 
The Zurn line includes everything you need except  OCa ok eee spain 
the pipe. Use the same make of drains and fittings THAT LEAVE NO WANT OR 
throughout. Resourceful plumbing contractors, with NEED UNSATISFIED 

a knack for organizing jobs so that they get done 

quickly, use Zurn Plumbing Products throughout the 

installation. They help to widen the margin of profit. 

J. A. ZURN MANUFACTURING COMPANY 
SALES OFFICE AND FACTORY ERIE, PENNSYLVANIA 


THE ZURN LINE INCLUDES: Traps, Drains, and Inter- 
ceptors for All Purposes; Backwater Devices; Closet 
and Lavatory Carriers; Closet Connections; Clean- 
outs; Swimming Pool Equipment; Drainage Fittings. 


PLUMBING DRAINAGE PRODUCTS xtsme=rmckcy 


DRAINAGE PROBLEMS 





are the most practical to use. 
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New American Radiator Co. addition 


Largest Showroom 


showrooms of fourteen 
American Radiator and 
Standard Sanitary Corp. have just 
been opened at 40-50 W. 40th St., 
New York City. This combination 
makes the world’s largest showroom of 
plumbing and heating equipment. They 
have been located in a new, six story 
building has been built as an 
addition to the American Radiator Co. 
In the picture above it is at the 


Combined 
companies of 


which 


tower. 
right. 
Plumbing, heating and air condition- 
ing contractor-dlealers were given the 
first view of the new exhibits on June &. 
The showroom was opened to the pub- 
lic the following day in connection 
with a “new building rally’’ that 
conducted by the Sixth Ave. Assn. 
A total floor space of 29,579 
has been devoted to educational, 
nical and products exhibits. The Stand- 
ard Sanitary Mfg. Co. showroom, which 
is 55 ft. by 98 ft., has a ceiling height 
of 25 ft. and is unbroken by pillars or 
obstructions of any kind. In the show- 
bathroom en- 


was 


sq. ft 
tech- 


room eleven complete 


with equipment 


with wall 


shown, 
harmony 


sembles are 
blending in color 
paper, tiling and floor. 

In the American Radiator Co. 
room, the editorial of the company’s 
exhibit tells the story of the biological 
effects of heating conditioning 
application of 


show- 


and air 


and shows the various 


products and their relation to personal 
comfort. A feature of the new building 
is the Hall of Applied Science in which 
operated scale 


a series of electrically 


models shows a complete 


almost every present type of house and 
building. 
The fourteen 


companies of the cor- 


poration having showrooms are: Amer- 
Standard Sanitary 
Corp.., 


ican Radiator Co., 


Mfg Co., American Blower 


system for 
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American Gas Products Corp., The 
Accessories Co., Inc., Arco Vacuum 
Corp., Campbell Metal Window Corp., 
C. F. Church Manufacturing Co., De- 
troit Lubricator Co., Excelso Products 
Corp., The Fox Furnace Co., Kewanee 
Boiler Corp., Ross Heater and Manu- 
facturing Co., Inc., and Standard Air 
Conditioning, Inc. 


Adds Radio Time 


Harvey-Whipple, Inc., Springfield. 
Mass., has made recent new contracts 
with the National Broadcasting Co. for 
additional radio time which will con- 
tinue the popular broadcasts by Alice 
Remsen, George Griffin, and other radio 
well into the summer months. 
Rosario Bourdon and his concert or- 
chestra, Al and Lee Rieser, an out- 
standing piano team, and Mary Lewis, 
lyric soprano of the Metropolitan 
Opera, will also be retained on the ex- 
tended broadcasts. 

These new programs will carry to 
radio listeners news about the com- 
pany’s summer finance plan, a 
plan for both dealers and home-owners, 
designed to stimulate installations at 
this time of the year. As a step to help 
dealers secure returns from the new 
radio programs, a five-piece, direct mail 
campaign will go to a selected list of 
25,000 home owners who are prospects 
for oil burner installations. Simul- 
taneously, another intensive mailing 
will be made to more than 10,000 own- 
ers of old oil burners, in a drive for 
replacement business. 


stars, 


new 


Regional Meeting 


Petroleum Heat and Power Co., 
Stamford, Conn., recently held a re- 
gional meeting with approximately 150 
and salesmen jn attendance. 
The first day of the two-day session 
was given over to the consideration of 
while the second day 
was installations and servy- 
ice problems and practice. The various 
sessions were handled by C. E. Shields, 
H. W. Dexter, A. E. Hess and R. P. 
Babcock. 


dealers 


sales questions, 


devoted to 


Stoker Course 


The Hays Institute, Chicago, has pre- 
pared a short course covering the ele- 
mentary phases of fuel efficiency and 
combustion from a stoker man’s view- 
This home study course is non- 
technical and eight weeks. 
There are twelve instruction lessons 
covering fuels, draft, boilers, furnaces, 
firing methods, smoke, complaints, 
tests with portable instruments, types 


conditioning and other 


point 
lasts for 


of stokers. air 


material. 
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Conn. Trades Golf 


The Connecticut Heating Trades 
Golf Assn. held the first meet of the 
season at Westport Country Club. 
Westport, Conn., May 13. Following a 
short business session in the evening, 
prizes for the day’s play were awarded. 
Also announced at the session was that 
plans had been completed for holding 
a joint meet with the New York Heat- 
ing Trades Golf Assn. early in June. 

Prize winners were as follows: John 
Coe, George Dugdale, R. B. Thursfield, 
H. W. Hanna, R. E. Douglas, E. B. 
Welsh, D. D. Seoville, A. G. Heck, A. J. 
McCarthy, H. H. Ifland, H. D. Williams, 
H. E. Evans, and A. T. Dubrille. 

Cards turned in for the day included 
those listed below: 
J. 

A. 

H. 

A. Dubrille 
G. Cornell 
D. Seovill 

t. Douglas 
H. Hanna 
H. Rowe 
W. Groark 
H. Blackwell 
W. Pinkham 


7 
4. 


J. McCarthy 
R. Thursfield 
H. Williams 
Mazza 
. Gazzlo 
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Evans 
Dugdale 
Flurey 


Exposition 

The W. H. Kiefaber 
Ohio, held a grand opening and indus- 
trial exposition at the company’s new 
industrial store and warehouse. Eighty 
exhibits of machinery, tools and equip- 
refrigeration and industrial and 
supplies were shown during 
which lasted from May 
The exposition was 
2-00 to 10:00 


Co., Dayton, 


ment, 
general 
the exposition 
19 through May 22. 
open for the hours from 
P. M. each day. 


Nominations 


Nominations for officers of The Amer: 
of Mechanical Engineers 
for 1938 were announced at a recent 
meeting of the nominating committee 
in Detroit, Mich. Election of officers 
will be conducted by letter ballot ol 
the entire membership closing Septem 
ber 28. Nominees as presented by the 
nominating committee are: president 
H. N. Davis; vice presidents (to serv 
year)—-F. O. Hoagland; (to serv: 
two years)-—B. M. Brigman: Harte 
Cooke; W. H. McBryde; and L. W 
Wallace; managers (to serve three 
vears)——-Carl Bausch; S. B. and 
F. H. Prouty. 


ican Society 


one 


Sarle: 














“Whatever the job is, I find 
i's easy to sell my customers 
om the advantages of Chase 
Copper Water Tube. And they 
tay sold, too.”—E. Floersch, 
Franklin Plumbing & Heat- 
ing Co., Marshall St., Hemp- 
ttead, L. I. 


: CHAGE 


Brass Pipe 

Copper Tube 

Sweat & Flared Fittings 
Plumbing Supplies 

Copper Roofing Products 
CHASE BRASS & COPPER CO. 


por atec 


's / 
WOBIT ta ry ‘Kennecott Cooper fy ratior 


Waterbury Connecticut 


ROLLING UP A RECORD 


Chase Copper Water Tube, is being used today 


by thousands of Master Plumbers who know from 
practical experience the satisfaction it gives on the 


job—to Architect, Contractor and Owner. 


CHASE 


BRASS AND COPPER 


CHASE 
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Replacement Element Bonnet 


With Cover Assembly 


SPECIALIZED 


MODERNIZATION UNITS 


MILVACO Specialized Modernization Units are easy to install and easier to adjust. 
No special tools or equipment necessary. They restore new unit operating efficiency 
to the trap or valve in which they are installed at only a fraction of the cost of a 
complete new unit. 

There is a MILVACO Modernization Unit to fit every radiator valve and trap in popu- 
lar use today. Consult your nearest MILVACO representative or write for particulars. 


MILWAUKEE VALVE COMPANY 


MILWAUKEE Monatecterers of WISCONSIN 


MILVACO Heating Specialties and APPROVED Bronze Valves 

















HE big job of compiling the 1937 

plumbing and heating Sales Quota 
Sheet has been completed and copies are 
now available. Issued annually for a 
number of years, the 1937 Sales Quota 
Sheet is even more complete than its 
predecessors which have enjoyed such 
wide acceptance from manufacturers. 


To determine whether or not they are 
enjoying their full share of the available 
business in each State, manufacturers 
have come to accept it as the basis upon 


ae | 


now 


ready 


which to formulate sales quotas. The WHAT IT CONTAINS: 


close correlation between the 1935 Cen- coat . 
lose correlat 1. Percentage of total sales possibilities in 








sus figures and the 1935 Sales Quota each State. ?. An outline map on which 
. al ; ' , aa chi i these percentages are shown, 3. Annual 
Sheet prove the value of these figures shipments of 40 principal items in plumbing, 
in indicating sales potentials. heating and air conditioning field since 1930. 
4. Estimated population by States. 5. Num 

The Sales Quota Sheet will assist you ber of dwellings by States. 6. Income by 
; ie, ; on States (1930, 1931, 1932, 1933, 1934 average). 
in detecting any points where your dis- ’, Building permits by States (1936). 8&8. Num 


ber of wholesalers handling each of 22 prin 


tribution may be weak, and thus enable claal iteme in plumbing, heatine end alr con 


you to correct the situation before it ditioning field. 9. Number of plumbing and 
ae eS , Cc . ‘lal heating contractors by States and manyw othe) 
secomes serious. Opies are availa sle interesting statistics on the plumbing and 


heating market. 








at $2.50 each. Order yours today. 





ek kK CORETURN COUPON FOR YOUR COPIES * * * === 


MARKETING AND RESEARCH 


Division of DOMESTIC ENGINEERING 


1900 Prairie Avenue, Chicago, Illinois 
Please send us copies of 
Name 


Street 
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BUREAL 
PUBLICATIONS 


your 1987 Sales Quota Sheet ($2.50 per copy). Our check for $ is enclosed 
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Glenn C. Morrison and his stoker trailer 


N. Y. Opens Season 
With 45 members and guests in at- 
tendance, the Plumbing & Heating Golf 
Assn. of New York opened the 1937 
golfing season May 4, at the Wheatley 
Hills Golf Club, East Williston, L. I. 
Pres. Eugene Duklauer distributed 
the prizes at a dinner in the evening. 
Arrangements for the meeting had 
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N. J. Trades Golf 


The May meet of the Plumbing and 
Trades Golf Assn. of New 
was held at the Crestmont 
Club, Orange, N. J., May 20. 
turned in for the afternoon 


Heating 
Jersey 


Country 


Scores 





round of eighteen holes were as fol- 
lows: 

Wiles 131 {8 83 
Stutz 101 7 74 
Dodson . aL 24 0 
Macauley 10 21 &2 
Moody .. 104 27 77 
Samuels had 36 91 
Ingram Ilh 24 9] 
a <2. Te aE: — aici Robinson .. Yo 15 80 
PONY ae ee ee, ae. Birdsall ... %4 12 g2 

5 ¥ anak a . ~ 
eres Eee ke Ke — ed aa v1 2 = 
SORES gy ee a Miners ..... 115 24 91 
(;asewind ... 110 20 90 
icengelberger . 115 21 94 
aS. . @s-rewed , .102 21 81 
Baumgartner ..103 18 85 
: Cobasch ..... 113 15 98 
Uses Trailer eee 117-2790 
é nA telyea .... ..124 6 88 
Glenn C. Morrison, district represen- jyaqag 127 » 91 
tative for the eastern half of Michigan Kroschwitz 117 33 84 
for Combustioneer Division of Steel Burns ..... 136 36 100 
. : , snyder .. , 98 
Products Engineering Co. has made use Ww \s Clift 7 aS we 
e P is . ° , il o¢ ail 91 79 
of a special sales trailer in covering yeponala .. as re ws 
his territory. This trailer has one of Powell ...... 12 15 17 
the company’s stokers mounted upon it. Venrnis (Guest) 108 «9 88 
: . > McNulty (Guest) 11] ar ; 
The trailer was especially built for the . ee ” 
rospond (l,uest) lL 4h Hho Sf 
purpose. Burgesser ..... ’ 112 25 87 


been carried out by the handicap com- 
mittee, headed by Henry Garrity, chair- 
man, 

On June 10 this association plans a 
joint meet with the Connecticut 
Plumbing & Heating Trades Golf Assn. 
at the Woodway Country Club, New 
Canaan, Conn. / 

Prize winners at the May meet were: 


Class “A”—first-—-Eugene Duklauer; 
second—Glenn B. Van Buren; third- 

Hugh J. McGuire; fourth—John FE. 
Weil; and fifth—Alfred G. Mohrman; 
Class “B’—first—Paul R. Berryman; 
second—Karl S. Roberts; third—Phil 
Platt; fourth—Claude §. Coleman; and 
fifth—Oliver Lanchantin; Class “C” 

first — Francis Cronin; second — Louis 


Jerry Edwards; 
Brutschy: 
and third 


Frisse; and third 
Class “D’’-—first—Fred 
ond——-Andrew Milani; 
Henzel. 


sec- 


Carl 


Service Manual 

Walter O. Harvey, president, Harvey- 
Whipple, Incorporated, has announced 
a new engineering manual as a move 
to aid dealers in figuring all types of 
installations, from the simplest to the 
most complicated. This book contains 
over 100 pages, and is divided into five 
sections, each one designed to supply 
full information which the dealer can 
use in his daily work. This engineer- 
ing book offers the dealer a guide 
which helps him to select pertinent 
facts most needed to figure out an in- 
stallation that will be efficient to the 
highest degree. 





C. E. Kreider of Asco 


Taken at the Plumbing and Heating Golf Assn. of New York: 1. 
Supply Co.; Walter Doncourt of Youngstown Sheet & Tube Co.; John Condon of Chase 


Brass & Copper Co.; T. W. Powers of Asco Supply Co. 2. C.S. Coleman of Stockham 
Pipe & Fittings Co.; Leo O'Neill of M. O'Neill Supply Co.; E. F. Keating, president of 
American Tube Works; Ed Ryan of Quimby Ryan Engineering Co., Inc. 3. Roger 
Lynch of Whitehead Metal Products Co.; Tom Dorsey; Carl Henzel of Samuel S. 
Glauber, Inc.; Wm. Murphy. 4. R. L. Van Siclen of J. D. Johnson Co., Ine.; A. Milani 
of J. M. Chaplain, Inc.; A. G. Mohrman of Bridgeport Brass Co. 5. F. L. Cronin of 
C. H. Cronin Co.; Benjamin Fassler of Drydock Plumbing Co.; John Weil of John Weil 
Co. 6. B. S. Zorwitz of Jobbers Credit Assn.; Morris Jarcho, contractor; Henry 
Garrity of Crane Co. 7. Joseph Stone, golf professional; Karl Roberts of American 
Brass Co. (kneeling); Paul Berryman, vice president, Crane Co.; Wm. Mittleman, 
Cohoes Rolling Mills Co.; Phil Platt of Sloan Valve Co. 8. Jerry Edwards of Sloan 
Valve Co.; Ernie Edwards of John Simmons Co.: W. G. Davis of General Ceramics Co. 
9. Eugene Duklauer, president of the association; Wm. Harmonay of Yonkers; Mor- 
timer H. Smolka of E. Smolka Plumbing Supply Co.: Llewellyn Power of Grabler 
Mfg. Co. 
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Eastern Trade Golf 


The Eastern Trade Golf Assn. held 
its regular monthly meeting at Knoll- 
wood Country Club, White Plains, N. Y., 
May 11. The guest prize was won by 
Thomas Erbey. Other prize winners 
were: A. Engle, A. F. Hinrichsen, G. E. 
Qlsen, John C. Kjerner; E. F. Keating, 
Edward Bauman, Herman D. Jackes, 
Harry J. Hagemeister, George Allen, 
Jr.. R. M. Hall, E. H. Page, A. P. Keas- 


bey, C. S. Coleman, J. C. McDonald, 
Cc. H. Armstrong, and W. L. Keplin- 
ger, Jr. 

Other scores turned in were as 
follows: 
Walter Davis ... oe .>» O8 16 76 
Harry Bartlett anne 27 76 
ef _ ae ee ee 91 15 76 
R. W. Myer.. cneak ae 12 77 
M. F. Farley..... iwesesEee 25 77 
R. V. Sawhill.. ...108 31 74 
8 ff Ree |) 38 77 
Llewelyn Powe1 R7 9 78 
J. B. Garfield.. & 8 10 78 
T. M. Kellogg. 90) 12 78 
Ee. G. Williams ae 20 78 
lL. W. Charlet... 106 28 78 
W. H. Murphy..... 97 18 79 
. 8p BeOOO. cocc: 93 13 RO 
Rhys FE Ryan ' > oF 14 80 
Max Hermans ee 25 RO 
F’. A. Murray... ison 123 8] 
R. G. Bookhout.... : 106 25 81 
T. W. Powers .. 92 10 $2 
Ernest Williams ; a. 17 82 
J. R. Murphy..... ..114 32 R2 
F. A. Hubert....... ae ae 8 R3 
= DD. Fever... : .105 22 R23 
l.. B, Harrison.. ' or 26 83 
Harold Townsend ——e 16 84 
Donald A. O'Neil. oe 26 R5 
cm. A. Kerbey... wa .118 39 89 
lk A. Fenton... aa 111 21 90 
M. F. Morris.. 112 20 9g? 
8 H. Griffin.. » Ald 12 101 

* . 

Consolidation 

(rane Co., Chicago, through P. R. 


Mork, vice president in charge of sales, 





DOMESTIC ENGINEERING 
has announced the consolidation of all 
activities having to do with estimating, 
engineering or sale of valves, fittings, 
pipe and fabricated piping into a 
single unit, the valves and fittings de- 
partment. W. H. Pape has been made 
manager, is in charge of estimating and 





W. H. Pape 


has been connected with the company 
since 1927 when he became special rep- 
resentative in the New York area and 
after a time served in the same capacity 
in the Boston territory. 

The engineering sales section of the 
valve and fittings department is the 
consolidation of the former industrial 
sales department and engineering sales 
department. E. Burke is manager of 
this section. G. F. Wright, assistant 
manager is in charge of estimating and 
other activities concerned with fabri- 
cated pipe and allied products. W. F. 
Lahl, assistant manager, is in charge 
of industrial zone men in the field. J. 
H. Barker is manager of the sales quo- 
tation section of the valve and fittings 
department. 





Eastern Trade Golf pictures. 1. (Back row) J. R. Murphy; A. H. Behrer; Leon Graves; 
(front row) Thomas Erbey; W. F. Farley; R. H. Smith; 2. A. P. Keasbey; A. Engle: 
M. F. Morris: E. H. Williams; 3. J. B. Garfield; George Fox; 4. L. B. Harrison; R. M. 
Hall; W. E. Heibel; 5. 


Walter Davis: E. F. 


Keating; T. W. Powers; C. S. Coleman: 


6. D. B. McDonald; 7. R. G. Bookhout 
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Building Costs 

American Radiator Co. has just com- 
pleted a survey which has revealed 
that residential building costs have in- 
creased less than 10 per cent in a 
majority of the cities in the United 
States. Figures were obtained on the 
cost of an identical six room house in 
various cities. This showed 56 cities in 
which costs were less than 10 per cent 
higher during the first three months 
of this year than they were in the first 


three months of last vear. Eleven 
cities had increases of more than 10 
per cent. 


Other statistics showed that building 
materials had increased 6.5 per cent in 
January, 1937, over January, 1936. 
Labor costs had increased 15.1 per cent 
in the same period on the basis of 
costs of individual contracts. Figures 
secured from the United States Bureau 
of Labor Statistics, based on a 1921 
index of costs of residential buildings 
erected, revealed that the average cost 
of residential building in 1936 was 
lower than for any year from 1923 to 
1931, inclusive. 


Publishers’ Lunch 


The Dotted Line Club of the Asso- 
ciated Business Papers, Inc. held a 
luncheon at the Hotel Commodore, New 
York City, May 14. This luncheon was 
attended by both members of the club 
and their guests, representatives of ad- 
vertising agencies. At approximately 
the same time of the month, a similar 
meeting was held in Chicago. The 
chief topic at the New York meeting 
was public relations. A talk of that 
title was given by Allan Brown, adver- 
tising manager, Bakelite Corp. FEx- 
cerpts from the talk which Mr. Brown 
gave follow: 

“You, whose business it 
advertising can feel justly proud of the 
splendid job that you have done in 
promoting the products of industry. 
You have conceived numerous ways of 
moving the goods from the factory door 
to the consumer's larder, but, while you 
have been engaged in these activities, 
the business institutions behind these 
products have neglected, and in 
the meantime radical elements, 
agitators have poisoned the minds of 
the citizens of this country against 
business. They have been led to be 
lieve that business men as a whole are 
a lot of renegades, blackguards. It is 


is to create 


been 
and 


time we came to the defense of 
business. 

“The first objective should be a units 
of purpose, and every § advertising 


agency and every business paper whose 
very existence depends upon the lif 
of business can play an important part 
in this recruiting campaign by im 


pressing upon business the necessity 
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of undertaking a program of employee 
and public relations immediately. 

“The other task of public relations is 
a broader one, and, even more impor- 
tant, for a favorable public opinion is 
one of the most valuable assets a com- 
pany can have today. This involves 
educating the public. Just what do we 
mean by interpreting business to the 
public. To me, it means giving the 
public facts to help offset the fallacies 
which the agitators have implanted in 
the minds of the masses.” 


Insulation Meetings 

The Capitol Rock Wool Insulation 
Division of the Standard Lime and 
Stone Co., Baltimore, Md., recently held 
two regional sales meetings. The first 
of these meetings, for the Midwest, was 
held at the Hotel LaFontaine, Hunting- 
ton, Ind., April 30 and May 1. Seventy- 
two dealer representatives were pres- 
ent. 4937 spring and summer sales pro- 
‘gram was presented at the meetings. 
Representing the company were the 
following men: Robert F. Fahy, gen- 
eral manager of the insulation division: 
Oliver P. Harris, sales manager; C. L. 
Neumeister, western sales manager; L. 
L. Gilday, R. M. Janda and A. M. Nor- 
ton, western district managers. 

The second meeting was for the New 
England area and was held at the Ho- 
tel Kenmore, Boston, Mass., May 7. 
More than 40 were in attendance. This 
meeting was conducted by Mr. Fahy, 
Mr. Harris and C. H. Hechter, divi- 
sional manager. 


New Distributors 


Sales Representatives, Appointments 





Mercoid Corp., Chicago has. an- 
nounced several appointments = and 
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personnel additions to the company’s 
staff. J. F. Chambliss has been ap- 
pointed auditor. William Ufer and 
Walter Lischett have been transferred 
to the sales department after finishing a 
training period in the factory. R. M. 
Keatts and J. F. McCauley also have 
been transferred to the sales depart- 
ment. Mr. Keatts will work out of the 
Cincinnati Ohio, office, while Mr. Me- 
Cauley will be in the Cleveland, Ohio 
area, 

Mueller Brass Co., Streamline Pipe 
and Fittings Division has just appoint- 
ed E. H. Joern, as St. Louis, Mo. rep- 
resentative His headquarters will be 
4067 Park Ave., St. Louis. 





FE. H. Joern 


Gar Wood Industries. Inc., Detroit, 
Mich., has announced the appointment 
of the United Equipment and Supply 
Co., 1812 M St., Washington, D. C., as 
distributors for the company in Wash 
ington, part of Maryland and part of 
Virginia. 

The Billings & Spencer Co., Hart- 
ford, Conn., has announced the appoint- 
ment of Kenneth B. Komp of Detroit, 
Mich., as direct factory representative 
for the states of Ohio and Michigan. 

The J. A. Zurn Mfg. Co.. Erie Pa., 
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has announced the appointment of L. 
L. Wright, New Augusta, Ind., as rep- 
resentative in Indiana with the excep- 
tion of Lake and Porter counties, and 
Louisville and Lexington, Ky. 

The Babcock & Wilcox Tube Co., 
Beaver Falls, Pa., has announced the 
appointment of J. P. Boore as assistant 
general sales manager. Mr. Boore for 
several years was vice president of 
Summerill Tubing Co. and for twenty 
years prior to that he was associated 
with the Pittsburgh Steel Company in 
various capacities in the production 
and sales departments. 

Yeomans Brothers Co., Chicago, have 
announced that the Smith-Booth-Usher 
Co. of Los Angeles, Calif., has become 
western distributors for the company. 
The distributing company will cover 
central California and Arizona. James 
Lowery, formerly Yeomans representa- 
tive in the area has joined the distrib- 
uting firm. 

The Fluid Heat Division of Anchor 
Post Fence Co., Baltimore, Md., has 
announced the appointment of the fol- 
lowing dealers: J. W. Butler Oil Corp., 
Philadelphia; W. A. Kissam, Northport, 
lL. I.; Steffey and Findlay, Hagerstown, 


Md.; Bennett and Heard, Natick, 
Mass.: Howard Saldwin, Broadalbin. 


N. Y.; Gibbs Oil Burner Co., Miami, 
Kla.; D. S. Gehr and Son, Westminster, 
Md.;: Robert 
Chester, Pa.; and L. Wray, Hacken- 
sack, N. J 

Ravena iron Co., Ravena, N. Y., has 
appointed J. V. Brunner, Reading, Pa., 
as representative in the Philadelphia 


Howarth’s Sons, Inc.. 


territory comprising, eastern Pennsy]l 
vania, southern New Jersey, Delaware, 
District of Columbia and eastern Vir- 
ginijia. A. Hawn made the announce 
ment. 

American Welding Society, New York 
City, has appointed Warner S. Hays 
as managing director. <A. E. Gibson, 
president, made the announcement. 





Taken at New York meeting of 





Dotted Line Club 
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Personals 








Harry A. Smith 


Harry A. Smith, formerly vice presi- 
dent of The Delaware, Lackawanna and 
Western Coal Co., has been elected 
president of the company as well as 
president of the Blue Coal Corp., New 
Jersey. Mr. Smith has been associated 
with the company for the past 40 years. 

R. A. Patterson, has been appointed 
representative for Bell & Gossett in 
the eastern New York territory as far 
north as Albany. Mr. Patterson for- 
merly was connected with United 
States Radiator Corp. 
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Floyd M. Erlenmeyer, has been ap- 
pointed western New York representa- 
tive for Maas & Waldstein Co., New- 
ark, N. J. 
ters at 253 
ter, N. Y. 
M. E. Clark, 


Alexandria Street, Roches- 


has been appointed 
manager of Randall Graphite 
Products Corp., Chicago. Mr. Clark 
formerly was with the Bunting Brass 
and Bronze Co. 

S. L. Cordis has been appointed 
branch manager of the Seattle, Wash., 
office of York Ice Machinery Corp. 
S. E. Lauer, vice president and gen- 


sales 


eral sales manager, made the announce- 


ment. 

J. J. Summersby has been appointed 
general sales manager of Worthington 
Pump and Machinery Corp., Harrison, 
N. J. This is in addition to his present 
office of assistant vice president. 

A. John Galat, Stratford Conn., has 
been appointed sales representative by 
J. A. Zurn Mfg. Co., Erie, Pa., for the 
state of Connecticut with the exception 
of Hartford. 

C. A. Kuebler, president, Uniflow 
Manufacturing Co., Erie, Pa., sailed for 
France aboard the liner Rex, May 29. 
Mr. Kuebler will attend the Interna- 
tional Rotary convention in Nice, June 
5-11 and after the convention plans to 
visit Italy, Switzerland, Germany, Hol- 
land and England. Mr. Kuebler plans 
to contact customers of his company in 


He will make his headquar- 
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several of the countries visited. He is 
accompanied by Mrs. Kuebler and their 
three children. They plan to be away 





C. A. Kuebler 


for about two months, returning to this 
country the latter part of July. 

Ernest E. Chamblee, has been ap- 
pointed by Hajoca Corp., Philadelphia, 
to represent the company in Richmond, 
Fredericksburg and several other towns 
in Virginia. 

Walter P. Brown has been elected 
president of the Briggs Mfg. Co., De- 
troit, Mich. He succeeds Walter O. 
Briggs who continues in the office of 
chairman of the board. Mr. Brown who 
has been vice president for the past 








— oe -_— — 
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LOS ANGELES 


Chairman Board of Directors 


KENNETH P. BUDD 


Executive Vice-President 


LINCOLN CROMWELL 


WittraM IsELin & Co.. INe. 


FOUNDED 1808 


take pleasure in announcing that they have been appointed Factors by 


RiIcHARDSON AND Boynton Co. 


ESTABLISHED 1837 


WILLIAM ISELIN & CO., Nc. 


FOURTH AVENUE, NEW YORK 


BOSTON 


Representatives in Other Cities 


JARVIS CROMWELL 


President 


(,EORGE A. VONDERMUHLL 


Vice-President, Sec. and Treas. 


GRAND RAPIDS 


ARTHUR ISELIN 


Chairman Finance Commitice 


OLIVER ISELIN 


Vice-President 


CHARLES C. LICKEL 


4ssistant Treasurer 


EDWIN T. DUGAN 


Assistant Vice-President 


ALFRED H. RUST 


Vice-President 


FEORGE MILLS 


issistant Vice-President 


JOHN W. FITZGERALD 


Vice-President 


HENRY H. LICKEL 


4ssistant Secretary 


(CHARLES J. DAVIS 


Assistant Vice-President 


WILLIAM G. BETSCH 


Assistant Vice-President 


Credit Manager Heating Division CHARLES D. HOWELL Formerty of Richardson and Boynton Co. 
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“More ror tue Money’ 


HEN the cost of living 

rises, manufacturers 
must more than ever seek to 
offer improved quality while 
maintaining or even lowering 
prices. 





Plants— Dover, N. J., Buffalo, N. ¥. 
and Whitesboro, N. Y. 


Alertcompanies watch their 
overhead asa matter of course. 
Ways are constantly being 
sought to improve methods 
and to effect savings in buying, 
manufacture, selling, and 
office expense. 

We have now found it 
possible to effect important 
economies by enlisting the 
services of a modern factor- 
ing organization. 

Weare again pioneering in 
our industry by the appoint- 
ment of William Iselin & Co., 


Inc. to handle our credits 


and collections. Thereby we 
dispense with a costly depart- 
ment of our own, and avail 
ourselves of their special 
facilities and resources. 


The Iselin Company was es- 
tablished in 1808, and enjoys 
the highest reputation at home 
and abroad. We are proud to 
be associated with them, as 
are so many large companies 
in various other industries. 

The cost to us of their ser- 
vice represents a large saving 
in our total fixed overhead. 
and this reduction will sub- 
stantially contribute toward 
our continuing to give our 
customers the highest pos- 
sible quality at the lowest 
possible prices. 

Toinsure uninterrupted and 
customary service to our cus- 
tomers, our key credit per- 
sonnel has joined the Iselin 
organization, and since the 
Iselin Company’s compensa- 
tion is on the volume of our 
business, their liberality in 
approving credits and han- 
dling the accounts of our cus- 
tomers goes without saying. 

We are convinced that our 
find our 


customers will 


arrangement with this com- 


pany eminently satisfactory. 

Aside from the economies 
effected, this arrangement 
will 


concentrate 


enable us further to 


our attention 
and resources upon research, 
laboratory work and manu- 
facturing, and to enlarge the 
market for our products. 
This means that R. & B. 


—famous for quality for a 
hundred years — are leaving 











William Iselin & Co.. Inc. 
Main Office— New York City 


no stone unturned to make 
available to you new improve- 
ments and innovations in heat- 
ing and air-conditioning, and 
are determimed to use every 
practical means to permit you 
to offer ‘‘more for the money’”’ 
when you install R. & B. 


products. 


Established 1837 





244 Madison Avenue, New York Branch Offices in Principal Cities 

















122 
two years, also becomes general man- 
ager of the company. 

S. D. Mahan, has been appointed gen- 
eral advertising manager of Westing- 
house Electric & Mfg. Co., East Pitts- 
burgh, Pa. He formerly was manager 
of merchandising advertising with the 
same company. 





C. W. Wilson 


C. W. Wilson, has been appointed to 


the sales staff of Anderson Products, 
Inc., Cambridge, Mass. Mr. Wilson will 
be a national field representative. The 
announcement was made by Larry 


Lasher, general sales manager. 








. ww 


DOMESTIC ENGINEERING 


E. K. Wodecka, has been appointed 
to the sales organization of Waterfilm 
Boilers, Inc., to cover the state of New 
Jersey. Mr. Wodecka has been asso- 
ciated with the company for the past 
four years at the home office in Jer- 
sey City. Arthur Hansen, sales man- 
ager, made the announcement. 


Business Changes 


and New Incorporations 





The Gerity Whitaker Co., Toledo, 
Ohio, has removed its line of ac- 
cessories to Adrian, Mich., where they 
are manufactured by the Gerity Adrian 
Manufacturing Co. The company has 
added a line of recessed fittings and a 
line of soap dispensers. Sales are in 
charge of James C. Doyle. 

The Central Foundry Co., New York 
City, has announced a change of ad- 
dress from 420 Lexington Ave. to 386 
Fourth Ave. The new general offices 
and showrooms occupy the entire ninth 
floor of the building at this address. 

J. G. Gregory & Co., 228 N. LaSalle 
St., Chicago, has moved into larger 
quarters in the same building. The ad- 
dress of the company now is Suite 932. 
Builders Building. 
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C. |. T. Corp., New York City, has 
announced that a new branch office has 
been opened in Charlestown, S. C., at 
18 Broad St. J. T. Brinkley, Jr., has 
been placed in charge. 


American Gas Products Corp., a sub- 
sidiary of American Radiator & Stand- 
ard Sanitary Corp., has purchased the 
Ensign-Reynolds, Inc., manufacturers 
of industrial gas equipment. 


Globe-Weine Corp., Brooklyn, N. Y., 
has announced that the company has 
moved to 70-76 Commercial St. 


Carrier Corp., Newark, N. J., has an- 
nounced that the Chicago offices of the 
company have been moved from 180 N. 
Michigan Ave., to the Merchandise 
Mart. 


H. A. Thrush & Co., Peru, Ind., has 
established a Detroit factory sales office 
as headquarters for the Michigan ter- 
ritory. C. Lawrence Sargent, formerly 
in charge of the engineering depart- 
ment at the factory, has been trans- 
ferred to the sales department to take 
over jurisdiction of the territory, effec- 
tive June 165, 


Century Electric Co., St Louis, Mo., 
has announced that the New York City 
office of the company is being moved 
from 50 Church St., to larger quarters 
in the Underwood Building, 30 Vesey 
St. 
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I t’s the water we mean—for a Uniflow 
Water Softener has removed all harsh 
irritants from Milady’s bathing water. 
Her skin shows the difference — her 
clothes last longer—the heating and 
piping are clean as a hound’s tooth, 
no encrustations to reduce efficiency. 
Her Uniflow Softener easily pays for 
itself in a year’s operation. 


All we ask of you is compare Uniflow’s 
Line of Softeners with any in the field 
on appearance, mechanics and profit 
margin. Our catalog tells our story— 
send for a copy. 


‘Shallow Well Pumps - Deep Well Pumps ~- Cellar Drainers - Water Softeners ~- Klarifiers 


Water Coolers 
‘Domestic and Commercial Refrigeration 


Milk Coolers - 


Gell « Lioaly Sine UNIFLOW 





Septic Tanks - 


Beer Pumps 
Draught Beer Cooling Systems 


UNIFLOW MFG. COMPANY, Erie, Pa. 

















News of ... 





Men... 


Associations ... 





Events... 





H.P.A.C. Apprenticeship 


®@ Forty-eighth annual convention of Heating, Piping and Air 
Conditioning Contractors National Assn. held at Hotel 


Nicollet, Minneapolis, Minn., May 17, 18 and 19 


H. Merwin 


Porter elected to presidency of group 


The program highlight of the annual 
convention of the Heating, Piping and 
Air Conditioning Contractors National 
Assn., which was held in Minneapolis, 
Minn., May 17-19, was apprenticeship 
training and problems. A 
speakers pointed out the 
of the subject during the convention. 

H. Merwin Porter of Minneapolis 
was elected president of the associa- 
tion. Other officers elected 
follows: George H. Dickerson of Chi- 
cago was reelected vice. president; 
Frank E. Kise of Cincinnati was elected 
treasurer; and Joseph C. Fitts of New 


number of 
importance 


were as 


York will continue in the office of 
secretary. 
Apprenticeship 


“The Disappearance of Trade and 
Industrial Skill and Knowledge,” 
dress by Dr. Charles A. 
Dunwoody Institute, really introduced 
the subject of apprenticeship. This ad- 
dress coupled with the action of the 
delegates who adopted a resolution ap- 
fitting as a two-man 
rather than 


an ad- 


Prosser of 


proving steam 
trade with apprentices 
helpers, had the additional impetus of 
a talk made by Maurice Hanson of the 
Federal Committee on Apprentice 
Training. 

Mr. Hanson urged proper apprentice 
training as a means of building up the 
association. In this connection he men- 
tioned the benefits of cooperating with 
both the journeymen’s association and 
the proper Federal department so that 
a uniform method of instruction could 
be prepared and set in motion. 

One of the actions taken by the con 
vention was to approve the removal of 
the national office from New York City 
Such action was proposed 


Reger of Chicago. On the 


to Chicago. 
by Henry 





question of financing such a move, five 

members of the 

pledged $1,000 each. 
Merchandising was the general topic 


Chicago delegation 


of a paper presented by J. Lawrence 





H. Merwin 


Porter 


DeNeille and Joseph C. Fitts and en 
titled, “1937 Sales Problems of the In 
dustry from the Contractor’s View 
point.” Excerpts from this paper read 
as follows: “Selling is just like mak 
ing a touchdown in a football game 


seme one gets the credit for the score 


but ten other men on the team were 
in there blocking and opening up holes 
to give the one man the chance to carry 
the ball token 
eleven other men were in there trying 
to stop him. 


“The 


over, ty the same 


makes the sale gets 


123 


man who 


the credit. He deserves it But the 
organization back of him-—-the unsung 
men of the team-—-the engineer, the 
journeymen, the association, the job. 
bers, the manufacturers—-those who 
did the blocking and opened up the 
holes in the line of competition must 


be in the game, too, fighting every min 


ute or the salesman Is going to have 


a tough battle with small chances of 


success, 


“Last year in our analysis of sales 


problems of the industry from the con 


tractor’s viewpoint we stated categori 


cally that the contractor is the logical 
retail outlet for the products of the in 
dustry, and as such retail outlet, he 


recognizes his responsibility for sales. 
The 
for the 


salesmanship 


contractor must create a demand 


products of the industry by 


contact with consumers 


and market development 


Dual Function 
“Another 
recognized is that the contrat 


fundamental principle that 
must be 
tor has a dual function in the industry. 
installer of the 


He is an products of 


the industry as well as the retail out 


solution of our sales prob 
full 


record fo 


let and any 


lems must take advantage of the 


contractor's lone properly 


inmade installations. 


“Kirst. what are we gvoine to sell? 
Mv suggestion is that we should sell 
‘Summer and Winter Comfort’ in the 
residential field with convenient and 


secondary 


field let's 


economical operation as a 


theme and in the commercial 


sell ‘Added Profit Through Increased 
(‘omfort of Patrons. 

‘With new products, with the manu 
facturers active cooperation on trade 


promotion work nationally. with the 


active cooperation on trade 


work locally the 


jobbers’ 


promotion contractor, 


with his national association and its 


affiliated locals, would find himself in 
a position to solve the sales problems 
of the industry We can speak fo 
the contractor and his associations. 


They are readv to do a ioh They are 


doing the job 


In rendering his report, President 


Zink touched upon the following sub- 











Dickerson 


George H. 


committees; busi- 
vocational education; 
and national 

conclusion, 
“We 
and its 
confi- 


ects: distribution: 


ness conditions; 
legislation; competition; 
activities. In 
President Zink 
are approaching a 
complex problems 
than before. 
is necessary to the home life of 
Those of us 
cross section of 
We helped build 
we have the capacity to supply the fu- 
heating, 


association 
had this to say: 
new era 
greater 


business 


with 


dence ever Our 


our 
nation. engaged in it 
best 


America 


are a our citi- 


zens and 


ture needs of our people in 


piping and air conditioning.” 
Reports of various standing commit- 
tees, such as air conditioning, certifica 
tion, membership. standards, boiler out 
put, legislation, trade promotion, educa 
Plumbing and Heating In 


prominent 


tional and 
dustries Bureau, 
in the program. 
Land 
reported for the 
connection Mr 


occupied a 
position 
directo! 


S. Lewis educational 


educational depart 
Land 


able 


ment In this 
said: “It is 
that 


present 


encouraging to be 


to report plans are under 


at the 


way 
five 
from 


time in at least 


local associations for changing 


the helper to the apprentice system of 


working 


Proper Background 


“As volume continues to increase 
and the need for skilled mechanics 
likewise increases, local associations 


individual members in unorgan 


territories are 


and 
ized 
that 
are organized are established on sound 
fundamental principles. It is impor- 
tant that apprenticeship ratios which 
are agreed upon are correctly arrived 


urged to see to it 
programs of apprenticeship which 
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at. It is important that provision be 
made for introducing into the industry 
and young men who have the 
educational background. It is 
that provision be made for 
training in the classroom and school 
shop as a definite part of the pro- 
of apprenticeship to supplement 
which the boy gets on 


boys 
proper 
important 


gram 
the training 
the job.” 


Conclusions 
In the 
report of the 


presented in the 
con- 


conclusions 
committee on air 
ditioning, which was delivered by J. 
Lawrence DeNeille, chairman, the fol- 
lowing points were made: 

“In closing this report your com- 
mittee would like to state two signifi- 
cant trends which seem to be appear- 
ing in clear cut form over the horizon. 
Members of our national association 
are in larger and larger numbers tak- 





Frank E. Kise 


/ 


ing this air conditioning business very 
offering complete 
conditioning. This your 
believes is as it should be. 
with the prob- 
design, in- 
complete 


seriously and are 
vear-round 
committee 
No one is more familiar 


lems involved in the sale, 


stallation and servicing of 
year-round conditioning than the mem- 
We have had long 
We have long 
established with 
We have the necessary 

engi- 
ability 


bers of our group 
experience in the field 
and firmly contacts 
our customers. 
combination of sales experience, 
neering skill 
and organization 

“That we may establish 
firmly the position of the heating, pip- 
ing and air conditioning contractor in 
this field, your committee urges that 
every local association take steps to 
make more efficient the entire person- 
nel of its members through the organi- 


maintenance of training 


and installation 


even more 


zation and 
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programs. The national association has 
already developed plans for such train- 
ing programs which are available for 
use by local associations. Your com- 
mittee believes that the strength of 
our position depends not so much upon 
the passing of resolutions as upon the 
efficiency of our organizations.” 

The report of the committee upon 
certification was delivered by its 
chairman, Thomas F. Hanley, Jr. This 
report pointed to the revival of build- 
ing in the country and declared: “To- 
day we see a renewal of building busi- 
ness coming, such as other revivals 
have come, through a large 
in residential building, especially in the 
small home field. In this field today 
we find many operators attempting to 
build for the public what they think 
the public wants. Here the association 
with a certification program, properly 
promoted to the public, could do the 
industry a real service. We would 
recommend that every’ association 
which -has certification available begin 
now to study this situation.” 


increase 


Standards 

The committee on standards, 
ing through its chairman, George P. 
Nachman, told of activity on various 
forms of estimating sheets for air con- 
ditioning. It was brought out also that 
the committee has continued its repre- 
sentation upon the American Standards 
Assn. as well as on the several sub- 
committees of the sectional commit 
tee on standardization of pipe flanges 
and fittings. 

Harry M. Hart, chairman of the com- 
output, reported an in 


report 


mittee on boiler 











Joseph C. Fitts 


load recommendations 


The report went on 


crease of the net 
for heating boilers. 


to say: “Twenty-six cast iron heating 
boiler manufacturers and twenty-six 
heating boiler manufacturers are co 


operating with this work. As a resul! 
there are 3,883 boilers, different boilers. 


listed in this booklet.” The report of 
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Reading from left to right: J. Lawrence DeNeille, chairman, air conditioning committee: John H. Zink, retiring president: Dr. 
Charles A. Prosser, Dunwoody Institute: and John Coefield. president. United Assn. of Journeymen Plumbers and Steamfitters 




































the committee on legislation delivered contrary held that the statute did not ind the association's relations with 
by Howard E. Crook, chairman, revealed ban all price disc:iminations but only kindred associations and _ professional 
that the work of the committee during those which tended substantially to groups. <A report on the Plumbing and 
the past year had centered about the lessen or destroy competition or cre- Heating Industries Bureau was deli 


Wagner Bill, the Walsh-Healy Bill and ate monopolies in particular fields ot ered by George H. Dickerson 
the George Dean Act won Vocational commerce; and that such a price dis 
Education and Apprentice Training. It crimination could not lessen or destroy ‘‘The New Boom’’ 


was pointed out also that particular at- competition unless the purchasers dis a | 
An interesting slant on present busi 
tentio is being paic Oo sever: ro criminated against are competitors of ; 
igi me pom t's ore _ agen ros te — hess was given in a talk by B. V 
posed amendments to the Social Secur- each other. Price differentials, there | : — —_ ’ 
Moore vice presid: nt of the First Na 

ity. fore, col be banned « vy if a co ; . 
ity fore, uld be nned only if a com tional Bank and Trust Co. of Minneap 


Emphasis was placed upon the Robin- _—ipetitive relationship existed among the es, , tel ee es 
: ' OLS This talk entitied The New 
son-Patman Act in the report of the several customers of a given seller Boom.” stated that other hoo) imi 
»OPOVTTI. Srate's a WMnotne!l POOL SLi 

Cc ittee o ‘ade promotio whicl ' 
ommitte n trade promotion which lar to that of 1928-29 is impending. 

was delivere y its chairman, Wal- — —s lee _ 

as dell d by its chairman al Existing Trade Practices if not already under way rhe speaker 
er Klie. e report state at three , ; es , 
ter Kli The repor sted that thi ‘A sub-committee of the committee then declared that it is the duty of 


eeting: 9f sub-co ittees 6the ; , 


committee had taken place with com- » gee that 


group of manufacturers and the legal welfare of the country t 


mittees from manufacturer groups. opinion presented by our sub-commit such a boom does not get out of con 
tee received very favorable comment trol. Their first task, Mr. Moore said, 

Trade Discounts , as being a common sense discussion should be to work out effective means 
“Soon after the Act became effec of the matter and the meeting con of control and to determine what 


tive, one of our manufacturer groups, in cluded that existing trade practices agency or agencies ought to be em 
meeting to study and discuss the ap- should not be disturbed and that busi- ployed to break such a movement In 
plication of the Act to its branch of ness should be conducted on the same conclusion, the speaker analyzed som 


- 


the industry, came to the conclusion basis as formerly. of the proposals in this direction al 
that trade discounts for functional serv- Joseph C. Fitts in delivering the sec- ready made along the line of price 
ices were prohibited by the law for the retary’s report placed particular stress limitation and credit restriction 

reason that a provision which would on relationships In other words, he Other talks were given by John EK 


. 


have made such discounts lawful was mentioned the contractor’s§ relations Coefield of the journeymen’s associa 


contained in the original draft of the with other contractors; the contractor's tion who spoke on cooperation; Henry 
Bill and removal of this provision from relations with his customers: the con RB. Gombers secretary emeritus. who 
the law, it seemed to this group, made tractor’s relations with his employes: expressed gratification at the progress 


it clear that Congress desired to pro- the contractor’s relations with his being made by the association; and 
’ 


hibit such discounts. An opinion from sources of supply; the contractor's r Robert D. Williams who reported for 


counsel of our own association to the lations with Governmental agencies thie resolntions committee 


Reading from left to right: S. Lewis Land, educational director; George P. Nachman, chairman, standards committee; Henry P 
Reger, Chicago; and Thomas F. Hanley, Jr.. chairman, certification committee 
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California’s Biggest Annual 


® Program of annual convention of California association de- 
signed to improve status of individual members and improve 
relations between three branches of industry—Hawley elected 


to presidency 


Featured by the heaviest attendance 


in many years, and the adoption of a 
program designed materially to improve 
the status of the master plumber as 
relations, the Cali- 
fornia State Assn. of Master Plumbers 
met in Hollywood, Calif., May 10 to 13 


thirty-sixth conven- 


well as interbranch 


for their annual 


tion. Headquarters were at the Holly- 
wood Roosevelt Hotel. 

The following named officers were 
chosen to serve for the coming year: 


president, J. B. Hawley of Sacramento; 
Los 
secretary-treasurer, J. J. Mec- 


The directing 


vice president, Loy Johnston of 
Angeles; 
Leod of San 
is to consist of W. H. Hargis of 
Salinas, Charles Watson of Glendale 
and Clyde Hickman of Long Beach. In 
Past Nies of 
Angeles will hoard by 
virtue of his office. 


Francisco. 


board 


addition. President Los 


serve on the 


Upon assuming office President Hawley 
praised the achievement record of his 
thorough-going, 
“Now 


laid so 


predecessor as being 


constructive and businesslike. 
that the foundation 


firmly, we have something on which to 


has been 


work, particularly with regard to rela 


tions with other groups,” he said 


Officer’s Reports 


Reports of various officers, made on 


the opening day, touched upon all an 


gles of the industry and indicated a 


steady, upward trend in practically all 
This 


recognition of the 


directions. was based on the 
rrowing 
aggressive yet conservative methods 
Of interest to the 
membership was the address made by 
L.. J. Kruse, 


tional Assn. of Master Plumbers. 


entire convention 


vice president of the Na- 
Also, 





need for 


informative talks were delivered on 


such subjects as the Social Security 
Act, the Robinson-Patman Bill, the 
State Contractors’ License Law, Los 


Angeles County Plumbing Ordinance. 
The report of President Nies revealed 
made 


a gratifying amount of progress 


by such committees as the sanitary, 
conference, legislative and public utility 
relationship. “No organization 
can hope to progress unless it possesses 
strength, the 
sound, finan- 
cial lines,” he declared. He _ then 
pointed to the fact that on June 1, 1936, 
membership amounted to 454, while on 
May 10, 1937, the number had risen to 
501, placing California first in point of 
country. 


trade 


membership 
along 


sufficient 


whole carrying on 


membership throughout the 
Reflecting the decision of the directing 
board to operate on dues income, Presi- 
dent Nies reported association financial 
affairs to be in excellent shape. 
Business Caution 

As for the master plumber newly em- 
barking in President Nies 
held that these men should be cautioned 
“The 


tools,.”’ 


business, 
against carrying on below cost. 
mere knowledge of the use of 
he concluded, “is as nothing compared 
with the vitally important relation be- 
tween good plumbing installations and 
their bearing on the public health.’’ 
Keen attention was accorded the ad- 
dress of National Vice President Kruse 
of Oakland. Mr. Kruse devoted con- 
siderable time to outlining a 
of the high lights of last year’s meeting 
of the national associatién at Buffalo. 
This included financing, apprenticeship, 
standardization, research, and the work 
of the Plumbing and Heating Industries 
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Bureau, with particular emphasis laid 
on the subject of distribution. “I fully 
believe that the continued airing of this 
subject by the national, state and local 
associations will do much toward re- 
lieving the industry of many evils,” he 
declared. 

“We find that all three 
the industry, namely, the 
ers, wholesalers and the master plum- 
bers and heating contractors, pass the 
responsibility for this condition from 
one to the other. This has been going 
on for years, despite the fact that the 
national association has long been en- 
deavoring to bring both the manufac- 
turers and wholesalers to the realiza- 
tion that if they persist in following 
their present methods of distributing 
plumbing and heating materials, then 
they are destroying our branch of this 
industry and placing it in the hands 
of d.t.u’s and labor contractors. 


branches of 
manufactur- 


Distribution 

“While the national and state 
ciations are doing everything within 
their power to help solve the distribu- 
tion problem, I firmly believe that local 
associations must do more than ask, 
‘What is the state and national 
about this?’ To this question I am 
often tempted to reply by asking an- 
other—“What are you doing, except to 
find fault?’ 

“Before we find a satisfactory answer 
to this problem of distribution, you are 
going to be forced to build yourself a 
strong local association—one with a 
code of fair trade rules that are 
up to and respected by manufacturers 
and wholesalers, and I mean particu- 
larly the ‘organ grinder’ type. Until 
this is done, at least in the large cities 
and major distribution centers, the mas- 
ter plumber will continue to remain a 
slave to the cause, collecting only slave 
wages for his efforts, and with more 
and more of his business going to the 
dtu. until he finally finds himself 
merely a labor contractor. 

“Manufacturers and wholesalers often 


aSso- 


doing 


lived 


Cd 


, of 
odie, Pee 
~ 
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The pictures on this and the facing page were taken 
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use the old excuse that the only reason 
they sell direct is because the master 
plumber is not a salesman—and if 
there’s any excuse that makes me fight, 
it’s just that! For in the first place, 
wholesalers rarely sell at a retail price. 
Many times a free master plumber fails 
to sell an order at a profit simply be- 
cause the wholesaler is quoting direct, 
or has a ‘monkey’ on the job, so natu- 
rally the free master plumber is not a 
salesman. 

“Perhaps the reason they believe the 
master plumber is not a salesman is 
because occasionally a journeyman 
type of master requests a wholesaler 
to assist in selling a job; then, straight- 
way all master plumbers are condemned 
for the acts of a weak minority. 


Sales Ability 

“Again, the wholesalers are prone to 
compare the sales ability of the master 
plumber with that of a_ refrigerator, 
automobile or radio salesman, and right 
now let me tell you that selling a new 
bathroom or kitchen to a _ prospect 
where the entire house is apt to be 
upset by plumbers, carpenters, painters 
and tilemen, is quite a different matter 
from the utter simplicity of driving a 
new car up tothe door, or plugging in an 
electric refrigerator or radio, or placing 
a thousand-dollar rug or piano in the 
living room. There is a great deal to 
a plumbing job besides the selling. The 
troubles of a master plumber usually 
start from that point, whereas the 
wholesaler is practically through. For 
another thing, manufacturers’ and 
wholesalers often lose sight of the fact 
that plumbing materials are sold when 
an owner decides to build or remodel. 
From this point on it is simply a mat- 
ter of who gets the order, not who sells 
it. When the manufacturers and whole- 
salers learn that the master plumber 
must have a profit at least equal to that 
of either of these two critics in order 
to sell against the competition of the 
auto and radio and furniture industries, 
and the d.t.u., I'm they will find 
the master plumber will easily hold his 


sure 
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own, besides furnishing the manufac- 
turers and wholesalers with a satisfac- 
tory volume of business. 

“IT am afraid that if this problem of 
distribution isn't more 
ously ‘by all concerned, you will find an 
ever increasing tendency toward group 
or cooperative buying within our indus- 
try. Already there are a few examples 
of this within your own and a 
many more throughout the coun- 


regarded seri- 


State, 
great 
try. 
and on behalf of Na 
tional Werner, I 
thank President Nies, your officers and 


“In closing, 
President wish to 
directors for their wholehearted cooper- 
ation during the past vear. 

“The California association is one of 
the outstanding state groups, and ranks 
well in the lead in paid-up memberships 
in the national, for which too much 
praise cannot be accorded vour leader. 
... You have just heard read the finan 
cial report, which speaks for itself, and 
with the close of President Nies’ term 
of office I feel sure find 
yourselves in better financial condition 


that vou will 


than at time-——at least, that’s my 


observation. 


any 


Promise Kept 

“I promised President Werner at the 
meeting of N. A. M. P. directors in At 
lantic City that California 
the National 500 members before 
And now I am 


would give 
their 
convention took place. 


happy to sav that such has been accom 


plished; in addition, several of the 
locals here represented have recently 
taken in new members whose names 


have not yet been turned in.” 


President Nies. as chairman of the 


Public Utilities Relationship committee, 


prefaced his report by stating that 
while much has been done. much re 
mains to be accomplished “In this di 


rection. we intend to secure for our 


selves the business which rightfully be 
longs to us.” Following his reading of 
the agreement between the state asso 
ciation and the gas utilities of Califor 
basis of a fair 


nia. Which forms the 


trade practice agreement, he pointed out 
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the chief provisions are concerned with 
installation and servicing of 
gas appliances. “In the main, both 
parties have lived up to the agreement 
weakly organ- 


the sale, 


fairly well, although in 
ized territory it is not so effective.” . 

utilities, anxious to build 
should do the promo- 
work, we the and installa. 


‘‘See Your Appliance Dealer’ 


“In short, the 
their gas ‘load,’ 
tion sales 
tion,” 
slogan. We 


has become a well-known 


must watch to see that ‘Appliance 
Dealer’ doesn't supplant the word 
‘Plumber.’ 

Chas. M. Swinnerton of Los Angeles, 


a former director of the N. A. M. P.. 
as chairman of the Sanitary Committee, 


touched on the subiect of reverse flow 


and back siphonage, as covered in last 


years national convention Mr. Swin 


nerton then spoke on the need for sani 
trailer 


regulation of camps; to 


said. the Legislative Com 


tary 
cover this. he 


mittee is now working on appropriate 


measures to apply throughout the vast 
unincorporated areas of the state 


Commenting on the report of his 


committee, Mr. Swinnerton made start 


ling disclosures on present conditions 


such as locations where 20 or more 


trailers “occupied areas where there 


wasn't the slightest semblance of sew 


age disposal facilities, and where not 


even the most elementary sanitary pre 


had taken.” 


NRA Revival 


Leading the 


cautions been 


discussion on the pro 


posed revival of the NRA, President 
Nies said. “We are getting the NRA 
back again, piecemeal, what with the 
Wagner Act, the National Labor Rela 


Board. and California’s own Fai 
Act.” The 


discussion hinged largely on a question 


tions 


Trade Practice following 


naire furnished by DoMeESTIC E.NGINERR 
1Né 

Vice President Hawley, chairman of 
the Legislative Committee, reported 
that during the past year action wa 
taken with a view to looking into a 
total of 122 bills coming up for consid 
eration at Sacramento Mr. Hawley 





at the annual convention of the California association 
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stated that the Legislative Committee 
if the association had cooperated with 
other groups in the construction indus- 
try as a means of ironing out many dif- 
ficulties. 

Secretary-treasurer Johnston, chair- 
man of the Conference Committee, 
prefaced his report by urging all local 


conference committees to do their ut- 


most toward the attainment of their 
ends before referring matters to the 
state committee. He high-lighted his 


report by stating that the manufactur- 
ers of plumbing materials are endeav- 
oring to confine the flow of material to 
that is, through 
the master plumber instead of the 
d.t.u.. “which was not true up to the 
middle of 1935. Today, the situation 
is far more satisfactory.” Mr. Johnston 
reminded that they would 
do well to money “with 
those who respect our wishes; in other 
words, with those whose goods are not 


the proper channels; 


his hearers 


spend their 


found in the hands of unethical deal- 
ers.” 
Building Laws 

Wm. J. Fox, chief engineer, Los 
Angeles County Building Department, 


outlined the building laws of 
his area, which had their inception fol- 
lowing the disastrous southern Califor- 
nia earthquake in 1933, such laws being 
operative both in the incorporated and 
unincorporated sections of the county. 
He pointed to the acute probleme con- 
who 


present 


fronting the property owner was 
trying to rebuild his home, what with 
several different inspectors going over 
the same ground. Mr. Fox commended 
the cooperative spirit which animated 
the plumbing group in the formulation 
of the present plumbing code as a part 
of the building which permit of 
the centralization of administration and 
decentralization of This, he 


said, is most to be desired in a thickly 


laws. 


service. 


populated area of 4,000 square miles. 
(‘entralization of inspection, it was 
shown, is far more effective than any 


other means; also, it is more economi- 
cal for one man to handle all inspection 
details on a given job. 

Dr. C. H. Cunningham, representing 
the local office charged with the ad- 
ministration of the Social Security Act. 
sketched the history and background of 
social security in its present day appli- 
cation abroad. Doctor Cunningham de- 
tailed the three major divisions of ac- 
tivity Act: (1) 
taking care of the needy aged; (2) un- 

2) old 


contemplated by the 


employment compensation, and { 
age benefits. 
Referring to the 
{ct as fair trade legislation, 
J. Wesley Cupp of Los Angeles, 
as its prime objective the overcoming 
of price selling below 
cost and the granting of price privileges 


Robinson-Patman 
Attorney 
fixed 


discrimination 
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Taken at the California Master Plumbers Assn. convention. 1. Top: J. B. Hawley, pres- 
ident, Sacramento; Bottom: W. H. Hargis, board member, Salinas; 2. J. J. McLeod, sec- 
retary-treasurer, San Francisco; Bottom: Clyde Hickman, board member, Long Beach; 
3. Harold Dixon, retiring president; A. W. Sweet, both of Sacramento; 4. L. J. Kruse, 
vice president, National Assn. of Master Plumbers; 5. Front row: E. H. Martin, director: 
Wm. Nies, past president; L. Z. Brown; Back row: F. T. Flynn, secretary; F. C. Schilling, 
Jr., past president; Loy Johnston, vice president, all of Los Angeles; 6. Ray Hackney, 
director; Charles F. Watson, secretary; Philip Moyle. vice president; L. K. Harris; Paul 
C. Butterfield, all of Glendale; 7. Front row: George Rehn, B. Brace, George A. Wara. 
Herman Lawson, Wm. P. Goss; Back row: John J. Carmody, John D. Farley, E. A. Ball- 
ing, Charles Mayer, Charles Welch, all of San Francisco; 8. Front row: A. Rich, vice 
president: J. H. Jevons, secretary; H. Murvhv: Back row: B. Bohan, Arthur Johnson: 
L. B. Hull, president, all of Berkeley-Albany Assn. 


Having discussed the main features of 
the Act, Mr. Cupp said,,‘‘Moral sanc- 
tions are not sufficient to discourage 
chiseling, hence the necessity for this 
Act.” 


License Bureau 

Earl S. Anderson, registrar of 
tractors of the California Contractors 
License Bureau, explained the functions 
and activities of his bureau, now eight 
years old. On May 1, 1937, he said. 
there 28,598 contractors in Cali- 
fornia, 2,437 of whom plumbers. 
(President Nies subsequently pointed 
out that these are far from being all 
master plumbers; many are journeyman 
The bureau employs 23 in- 
7,000 contacts 


con- 


were 
are 


plumbers. ) 
spectors who aggregate 
monthly. 1929, more than 5,000 
complaints have been handled, which 
involved the saving of millions of dol- 


Since 


lars. That the courts are supporting 
the licensing law is shown by the fact 
that fines ranging from $100.00 to 
$300.00 are regularly imposed against 


contractors operating without licenses. 
“Building permits,” concluded Mr. An- 
derson, “have lately increased 50 per 


cent, while the number of contractors 
has remained relatively static.” 
Dr. John Anderson of Glendale 


pointed his address on “Plumbing and 
Public Health” by declaring that de- 
spite bombing planes and deadly gases 
should an enemy wish to wipe out the 
civilian population, the surest, quickes! 
means of accomplishing such an end 
would be through the total elimination 
of plumbers and doctors. The speake! 
paid high tribute to the local plumbe) 
as a business man and one possessed 
of a keen sense of responsibility. 


American Plumbing 
Referring to his recent world-wid: 


tour by automobile, Doctor Anderson 
said this taught him that unquestion 
ably “America leads the world in 


plumbing, and this goes for hotels, offic: 
buildings and homes in South America 
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Europe and Asia.” He strengthened 
his plea for the continued prosecution 
of corrective measures for cross con- 
nections by pointing to the feeling of 
horror aroused at the loss of 33 lives 
in the Hindenburg disaster, while three 
times as many lives were lost through 
amoebic dysentery in Chicago during 
the World’s Fair, due to cross connec: 
tions, which stirred up barely a ripple 
of interest in the public mind. 


Apprenticeship 

Chas. M. Swinnerton, member of the 
N. A. M. P. apprenticeship committee, 
read the acceptances of the proposed 
Federal apprenticeship plan by the Na- 
tional Assn. of Master Plumbers, the 
United Assn. of Journeymen and Fed- 
eral agencies concerned. Mr. Swinner- 
ton explained the plan, outlined the 
provisions, and concluded ‘by stressing 
the urgent need for even better, more 
highly trained men. “Take a personal 
interest in a young man when he enters 
our field and help in every possible way 
to make of him only the very highest 
type of worker.” 

Convention committee chairmen were: 
resolutions, Chas. M. Swinnerton, Los 
Angeles; credentials, Wm. J. Fox, Los 
Angeles; auditing, R. W. Timmons, 
Richmond; sergeant-at-arms, Frank T. 
Flynn, Los Angeles. General conven- 
tion chairman was Paul C. Butterfield 
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of Glendale; Mrs. Butterfield served as 
chairman of the ladies’ convention com- 
mittee. 

Chairman Fox of the credentials com- 
mittee reported all but three local as- 
sociations were represented. There 
were approximately 300 members pres- 
ent, including 92 delegates. There were 
also three representatives from Nevada. 


Banquet 

Seven hundred members, guests and 
their families thronged the Florentine 
Room of the Hollywood Roosevelt for the 
banquet and ball, while upward of 500 
took part in the golf tournament, base- 
ball game and picnic held in Verdugo 
Park, near Glendale. 

Favorable action was taken on the 
following resolutions during the course 
of the convention: 


Resolutions 

Providing for continuing in force the 
policy of administering State Associa- 
tion affairs as set forth in the report 
of President Nies: (1) continue asso- 
ciation operation within dues income; 
(2) prohibit incurring any obligation 
which would overlap the term of presi- 
dent or board members; (3) budget the 
cost of operations. 

Authorizing the incoming executive 
board to appoint committees to cooper- 
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ate with health departments, journey- 
men’s organizations, plumbing inspec- 
tors and material dealers, with the ob- 
ject of promulgating a state plumbing 
law at the next session of the Legisla- 
ture. 


Used Fixtures 

Asking that the state board of 
health be appraised of the menace of 
selling and installing used fixtures, re- 
questing that it be made unlawful to 
offer such fixtures for sale without sub- 
to proper inspection and 
examination so that fixtures 
could not be sold. 

Referring to the 


jecting them 
defective 


incoming executive 


board the organization of committees 
to work toward combating the bid- 
peddling evil on the part of contrac- 


tors by substituting the letting of such 


work in “a fair and open manner,” by 


fostering fair trade practice rules. 
In view of the possible resurrection 


of the NRA, the state association was 
directed to call to the attention of the 
California congressional group the 
necessity for holding hearings in the 


vicinity where the cause of action has 
arisen, this due to extreme distances 
Washington, D. C. 


appropriation for 


from 

Providing an bill- 
board advertising on highways, to pro- 
mote the plumbing industry. 
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ible Luxury! 


NEW Luxuria 


in this new LUXURIA Seat Bath. 


SEAT BATH 


Brings New Luxury 
to the Bathroom 





Sourary Comfort! Sparkling Beauty! Irresist- 


Ingenious design has provided for all three 


It’s a fixture which 


has a definite appeal for every one of your customers, old 


and young alike. 


The convenient seat permits comfortable 


posture for foot bathing, while the tub itself permits either 


shower or full length bathing. 


In its modern streamline 


design you will find the magnet for the feminine eye. In 


PENNSYLVANIA Contractor. 


Better investigate. 


bringing new luxury to the bathroom, the LUXURIA will 


also bring new and profitable business to the plumbing 


Write today. 
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Assn. Acts 


© News from various local as- 
sociations gives picture of in- 
dustry in its several diff erent 
aspects. 


As has been the case for several 
months past, a certain portion of the 
editorial space in each issue has been 
set aside for news of local associations. 
Below is news received from secretaries 
and chairmen of publicity committees 
of these local associations. Such news 
is one means of securing a complete and 
comprehensive picture of the industry 
and association activity. For that 
son all local and state associations are 


rea- 


urged to forward news of their groups 
as it develops so that suitable mention 
can be made in the editorial columns of 
DOMESTIC ENGINEERING, 
New Jersey 

The Master Plumbers Assn. of the 
City of Trenton has appointed the fol- 
lowing standing committees: trade ad- 
vancement—J. Miller Heidweiler, chair- 
man; James L. Bennett and William J. 
Howarth, 
Jr., and 


sanitary Anthony 
Charles M. Fox, 


Lee: 


chairman: 


Charles MacQueen; membership—Don- 
ald B. Stewart. chairman: Frank R. 
Dunn. and Clarence B. Slack: educa- 





A Complete Line of 
Insulations for Plumbing 
and Heating Systems 


backed by a Name 
known to Millions 


ee wt | Marve 


SAVE MONEY for home owners and make an extra profit 
by including J-M Insulations in every new-house or modern- 
ization contract. We provide the right insulation for every job 

. and every one is a money-maker for you. Labor costs on 
installations are cut as much as 4%. And they stay installed! 


No costly call-backs for servicing. 


SOLD ONLY BY THE LEADING SUPPLY HOUSES 


Jm Johns-Manville 
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tional—James L. Bennett, chairman; 
Frank B. Penrose, and Charles Ely; 
auditing—John C. B. Wouters, chair- 
man; Albert E. Schoeller, and H. L. 
McCumber, Sr.; bond—Charles M. Fox, 
Jr., chairman; Walter E. Bittner, and 
William F. Hindley; entertainment— 
John C. B. Wouters, chairman; John 
H. Conrad, and Arthur M. Schmitt. 

Master Plumbers Assn. of Montclair, 
Bloomfield, Verona and Vicinity held 
its May meeting at Schumb’s Restau- 
rant, Bloomfield, N. J.. May 18. Al Hur- 
ley and Harry Burnett acted as the 
committee in charge. Oscar Rees told 
of his recent trip to Europe. C. John 
Klimback, president of the association, 
recently was elected third vice presi- 
dent of the New Jersey State Assn. of 
Master Plumbers. 


New York 
Master Plumbers Assn. of Buffalo has 
the following slate of officers: Allan A. 


Westphal, president; Fred N. Jones, 
vice president; C. H. Brenner, treas- 
urer; Alvin W. Dechert, secretary; 
Fred Fleishauer, manager; and Arthur 


Huck, sergeant at arms. The board of 
directors for the association is as fol- 
lows: F. G. Dittly, William Ludlow, 
Charles J. Leins, David Patton, Jr., 
George E. Martinke, Gordon Webster, 


and Roy P. Wilson. 


value. 


J-M 85" Magnesia. 
Highest insulating 
Neat appear- 
ance. Permanent. 
Costs more, but worth 
more. And a hand- 
some profit for you. 


J-Mi Asbestocel Range Boller 
Jacket saves enough fuelina 
few months to pay for itself. 
A sales story that lands many 
an extra $6 to $8 job. 
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Tri-County Plumbing and Heating 
Contractors Assn. held its annual meet- 
ing at the Hotel Dudley in Salamanca 
recently. The following officers and 
directors were elected at this meeting: 
zeorge L. Shutt of Jamestown, N. Y., 
president; C. W. Ludwig of Fredonia, 
N. Y., vice president; Merle A. John- 
son of Jamestown, N. Y., secretary- 
treasurer; and W. J. Case of Bolivar, 
N. Y.; W. H. McQuilken of Bradford, 
Pa.; R. M. Hyde of Westfield, N. Y.; 
J. J. Shortell of Olean, N. Y.; F. H. 
Sharp of Jamestown, N. Y.; F. F. Nies 
of Salamanca, N. Y.; and R. B. Flint 
of Port Allegany, Pa., directors. In ad- 
dition, the president and vice president 
of the association are also members of 
the board. 


Labor Shortage 

Results of a study by the National 
Industrial Conference Board, which 
have been released recently, indicate 
that a searcity of highly skilled crafts- 
men exists already in the metal work- 
ing industries and is becoming increas- 
ingly acute. Reports from other indus- 
tries such as textiles, paper, printing 
and lumber indicate that there is a 
labor shortage in some sections but 
not as acute as in the metal working 
industries. 









J-M New Pre-Shrunk Wool 
Felt. Furnished either with 
canvas or with a handsome 
aluminum finish that ends 
pasting, saves 4 on labor. 





5-M Pre-Shrunk Asbestoce! with new non-canvas fin- 
fishes saves % labor cost. (Asbestos Paper Finish; also 
Aluminum Finish for de luxe jobs.) 
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New Jersey Talks Health 


© Annual convention of New Jersey State Assn. of Master 


Plumbers featured by health talks—Drive started for state 
heating code—Geyer made president 


With various sessions of the annual 
convention of the New Jersey State 
Assn. of Master Plumbers, which was 
held in Newark, N. J., May 6-8, featured 
by talks on health and its connection 
to plumbing, such discussion was cli- 
maxed by “Health Night” sponsored by 
the Newark board of health. 

Officers elected at the convention are 
as follows: president, E. J. Geyer of 
Englewood; first vice president, George 
H. Brenner of Orange; second vice 
president, Albert Ruehl of Newark; 
third vice president, C. John Klimback 
of Essex Fells; treasurer, George H. 
Werner of Orange; secretary, W. W. 
Harms of Englewood; and trustees, 
J. J. Kane of Morristown, B. E. Labov 
of Atlantic City, George Cooper of Jer- 
sey City and D. C. Black of Trenton. 
In addition, delegates to the national 
convention are George McVoy of Plain- 
field and E. J. Geyer of Englewood. 


National Officers 

A number of both national and other 
state officers were in attendance at the 
convention. Included in this group 
were: George H. Werner, N.A:M.P. 
president; George Bird, national secre- 
tary; and Henry Heiser, Pennsylvania 
president. 

An essay contest in the high schools 
of the city was sponsored by the asso- 
ciation during its convention. In addi- 
tion to cash prizes, winners were given 
tickets to the annual banquet of the 
association. A poster contest also was 
sponsored in the Newark Arts School. 
Cash awards and banquet tickets were 
given to winners whose posters best 
depicted the various features of modern 
plumbing. 


Heating Group 

One of the business sessions during 
the convention was turned over to the 
New Jersey State Heating Assn., Inc. 
Pres. Louis Maier was in charge of 
this part of the program. Charles T. 
Hessler of Anthracite Industries, Inc., 
in a short speech stated that he hoped 
to see a cooperative agreement be- 
tween coal companies and heating con- 
tractors worked out. Under such an 
agreement, contractors would push the 
sale of stokers and other equipment 
and coal companies would confine 
themselves merely to the sale of coal. 

George L. Bird, secretary of the heat- 
ing group, explained the campaign 
which is being conducted tn Elizabeth 
for the inspection and proper installa- 


tion of heating equipment. He then 
touched upon the merchandising unit 
of the heating association. W. Howard 
Lee, director of publicity for the New 
Jersey Plumbing and Heating Trades 
Golf Assn., told of the activities of his 
organization and extended an invitation 
to come out to coming meets of the 
golf group. 

Edward J. Geyer, first vice president, 
spoke on the need for a state heating 
code to be passed. Other speakers at 
this session were John Thompson, 
president of the Jersey City associa- 
tion; C. John Klimback, president of 
the’ Montclair association; and Milton 
Robertshaw, president of the Orange 
association. 


Health . 

One of the first speakers to develop 
the subject of health was Dr. Charles 
Craster, health officer of Newark. In 
the course of his remarks, Dr. Craster 
stated that the basic training of a 
health officer should include a course 
in plumbing. Further developing the 
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thought, he said that it is unfortunate 
that it has taken national calamities 
such as the Chicago epidemic to con- 
vince some health authorities of the 
value of plumbing to public health. 
Another point made by the speaker 
was that proper facilities for bringing 
water supplies from the source to the 
ultimate consumers should be guarded. 
One of the remarks made by Dr. Cras- 
ter was this: “It is the duty and func- 
tion of the plumber to see that pure 
water is furnished from the main to 
the public.” Still another point made 
by the speaker was that he heartily fa- 
vored a state plumbing code which would 
standardize plumbing installations as 
well as improve and control plumbing 
Concluding, Dr. Craster 
association for the aid 


in rural areas. 
thanked the 
given his department in the formula- 
tion of a new city plumbing code. 


History of Plumbing 

“The History of Plumbing,” was the 
title of a talk made by Jere L. Mur- 
phy of New York City. Mr. Murphy ad- 
vised the association to do all it could 
to keep plumbing under the supervision 
of the board of health where it belongs 
rightfully. The talk itself 
plumbing from early days and men- 


traced 


tioned progress in plumbing laws and 
fixtures from then up to the present 
time. 





Officers of New Jersey association: 1. George H. Brenner, first vice president of 
state association, Orange. 2. Edw. J. Geyer, new president, Englewood. 3. Wm. 


W. Harms, new state secretary, Englewood. 4. 


Henry O. Heiser, president of 


Pennsylvania association; George H. Werner, national president; and George 
Mc Voy, retiring president of state association 
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More New Jersey convention pictures: 1. John H. Conard, past president, Trenton association; Daniel Sisti, past president, Trenton 
association; Daniel Black, president and newly elected state trustee. 2. Al Kievit, Montclair and Paul Zeim, Bloomfield. 3. Morris 
L. Gaskill, secretary and treasurer, Atlantic City association; S. O. Morton, Atlantic City; Benjamin E. Labov, newly elected state 
trustee and past president of Atlantic City association; David H. Moore, past president of Atlantic City association. 4. F. B. Behnr, 
Elizabeth. 5. W. H. McKinney and Howard D. James, both of W. V. Egbert Co., Inc. 6. R. Foley, Phelps-Dodge Metal Products 
Corp.; Frank J. Schmitt and N. W. Mitchell, both of the Chase Brass & Copper Co. Inc. 7. George Fricke, Leslie Williams, Milton 
Robertshaw, local president, and A. Theo. Kulsziski, all of the Orange association. 8. A. A. Taaffe, Newark. 9. Edw. F. Kelley, C. 
M. Scull, Jane Seull, W. J. Kelly, H. J. Eichfeld, Irving Chew and Ernest Limroth, all of the Camden association. 10. L. Komoski., 
John Ward, George Cooper, newly elected state trustee, John Sharrock! John W. Thompson, local president; John J. Corcoran, past 


state president; James T. 


Brennan, local secretary, all of Jersey City. 11. Nick Cody, Plainfield; John J. Kane, Morristown. 12. 


Halsey B. Armstrong, R. H. Snudden, L. B. Tompkins and Robert A. Sagarese, all of Morristown association. 13. Charles Gerstein 
and Albert E. Butler, both of Gerstein & Cooper Co., South Boston, Mass. 14. Herman Haag and J. Joseph O'Neill of Jersey City. 


An address on cross connections was 


delivered by Charles Hallgring, chief 
plumbing inspector of Newark. In so 
doing he called attention to the Chi- 


cago epidemic and stated that it had 
caused health departments all over the 
country to give closer study to the 
question of cross connections. Mr. Hall- 
gring also covered what his department 
is doing to eliminate cross connections. 
He stated also how the new city plumb- 
ing code covers the subject. 

Also on the subject of health was a 
motion which recommended that when 
an old building is condemned that the 
plumbing fixtures within it should be 
condemned at the same time and de- 


15. W. Stickles of Hedges & Brother, Newark 


stroyed on the job. David H. Moore of 
Atlantic City followed by outlining a 
new labor agreement in force in his 
city. A new building trades council 
has been formed there that includes 
subcontractors only. 

The evening which was turned over 
to the health department was classed 
as an open meeting to which the pub- 
lic was invited. Charles Hallgring 
acted as chairman at this session and 
also spoke briefly on the plumbing 
code of the city. 

Professor Lewis V. Carpenter of New 
York University discussed the subject, 
“Water and Cross Connections.” Pro- 
fessor Carpenter illustrated his talk 


with lantern slides. In the course of 
his remarks, the speaker mentioned the 
survey of plumbing in Federal build 
ings in New York City and Detroit 
Moving pictures of cross connections 
and siphonic action, taken by the Uni 
versity of Minnesota, also were shown 
At this meeting, health officers and 
plumbing inspectors from all over the 
state attended. 

When National President Werner 
was introduced he welcomed the meu- 
bers of the auxiliary and thanked 
them for the work they had done on 
behalf of the industry during the past 
year. President Werner lauded th 
members of the association for their 
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accomplishments and advancement 
during the 36 years the association has 
been active. He followed up this 
thought by declaring that it is not the 
glorious past which should be ‘vorried 
about, but rather the future and what 
it holds in store for the association and 
the industry. *Along the same line of 
thought was his statement that the as- 
sociation could only accomplish big 
things when individual members did 
their part. In conclusion he thanked 
both the state and local associations 
for their loyal support of the national 
association. President Werner also 
sketched the features of the national 
convention program and urged a large 
attendance from New Jersey. 


Robinson-Patman 
George L. Bird, national 
reviewed the work which has been car- 
ried on by the N.A.M.P. during the past 
year. Speaking on the subject of dis- 
tribution, he declared that he felt the 
Robinson-Patman Act would _ bring 
about better conditions because of Fed- 
enforcement of proper distribu- 


secretary, 


eral 
tion. 

Henry Heiser, Pennsylvania presi- 
dent, selected the subject, “Removing 


the Mask from the Industry,” for his 
talk. Among other things, the speaker 
urged contractor-dealers to get fair 


prices for their services; collect their 
accounts; pay their bills; adopt better 
credit methods; and render service of 
the highest type. He continued by say- 
ing that contractor-dlealers must affili- 
ate with local, state and national asso- 
ciations if they are to realize the full 
benefits from their businesses. 
The relationship between 
and architect was developed in a talk 
made by Kenneth Dalzell, president of 


plumber 


the New Jersey chapter of American 
Institute of Architects. Mr. Dalzell 
urged closer cooperation between the 


two professions. The speaker believed 


that the architect should consult with 
the contractor when laying out plans 
since the average architect is not 


equipped to know the technical side of 
plumbing and heating as well as the 


contractor. The speaker also. ad- 
vanced the theory that a state mini- 
mum plumbing code would be a real 
asset. Still another thought’ ex- 


pressed by the speaker was that con- 
tracts should be let separately and not 
lumped under a general contractor. 
Cooperation 

In conclusion, Mr. Dalzell stated that 
his organization would be glad at any 
time to appoint a committee 
would meet with a like group from the 
to further the co- 
contractors and 


which 


association in order 
operation between 
architects. Following this suggestion a 
motion was made from the floor to ap- 
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point such a committee and also select 
a speaker who would appear before the 
architect’s group. Edmund P. Ingram 
was appointed chairman of the commit- 
tee with power to select his 
members. 

Organization was the topic chosen by 
Irving Chew of the Camden county 
association. In his talk Mr. Chew told 
the advantages of belonging to an as- 
sociation. Only through 
effort, he said, can anything be accom- 
plished. Mr. Chew covered the ad- 
vancement made by the Camden asso- 
ciation since it entered into an inten- 
sive drive for membership. Summariz- 
ing, the speaker said that the money 
motive is the chief problem for the in- 
dustry and the association to combat. 


associate 


cooperative 


Charles Samuel, secretary of the 
Montclair association, outlined § the 


methods used by that group to build up 
membership, strengthen organization 
and help its members. He, too, spoke 
of cooperative effort as the basic prin- 
ciple of a successful association. 


Apprenticeship 

Apprenticeship presented = by 
Edmund P. Ingram, the 
N.A.M.P. apprenticeship committee. Mr. 
Ingram outlined both the 
prenticeship plan and the work of his 
committee. He declared that the plan 
probably is the 
ever to be adopted by the association. 

George H. Brenner, the 
Crusaders, told of the trips his 
group had made in 
membership. Such 
to the speaker, had 
creased membership and the formation 


was 
chairman of 


national ap- 


most comprehensive 
chairman of 
many 
the 
activity, according 


interests of 
resulted in in- 


of new local associations. In rendering 
his report, McVoy 
his activities during the past year. Em- 
ployment of a field secretary, said the 


President covered 


speaker, had more than proved success- 
ful. 
included those of Secretary 
Treasurer Werner and Vice 
Geyer, Brenner, Ruehl and 

John L. Pfuhler, the 
Richmond, N. Y., association, accompa- 
nied by his fellow 
Brady and George Morris, were present 
and spoke briefly. George H. Werner 
presented the report of the utility com- 
pany and declared that there had been 
very few complaints during the past 
year and all of these had been adjust- 
ed. Robert Dick of the Lead Industries 
Assn. spoke on the work of that group 
and placed special emphasis upon the 
seal of approval which now appears on 
lead pipe, traps and bends. 

During the course of the convention, 
a motion was passed amending the by 
laws of Under the re- 
vised rules, when the terms of the pres 
ent second, third and fourth vice presi 
the will be 


Other reports of officers presented 
Morel, 
Presidents 
Fox. 
president of 


members, James 


the association. 


dents expire, offices elimi 
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nated and the positions filled by trus- 
tees. Beginning in 1939, the offices of 
the association will be as_ follows: 
president, vice president, treasurer, 
secretary and six trustees. 
Committees 


during the 
were as follows: creden- 
Cole, Weehawken, chair- 
Newark; and 
resolutions—J. J. 
Paul 
Maier, 
Sagarese, 


Committees appointed 
convention 
Clyde C, 
man; Andrew 
Joseph Berg, Orange: 
Corcoran, Jersey City, chairman; 
Zeim, Bloomfield; and Loufs 

Newark; auditing Robert 
Morristown, chairman; John Ward, Jer- 


tials 
Svenson, 


sey City; and F. B. Behm, Elizabeth. 
John Kane, Morristown, and Nicholas 
Cody, Plainfield, were made sergeants 


at arms and J. C. Turbett, Newark, was 
made reading clerk. 

Two evenings were given over to 8so- 
cial events. At the L. O. Koven 
Co. of Jersey City acted as hosts and 
presented a fine floor show and refresh- 
The 
on the final evening 
dinner, floor show, presentation of na- 
and concluded 
“The Organ 

(The title 
ago by 


one 


banquet was held 


included a 


ments. annual 


and 
and state officers 
sketch based 
Monkey 
speech given 
Werner). 


tional 
with a upon 
Grinder Plumber.” 


of a some time 


George H 


Delaware Golf 

Opening the season, the Delaware 
Valley Trade Golf Assn. held a 
at the Trenton Country Club Trenton, 


meet 


N. J.. May 14. The afternoon round of 
medal play was spoiled by a _ heavy 
downpour. After a dinner held in the 
evening, a short business session was 
convened. Pres. Charles P. Hackett 
presided and told of plans to hold a 
meet in Washington, ID. C., at the end 


of June. 
Sec. Herman J 
his report, 


Kleinman, in giving 
that a 


the 


favorable 
and 


declared 


halance existed in treasury 
then listed six names of applicants for 
Chris Weber 


committee 


membership. gave the re 
port of the 
by unanimous vote the present officers 
were reelected for another term ag fol 
Chas. P. Hackett; 
Scharnagle; 
tary-treasurer—H. J. Kleinman; 
Radice. George Kee 
Phil J. Faherty 
introduced 


nominating and 


lows: president 


vice president—aA. secre 
and 
John 
Maddock, 
and William Kelley 
and gave short talks. 


Hosts for the day were Phil Faherty, 


captain—S. 
nan, Harold 


were 


Arch Maddock, Harold Maddock and 
Elzey Aitken. James Fraser won first 
prize in the day’s play. Charles Wall 
captured second prize. Low net win 
ners were as follows: Harold Peace, 
first: H. J. Carr. second: and Rav Groff. 
third 
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Indiana Builds for Future 


® Plans laid for membership building activity at annual conven- 
tion of Indiana Assn. of Master Plumbers—Health talks 


feature meeting 


With membership doubled over that of 
the past year, the Indiana Assn. of Mas- 
ter Plumbers met in annual convention 
at the Hotel Gary, Gary, Ind., May 
10-12. During the course of the cenven- 
tion many plans were made for increas- 
ing membership, organizing new locals 
and, in general, building up association 
activity in the state. 

Officers elected at the convention are 
as follows: John H. Niewoehner of 
Richmond, reelected president; Fred E. 
Eibel, Jr., of Gary, elected vice presi- 
dent; and Lindo I. Reynard of Rich- 
mond, reelected secretary-treasurer. The 
board of directors elected at the same 
time is made up of the following men: 
Earl L. Clevenger, Muncie: Victor 
Knauth, Vincennes; Joseph G. Hayes, 
Indianapolis; H. J. McAuliffe, Indiana 
Harbor; J. B. Fleck, South Bend; and 
Harry A. Hattersley, Fort Wayne. 


Bundesen Talk 

One of the outstanding features of the 
meeting was a talk made by Dr. Herman 
N. Bundesen, president of the Chicago 
board of health. Dr. Bundesen opened 
his talk with the statement. that 
plumbing and heating contractor-deal- 
ers must stand together. Then, getting 
into the body of his talk, he said that 
with the decline of many diseases for- 
merly caused by polluted water supply, 
public interest in the safety of water 
supply has waned. Today, he con- 
tinued, too much attention is given only 
to protecting the source of a water sup- 
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Indiana officers and directors. Seated, left to right: 


ply. The common task of plumbing 
contractors, said Dr. Bundesen, should 
be to inform the public of the vital 
necessity of maintaining the purity of 
a water supply from its source all the 
way through to the ultimate user. 

Further developing the same thought, 
he declared that installations made by 
legitimate, conscientious master plumb- 
ers are more than mere jobs, they are 
actual steps forward in public health. 
Air conditioning, according to the 
speaker, further complicates the protec- 
tion of public health since with the 
great volume of equipment being in- 
stalled, sewers built to handle a Cer- 
tain flow are being overburdened. The 
task of guarding against such eventu- 
alities must be found by the master 
plumber. In conclusion, the speaker 
declared that mutual confidence should 
be built up and fostered between the 
branches of the industry and public 
health authorities in order to prepare 
for these future contingencies. 


Public Health 

Also on the subject of public health 
and plumbing was a talk made by Les- 
ter Miller of the state board of health. 
Mr. Miller declared that state inspec- 
tion will be continued. He also men- 
tioned the work which is being done 
on code revision. 

Thomas M. Dugan of the National 
Tube Co., was another speaker whose 
talk was directed along health lines. 
Mr. Dugan declared that plumbing con- 
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tractor-dealers should be represented 
on municipal boards of health. He 
stated also that while over 900 plumb- 
ing codes are in force in the country 
today, only 409 or less than half are 
under the control of health depart- 
ments and the remainder are super- 
vised by building departments, fire 
chiefs and numerous other branches of 
city government. Mr. Dugan urged the 
association to work towards a national, 
unified plumbing code. The speaker 
employed three charts to help illus- 
trate certain points that he made dur- 
ing his talk. 


Apprenticeships 

Apprenticeship was another impor- 
tant topic for discussion at the conven- 
tion. Maurice Hanson of the Federal 
Committee on Apprentice Training 
sketched the background of the na- 
tional apprenticeship training program 
which has been adopted by both em- 
ployer and employee groups of the in- 
dustry. The majority of Mr. Hanson’s 
talk was confined to how and what was 
intended to be accomplished under the 
plan. 

Bert M. Stephenson, president, Lake 
County Labor Council, in a talk made 
on the first day of the convention, 
sketched the importance of proper 
plumbing. Mr. Stephenson declared 
that the epidemic of amoebic dysentery 
in Chicago, the school disaster in New 
London, Tex., and recent trouble in 
Gary caused by sewer gas, all were the 
result of men outside the plumbing and 
heating industry doing repair or main- 
tenance work properly the province of 
the plumbing and heating contractor- 
dealer. The speaker made the asser- 
tion that it was the duty of every mem- 
ber of the association to help educate 
the public to the importance of proper 
plumbing. 


Permit and Inspection 

Mr. Stephenson also stated that a 
law should be passed which would per- 
mit plumbing installations only after 
the issuance of permit and inspection. 
Such a course is followed now in the 
state, but only in the larger cities. Also 
on the subject of legislation, Mr. Ste 
phenson said that present laws should 
be changed to protect the public fur- 
ther. The speaker continued with the 
statement that such action would bring 
increased business to the legitimate 
contractor-dealer. 

A plea for increased membership ac- 
tivity was made by Fred Eibel, Jr., 
president of the Gary association. Mr 
Eibel used the local group as an ex- 
ample of what can be done in increas- 
ing membership and strengthening lo- 
cal associations. He concluded with 
the statement that all contractor-deal- 
ers are interested in the same basic 
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problems and such problems can be 
solved best through cooperative effort. 

George W. Strom, general organizer 
for the journeymen’s association, also 
developed the subject of organization 
and its value. Mr. Strom declared that 
both master and journeymen groups 
had the same ideals and were working 
towards the same end. To illustrate 
the harmony which exists between the 
two groups, Mr. Strom pointed out that 
while over 700 agreements had been 
consummated so far this year, there had 
been not one strike or other evidence 
of disharmony. 


Cooperation 

Charles E. Gawne, president of the 
Illinois association, spoke along the 
same lines. He lauded the various 
journeymen groups all over the coun- 
try that have cooperated with like 
groups from the master’ plumber’s 
ranks to secure needed legislation. 

Henry Clausen of the Lead Industries 
Assn. spoke briefly on the seal of ap- 
proval which has been adopted by his 
association and which appears on pipe, 
traps and bends. An address on mer- 
chandising was given by P. W. Merry- 
man of the Chicago association. In the 
course of his talk, Mr. Merryman 
spoke of a survey conducted by one of 
the state universities to discover in 
what the average housewife was inter- 
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ested after the necessities of life were 
provided. This survey revealed that 
the first item of plumbing on the list 
of 50 subjects came twenty-fifth in pref- 
erence. Mr. Merryman said that con- 
tractor-dealers should merchandise to 
change this apathetic feeling on the 
part of the public. In conclusion, Mr. 
Merryman urged every member of the 
association to court public good will 
since that is their most powerful sales 
builder. 
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a paper on publicity programs for lo- 
cal associations which the Bureau has 
prepared. The main objectives of this 
plan according to Mr. Calnan are to 
direct public attention to the master 
plumber and his services 


N.A.M.P. Code 


The National Assn. of Master Plumb- 
ers have revised the plumbing code of 
that body which was prepared and sub- 


A large delegation was on hand from mitted by the standardization commit- 


the Chicago and Illinois association. tee at the annual convention in 1933. 
3esides Mr. Gawne and Mr. Merryman, The _ revision was handled by the 


Rupert Weber, Peter Munn, Charles’ standardization committee in March of 
Drier, Henry Reger, William Woolley 
and Charles Burmeister were in attend- 
ance. Each was introduced and spoke 

on various phases of association ac- R. W. Timmons, and George O. Toepfer. 
tivity. As now published the code occupies 


this year. Members of the committee 
chairman; 


Joseph G. Hayes, Robert F. Murphy, 


were: Jere L. Murphy, 


a 48-page booklet which is divided into 
Planned Future — 
In addition, Thomas F. Hanley, na- 
tional director and president of the 
Chicago association, spoke on a 
planned future for associations. Such and clean-outs, water supply and dis- 
a future has been planned for the na- 
tional association, said Mr. Hanley. An- 
other point made by the speaker was _§ tilaticn of rooms and fixtures, drainage 
that the master plumber should sell and venting of plumbing systems, re- 
himself and his services on a scientific 
and health basis. 
John Calnan, president of the Plumb- 
ing and Heating Industries Bureau, read 


following subjects: definition of 


plumbing and plumbing terms, general 
regulations, quality and weights of ma 
joints and connections, 


terial, traps 


tribution, plumbing fixtures, hangers 


and supports for plumbing piping, ven- 


frigerator, industrial, safe and special 


wastes, special conditions, tests. of 


required, and gas 


systems 


plumbing 
piping. 








Long considered a necessary 
evil by plumbing contractor and 
homeowner alike, the sagging 
bath tub, with its consequent gap 
leaving an unsightly wall, has now 
become not only totally unneces- 
sary but inexcusable as_ well. 
ADJUSTABLE Bath Tub Hangers, 
because of their unique and ex- 
clusive features of design and con- 
struction, relegate this evil to 
obsolescence. 


You have but to study these two 
illustrations to determine for your- 
self how effectively ADJUSTABLE 
Bath Tub Hangers accomplish this 
purpose. The hanger is anchored 
to the wall studs, supporting the 
tub on three sides. Note the 








BATH 
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—< 


quickly and 
easily installed. 


lock feature, found only in AD- 
JUSTABLE Hangers, which posi- 
tively prevents their pulling loose 
from studs. It is adjustable to 
any stud spacing and it is 
























Don't take 
chances with 
your bath tub 
installations 
-»-. specify 
ADJUSTABLE Bath Tub Hangers 
and assure your customers PERMA- 
NENT satisfaction. Learn more 
about these BETTER hangers. Write 
for detailed information . . . today. 


The Price Complete Is Only $3.50 LIST 


Adjustable 


BEARING PLATE COMPANY 
11 Rutger Street, St. Louis, Mo. 
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R. I. Plans 


© Annual meeting and banquet 
of Rhode Island association 
featured by setting of objec- 
tives for future activity 

Three objectives were set up at the 
annual meeting and banquet of the 
Rhode Island State Assn. of Master 
Plumbers, which was held April 27 in 
the Narraganset Hotel, Providence, 
R. I. 

Thomas R. Douglas of Auburn 
elected president; Rene Dagenais of 
Pawtucket was elected vice president; 
and George E. Reinsant of Pawtucket 
and Everett S. Woodmancy of Provi- 


was 


dence were reelected secretary and 
treasurer, respectively. 
The three objectives set up for the 


an effort 
member- 


association were as follows: 1. 
to build up the 
ship and influence; 2. 
to secure the enactment of a state wide 
licensing act; and 3. 
port of the Robinson-Patman 

P. W. Donoghue, national 
brought greetings 
association. He 


association’s 
a continued effort 


cooperative sup- 
Act. 

director, 
national 
mentioned the work 
being done by the N.A.M.P. for the 
benefit of all members and stated that 
if such work was to be continued, the 


from the 


active support of all state associations 
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would be needed. Others who urged 
the upbuilding of the association were 
John J. Downey of Boston and J. Pres- 
ton Perham of the same city. 

The report of the legislative commit- 
tee brought out further details on 
license law activity in the state. Dur- 
ing the past session of the state legis- 
lature, the bill for such action died in 
committee. The report indicated that 
the bill will be reintroduced when the 
legislature convenes in January, 1938. 


Move Office 


The New Jersey State Assn. of Mas- 
ter Plumbers has announced that the 
office and showroom of the organization 
has been moved to 20 N. Van Brunt BSt., 


Englewood. It was formerly located in 


Plainfield, at 240 W. Front St. Lester 
Wake, field man for the association, 
made the announcement. The move 


took place shortly after the annual con- 
vention of the association which was 
held recently. Englewood is the home 
town of the newly elected state presi- 
dent, KE. J. Geyer. 


Supply House 

Thirty members of the Omaha (Neb.) 
Master Plumbers Assn. have incorpor- 
ated the United Plumbers Supply Co., 
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2222 Leavenworth St., Omaha. Dudley 
Hamilton, a past president of the asso- 
ciation is president of the new supply 
house; John A. Anderson, past state 
president, is vice president; C. L. Rod- 
strom is secretary; and L. L. Carr, sec- 
retary of the local association, is gen- 
eral manager. Under the terms of incor- 
poration, the supply house is set up as 
a regular wholesaler of plumbing and 
heating materials. 


Revised Ordinance 
Aimed to replace and correct a previ- 
ous act which was declared unconstitu- 
tional, a new city ordinance setting up 
a board of plumbing examiners and pro- 
viding for licensing of all persons doing 
public plumbing work was passed on 
first reading in the Chattanooga, Tenn., 
city commission June 1. The resolution 
was introduced by Commissioner R. M. 


Cooke, on request of Attorney Harry 
Berke. 
The ordinance applies only to 


those who held themselves out to the 
public for hire and does not effect main- 
tenance men employed by apartment 
houses or Office buildings. The ordi- 
nance creates a board of examiners com- 
posed of the city plumbing inspector, 
two master plumbers, and one journey- 
man plumber, all to have at least five 
years practical experience. 
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in service. 


and always will. 


to consider when 


tical working limits. 


to perform satisfactorily. 
And that’s a mighty important matter 
specifying heating 
shining examples of CADWELL superiority, worthy of the 
careful consideration of every heating man, are illustrated. 
In the CADWELL No. 45 System you are offered a 
very practical and consistently reliable hot water heat- 
ing system which is complete in a single unit. Its many 
unique features make it most desirable, particularly 
from the standpoint of comfort and safety. 
CADWELL No. 45 Hot Water Heating System. 


Keeps expansion pressure in system within prac- 
Provides elastic pressure 





THE NAME THAT HAS MEANT dependable 
HEATING PERFORMANGE FOR FORTY-THREE YEARS! 


From the time of their inception heating specialties identified by the CADWELL 
name have been recognized throughout the trade for their utter dependability 
CADWELL Products have always been made 


They always have done so 


by 


specialties. Three 


Range 


boiler installations 


CADWELL No. 
Pressure Vacuum Relief Valve. Has 
self-closing 
phragm. Valve seat is 
internal 
cleaned and 
thorities endorse it. 


CADWELL No. 35 (Dia- 
phragm Type) 
and Vacuum Relief Valve. 
Recommended for 
boilers where temperature 
relief 
Has phosphor bronze dia 
phragm and only ome 
valve seat which is gov 
erned 
sure. 
in one operation. 


demand 
factor of safety which CADWELL No. 


#1937 = 









0. 25 


25 Temperature, 


bronze dia- 
controlled 
pressure. Is _ easily 
tested. Safety au- 


phosphor 





Pressure 
range 
is not essential. 


by internal pres 
Tested and cleaned 


the extra 


25 and No. 35 Relief Valves, shown at 
right, so amply provide. 


distribution within system. Keeps system filled 
to any set pressure and  »positively 
hoiler Has no springs. Tests itself auto- 


matically. A necessity to every hot water job. 


(fe BEATON & CADWELL MFG.CO. ©9203"? WHEW BRITAIN, COHN. 


NO. 35 














details concerning the products shown or other items in the line, 
consult your wholesaler or write direct. 


These are 


Manufacturers of a complete line of heating specialties. 
For further 


available only through recognized wholesale channels. 




















fune, 1937 


DOMESTIC ENGINEERING 


Connecticut Cooperation 


© Annual convention of Master Plumbers Assn. of Connecticut 
held in New Haven, May 11-12—Meeting featured by discus- 


sion of utility cooperation 


The annual convention of the Master 
Plumbers Assn. of Connecticut, which 
was held at the Hotel Taft, New Haven, 
Conn., May 11 and 12, was featured by 
discussions on various aspects of the 
cooperative program in force between 
the association and utility companies. 

An address by H. R. Sterrett, presi- 
dent of the New Haven Gas Light Co., 
summarized the five years of coopera- 
tive activities between the utility com- 
panies of the state and the association. 
The speaker explained that in 1932 a 
joint committee with representation 
from the Connecticut Electric Lighting 
Assn., the Connecticut Gas Lighting 
Assn. and the Master Plumbers Assn. 
of Connecticut was first established. A 
joint state wide committee was set up 
to settle all difficulties which local joint 
committees were not able to handle. In 
the practical working out of the plan, 
the state joint committee has had very 
little to do. 


Plan to Be Extended 


Mr. Sterrett showed a large map 
which depicted the number and locality 
of the various local committees. There 
are 22 such committees in various parts 
of the state. So much already has been 
accomplished by the various local com- 
mittees under the agree- 
ment that it is hoped in time to extend 
the plan all over the state. The 
speaker went on to say that the three 


cooperative 


office 
field secretary to the 
Another point made 


sponsoring maintain an 
and a 


work being done. 


groups 


advance 


by the speaker was that Connecticut 
leads all other states in this coopera- 
tive merchandising plan. 
Not on Trial 

Other figures given by the speaker 


showed that participation under the plan 
now is approaching 50 per cent and as 
such, no longer can be considered to be 
established 
large 


on trial, but rather as an 
success. Mr. Sterrett 
chart which covered in considerable de- 
tail the work done in the 
years, partly reproduced here. 


used a 


past five 
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(ROWTH BY YEARS 


Per Cent 


Years Increase 
,. aaa . $68,000.00 
193: .173,466.91 159.0 
1934 231,290.26 rbedeed 
1935 348,847.00 50.8 
1YS6 386.408.00 10.8 
NUMBER OF PLUMBING FIRMS 
PARTICIPATING 
LS ee NO 
1935 20" 
Ioo4 O40 
Yah 529 
Se -.s¢4c00 Cee been ewes 631 


The association adopted the following 
dealing with the contractor- 
dealer, utility company plan: “Whereas 


resolution 


The cooperative effort between the mas- 


ter plumbers of Connecticut and the 
utility companies is producing in- 


BY UNITS 


1933 1934 1935 1936 
tT ee ee eee Hii tN5 on) 92 
Gas Refrigerators ........ 154 BRN B09 R02 
Gas Hot Water Heaters.... 14 166 169 1155 
Electric Hot Water Heaters ; 153 176 150 

Gas House Heating Units, Range Conversion 
Burners, Space Heaters 7 133 112 
TOUMs URE .cscveocs 1212 1569 2177 12 

COMMISSION ANID INSTALLATION AMOUNTS 
KARNED BY PLUMBING FIRMS 
1933 1934 Lash bOo6 

(fommiSsSions .......... ; $ 38,196.79 $ 49,274.53 © 75.340.14 $ 76.130.71 
Installation ........ LO.500 00 19.579 00 26,019.00 32 579.00 


... eee ee ee $ 48.696.7% 





Map showing location of local committees 


SLOT Soo.14 


creased sales of utility appliances, and 


whereas,—we are of the opinion that in- 


creased volume would accrue to mas- 
ter plumbers if installation of appli- 
ances was made_ solely by master 


Theréfore be it resolved 


that the plumber members of the state 


plumbers; 


utility committee present such request 


to the joint master plumber-utility com- 


’? 


mittee. 


Officers 
Officers for the ensuing year who were 
elected during the convention included 


president George Wigglesworth. 


Naugatuck; first vice president—-E. F 
Murray, Hartford; second vice presi 
dent—-M. J. Hyland, Waterbury; finan 
cial secretary—J. M. Forger, Norwalk: 
recording secretary-——-A. B. Dibble, New 
Haven; and treasurer—-Philip J. Brown, 
Middletown Mr. Wigglesworth and 


Mr. Forger were elected as delegates to 
the national convention. 
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Officers elected at Connecticut 


reorge W. Frank, past national presi- 
dent, was scheduled to speak but was 
unable to attend. In his place, George 
L.. Bird, national appeared. 
His address covered the national asso- 
under several headings. 
Distribution, policy, finances and re- 
search were some of the general topics 
mentioned. 

Dr. Joseph I. Linde, health officer of 
New Haven, in the course of his ad- 
dress made the assertion that most un- 
favorable health conditions are trace- 
able, in some way or other, to the water 
supply. From this point, Dr. Linde 
turned to the subject of cross connec- 
tions and told the experience his de- 
partment had had with them. Robert 
Dick of the Lead Industries Assn. spoke 
on the of lead in plumbing work 
and the approval adopted 
recently by his association. 


secretary, 


ciation’s work 


use 


also seal of 


Fair Trade 


John P. Beirne, president, Connecti- 
cut Fair Trades Practice Assn., was 
another speaker on the program. Mr. 


Beirne included strong endorsement of 
the Robinson-Patman Act in his talk. 
Following the talk itself, a period of 
discussion on the points presented took 


place. 

The report of the legislative com- 
mittee made by its chairman, P. J 
Brown of Middletown, was encourag- 


convention, 

president; 2. M. J. Hyland, Waterbury, second vice president; 3. David J. Burns, 

Wallingford, retiring president; 4. J. M. Forger, Norwalk, financial secretary; 5. Philip J. 
Brown, Middletown, treasurer 
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Be 


1. George Wigglesworth, Naugatuck, new 


ing. Connecticut is one of the states 
where difficulty has been encountered 
in securing passage of a state law on 
Under existing conditions, 
the health department has_ control 
over the plumbing in factories and a 
law now is before the state legislature 
which would extend this control to 
dwellings as well. Mr. Brown was able 
to report that this new bill had passed 
the lower house where the most diffi- 
culty previously had been encountered 
and that it was anticipated that the bill 
would pass the upper house in a short 
time. 

The report of the president was de- 
livered by David J. Burns, while that 
of the secretary was given by John 
Olayas. Both men are from Walling: 
ford. Social events held during the 
convention included a luncheon and the 
annual banquet and dance. 

I. B. Skau of Hartford presented two 
resolutions dealing with increased d.t.u. 


plumbing. 


activity in the sale of both plumbing 
and heating materials. Both resolu- 
tions were adopted. <A novel innova- 


tion was presented by the essay com- 
mittee of which J. E. Berger of Bridge- 
port is chairman. The fourteen year 
old son of John Olayas, the association 
was presented and read an 
essay he had written on master plumb- 
ers, their purposes and responsibilities 
to the public. 


secretary, 
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Honor Bird 


© National secretary tendered 
testimonial dinner by Eliza- 
beth, N. J. association 


More than 300 guests gathered at a 
testimonial dinner given George L. 
Bird, national secretary, by the Eliza- 
beth, N. J. association, his local group. 
The affair was held at the Hotel Car- 
teret, Elizabeth, N. J., May 14. 

Included in the attendance were offi- 
cers and members of several local as- 
sociations and auxiliaries, plumbing in- 
spectors, health officers, business 
agents and members of various jour- 
neymen associations, representatives of 
manufacturers and wholesalers, county 
and city officials and the trade and lo- 
cal press. 


Activity Sketched 

During the course of the evening, 
Mr. Bird’s association activity was 
sketched from the time he first joined, 
up through the various local and state 
offices which he has held and finally to 
the position of national secretary. Vari- 
ous speakers presented the different as- 
pects of Mr. Bird’s association activity. 
He was presented also with three gifts 
from the association. 

James E. Daly, president of the 
Elizabeth association, greeted’ the 
guests and introduced Joseph A. Arace 
who acted as toastmaster. The speak- 
ers for the evening were: Dr. W. G. 
Felmeth; Joseph A. Brophy, mayor of 
Elizabeth; James T. Kirk, judge of 
Union County; George H. Werner, N.A. 
M.P. president; Edmund P. Ingram, 
chairman of the national apprentice 
committee; E. J. Geyer, president of 
the New Jersey association; and Ernst 
Flentje, executive secretary of the na- 
tional association. 


Floor Show 

Mrs. Bird was presented with a bas- 
ket of flowers by the association. In 
addition to the banquet, a floor show 
and dancing took place during the 
evening. 


Residential Building 


Residential building in April of this 
year reached a volume unequalled since 
May, 1930. A report released by the 
F. W. Dodge Corp. stated that residen- 
tial building operations started in April 
in the states east of the Rocky Moun- 
tains showed a total of $108,204,400, or 
a gain of 20 per cent over the previous 
month. The most important quantita- 
tive gains made in this figure were reg- 
istered in the Metropolitan New York 
area and the Middle Atlantic States. 
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Oregon 


® National apprenticeship plan 
endorsed at annual conven- 
tion of Oregon Master 
Plumbers A ssn.—Convention 
held in Portland, Ore. 


The Oregon Master Plumbers Assn. an- 
nual convention, which was held at the 
Benson Hotel, Portland, Ore., May 7-8, 
was featured by activity on the subject 
of apprenticeship. The association went 
on record as being in favor of the na- 
tional apprentice training program. 

Milo Rasmussen of Salem was elected 
president; G. Orlo Kendall of Portland 
was elected vice president; and Fred 
Van Hoomissen of Portland was elected 
treasurer. 
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Unemployment insurance and the So- 
cial Security Act were discussed by Otto 
Hartwig of the state unemployment com- 


mission. Another topic to come in for 
a large amount of discussion was fair 
trade acts. Jack J. Lynch was the 


speaker on this subject. 


Apprenticeship 


Besides the resolutions on the subject, 
apprenticeship was discussed by F. M. 
McLain, field representative of the Fed- 
eral Committee on Apprentice Training. 


Sanitary conditions within the _ state 
were discussed by Arthur Farrell, state 
plumbing inspector. Activities of the 


national association were covered in the 
report of the national director, Walter 


J. Widmer. 


The association closed its convention 


with a banquet attended by approxi- 


| 
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mately 250. W. 
land was toastmaster at 


T. Finnigan of Port- 
the affair. 


Washington 


@ {2nd annual of Washington 
State Assn. of Master 
Plumbers held in Spokane, 
Wash., May 14-165 


Apprenticeship and membership ex- 
tension were the two chief actions taken 
at the annual convention of the Wash- 
ington State Assn. of Master Plumbers 
at the Davenport Hotel, Spokane, Wash., 
May 14-15. 

On the of the convention, 
delegates voted to approve a plan where- 
by the joined forces 
with the journeymen’s group. 


second day 


state association 














Knife Cutoff 


The automatic-feed knife cut-off, 
interchangeable with the wheel 
cutter by removing one set screw, 
is preferable for cutting soft 
electric conduit. It is necessary 
for ‘“‘beveling’’ pipe for welding 
and for “‘grooving’’ pipe for Vic- 
taulic joints—the latter use re- 
quiring special knives. 








637 Dome Avenue 








The BEAVER Model-A which leads the way with such important improvements in small pipe machines as (a) 
rack-and-pinion feed (b) quick- opening adjustable dieheads, (c) full % to 2inch range, (d) double-duty pipe and 
bolts, (e) right hand operation—now establishes another new precedent—the choice of interchangeable wheel-and- 
roller or automatic feed knife cutoff at the same price. 
to the chuck for cutting short lengths—a patented Beaver advantage. 


Write for New Complete Pipe Machine Catalog ! 


BEAVER PIPE IQGDLS 


The Quality Line—Since 1900 


Either of these cutters can be removed and used right up 











Wheel Cutoff 


The wheel cutter renders ‘“‘double”’ 
utility—since it will cut off both 
pipe and solid round bars. 
Moreover, it is simple, fast and 
fool-proof. A single cutting 
wheel costing only a few cents 
will give months of service. The 
sight burr is instantly removed 
by a swinging cone reamer 








WARREN, OHIO 
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association were re- 
Roy E. Thompson of 
Ward of Se- 
A. Weber 


Officers of the 
elected as follows: 
president; J. J. 
and G. 


Tacoma, 
attle, vice president; 
of Tacoma, secretary. 

A talk on the Robinson-Patman Act 
was one of the features of the conven- 
tion. C. D. Randall, attorney, urged the 
members to observe all the Act’s provi- 
their business dealings. An- 
made by the speaker was 
many have been 
differently, the best thing 


is to observe 


sions in 
other point 
that since 
interpreted 
for a business man to do 
the spirit of the Law. 


provisions 


Cooperation Benefits 

The benefits of master-journeymen Co- 
operation were developed by a number 
of speakers. President Thompson first 
introduced the subject, in his address of 
welcome. He stated that relations be- 
tween the two groups are so good that 
in many cases the journeymen have 
aided the various associations in differ- 
ent aspects of their activity. 

William C. O'Neill of the 
association along 
the course of his talk he de- 


journey- 


men’s spoke similar 
lines. In 
clared that sixteen states have the happy 
situation both 


neymen’s groups are cooperating for bet- 


where master and jour- 


ter organization. 
J. E. Mullane of Seattle reported on 








Fittings by Nibco 


Years of experience, won during the 
pioneering days of copper plumbing, are 
reflected in the complete line of valves 
and fittings manufactured by NIBCO. 
That’s why experienced plumbers prefer 
these time-tested products, and look for | 


the NIBCO trademark as an assurance 
of quality and workmanship. 
NORTHERN INDIANA 
BRASS COMPANY | 
ELKHART, INDIANA | 
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the proposed state code which failed to 
pass the state senate at its last meeting. 
Mr. Mullane declared that the bill would 
be reworked and again presented at the 
next session. 


ASHVE Amendment 


An amendment to the by-laws of the 
American Society of Heating and Ven- 
tilating Engineers will be discussed at 
the semi-annual meeting of the group, 
which is to be held at the New Ocean 
House, Swampscott, Mass., from June 
24 to June 26. 

The amendment, which has been ap- 
proved by the council, has to do with 
life memberships in the society. The ar- 
ticle (B-11, Section 5) to be amended 
reads as follows: ‘“‘Any person who has 
heen a member of the society for fifteen 
(15) years or more, upon reaching the 
age of seventy (70) shall have his dues 
remitted for the current year and for 
ensuing without surrendering 
any of the privileges of membership as 


vears. 


long as he lives.” 

The proposed amendment read as fol- 
lows: “Any member or associate mem- 
ber who has paid annual dues as a mem- 
ber or member for thirty 

30) years and who has reached the age 
of sixty-five (65), entitled to 
life membership.” 


associate 


shall be 
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Ky. Advertising 

Consistent newspaper advertising was 
advised by C. H. Sandburg, Chicago, re- 
search director for The Branham Co., 
in a talk before air conditioning, heat- 
ing and plumbing contractors from all 
parts of Kentucky at the Brown Hotel 
May 26. 

Guée3ts of the American Radiator 
Corp., the contractor-dealers heard dis- 
cussions under the direction of C. E. 
Redfield, New York; Alfred Barr, Louis- 
ville, and Stuart Smith, manager of the 
Cincinnati branch of the company. 

Pointing out that $12,700,000 was 
spent on automobiles in one county of 
the state last year and that 71,700 of the 
county’s 90,000 families own radios, Mr. 
Sandburg ascribed the wide distribution 
of those commodities to advertising. 


Montana Masters 


Plans have been announced for a 
gathering of Montana master plumbers 
at the Alhambra Hot Springs Hotel, 
June 20. The meeting has been an- 
nounced as one at which present prob- 
lems of the trade will be discussed. 
James Regan, Miles City, president, 
Montana Master Plumbers Assn., and 
Thomas E. Luebben, Dillon, the asso- 
ciation secretary, have extended a gen- 
eral invitation to all master plumbers. 





























| SPECIAL SINKS 
to fit any space 


Non-absorbing and non-staining, Alberene 
Stone is ideal for sinks and laundry trays. 
Tongue and groove joints with hidden 
bolts, permanently cemented, have the 
strength, solidity and tightness of one- 
piece units. 
As you know, Alberene is natural quarried 
soapstone. 
ing. 
cated in any desired shape or form with- 
out danger of chipping or spalling. 
Order Alberene Sinks of any dimensions 
to fill any desired spaces. 
be made within one week from the receipt 
of order and complete details as to sizes, 
openings, etc. 
Write for special price on the Alberene 
44” Laundry Tray, plain and in Duco 
colors. 


ALBERENE STONE CORP. OF VIRGINIA 
419 Fourth Avenue, New York, N. Y. 
Quarries and Mills at Schuyler, Va. 


STONE 





Acid-, heat-, and wear-resist- 
It can be shaped, sawed and fabri- 


Shipment will 





LBERENE 


SINKS «TRAYS 
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N. C. Attends Institute 


© Annual convention of North Carolina Assn. of Plumbing and 
Heating Contractors held in Raleigh, N. C., May 4-6—Con- 
vention attends plumbing and heating institute at state college 


The twenty-seventh annual conven- 
tion of the North Carolina Assn. of 
Plumbing and Heating Contractors was 
held in Raleigh, N. C., May 4, 5 and 6. 
Association matters were transacted on 
the first day, while on the second and 
third days the convention resolved it- 
self into a plumbing and heating insti- 
tute held at North Carolina State 
College. 

During the business sessions of the 
convention, L. U. Noland, president, 
Noland Co., Ine., was the _ principal 
speaker. In opening his talk, Mr. No- 


land praised the officers and associa- 
tion members for the convention and 


institute which was to follow. 


Business Conditions 

Another aspect of Mr. Noland’s talk 
was on business conditions. He stated 
that business in general very definitely 
is on an upward trend. He continued 
by saying that plumbing contractor- 
dealers in North Carolina should take 
advantage of the business which now 
is present as well as prepare them- 
selves for the business which is to 


come. Mr. Noland urged the appoint- 
ment of a business manager in the 
state who would be the contact be- 
tween manufacturer, wholesaler and 


plumbing and heating contractor. 
Such a man, said the speaker, would 
benefit all concerned with the industry 


in the state. This being the case, Mr. 
Noland pledged $1,500 towards the es- 
tablishment of such a program and 
stated that he felt jobbers in the state 
would be of the same mind. The speak- 
ers concluding statement was for the 
association to start a campaign of edu- 
cation for the public which would have 
as its net result the dignifying of 
plumbing and heating work. 

President Sullivan in responding to 
Mr. Noland’s remarks stated that the 
association had considered the advis- 
ability of appointing a business man- 
ager for some time. As advice for the 
future, President Sullivan 
members to measure up to the 
ciples of the plumbing and heating in- 
dustry, forget any petty differences and 


urged the 
prin- 


work for the greater good of all. 


Officers 

Officers who were elected during the 
convention are as follows: John Bag- 
well, Durham, president; W. O. Mitch- 
am, Goldsboro, first vice president; G. 
E. Brewer, Winston-Salem, second vice 
Hackney, Charlotte, 

and E. B. 


president; L. L. 
secretary-treasurer ; 
Concord, historian. 
The board of directors is made up of 
W. H. Sullivan, chairman, A. 8S. Pettit 
and W. M. Hunt, all of Greensboro; J 
H. Rogers and H. W. Kindler, both of 
Asheville: Howard Hopkins, 


Grady, 


BRdgat 
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and E. H. Brandt, all of 
Charlotte; John Bagwell and L. P. 
Paschall, both of Durham; L. L. Russ, 
Greenville; A. E. Cumber, Wilmington; 
W. M. Wiggins, Wilson; D. R. Bieman 


Baskerville 


and R. A. Bashford, both of Raleigh: 
H. S. Ritchie, Albemarle: and Edward 
Brewer and Sam Beck, both of Win- 


ston-Salem. President jagzgwell made 
the appointments. 
Howard Hopkins, 


that the 


national director, 


declared plumbing industry 


throughout the country was watching 
the convention and the plumbing and 
heating institute with great interest. 


He read a paper entitled, “What Does 


the Plumbing and Heating Contractor 


Want.” Excerpts of this paper follow: 
What Is Wanted? 
“First, does he want the wholesaler 


to advertise direct to the public, sell 
him a 


account? 


and reserve 


collect his 


the merchandise 
commission and 
Second, does the plumbing and heating 
wholesaler to do 


contractor want the 


his estimating and assist him in mak- 
ing a price? Third, does the plumbing 
and heating contractor want the assist- 
ance of a supply salesman in the mat- 
ter of closing work? Or, fourth, 
the plumbing and 


wish to purchase his materials and han- 


does 
heating contractor 
dle his business as any other store or 
merchant would? 

“We are sure that the way that you 
and others would like to have the mer- 
chandise distributed whereby. the 
wholesaler and the manufacturer would 
make no sales except to the contractor 
or merchant plumber, but isn’t it a fact 
that some of the plumbing and heating 
state who have li- 


contractors in your 





Photographs of North Carolina convention delegates and visitors: 1. Lev | 
Ferguson, vice president, all of Noland Co., Inc., Newport News, Va. 2. G. P. Patterson, Airtemp, Ine. 
3. C. A. Rueger, American Radiator Co., Winston-Salem: Hugh 5. 
Lead 


Hamlet; D. R. Biemann, Raleigh. 


ident, Albermarle; F. R. Barrenger, Tomlinson Co., Greensboro. 4. BR | . | 
6. Chester Adams, Ilg Electric Ventilating Co., and Perry L. Guest, Jr., Hoffman Specialty Co. 
8. J. M. Carmine. manager, Noland Co., Raleigh; R. 


9. Joseph Lyons, manager, Noland Co., Ine., Durham: Edw. R. Harding, Kewanee Boiler 


Valve Co., Atlanta, Ga. 


W. Ruggles, director of college extension, North Carolina State College. 


Mommers, Jr., Bridgeport Brass Co. 


Co.: Jack Hickman, manager Baltimore, Md., branch; Ned Pardington, both of the Standard Sanitary Mfg. Co. 


Warren-Webster Co.: H. T. Vickers: J. J. Carr. American Radia‘or Co.. all of Raleigh. 
Standard Oil Co.. fuel oil 


Charlotte: P. S. Atkinson. 





Robert Dick, 


division: R. F. Connell, U. 


Laboratories 


1. Lewis Solomon, secretary: L. U. 


Noland, president; Charles 
. Durham; E. H. Sparks. 


Ritchie. past state pres- 
Industries Assn. 5. Ray Welsh, Sloan 
7. Edw. 


10. B. C. Allen. 
S. Radiator Co., 
manager, Capital Testing 


11. Charles FE. Petty. U. 
Radiator Co.. 
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censes would prefer that the whole- 
saler sell the goods and reserve him 
a commission on the sale, as well as 
assist him in other ways?” 





Officers elected at the North Carolina con- 


vention: John R. Bagwell, Durham, N. 
Carolina, elected president, 1937-38. 2. 
W. O. Mitcham, state vice president, Golds- 
boro, N. Carolina and George Brownlow, 
Winston-Salem, N. Carolina. 3. L. L. Hack- 
ney, state treasurer and secretary; W. H. 
Sullivan, retiring president, Greensboro, 
N. Carolina; W. F. Morrison, executive 
secretary of the executive board 


The plumbing and heating institute 
was opened by President Sullivan who 
introduced J. W. Harrelson, dean, 
North Carolina State College. Dean 
Harrelson praised the work of the as- 
sociation and its officers. He made the 
statement that plumbing and heating is 
in the applied science class and conse- 
quently guess work has no place 
in it. The speaker continued by say- 
ing that efficiency, design and appear- 
ance all mean a great deal in industry 
today and that the institute is devoted 
to the interests of plumbing and heat- 
ing contractors. In conclusion, Dean 
Harrelson hoped that the members 
would make the institute an annual af- 
fair as well as influencing their jour- 
neymen to attend the various short 
courses offered by the university. 


Heating Plants 


L. L. Vaughn, a member of the 


faculty, read a paper, “Factors Affect- 


ing Efficient Operation of Heating 
Plants.” In the course of his paper he 
called attention to design which, he 
said, is very important when it comes 
to later performance and efficiency; in- 
stallation; and operation. All three, 
said Professor Vaughn, must work 
properly to get proper results. In con- 
clusion he urged all contractors to 
make profit on the jobs which they se- 
cured. His words on this subject 
were: “It is better to lose a job than 
to lose money.” 
Frank Connell, States 


United Radia 
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tor Corp., read a paper on “Boiler De- 
signs and Boiler Efficiencies.” R. B. 
Rice of the college followed with a pa- 
per on piping. In so doing he called 
attention to the rapid advancement 
which has been made in water piping. 
He pointed out that it was not so long 
ago that hemlock logs were used for 
water pipe. Today, he said, there are 
two important things to remember in 
laying out a piping system: safety in 
design of the system; and economy of 
installation. 

A paper devoted to the state plumb- 
ing code was delivered by W. G. Geile, 
professor of structural engineering. In 
describing the code, Professor Geile 
said: “Chapter XIII, the plumbing sec- 
tion of the state building code, takes 
up 34 pages while Chapter XIV titled 
Heating and Mechanical Ventilation, 
covers about one-fifth of a page. The 
term ‘plumbing’ according to the first 
section of the code ‘includes the pipes 
for distributing the water supply, the 
fixtures for using water and drainage 
pipes for removing waste water and 
sewage, together with fittings and ap- 
purtenances of various’ kinds, ll 
within or adjacent to the building.’ 

“The code is founded on twenty 
basic plumbing principles which, in 
turn, are based on what is considered 
necessary for the protection of life and 
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health of the public. No such code 
could be enforced if it was not written 
for the purpose of public welfare. With 
public welfare as the dominant feature, 
the plumbing code also serves as a 
guide or manual for those installing 
plumbing. This matter of designing a 
satisfactory plumbing system is not 
a matter of complying with rules.” 


Tax Problems 

“Questions and Answers Pertinent 
to Our Tax Problem” was a topic pre- 
sented by A. J. Maxwell and W. F. 
Morrison. Another subject relating to 
North Carolina problems was that pre- 
sented by A. Yates Arlege, “The Lien 
Laws of North Carolina with Reference 
to Mechanics and Laborers Liens.” 

“Back Siphonage in Plumbing,” was 
the title of a paper presented by E. L. 
Penfrase, Copper and Brass Research 
Assn. In the evening a banquet was 
held at which Clyde Hoey, governor of 
North Carolina; A. J. Maxwell, com- 
missioner of revenue of the state, and 
Mrs. Maxwell; and Wilbur Dosher, 
past national secretary, were the 
guests of honor. 

“Residential Sewage Disposal 
Plants,” was the title of a paper by 
Warren H. Booker. E. R. Harding, Ke- 
wanee Boiler Co. and past president of 
the association, read a paper on “The 





More North Carolina convention pictures: 


Highsmith, both of Durham, N. Carolina. 
all of Salisbury, N. Carolina. 
ident, South Carolina State Assn. 
Jack Rogers, Asheville, N. Carolina. 
marle, N. Carolina. 


6. Ernie H. Brandt. Jr. of Charlotte. N. Carolina. 


l. L. P. Paschall, Durham, N. Carolina: 
Odell Small, also of Durham; C. M. Burton, Bethel, N. Carolina; M. G. Jobe and W. J. 


2. C. B. Beaver, G. E. Weant, and A. C, Harris. 
3. C. C. Thompson, secretary, and J. L. Powers, pres- 
4. G. E. Lindsey, Black Mountain, N. Carolina, and 
5. J. M. Gantt and Jack Hardy, both of Alber- 


7. M. Hant. 


Greensboro, N. Carolina; R. K. Cohn, Salisbury, N. Carolina; E. B. Grady, Concord, 
N. Carolina. 8. Allison Hampton, R. W. Cook and son Alden Cook, all of Winston- 
Salem, N. Carolina 
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Heating Element of Air Conditioning.” 
An illustrated lecture on “Automatic 
Controls” was given by Karl Selden. In 
reading a paper entitled, “What Is Air 
Conditioning?” F. B. Turner quoted the 
recent interpretation of air condition- 
ing made by the Federal Trade Com- 
mission.* 


Comfort Cooling 

C. Z. Adams read a paper entitled, 
“Comfort Cooling.” Mr. Adams said: 
“Speaking of comfort cooling, we really 
are interested in one word, ‘comfort.’ 
In this word we must deal with the 
characteristics of human nature, physi- 
cal reactions and atmospheric condi- 
tions.” After describing several types 
of cooling and ventilating possibilities, 
Mr. Adams concluded with this state- 
ment: “First of all you should be de- 
termined to sell and sell at a profit, in 
other words, ‘merchandise.’ Unless 
you are placed in a position to sell 
diligently it will not be worth your 
while to attempt to sell comfort cool- 
ing. In order to accomplish this, you 
must provide service and confidence, 
and in order to develop service and 
confidence, you must have quality in- 
stallation and material.” 

In the absence of Kimball Burr, 
American Radiator Co., Mr. Dietz read 
his paper, “Design of Air Distribution 


*March °37, 


pp. 100-101. 
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SELF PRIMING 


CENTRIFUGAL PUMPS || 
For Large Water 
Requirements 


CAPACITIES UP TO 450 G. P. M. 
ogee SERIES 1400 





% Rugged Construction 


% Accurately and Hydraulically balanced 


% Only One Moving Part 


%& Capable of lifting water 28 feet at sea level 


DECATUR PUMP COMPAN 
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Systems as Related to Air Condition- 
ing.” After being introduced by Presi- 
dent Sullivan, Dr. H. G. Baity of the 
college lauded the institute as an en- 
terprise worthy of continuation. Such 
action, he said, would better the rela- 
tionship between men of the industry 
and the public as well as contribute in 
large measure to health, life and com- 
fort of living. Dr. Baity also read a 
paper entitled, “The Role of the Sani- 
tarian in Public Health.” 


Sales Psychology 

In speaking of sales psychology, Dr. 
K. L. Barkley mentioned the sales ap- 
peal of the fixtures which men of our 
industry have to offer. He urged mem- 


bers of the necessity of doing three 
things—-study the market, their prod- 


ucts and their customers. 

Apprentice training was discussed by 
F. W. Erhard, field representative, Fed- 
eral Committee on Apprentice Train- 
ing. While speaking on the subject, 
Mr. Erhard described the national ap- 
prentice training program which has 
been adopted by both labor and em- 
ploying groups in the industry. 

Wilbur Dosher, past national 
tary, in a short speech related the ad- 
vancement that has been made by the 
industry and its members. Following 
the program it was voted to make the 
institute a permanent affair. 


secre- 
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Corrosion Conference 


corrosion is to be 
sponsored National Bureau of 
Standards this autumn. At the confer- 
ence subjects which affect standardiza- 
piping systems 
will be Suggested topics- 
which will come up for discussion are: 
methods for determining the corrosivity 
methods for determining the 
pipe and tests and 

for coatings on 


A conference on 
by the 


tion of underground 


discussed. 


of soils; 
condition of lines: 
specifications pipe 
pipe lines. 

Those participate in 


contact K. H. 


desire to 
the conference should 
Logan, National Bureau of Standards. 
Washington, D. C. should 
in the application as to the 
material and information you 
wish to make and in which you are in- 
that 


who 


Indication 
be made 
type of 

provisions 


terested so necessary 


can be made. 


League Convention 


The New Jersey State League of 
Master Plumbers have just announced 
their convention plans for this year. 
The seventh annual convention of the 
group is to be held in Asbury Park, 
N. J. It will be a one-day convention. 


Business sessions will be held on 


June 19. 
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GERSTEIN & COOPER, ALL COPPER 
TANKLESS WATER HEATER 


For Automatically Fired Systems 


| This Ruggedly Constructed. Highly Efficient Water Heater will deliver 

360 gallons of hot water per hour. Domestic Water Shell is heavy gauge 
electrically welded and 
tubing 
threaded or ground joints to cause leaks. 
attractively finished in Duco. 


thoroughly insulated with mineral 
to bronze headers with no 
Jacket is lead-coated steel, 


is silver-brazed 


Available only to the trade through Selected Recognized Distributors. 






DECATUR. 
ILLINOIS 






Write today for complete details about Distributor franchise. 


GERSTEIN & COOPER COMPANY 


South Boston. Massachusetts 
Offices in New York and Baltimore 
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Standards 


© American standard for cast 
iron soil pipe and fittings 
given- | Up for discussion at 
recent meetings 


Discussions on the American stand- 
ard for cast iron soil pipe and fittings 
have featured recent meetings of our in- 
dustry. Because of the interest shown, 
the chief features of the standard are 
published here. 

“Description. Pipe shall be made with 
(1) hub and spigot ends or (2) hub 
ends only. All hubs for pipe and fittings 
shall be provided with lead grooves, and 
all spigots shall have beads. Pipe and 
fittings shall conform to the dimensions 
given in the tables constituting this 
standard. 

“Tolerances. The pipe and fittings 
Shall be of uniform wall thickness and 
the hubs and spigots shall present true 
circles. Variation in wall thickness of 
minus 1/16 in. from the figures given 
in the tables is allowable only when the 
actual weight is not less than the mini- 
mum weight. 

“The outside diameter of the barrel 
of any pipe or fitting or branch thereof 
shall not vary from the given dimen- 
sions by more than plus or minus '% in. 
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for pipe and fitings up to and including 
6 in., plus or minus 3/16 in. for pipe 
and fittings of 8 in. and 10 in., nor by 
more than plus or minus ¥ in. for pipe 
and fittings of 12 in. and 15 in. 

“The outside diameter of the hub 
beads and the hub body for pipe and fit- 
tings shall not vary from the dimen- 
sions shown herein by more than minus 
1/16 in. The outside diameter of spigot 
beads shall not vary by more than minus 
1/16 in. for all sizes up to and including 
8 in., and plus 3/16 in. for sizes 10 in. 
and larger as checked by a ring gage. 

“Marking. All pipe shall be plainly 
marked with the given weight per 
length and the manufacturer’s initials 
or trade mark and the letters ‘XH’ to 
denote class. Any of these markings 
appearing on the barrel of the pipe shall 
start 2 in. below the base of the hub 
and shall not extend more than 12 in. 
below the base of the hub. 

“All fittings shall be marked with the 
given weight and the manufacturer’s 
initials or trade mark and the letters 
‘XH’ to denote class. Markings are to 
be kept away from the spigot end so as 
not to interfere with caulking. 

“Testing of Pipe. All pipe must be 
tested to a hydrostatic pressure of not 
less than 50 Ib. to the square inch be- 
fore coating. All castings showing de- 
fects under this hydrostatic test shall 
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be rejected promptly and broken up. 

“Inspection. All pipe and fittings 
must be examined carefully for defects. 
The castings must be sound and free 
from cracks, sand holes, blow holes and 
cold shots.” 

“Chemical Properties. Drillings 
shall be taken from test ingots, broken 
test specimens or from castings and 
shall conform to the following chemi- 
cal requirements: 

Sulphur—Not over 0.11 per cent. 

Phosphorus—Not over 0.90 per cent. 

“Physical Properties. From each 
heat and for every two hours’ opera- 
tion a round, transverse test bar 1.20 
in. diameter by 20 in. long shall be cast. 
Tests are to be based on average re- 
sults of all test bars. 

The tension bar shall be optional and 
shall show a tensile strength of not 
less than 21,000 lb. per sq. in. 

“Pipe Threads. Tapped openings and 
pipe plugs shall be threaded in accord- 
ance with the American Standard 
Taper Pipe Thread, ASA-B2. All female 
threads shall be countersunk, and all 
male threads shall be chamfered, a dis- 
tance not less than one-half the pitch 
of the thread, and at an angle of 45 
degrees with the axis of the thread, for 
the purpose of facilitating entrance in 
making a joint and for the protection 
of the thread.” 












Look for the 


The Ideal Wrench 


Made exclusively by ARMSTRONG BROS. 
Jaws have 
two biting surfaces. Straight for pipe, “V” 
for fittings, valves, and narrow or irreguiar 
surfaces—takes a 2-point hold on any surface. 
Extended radius (rocker shape) of jaws take 
up all chain slack. Jaws are drop-forged from 
special steel, are hardened, tempered and 
tested for wearing qualities. All parts 


truly ideal for all around uses. 


are replaceable. 


San Francisco 


Chains 

with link for screwing flanges 
Write for Circular and 
Pipe Tool Catalog P-35 

BROS. TOOL CO. 

Hioldes People 

323 N. Francisco Avenue 


. S.A. 
Eastern Warehouse and Sales: 199 Lafayette St., 
New York 
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body. May be 
used in multiple 
by removing end 
cap. Covers di- 
ameter of 28 feet. 
Spike type also 
available. 





replaceable instantly 


Chicago. U 


Lendon 








THOUSANDS of LAWNS and GARDENS 


Lawns and gardens everywhere need these high 
quality Consolidated Products. 


Each is a garden need—is of highest quality—gives 
satisfaction to customers—profit to you. 








CONSOLIDATED 
SPRINKLERS 


Heavy brass casting—lasting—satisfactory. 
Throws a fine mist spray that waters gently 
and thoroughly. Never needs adjustment. 
Spray channels are a part of the cast ings, accurately machined. 










CONSOLIDATED BRASS CO. 


138 Summit Avenue 


Need These 


Consolidated 
Hose Nozzles 


A very high quality hose nozzle 
—made from heavy brass cast- 


Throws more water further. 
Adjustable from a stream to 
finest mist. Positive shut off. 


Compression 
Lawn Faucets 


High quality cast brass—rough nickel 
plated. Long wearing compression disc 
—accurate threads for hose connection. 
Available in loose key type, or may be 
used as loose key faucet by removing 
screw holding wheel in place. 


Write for Catalog 


Detroit, Michigan 
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Carolina Works for Code 


© Annual convention of South Carolina association featured by 


code activity—Institute urged - 


Plans for a state wide plumbing code 
occupied the chief position during the 
two-day session of the annual conven- 
tion of the South Carolina Master 
Plumbers Assn., which was held in Co- 
lumbia, S. C., May 11-12, with head- 
quarters at the Jefferson Hotel. 

The three opening speakers, L. B. 
Owen, mayor, Jeff Bates, state senator, 
and J. H. Hammond, president of the 
chamber of commerce, all voiced the 
need for a state wide plumbing code. 
All three stated that such a code would 
be a great benefit to health in the state. 


Needed Legislation 

In his introductory remarks, Presi- 
dent Powers also spoke on needed leg- 
islation. While, said the speaker, South 
Carolina is one of the few states with a 
plumbing law, further laws are needed. 
In addition to a state wide plumbing 
code, President Powers declared that 
the state needed a separation act, 
which would take plumbing out of gen- 
eral contracts awarded. He also recom- 
mended a plumbing and heating insti- 
tute such as was held in conjunction 
with the North Carolina association 
convention. 


State Code 

L. U. Noland, president, Noland Co., 
Inc., was another speaker who men- 
tioned the need for a state wide plumb- 
ing code. Mr. Noland offered his help, 
both physical and financial, towards se- 
curing the enactment of such a code. 
A similar offer was made by B. M. 
Lemmond, president, Southern States 
Supply Co. 

Mr. Noland also spoke on business 
conditions in general, painting a rosy 
picture for South Carolina in so doing. 
The plumbing and heating market in 
the state is growing steadily, he said, 
and it is the duty of every member to 
keep abreast of the times and be pre- 
pared to share in the opening market. 
One way of accomplishing this aim is 
to cooperate and have confidence in 
each other, the speaker continued. The 
problems which confront the industry 
are known, Mr. Noland declared. If 
each branch of the industry fulfills its 
rightful function, the problem can be 
solved. 

Mr. Noland also suggested four rules 
for association members to follow in 
order to build up the plumbing and 
heating industry. First, said the 
speaker, officers should be elected who 
are outstanding business men and will- 
ing and able to give their time. The 


Powers reelected president 


second suggestion was for the mem- 
bers of the association to work harder 
in association affairs. Unfair competi- 
tion should be eliminated, Mr. Noland 
said in his third suggestion. The fourth 
point was that every member of the 
association shouid put just as much 
into the association as he expected to 
take out of it. 

Apprentice training was the subject 
of a speech given at the annual dinner 
of the group. Fred W. Erheart of the 
Federal Committee on Apprentice 
Training spoke on the national appren- 
tice training plan. In this connection 
he mentioned the cooperation and as- 
sistance given to the plan by the na- 
tional association. The speaker also 
explained the apprenticeship program 
in detail. 

The resolutions committee reported 
favorably on accepting the financial 
offer of Mr. Noland and Mr. Lemmond 
to secure the enactment of a state wide 
plumbing code. Another resolution 
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ville was reelected president; E. R. 
Hayward of Columbia was elected vice 
president, and L. S. Starnes of Rock 
Hill was elected secretary-treasurer. 
The board of directors was elected with 
the following membership: J. L 
Powers, chairman, L. S. Starnes, W. K. 
Prause, T. Chilton, S. F. Floyd, A. D. 
Carter, F. J. Mappus, C. C. Thompson, 
J. F. Bobo, W. A. Griner, T. J. Cagle 
and E. R. Heywood. The delegates to 
the national convention who were se- 
lected included the president, the sec- 
retary-treasurer and Mr. Chilton. Al- 
ternates were Mr. McDevitt and Mr. 
Carter. 

Several speakers spoke on general 
aspects of the industry. These speak- 
ers included: William Pfaff, Kohler 
Co.: Robert Crawford, Standard Sani- 
tary Mfg. Co.; Samuel Blair, Crane Co.; 
Charles Lauer, Hajoca Corp.; Charles 
Ferguson, Noland Co., Ine.; and J. 
Smithers of the same company. 

Howard Hopkins, national director, 
brought greetings from the national as- 
sociation and sketched the activities of 
that group and the many features of 
the past year. Mr. Hopkins declared 
that any association could gain its ends 
if it was willing to spend the time and 


2 


Taken at the South Carolina annual convention: 1. C. C. Thompson, Columbia: 
J. L. Powers, reelected president, South Carolina Master Plumbers Assn. 2. How- 
ard L. Hopkins, national director, Charlotte 


adopted was that the association go on 
record in favor of a separation law. 
separating plumbing and heating work 
from general contracts awarded. A com- 
mittee was appointed by the incoming 
president under the terms of another 
resolution to formulate action on both 
the plumbing code and the separation 
law. Still another resolution was that 
a registration fee be charged at the next 
convention in order to defray the ex 
penses of the city holding it 

Officers elected at the convention were 
as follows: J. L. Powers of Bennetts- 


effort necessary to perfect a definite 
plan of action and then follow it As 


a basis for such a plan of action, 


Mr. Hopkins suggested that the 
members he proud of thei asso- 
clation: get a fair price for their 


services; sell only goods that they buy 
and install, and work together for the 
good of all. 

fetter business methods for contrac- 
tor-dealers were suggested in a 


speeches. J J Me- 


president of the asso- 


number of 
Devitt, first 


ciation, stressed the subject of over- 








More South Carolina convention pictures: 
2. Wm. Pfaff, Kohler Co., Robert Crawford, Standard 
3. Fred W. Erhardt, Commonwealth Federal committee on Appren- 


4. V. F. Bobo and W. E. Martin, both of Anderson. 


Wardlow, all of Greenville. 
Sanitary Mfg. Co. 
tice Training, Washington, D. C. 


9. Julius Smith, W. J. Chapman and George O. Sawadska, all of Charleston. 
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Sam E. Floyd, J. J. McDevitt and L. H. 


6. J. M. 


Smithers, manager, Noland Co., Ine., Columbia branch; H. E. Keenan, American Ra- 


diator Co., Charlotte. 


head as a necessity in any  busi- 
ness. Mr. McDevitt declared that good 
plumbing and good health are allied so 
closely that they never can be sepa- 
rated. 

J. Threatt of Columbia said that every 
association member should educate him- 
self on bookkeeping and overhead if he 
was to realize the full benefits of his 
business. Walter Prause, a past state 
president, made the assertion that the 
association was progressing slowly but 


surely. To secure the state wide plumb 


Taken at dinner dance for the benefit of Welfare Camp staged by the Brooklyn association. 


7. Henry Schroeder, Charleston, and Samuel Blair, Crane Co.., 
Savannah 


branch 
ing code would take the combined 
efforts of everyone, he said. Mayor 


Weatherford of Aiken, speaking during 
a general discussion period devoted to 
the proposed code, gave some interest- 
ing facts on how such a bill could be 
put across. 

Samuel Blair of Crane Co., in speak- 
ing on the code, declared that it should 
interest everyone in the industry. En- 
actment of such a code, he said, would 
dignify plumbing work in the state to 


a greater extent than ever before. 
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Second Meet 

The New England Metal Products 
Golf Assn. held their second monthly 
meet of the season at Kenwood Coun- 
try Club, Salem, Mass., May 13. Prize 
winners were as follows: first low net 
—J. G. Ross; second low net—Frank 
Monroe; third low net—E. B. Lane and 
George Egan tied: fourth low net—J. S. 
Nichol and Stan Cady tied. 

Cards turned in were: 
nn: iccctenecvavevess 90 14 76 
F. Monroe 
F. Johnson 
J. Cronin 





ee 82 eeeee &© 8 6 OO 8 @ BA 


aw 6 2 8264 6.9 @ 624 ee @ 


Be oe e@2s € BOCES a oS D 


i) Cn 66 be eee ée eke e 107 29 78 
MB ET 95 13 82 
a. a 6-60 bw dkwe a eeés 107 15 92 
OT Peer eT er er 101 23 78 
i a a ee 124 30 94 
ee oi peste ewe ee 86 7 79 

ST Tee Tee ST eT eee 82 11 i] 
SS exes tes wha nee 83 3 80 
i Ste cbutasec eek 96 20 76 
Re  Revrerreerccrec Te 84 4 80) 
TO Perec eS rrr rer 78 3 75 
a Bei an'eewetwanes 70 4 75 
ey re ae eee 114 30 R 4 
a Pee ee 110 27 83 
BE, CRAMIDOFTIOIM ..-cccecs 105 23 82 
We. BREED fect ceseveses 110 25 85 


Announcement was made of the fol- 
lowing tournaments: July 8—Salem 
Country Club, Salem, Mass.; July 22— 
Manchester Country Club, Manchester, 
N. H.; August 19—Unicorn Country 
Club, Stoneham, Mass.; September 16 
—Rhode Island Country Club, Nyatt, 
R. I.; October 7—Western Golf Club, 
Weston, Mass.; and October 28—Ded- 
ham Country and Polo Club, Dedham, 
Mass. 


An account of this affair was pub- 
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Short Coal Course 


© Fourth annual short course in coal utilization held at Univer- 


sity of Illinois, May 25-27 


The fourth annual short course in 
coal utilization, which was held at the 
University of Illinois, May 25-27, had a 
program arranged to present all aspects 
of coal preparation, merchandising and 
equipment. The course presented a num- 
ber of papers by recognized leaders in 
the industry. 

One of the papers, “Domestic Heating 
Plants,” presented by P. E. Mohn, assis- 
tant professor of mechanical engineer- 
ing of the University, sketched the fea- 
tures of the various types of heating 
plants now in general domestic use. 
During the course of his paper, Profes- 
sor Mohn differentiated between heat 
supply systems and heat distributing 
systems. One of the following reasons 
usually influences the selection of the 
type of heating system, according to the 
speaker: first cost; type of distribution 
system preferred; and degree of control 
desired. 

J. E. Martin, manager, stoker divi- 
sion, Link Belt Co., in presenting his 
paper, “Some Sensible Stoker Sales Ar- 
guments,” asserted that the buying pub- 
lic is not interested in the mechanical 


features of a stoker unless it can be 


seen that such features affect the type 


of job done by the stoker. Mr. Martin 


said that these are selling points for 
stokers: comfort; convenience; econ- 
omy; and clealiness. On the subject of 


price, Mr. Martin declared that modern 
financing plans make it possible for the 
man of low income to afford the pur- 
chase of stokers. Men in this income 
group already can afford other home 
conveniences such as radios, washing 
machines and automobiles. 

Mr. Martin also made the point that 
manufacturers must set aside certain 
amounts for both research and advertis- 
ing to assure their continual growth 
and advancement. Mass production was 
attributed by him as making possible 
low stoker prices. 

“Installation and Servicing of the 
Small Stoker,” was the title of a paper 
by J. McClintock, sales manager, stoker 
division, Illinois Iron and Bolt Co. The 
speaker declared that many of the com- 
mon troubles to be found in the first 
small domestic stokers were the direct 


result of ignorance. As the public has 
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become educated to them, service calls 
have become less frequent. 

William B. Hughes, manager, auto- 
matic heating division, American Radia- 
tor Corp., presented a paper on “Air 
Conditioning Equipment of Interest to 
the Coal Merchant.” 

Harry Neal Baum, Fairbanks, 
and Co., spoke on the general subject of 
merchandising, the title of his paper be- 
ing, “Advertising for the Retail Dealer 
for Coal and Stokers.” What advertis- 
ing has to offer was answered by Mr. 
Baum’s paper. In addition, he spoke on 
practical types of advertising. 

“Automatic Controls for Domestic 
Furnaces and Air Conditioning Appli- 
was the title of a paper pre- 
K. Scoggin, original equip. 
ment Minneapolis-Honeywell 
Regulator Co. Other papers given dur- 
ing the course were: “Making the Most 


Morse 


ances,” 
sented by E. 
division. 


of Our Market Opportunities” by A. J. 
Chouinard of the Sahara Coal Co.; 
“New Design Eliminates the Smoke 
Nuisance for Hand Fired Stoves or 
Furnaces” by J. R. Fellows, University 
of Illinois; “Indirect Water Heaters” 


y James Wallace of Taco Heaters, Inc.; 

“Anthracite” by A. H. F. Scoot, Anthra 
cite Industries, Inc.; “Portable Instru- 
ments for Test Purposes” by W. H. 
Pugsley, Hayes and “Spreader 
Stokers” by T. A. Marsh, Iron 
Fireman Mfg. Co. 


Corp.; 


Type 
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Solid Skip Tooth Threaded Throat Dies. 


4 Square Dies of any make. 


solid 2'4x2! 


The die fits snugly and is held securely to the stock 
by two screws, assuring perfect alignment with the 
Die may be removed by partially loosening 
the screws and sliding it out sideways. 
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1”, the compact adjust- 
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operator finds it necessary to thread short nipples. 
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The NYE Tool & Machine Works 
4120-30 Fullerton Avenue, Chicago, IIL, 
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Kupferle Yard Hydrants, - Wall 
Hydrants and Street Washers 
have proven through years of 
complete depend- 
ability—for an outdoor hydrant, 
you know you are safe when 


you specify, 
Send for descriptive lists of 
Outdoor Hydrants 
Fire Hydrants 
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No matter what your valve needs 
may be you can satisfactorily meet 
these needs with the “KELLY” 
Line. The “KELLY” Line com- 
prises... steam air and vacuum 
valves for steam radiators . . . quick 
venting steam air and vacuum valves 
for large and small mains, returns 
and risers ... and a complete line 
of non-adjustable steam air valves. 
There's a “KELLY” Valve for every 
pur pose theres a “KELLY” 
valve for every purse. 
“KELLY” Valves offer 
you true heating satis- 
faction. Specify 
“KELLY” —and be 
sure of a depend- 
able installation 
every time. 
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Distribution 


The Department of Commerce has 
just released a book entitled “Distri- 
bution of Manufacturers’ Sales” which 
contains statistics based on the 1935 
Census of Business. This release gives 
for the first time the distribution of 
manufacturers sales as between whole- 
salers, industrial users, direct-to-you’s 
and mail order houses. The figures are 
as follows: 

To own wholesaler branches, 14 per 
cent. 

To industrials and other large users, 
13.7 per cent. 

To wholesalers and jobbers, 63.6 per 
cent. 

To retailers (including chain stores), 
8.5 per cent. 

To household customers, .2 per cent. 

These figures apply to plumber’s 
supplies, not including pipe or vitreous 
china sanitary ware. Some of the more 
important items covered are enameled 
iron fixtures, plumbing brass and gal- 
vanized iron and copper range boilers. 

The classifications are based on the 
manufacturer’s interpretation of the 
business of the firms to whom his prod- 
uct is sold. The classification “To 
Retailers (including chain stores)” in- 
cludes mail order houses. 


Idaho 


® Annual convention. of Idaho 
Master Plumbers Assn. held 
in Boise, Idaho, May 1 


Featured by resolutions urging 
stricter sanitary measures in the state, 
the annual convention of the Idaho Mas- 
ter Plumbers Assn. was held at the Ho- 
tel Owyhee, Boise, Idaho, May 1. New 
officers elected during the convention 
were as follows: Floyd Campbell of 
Twin Falls, president; Tom Conklin of 
Boise, first vice president; George J. 
Kinzer of Parma, second vice president; 
and P. O. Thompson of Rexburg, secre- 
tary-treasurer. 


Favor Legislation 

The convention went on record as 
being in favor of legislation in the state 
which would set up stricter sanitary 
measures. Still another resolution along 
the same general lines favored the regu- 
lation of competition by means of a state 
licensing and examination system. 

Alec W. Murray of Twin Falls, only 
surviving charter member of the na- 
tional association, was in attendance and 
spoke briefly. The convention city for 
i938 selected was Burley, Idaho. The 
convention consisted of two business ses- 
sions, followed by a banquet. 
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Taken at Tennessee convention. 
Jones: 





l. The Chattanooga delegation, (kneeling) George 
(standing, left to right) John Rabun: Edward Monteath, national director: B. 


B. McCoy; John Cuneo, reelected president; Albert Hoffman, Crane Co.; J. B. Collins, 

secretary; Roy Payne; August Lee; Sam Raider; John Wilcox, assistant secretary; and 

Frank Burton; 2. H. L. Hamilton, president, Knoxville association; E. J. White, secre- 
tary, Knoxville association 


Tennessee Progress 


@Cunco reelected president of Master Plumbers Assn. of 


Tennessee 


The highlights of the annual conven 
tion of the Master Plumbers Assn. ot 
Tennessee, which was held in Knox 
ville, Tenn., May 15, were 
which showed remarkable progress on 
the part of the association in both mem 


reports 


bership and finances. 

Officers were reelected during the 
meeting. They are as follows: John 
Cuneo, Chattanooga, president; Paul 
Bishopberger, Nashville, vice-president; 
and James L. Evans, Memphis, treas 
urer. The board of directors has the 
following membership: E. J. White, 
Knoxville; R. G. Van Der Cammen 
Chattanooga; Edward McGowan, Mem 
phis; and Paul Bishopberger, Nash 
ville. 

An address by Edward Monteath, na 
tional director, revealed the extent of 
progress made by the association dur 
ing the past year. He congratulated 
the group upon their climb in member 
ship ranking in the national association 
from last place to fourteenth. Mr. Mon 
teath also made a résumé of N.A.M.P 
activities. 

In suggesting a plan for continued as 
sociation activity, Mr. Monteath urged 
the individual members to have a pre 
pared sales talk for their customers. He 
stated, however, that such a sales pres 
entation should not be a mere mechan 
ical formula, but that the individual 
should inject his own personality into 
his business. 

Apprenticeship was another topic to 
be discussed at the convention. James 
L. Evans, treasurer of the association, 
made an address, “Proper Training of 


Annual convention held in Knowville. 


May 15 
Apprentices,” in which he listed the 
qualifications for proper apprentices 
Mr. Evans, besides listing the qualifica- 
tions of the apprentices. Also discussed 
the training methods which should be 
riven them as well as the wage scale 


and method of instruction. 


President's Report 

In delivering the report of the presi 
dent, John Cuneo painted the progress 
made by the association and _ stated 
that much of it had been due to in- 
creased building activity in the state 
lle mentioned also the need for com- 
petition as a stimulant to individual 
businesses and business methods. How 
ever, he declared that such competition 
should be based upon friendly coopera- 
tion and that members of the associa 
tion should wark together as well as 
fight together for the mutual benefit of 
everyone concerned 

Henry Clausen, representing the Lead 
Industries <Assn., spoke on lead in 
plumbing work. Other talks were made 
by Edward McGowan, Memphis: Paul 
Nashville 


(hattanooga: and R. L. Farrar. secre 


Bishopberger \ugust Lee, 
tary, Nashville association 

Roy A. Payne of Chattanooga made 
a radio talk, “Planning the Bathroom 
for the New Home,” over Station WROL 
during the course of the convention 
Entertainment during the convention 
consisted of a banquet, luncheon, a 
visit to Norris Dam and a trip through 
Chatta- 


nooga, Tenn.. was selected as the 1938 


the Great Smoky Mountains 


convention site 
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Convention Golf 


A golf tournament was held during 
the course of the meeting staged by the 
Plumbing and Heating Salesmen of New 
England, Inc. A report of the meeting 
itself is to be found in another section 
of this issue. The golf scores turned in 
by those participating in the tourna- 
ment were as follows: 
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> EOE cctcicces ..No Card 
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Pee 108 20 &8 
TG SE Seeecdseenses 102 18 84 
ie Sn “éoneeceudsabs 111 24 87 
ay Sn senectsecseu 107 18 89 
W. Pinkham ..........NoCard 
BR Be céeccccocececse ste oe 
Fn es 105 22 R3 
Se eee 91 20 71 
ee 102 24 78 
Se SEO 6c00s 60606000500 24 101 
FP’. Bennett ............No Card 
P. McGoldrick .........NoCard 
Si a 27 24 103 
i: Mee ob0000600566%00 0c 
Pn -~svesgece anes 103 13 90 
a 127 24 103 
i en6ébean wees 97 21 76 
i Pn octeeseeacex 109 20 89 
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In Accident 


Following the national convention in 
Atlantic City, Mr. and Mrs. William 
Hawley of California were returning to 
their home by automobile. At Utica, 
N. Y., they were involved in a serious 
accident and both confined to St. 
Elizabeth’s Hospital in that city. Mr. 
Hawley now is out of danger, but the 
condition of his wife still is grave. Mr. 
Hawley nominated L. J. Kruse for the 
office of president at the national con- 
vention which was recently held at At- 
lantic City, 
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Ala. Apprentice Progress 


© Plans made for apprenticeship training activity in state at 
annual convention of Alabama Master Plumbers Assn. — 
Harmon Williams elected to presidency of group 


An enthusiastic meeting at which ap- 
prenticeship training was featured was 
held by the Alabama Master Plumbers 
Assn., at the annual convention of that 
group in Florence, Ala., May 17. Har- 
mon C. Williams of Montgomery was 
elected president to succeed Charles 
Mandy. George H. Russell of Florence 
was elected vice president and J. H. 
Hammill was reelected treasurer. Shortly 
after his election, President Williams 
appointed Buddy Pope of Montgomery 
as secretary. 


Apprentice Program 

During the course of the meeting, 
considerable progress towards an 4p- 
prenticeship training program was re- 
ported. The subject was discussed 
thoroughly by S. E. Roper, business 
agent of the Muscle Shoals Plumbers 
and Steamfitters Union. Mr. Roper re- 
cently was elected to the office of presi- 
dent of the Alabama State Federation 
of Labor. Mr. Roper declared that an 
apprenticeship training program al- 
ready had been instituted among the 
journeymen working for the Tennessee 
Valley Authority. 

Mr. Roper continued with the state- 
ment that he has instigated an appren- 
ticeship training program for the jour- 


neymen of the state. The master 
plumbers association plans to assist in 
this program. Another point made by 
Mr. Roper was that TVA journeymen 
who had taken training in reading blue 
prints, plan drawing and reading speci- 
fications had improved their efficiency 
notably. Such a _ statewide training 
program would benefit the master 
plumbers of the state, the speaker 
stated. Mr. Roper went on to say that 
the object of the program was to train 
journeymen so that they could work 
with a minimum of assistance and if 
they became master plumbers later 
would be better fitted to combat the 
problems with which they would be 
confronted. 


Membership Increase 

In his report President Mandy an- 
nounced that although membership had 
increased nearly 50 per cent during the 
past year, there still is a great deal to 
be done on the subject of .membership 
in the state. The speaker also reported 
on d.t.u. activity in the city of Birming- 
ham. He reported that a large per- 
centage of fixtures had been sold by 
such concerns. He then gave actual 
figures on sales made during the past 
year. The Birmingham fixture registra- 





Pictures taken at the Alabama convention. 1. Harmon C. Williams, president; 
2. George H. Russell, vice president; 3. J. H. Hammill, treasurer; 4. Charles 
Mandy, past president; 5, Charles D. Bailey; 6. Joseph Pate 
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tion ordinance enabled President 
Mandy to obtain such specific informa- 
tion. 

Joseph Pate of Birmingham, a past 
president of the association, gave a 
short address in which he urged mem- 
bers not to underrate their business, 
but rather consider themselves as in- 
dividual chambers of commerce and 
work continually to bring business to 
their respective cities. Committees 
that served during the course of the 
convention were as follows: auditing, 
H. C. Williams and A. L. Pope; me- 
morial, Charles D. Bailey and T. E. Gib- 
bons; resolutions, Joseph Pate and O. 
C. Johnson. 


Uniform Code 

A uniform state plumbing code was 
urged by Donald White, plumbing in- 
spector of Florence, in place of the sev- 
eral regulations which now are in force 
in the state. Greetings to the conven- 
tion were received from George H. 
Werner, national president, and Chris 
Bailey, former secretary of the associa- 
tion. 

D. A. Mayfield, national director, 
stressed the importance of a women’s 
auxiliary in association activity. Presi- 
dent Elect Williams also voiced the 
same thought and urged the men to 
bring their wives to next year’s con- 
vention in Birmingham. 
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The association was the guest of Re Wika cicncccs. & 20 60 
George H. Russell of Florence at a_ UH. Breetzke ........... 96 20 76 
luncheon. Following the convention, ©: J. Brown............ 98 =o a4 
several members went on a tour of in- ‘!#rold Burr .......... - a - 
spection of Wilson Dam and other TVA = eee melee: - nr ee 
operations. PY Cignano .... secs OO 25 73 
Howard Crum ........ 102 23 79 

° DE  ccnecrorsetecn © g 76 
Chicago Golf nin Fabbri uae aa ewes _ 18 81 
The initial golf tournament of the J#mes Fettes.......... 97 ss Ls 
Chicago Plumbing Trades Golf Assn. * sno eT eee oe ne ve 
for the 1937 season was held at Cog- fF Graham... 97 93 74 
Hill Golf Club on May 13, with an at- E. Groves ..... 2. 106 25 81 
tendance of between 50 and 60 master John Guldan .......... 93 20 73 
plumbers and supply men. The first EK. Hawley .... +e O04 26 La 
prize, low net, was won by H. F. Gra- pn cacy is pve ~ ae 
ham with a 74 net; the second prize npr eats ...... i 96 25 7 
was won by H. J. Phillips, who had a Frank Kveton 98 30 68 
score of 75 and the third prize was ‘“!dney Lasley a dab 25 89 
awarded to Ted Seabrooke, who had a oe vn ney oni : aa 7 a 
score of 80. The flight prizes were won when asi ae Og - 
by L. D. Allen, John Blair, Harry Yelton, ee 114 30 74 
Louis Katz, Porter West, Oscar Lun- A. Patterson........... 78 plus 4 82 
dahl, Frank Kveton, J. Stanfield, E. O. a: sadantoe, silaalialeadisaie an a a 
Brady, E. C. Garrity and F. Sund. oy eee 80 79 
At the dinner in the evening, which a 98 15 83 
was presided over by George Matthews Ralph Reedy .......... 83 10 73 
several guests were introduced and it 9p gy Reo maa eee = he 
was announced that the next golf meet = 4, Schee) eps 116 - a 
of the association would be held at ‘Ted Seabrooke ........ 95 15 80 
Butterfield Country Club on June 17. Phil Sieben ........... 102 28 74 
The following were the individual i Ae aay sida oe - - 
scores made by the players: L. E. Walsh........... 91 20 71 
2 eer PT ee ee 85 18 67 ie Ue Ueneebareeeeoees 123 50 73 
a Gh. OOO. « cc cee: 105 30 75 Peeeer Wee ccccccceer 86 14 72 
SOR BOGE ccccescesecse 113 35 78 SUT BECeON ccccvseri 89 19 70 
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Want to eliminate the danger of scalding | | MACTED .- .0, MASTER pw nsees 
































@® No more slipping in a 
soapy tub or on a wet tile 
floor while trying to dodge 
a “shot’”’ of icy cold or 
scalding water—W hen you 
use a shower bath regulated 
by a Powers safety shower 
mixer the temperature re- 
mains right where you want 
it. You can really enjoy the 
thrill of a comfortable 
shower in absolute safety. 


Why they’re more economical 
— There's no loss of time or waste 
of hot or cold water while waiting 
for a shower atthe right tempera- 
ture —- Powers mixers cost more 
—They’re worth more. 


Write for circular describing 
this remarkable shower mixer. 
The Powers Regulator Company, 
2716 Greenview Avenue, Chicago. 
Offices in 45 Cities — see your 
phone directory. 





in your shower baths 


and stop unexpected 
changes in the water containing 200 washers in 8 different sizes all clearly 


POWERS saower mixers 


_/ Particularly designed for the convenience of the MASTER 
plumber the “ACME” MASTER Kit is compact... easily 


carried in your pocket or kit and it is complete... 





indexed inside the cover. “ACME” Washers are made 


temperature? of tough black rubber... they withstand the ravages of 


hot and cold water... allow a full waterway and make 
a perfect seat. They've been used successfully by 
Master Plumbers for years. Keep a complete supply 
handy in the “ACME” Master Kit. Order from your 
wholesaler. LAVELLE RUBBER CO., 320 W. Illinois St. 
Chicago, Illinois. 
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Rotary Delegate 


Harry C. Moore of John H. Moore & 
Son, plumbing and heating contractor- 
dealers of Atlantic City, N. J., sailed 
recently for Nice, France, to attend 
the 1937 convention of Rotary Inter- 
national. Mr. Moore is a delegate to 
the convention. He already occupies 
the position of president in the Atlantic 
City Rotary Club, the first contractor- 
dealer to hold the office. 


Obituaries 





L. J. Craig, Sr. 


Lemuel J. Craig, Sr., plumbing con- 
tractor-dealer of Philadelphia, Pa., died 
May 15. Mr. Craig’s place of business 
was located at 328 Queen Lane, Ger- 
mantown. He had been a member of 
the Master Plumbers Assn. of Philadel- 
35 years. 


phia for the past 


C. J. Kirk 


Charles J. Kirk, 8&0, formerly presi- 
dent of the Universal Sanitary Mfg. 
Co., New Castle, Pa., died after a short 
illness May 29 in that city. Mr. Kirk 
was active for many years in the in- 
dustry up to the time of his retirement 


recently. 


G. W. Schardein 


George W. Schardein, 60, head of 
FE. S. Schardein & Sons, plumbing con- 
tractor-dealers of Louisville, Ky., died 
in that city May 13. Mr. Schardein 
formerly was a member of the board 
of the Louisville Water Co. and of the 
board of park commissioners. He had 
been ill for some time. 


J. L. McKinney 


John L. McKinney, 94, a founder and 
director of the American Radiator Co, 
died in Titusville, Pa., May 20. Mr. 
McKinney's connection with the com 
pany was an outgrowth of his part 
ownership of the old Titusville Iron 
Works. In 1889 he helped form the 
American Radiator Co. and remained 
as a director up to the time of his 
death. Mr. McKinney also was one of 
the pioneer independent producers of 
oil in Pennsylvania. At one time he 
was associated with the John D. Rocke. 
feller interests. He is survived by his 
widow, a daughter, a grandson and a 
granddaughter. 
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H. E. Kerr 


Harry E. Kerr, 57, for the past nine- 
teen years president of the Barber Gas 
Burner Co., Cleveland, Ohio, died May 7 
in Havana, Cuba. He was president 
and active head of the company and 
widely known in the gas appliance man- 
ufacturing field, being a member of the 
manufacturers’ division of the American 
Gas Assn. Mr. Kerr had been steadily 
failing in health for the past year and 
on March 16, 1937, was required to give 
up active work. The company will con- 
tinue operations without any change in 
personnel. He is survived by his 
mother, three brothers and a daughter. 
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Harry E. Kerr 


F. H. Gulick 


Kr. H. Gulick, secretary, Stanley G. 
Flagg & Co., Inc., Philadelphia, Pa.., 
died suddenly April 23. Mr. Gulick had 
been connected with the Flagg com- 
pany for the past 45 vears. He was 
68 vears old. 


R. C. Campbell 


Robert C. Campbell, 39/ an engineer 
with American Radiator Co., died in 
Norfolk, Va., May 21. He had been 
associated with the company for the 
past twenty years. At one time he was 
manager for the company in the Scan- 
dinavian countries and had his head- 
quarters abroad. He returned to this 
country about three years ago. 


J. Woodhead 


Jonas Woodhead, 71, pioneer plumb- 
ing and heating contractor of James- 
town, N. Y., died suddenly May 4 at 
his home. A native of Yorkshire, Eng- 
land, Mr. Woodhead came to James- 
town in 1883, and shortly after began 
his career as one of the founders of 
the Jamestown Plumbing and Heating 
Co. Mr. Woodhead remained with the 
company for many years and later be- 
came associated with Woodhead. Ol- 
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son & Riley. Later he formed his own 
business and was active up to the time 


of his death in its operation and man- 


agement. 


New Contractors, 
Business Changes 


Berkeley, Calif.—The J. H. Jevons 
Plumbing Co., has moved into a new 
building at 2140 Shattuck Ave. 

Spooner, Wis.—Julius O. Thompson 
has opened a new plumbing and heat- 
ing shop. 

Seattle, Wash.—-The Renstad Plumb- 
ing Co. will open a plumbing shop at 
320 James St. 

Miami, Fla.—McGuire Plumbing, Inc., 
has leased new and larger quarters at 
6335 Northwest First Court. The com- 
pany formerly was located at 5627 
Northeast Second Ave. 

Beverly, Mass.—-Maurice R. Sheehan, 
plumbing and heating contractor-deal- 
er, has closed the branch of his com- 
pany in this city. 





Los Angeles, Calif.—Johnston & 
Washer, plumbing and heating contrac- 
tor-dealers, formerly located at 1706 N. 
Spring St. have moved to 1319 S. Los 
Angeles St. 


Convention Dates 





June 7-11.—STOKERS.—Coal Stoker 
Show to be held in Chicago with head- 
quarters at the Palmer House. 


June 9-10.— WARM AIR. — Mid-year 
convention of the National Warm Ajir 
Heating and Air Conditioning Assn. to 
be held in Cleveland, Ohio, with head- 
quarters at the Hotel Cleveland. 


June 14-15.— PENNSYLVANIA. — An- 
nual convention of the Pennsylvania 
State Assn. of Master Plumbers to be 
held in Pittsburgh, Pa, with head- 
quarters at Hotel William Penn. 


June 24-26.—A. 8S. H. V. E.—Summer 
meeting of the American Society of Heat- 
ing and Ventilating Engineers to be held 
in Swampscott, Mass. 


June 25-27. — DELAWARE. — Annual 
convention of the Master Plumbers Assn. 
of Delaware, Inc., to be held in Reho- 
both, Del., with headquarters at the 
Henlopen Hotel. 


July 2-: DISTRIBUTORS tegular 
meeting of the Southwestern Wholesal: 
Distributors Assn. to be held in Albu 
querque, N. M., with headquarters at the 


El Fidel Hotel. 


September 7-10.—A.8S.8S.E.—Thirty-sec- 
ond annual convention of the American 
Society of Sanitary Engineering to be 
held in Washington, D. C., with head- 
quarters to be announced later. 


October 12-13.— (tentative.) — PORCE- 
LAIN.—Annual meeting of the Porcelain 
Enamel Institute to be held in Chicago. 
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Atlantic City Events 


® National auailiary holds nineteenth meeting 
Samtation program and loan fund featured 


new president 


Concluding a most successful year 
under the leadership of Mrs. F. C. 
Kuetemeyer of Milwaukee and _ with 
promise of further progress directed 
by Mrs. Geo. Doench of Cincinnati and 
her staff of officers, the nineteenth an- 
nual convention of the Women’s 
Auxiliary to the N.A.M.P. met in At- 
lantic City May 24-27. The convention 
was well attended and the enjoyment 
of the visitors was assured by the 
thoughtfulness of the New Jersey state 
auxiliary which acted as hostess. 


Officers 

Officers for the coming year were 
elected as_ follows: president, Mrs. 
Geo. Doench, Cincinnati, O.; first vice 
president, Mrs. Herbert L. Rose, Jr., 
Cambridge, Mass.; second vice presi- 
dent, Mrs. John J. 
City, N. J.; third vice president, Mrs. 
W. E. Miller. Washington, D. ©C.; cor- 
responding Alma 
Niesen, Cincinnati, O.; treasurer, Mrs. 
Jos. J. Mueller, Wauwatosa, Wis.; his- 
torian, Mrs. E. D. Hornbrook, Kansas 
City, Mo.; and chaplain, Mrs. Rose 
Friend, Milwaukee, Wis. 

Mrs. Oscar G. Johnson of Minneap- 
olis, who was first vice president last 
year, resigned because of illness in 


Corcoran, Jersey 


secretary, Miss 


the family. 

During the Wednesday morning ses- 
sion President Kuetemeyer introduced 
L. J. Kruse, vice president of the na- 
tional association, who extended to the 
auxiliary the best wishes of the officers 
and members of the association. He 
praised the work and enthusiasm of 
the auxiliary members and declared 
they had helped the association. He 
especially lauded the campaign in the 
interest of sanitation. Mrs. Geo. Doench, 
responded to 


second vice president, 


Mr. Kruse's remarks. 
Details regarding the sanitation cam- 
paign were given by Mrs. John J. Cor- 


M rs. Dor Vl h 


coran of Jersey City, N. J., chairman of 
the national 


She stated that during the year each 


sanitation committee 
president of a state division, and each 
president of a local auxiliary where 
there is no state division, had been 
supplied with 
each phase of the work, also letters of 


letter forms covering 


commendation, articles on sanitation, 
radio talks and articles for newspape) 
Or magazine publication, when re 
quested. “The enthusiastic reports of 
real, practical results are most encour 
aging and gratifying,” she declared. 
Mrs. Corcoran also stated that record 
ing charts had been sent to the vari- 
ous auxiliaries, and that completed 
charts had been returned by a number 
of units and fine reports have been re 
ceived from others. 

Mrs. Corcoran expressed the hope 
that the auxiliary would continue to 
emphasize this work, as it would ad- 
vance the interest of the master plumb 


ers and would be an asset to the com- 


lived. She 
thanking the members for 


Which they 


munities in 
closed by 
the cooperation they had extended and 
especially President Mrs. Kuetemeyer 
and Secretary Mrs. Mueller for their 
counsel and help. 

The opening business session of the 
convention was held Wednesday morn- 
ing. The meeting was called to order 
by Mrs. Louis Komoski, past president 
of the New Jersey auxiliary, who intro- 
duced National President Mrs. Kuete- 
meyer and turned the meeting over to 
her. The flag was then brought to the 
platform by a group of Boy Scouts, 
escorted by several of the ladies, led 
by Mrs. Winter 
Park, Fla. After a pledge of allegiance 
was given to the flag and the national 


Koster Fanning of 


anthem sung Chaplain Mrs. Rose Friend 
pronounced the invocation 


Past Presidents 

The national officers, members of the 
national board of directors, state pres- 
idents, the presidents of the New Jer 
sev state and local auxiliaries members 
of the Committee of Memorial Loan 
Fund for Girls, chairman of the na 
tional sanitation movement and = past 
introduced. 


national presidents were 


The past national presidents who were 





New officers of the national auxiliary: 1. 


Milwaukee. Wis.. 
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Mrs. Joseph J. Mueller, Milwaukee, Wis.. 


elected treasurer; Mrs. Herbert L. Rose, Cambridge, Mass., elected first vier president: 


and Mrs. George Doench, Cincinnati, Ohio, elected presidemt; 2. Mr«. F. C. Kuetemeyer. 


past president 
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present were Mrs. E. D. Hornbrook, 
Kansas City, Mo.;: Mrs. J. Preston Per- 
ham, West Roxbury, Mass.; and Mrs. 
Robt. Liss of Chicago. 

President Mrs. Kuetemeyer then ap- 
pointed the following convention com- 
mittees: auditing—Mrs. Henry Bunker, 
chairman; Mrs. Jacob Stockinger and 
Mrs. Martin Reilly; credentials—Mrs. 
J. Preston Perham, chairman; Mrs. 
Clyde C. Cole and Mrs. Ed. Frank; 
resolutions—Mrs. Phillip J. Brown, 
chairman; Mrs. Robert J. Barrett and 
Mrs. Erwin Spaeth; membership—Mrs. 
Rose Friend, chairman; Mrs. J. J. Cor- 
coran and Mrs. Sarah Stern; courtesy 

Mrs. Geo. L. Bird, chairman; Mrs. 
Joseph Berg and Mrs. John Heyrich. 


The meeting was then turned over 


to Chaplain Mrs. Friend who conducted 
a beautiful memorial service for mem- 
bers who had died during the past 
year. Mrs. John J. Corcoran read a 
memorial resolution for Mrs. J. Miller 
Heidweiler, who was third vice presi- 
dent of the national auxiliary at the 
time of her death. Mrs. Hornbrook also 
eulogized Mrs. Heidweiler. Names of 
other deceased members were given by 
Mrs. Muller, corresponding secretary, 
and resolutions of sympathy read by 
Mrs. David Stern, president of the 
Wisconsin auxiliary. 


Reports of Officers 

Reports of the various officers were 
then heard. Mrs. Doench, in giving her 
report as second vice president, ex- 
pressed sincere thanks from the Ohio 
Valley auxiliaries to all the units 
throughout the country who had sent 
contributions to aid the sufferers in 
the recent Ohio River flood. 

One of the phases of the auxiliary’s 
programs which was given prominence 
during the convention was the Memo- 
rial Student Loan Fund. On behalf of 


Mrs. Jas. V. Cotter of Brookline, Mass.., 
who was unable to be present, Miss 
Mary Cleary presented Mrs. Cotter’s 
check for $200 to this fund in memory 
of her late husband. Mrs. Hornbrook, 
in giving her report, mentioned the cre- 






























Taken at national convention. 1. Mrs. David Stern, Wisconsin state president; Mrs. 
Rose R. Friend, Milwaukee, national chaplain; Mrs. E. D. Hornbrook, Kansas City, 


past national president; 2. Mrs. Erwin F. Spaeth, Kansas City, national director; 3. Mrs. 


Foster Fanning, Winter Park, Fla., national director; 4. Mrs. A. L. Jepsen, Boston; 


5. Mrs. H. L. Rose, Sr., Boston 


ation of a fund in honor of the late 
Alfred Eynon by the Ohio state aux- 
iliary. Mrs. Doench resigned as secre- 
tary of the fund and Mrs. J. Preston 
Perham was elected to succeed her. 
Mrs. Henry Bunker, Jr. of Union City, 
N. J., was elected as member-at-large 
on the Student Loan Fund Committee. 

The prize for the largest local aux- 
iliary formed during the year was won 
by Newark, N. J., with 38 members. 
Miami, Florida, was awarded a prize 
for the largest increase in membership 
during the year. 


1,350 Members 

A very fine report of the activities 
of the past year was presented by Mrs. 
Kuetemeyer. Mrs. Mueller, in her re- 
port as secretary, stated she now has 
records of 103 auxiliaries, with a total 
of 1,350 members. 

A beautiful traveling bag and bar pin 
were presented to Mrs. Kuetemeyer in 
recognition of her work as president. 
Gifts were also presented to Secretary 
Mrs. Mueller, Treasurer Mrs. H. L. 
Rose, Jr., and Mrs. John J. Corcoran. 


Social Events 

A number of social events added to 
the pleasure of the visitors at the con- 
vention. Among the features provided 
were the reception and dance in the 
Renaissance Room of the Ambassador 
Hotel, an ocean trip in a large sail boat 
and a tea in the Palm Court of the 





Ritz-Carlton Hotel. Wednesday a card 
party followed a luncheon at the Ritz- 
Carlton, while a vaudeville show staged 
in the Auditorium was attended in the 
evening, and the convention program 
was brought to a close at the Presi- 
dent’s Ball in the Renaissance Room 
of the Ambassador Hotel on the eve- 
ning of May 27. 


Oregon Convenes 


Mrs. Fred Van Hoomissen of Port- 
land, was reelected president of the 
Oregon women’s auxiliary, at its seven- 
teenth annual convention, held May 7-8 
in the Rose Room of the Benson Hotel 
in Portland. Other officers are: Mrs. 
N. Kussman, Astoria, first vice presi- 
dent; Mrs. H. C. Williamson, Medford, 
second vice president; Mrs. Addie Ken- 
dall, Portland, treasurer; and Miss 
Vivian Widmer, Portland, secretary. 

Mrs. J. A. Bernardi, Salem, a na- 
tional director, made a brief address. 
Under her direction, a quilt has been 
donated to the national auxiliary by 
the Salem unit. The proceeds from 
this quilt will go to the Student Loan 
Fund for Girls. 

At the conclusion of the business 
meeting luncheon was served at the 
hotel. Mrs. Van Hoomissen was pre- 
sented with a beautiful bouquet of 
roses by members of the Oregon Mas 
ter Plumbers Assn. 


Reading from left to right: Secretary Bird presenting flowers to 
Mrs. Porter: the New Jersey state delegation; Mrs. Hornbrook. 
Mrs. Kuetemeyer and Mrs. Werner: the Virginia state dele- 
gation followed by the Wisconsin state delegation 
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‘New Officers 


The eighth annual convention of the 
Women’s Auxiliary to the Master 
Plumbers Assn. of Connecticut, Inc., 
was held at the Hotel Taft in New 
Haven on May 11-12. The president, 
Mrs. J. L. Landgren, presided over 
the sessions. 

New officers were elected as follows: 
president, Mrs. A. H. Gergeron of New 
Britain; first vice president, Mrs. M. A. 
Brown; second vice president, Mrs. A. 
H. Blanchard of Waterbury; secretary, 
Mrs. C. A. Andrews of New Britain; 
and treasurer; Mrs. M. J. Hyland of New Jersey auxiliary pictures: 1. Mrs. Nick Triani, Union City, trustee; Mrs. Clyde C. 
Waterburv. Cole, Weehawken, president; 2. Mrs. Louis Komoski, Jersey City, retiring president; 

, 3. Mrs. Albert F. Ruehl, Newark, first vice president; 4. Mrs. A. G. Trapper, East 
Orange, second vice president 

































I fe a Annual convention in Pittsburgh June 14-15. Mrs. R. MacDonald, Jersey City; ser 
ad Fourteenth convention of Several visitors from New York’ geant-at-arms—Mrs. T. Kulsziski, Or- 
state auxiliary held in New- who spoke briefly were Mrs. H. Billharz, ange. Mrs. Cole appointed Mrs. Henry 
" New York state secretary; Mrs. Wm. sunker, Jr., as secretary. Installation 
ark, May 6-8 cove foeree ——— , = 
: Metcalf, past New York state president; of officers was made by Mrs. Laura 
With Pres. Mrs. Louis Komoski pre- and Mrs. Wm. Bloeth, past secretary of Zimmerman 
siding, the fourteenth annual conven- the New York state auxiliary. 


tion of the New Jersey auxiliary was Mrs. Clyde Cole of North Hudson was Demonstration 

held May 6-8 at the Robert Treat Hotel chosen president for the coming year. On the last day of the convention a 

in Newark. Other officers are: first vice president— cooking demonstration was given which 
George McVoy, president of the state Mrs. Albert Ruehl, Newark; second was sponsored by Harrison and Co. 

association, and H. O. Heiser, president vice president—Mrs. A. G. Trapper, After luncheon was served, cards were 

of the Pennsylvania state association, Orange; treasurer—Mrs. J. Hayes, Mont- played. At the banquet Saturday eve 


addressed the members. Mr. Heiser in- clair; trustees—Mrs. N. Triani, North ning gifts were presented to Mrs. Ko 
. ’ sir i ‘ ) ra é 35aF ] : 
vited them to attend the Pennsylvania Hudson; Mrs. D. Stewart, Trenton; and moski and M1 MacDonald 
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There’s real sales AMMUNITION 
in the 


Sell Phillips Automatic Trap Seal } alve 
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Trap Seal Valve Its a moderr ecessity 
7 MAJOR POINTS ere eens eed te dea 
| traps This Od dise the escape into the house oft 
toul gases and disease-Carrving vermin fror 
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Card Party 


Twenty tables were in play when the 
North Hudson, N. J., women’s auxiliary 
entertained in its meeting rooms May 
3. Refreshments were served later in 
the afternoon. Mrs. N. Triani of Union 
City was in charge of the arrangements, 
and was assisted by Mrs. C. Cole, Mrs. 
A. Orreecchio of Guttenberg, Mrs. F. 
Baker of Guttenberg and Mrs. C. Wer- 
ner of Secaucus. 

A strawberry festival was planned for 
the June meeting. 


Plan for Summer 


Plans for summer meetings were 
made by the members of the Mid-West 
Women’s Auxiliary of the Illinois Mas- 
ter Plumbers Assn., when they met May 
11 at the Blue Parrot Restaurant in Oak 
Park, Ill. Mrs. Andrew Peterson was 
hostess. After a delightful meal, it was 
spring luncheon and 


given in June 


decided that a 
theater party would be 
and a summer outing would be held at 
the summer residence of Mrs. Peterson 
on the Fox River in July. ; 

The president of the auxiliary, Mrs. 
Bertha Zajicek of Cicero, attended the 
national convention at Atlantic City and 
reported that she enjoyed every minute 
of it. 


DOMESTIC ENGINEERING 

Bridge and five hundred were played 
and the afternoon passed so pleasantly 
that all present expressed the hope they 
could be present at each future meeting. 


Boston Luncheon 


The monthly meeting of the Women’s 
Auxiliary of the Boston Assn. of Master 
Plumbers was held on May 10 at noon 
at the Colonial Cooking Club. After the 
business session a luncheon was served 
to the members and their guests. A di- 
rector of the Colonial Cooking Club 
gave a talk, offering many new ideas 
concerning the service of food. 

Bridge and whist were played until 
late afternoon. 


Loan Fund Gift 


Mrs. Edward Frank, president of the 
Ohio state women’s auxiliary, writes to 
say that she is very happy to inform all 
members of a $25.00 contribution from 
the Crane Co. toward the Eynon Memo- 
rial Loan Fund. This gift was made 
through Mr. Jones of the Cincinnati 
branch. 

Several of the members of the Cincin- 
nati auxiliary, with their husbands, at- 
tended the national convention, in At- 
lantic City. 
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Plans have been made to hold meet- 
ings during the summer at the different 
parks. 


Mrs. McCoy 


Mrs. Catherine McCoy, 89, of Fond du 
Lac, Wisconsin, passed away May 16 as 
the result of injuries sustained in a fall 
two weeks previous to that time. She 
was the mother of John P. McCoy, who 
is a prominent master plumber of Fond 
du Lac, and a member of the scholar- 
ship committee of the N. A. M. P. 
Funeral services were held May 19. 


Queens Party 

The Queens (New York City), auxili- 
ary held its annual bunco and card 
party at Kneers Hofbrau in Astoria, 
Long Island, recently, for the _ benefit 
of the Welfare Camp. 

Prize winners were as follows: Mrs. 
William Foley, Mrs. Helen Oerter, Miss 
Alice Affivatot, Jacob Eck, Miss Mar- 
garet Oerter, William Oerter, Robert 
Oerter, Anna Harns, William Harns, 
Mrs. Henry Hillharz, Jr., William Win- 
ney, Mrs. Julia Morgan, Alfred 


Oerter, Mrs. J. D. Jost, Walter Appleton, 
Frank Reiter and Bary 
party was a great success. 


setzone. The 
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protection... 


@ Eagle Lead Pipe 
and Fittings are sold 
only through recog- 


Boiler Tube Cleaners, Flue Brushes, Wire Heater 
Brushes, Handy Cleaner Brushes, Fire Brooms, 
Track Brooms. 





Tempered Steel | nized plumbing job- : 

The Worcester line is complete | bers who in turn . ing> : 
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Catalog gladly se pon request. | loyally support mas- an d £\ ; 
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ter plumbers. 


WORCESTER BRUSH and SCRAPER CO. 


10 AUSTIN STREET WORCESTER. MASS. JOPLIN 


THE EAGLE-PICHER LEAD COMPANY CINCINNATI 
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Over Radio... 


In Newspapers .. . 








Thru Magazines... 





So many steps have to be traveled to reach 
any goal, that assistance is always wel- 
come if it smoothes the road or shortens 
the journey. That is the position which 
publicity occupies in relation to our in- 
dustry. The constant, steady stream of 
favorable publicity devoted to the prod- 
ucts and services of our industry has done 
much to predispose the buying public in 
their favor. The publicity which our in- 
dustry receives is not limited to one qgeo- 
graphical section or to one medium, but 
may be found on the pages of magazines 
and newspapers and over the radio 
throughout the nation. The following 
columns give an indication of recent rec- 
ognition for our industry. 


Fresh Slant on Fresh Air 


© Speech before building officials urges pure 
air departments for American cities—Indi- 
rectly tells story of modern, proper heating 
equipment 


A speech delivered by T. A. Marsh, central division 
engineer, Iron Fireman Manutacturing Co., presented 
a fresh slant on the air we breathe and by so doing 
told the story of modern heating. Mr. Marsh spoke 
before the Building Officials’ Conference of America in 
Cleveland, Ohio, June 1. Telling the story that he did 
and speaking before the group he did, Mr. Marsh gave 
both recognition to modern heating and told another buy- 
ing group what our industry has to offer. Portions of 
Mr. Marsh’s speech went as follows: 

‘Public health authorities long ago recognized the dan 
ger of water borne diseases, and pure water departments 
are considered necessary in every hamlet. Health au- 
thorities also have recognized that pulmonary ailments 
are caused and aggravated by smoke polluted air, but 
abatement of the smoke nuisance through city regula- 
tion has lagged far behind elimination of water pollution. 

“Water and air are the most vitally necessary ele- 
ments for human survival, and each constitutes a pertect 
medium for the introduction of disease into the human 
system, as it is impossible for any individual to escape 


their use.” 





Shower Story 

© Exhibit of manufacturer does much to bring 
story of entire industry to another group and 
another potential market 


What might be considered an opening wedge in a new 
market, was the exlibit of The Chicago Faucet Co. at 
the recent Mid-West Hotel Show held im Chicago. A 
display such as this carried the story of plumbing to the 
hotel and restaurant group and thus was turther recog 
nition for our industry. But, more than that, this display 
ol our industry called attention of another buying group 
to the products and services which our industry and our 
industry alone has to offer. 

The display background was built of sections of ply- 
wood and finished in enamel. The central section of the 
background was covered with a series ot photographs ot 
nationally famous hotels in which the company’s products 
had been installed. The display included also a shower 
in actual operation. This was accomplished by means ot 
a water storage pan installed under the bathtub and con 
nected to the shower by a pipe and hose. Water circula 
tion was induced through the use of a small motor driven 
pump which took water from the storage pan beneath the 
tub and circulated it through the shower. 


Cuicaco Faucer Co. 








The display shown at the Mid-West Hotel Show is seen above. 
The group which viewed this and other disolays at the show 
constituted another buving market contacted by our industry 
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THE CleanSpray HEAD 





“A to Z” 


IN STAPLE 


BRASS GOODS 


You'll like the new Hays Clean-spray Shower 
Head—lIt’s 
justable—it easily replaces old style heads— 


compact—self cleaning and = ad- 
produces a zippy spray or one as soft as silk. 
The “Plus-Shower” makes every bath tub user 
your prospect. The Smarteraft Kitchen Faucet 


is a sweet dress-up for a drab kitchen sink. 


Then, of course, there is the wide line of ac- 
cessory brass goods that has made Hays tops 


in the field. Hays can take you from street 


to Bath in dependable 

Brass — the kind that’s a. - 
* , * 

backed by an experience ea 


of 68 years. 


Write for Catalogs No. 1, 
and No. 2. 


HAYS MANUFACTURING CO. 


Manufacturer to Wholesaler to Plumber 


Plumbing Brass 

Both Fixtures 

Copper Plumbing 

xas Service Goods 
Water Service Goods 
Iron Products 
Tapping Machines 
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Heating Publicity 


@ Plumbing and Heating Industries Bureau 
publicity on modern heating published by 
many newspapers—All phases covered 


As an indication of the amount and variety of pub- 
licity the products and services of our industry is receiv- 
ing, the subject of heating stands as a good example. 
A recent release from the Plumbing and Heating Indus- 
tries Bureau gives an indication of the volume of mate- 
rial which goes out continuously to predispose the buying 
public towards our industry. 

The articles which appeared could be divided into the 
following general subjects: boilers ; winter air condition- 
ing; radiators and convectors; automatic heating; and 
modernizing. While it is by no means a complete list, 
the following newspapers are typical of the cover- 
age which our industry is receiving: Tribune, Salt Lake 
City, Utah; American, Baltimore, Md.; News Leader, 
Richmond, Va.; Journal, Providence, R. I.; Enquirer, 
Oakland, Calif.; Sentinel, Fitchburg, Mass.; Journal, 
Milwaukee, Wis.; Herald & Examiner, Chicago; Her- 
ald-Tribune, New York City; Evening Dispatch, Mich- 
igan City, Ind.; Free Press, Detroit, Mich.; Vindicator, 
Youngstown, Ohio; Times, New York City; Courter- 
Journal, Louisville, Ky.; Star, Indianapolis, Ind.; Pest, 
Washington, D. C.; Pioneer-Press, St. Paul, Munn. ; 
News-Index, Evanston, Ill.; and Journal, Minneapolis, 
Minn. 


Seeing Is Believing 


® Another prepared news item for contractor- 
dealers’ use based upon exhibit at national 
convention 


lor several months, prepared news items have been 
published for the purpose of supplying contractor-dealers 
with material which they can use to benefit their industry 
and advance their own business. Another such item 
appears below. These items are ready to be copied on 
the business letterhead of the contractor-dealer who 
wants to use them. The blanks which appear are for 
the contractor-dealer’s name and business address. Items 
such as these, which have news value, are published by 
local newspapers and thus react to the benefit of the 
person who follows this practice. This month’s item 
appears below. 





When the National Assn. of Master Plumbers 
met in their annual convention at Atlantic City 
last month, a feature of their convention was a 
display of the materials which goes into the instal- 
lation of a bathroom in an average home. Accord- 
-, plumbing and heating contractor- 

this display attracted much 
Amazement 


ing to ————- 
dealer of — 
comment from the public. | 
pressed that so much material should be neces- | 
sary for a proper plumbing installation. All of 
the material plus the skill and knowledge of the 
reputable contractor-dealer is necessary to safe- 
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Water Heating 
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. Degree-Days Camp Kitchens 








Hot Water Installation 


® Here the reader wants to know the proper 
manner in which to connect two 40 gallon 
tanks to two heaters 


To THE Epitor: 

We have been requested by a customer to supplement 
his present installation consisting of a 40 gal. tank lo- 
cated in the basement and heated from a water jacketed 
heater of 100 gal. capacity and from an electric circulat- 
ing heater by adding another 40 gal. tank and arranging 
the installation so that both tanks will heat equally from 
either source or by means of both heaters used together. 
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[t also is desired that the fixtures will draw hot water 
equally from both tanks and we are required to guaran- 
lee same, 

There are various methods of making such an installa- 
tion and we are enclosing a rough diagram, Fig. 1, of 
what we consider would be the best practice for the 
results desired. 

Ont. S. R. H. 


To Till READER 


Your sketch is very good for the arrangement which 
you desire but we have certain suggestions to make 
which may be helpful and which are offered for your 





15Y 


consideration. In the first place we are of the opinion 
that in using vertical range boilers you should cling 
to the cold water tube and introduce your cold water 
in each boiler in the customary manner ; second, that you 
should provide a pressure relief valve on each tank; 
third, that you should make the water travel from the 
cold water supply line through the tank and out into 
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the hot water line just as equal as possible for both 
tanks to prevent the tendency of drawing unequal 
amounts of water from the tanks; fourth, that the tanks 
should be connected top and bottom with balancing pipes 
so that they will have a tendency to heat equally and, 
fifth, that the heaters should be connected so as to cir- 
culate both tanks through approximately the same length 
of circulation line and an equal number of fittings 

In Fig. 2 we have applied these principles to the 
installation in question as far as practical and it will be 
noted that the cold water supply which has a_ short 
connection to the first tank and a longer connection to 
the second tank is balanced up by the hot water pipe 
which has a long connection to the first tank and a 
short connection to the second tank. Balancing pipes 
of 1 in. size at the top and bottom of the tanks will per- 
mit an equalizing of the temperatures should one tank 
be inclined to heat ahead of the other. The offsets in 
the balancing pipes are to take care of expansion. The 
circulation to the water racketed heater and to the elec 
tric heater both are taken from a header at the middle 
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lalallala telltale iia EEE Lid point so that each tank will be circulated equally and 
meee Tt the heated water, after passing through the heaters, is 
eathiaiaititel. - §6| delivered into the upper balancing pipe at the mid point 
ter CO Cseo. as to supply both tanks without favoritism. Valves 
| ef are provided so that either heater may be cut off from 
a $F the circulation if desired. 




















Degree-Day Data 


© A method for computing the consumption of 
fuel oil on the degree-day basis is given here 


To THE EDITOR: 





Have you any data dealing with the consumption of 
tuel oil as computed on the degree-day basis? What 
method of calculation is used for determining the amount 
used for any given period ? 

Burnham Gas Boiler with Taco Tank for hot water Ind. H.E.S. 


and a Thrush Circulator 





To THE READER: 


Here’s all there is down cellar 
" Provided that the building is properly radiatored, it is 
with possible to predict with considerable accuracy the amount 
Burnham's Air Conditioning _ of oil which will be required for a given period or season 
involving a certain number of degree-days. In this 
method the lowest outside temperature for which the 
steam system is designed has a bearing on the amount 
of oil used per square foot of heating surface per degree- 
day. For instance, with a minimum outside temperature 
of 40 deg. Fahr. and 70 deg. Fahr. maintained in the 
building the amount of oil used per degree-day is almost 
twice as much per square foot of heating surface as it is 
when the minimum outside temperature is assumed at 
10 deg. Fahr. below zero. Of course in the second case 
the amount of radiation required and the number of de- 
gree-days involved will be greatly increased. 

The following table represents about the oil consump- 
tion which may be expected for temperature differences 
between the inside and outside when these are the de- 
sign temperatures which are to be used for the heating 


Just a gas, oil or coal boiler. That's all. <A_ boiler 
that takes up no more space than a system that does 
no air conditioning. No mechanical equipment hang- 
ing to the ceiling. No ducts. No tinsmithing. No 
cutting of floors or walls for grilles. 





Iwo of these Conditioners are enough for a 7 or 
house Installed like a_ radiator. Your 


own men do it. 


And this is 
all there is Upstairs 


er eee 


5 room 


system in question. 


Just one or more of these Air Conditioners equal to Min. ( lutside Inside Temp. Temp. Diff. ( i] per Sq. Ft. 


80-feet of radiation, plus the necessary Slenderized | or. ~ 4 co Bahe — wa 
Radiators to do the heating job. The Conditioners deg. ahr. deg. Fahr. deg. lahr. pel Annum Gals. 
take up no more room than the usual grille-enclosed | (per 1,000 


radiator. Still they filter-clean the air, humidify it, Deg.-Days ) 


heat and circulate it. In Summer the fan can be run | 
i 
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actual oil usage on systems installed in similar localities 


- 
LS 


‘where the oil consumption ran from 4.75 to 5.3 gal. per 


sq. ft. per season and averaged about 0.0010 to 0.0011 
gal. per sq. ft. per degree-day. The above assumes auto- 
matic control with room thermostat in the manner in 
which the systems are usually installed. 

On the other hand, no one can predict with absolute 
accuracy the exact oil consumption for a given job as 
the amount of windy weather—which is not considered in 
the degree-day method—may change the result some- 
what, and further, the tightness of the house or build- 
ing, which may affect the infiltration throughout the en- 
tire heating system, would probably have a definite effect 
upon the oil consumption. 


Camp Kitchen 


© The reader is given a suggested layout for a 
kitchen in a country camp 


To THE Epiror: 

I‘nclosed is a plan, Fig. 3, of a kitchen for a camp in 
the country where they want to have a dish washer, 
steam table, plate warmer, three urns and a hot water 
supply. It 1s intended to install a boiler to carry about 
35 Ib. pressure and the question is, how big should the 
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holler be? Also can you make any suggestions about the 
size of pipe and the runs: 


New York. ( 


To THe READER: 

The amounts of steam which we would assign to the 
different equipment are noted in the following schedule 
of steam consumption: 


ILb. of Steam 


equipment Per Hr. 
Steam Table—5 it. long......... aloe &O 
I i a lt oe 30 
po kere er 
I A ae ae Saad le eros, 45 
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We invite you to find out what the Com- 
bustioneer Franchise will mean to you. 
Write us today to have a representative 
call and give you the complete story of 
how Combustioneer dominates for dealer 
profits. Address Combustioneer, Springfield, Ohio. 
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AUTOMATIC COAL BURNER 
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TRIMO 


HAS FOR 50 YEARS 

MEANT ONE THING 

TO WRENCH USERS 
EVERYWHERE 


STANDARD QUALITY 


Trimo quality means a construction of 
Chrome Molybdenum Nickel Alloy Steel 
—hard gripping jaws—strength, safety 
and economy wherever wrenches are 
used throughout industry. 
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The Red Tag, always 
attached to every Trimo, 
identifies Standard Quality. 


Zh) TRIMO 
Z ALLOY 


SAVES ITS COST 
ON FIRST JOB 


Trimo Sawing Vise Set pays for itself on first 
job by making every cut 100% square and 
eliminating waste of costly thin wall copper 


tubing. 


TRIMONT MFG. CO., Inc., Roxbury (Boston), Mass. 
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and this is equivalent to 17 boiler horsepower; we sug- 
gest, therefore, a 20 horsepower boiler although if the 
room heating is to be supplied the boiler might have 
to be increased to 25 horsepower. Only 25 Ib. pressure 
is needed for kitchen equipment. 

The piping should be carried up onto the ceiling and 
dropped down to each piece of equipment with a valved 
drip on the drop so that water can be blown out when 
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Fig. 4 


desired. The different pieces of equipment having re- 
turns should be trapped and the returns from the traps 
should be graded down so as to flow into the receiver 
of an automatic return pump which will pump the water 
back into the boiler automatically. It may be necessary 
to depress this pump so as to get the required pitch on 
the return. The receiver should be vented through the 
roof. A suggested layout of piping for this type of job 
is shown in Fig. 4. 


Figuring Radiation 


®@ Here is an interesting discussion on the effect 
of altitude upon the standard methods which 
are used in figuring radiation 


To THE EpitTor: 

A short time ago we purchased a book in which it is 
stated that in figuring radiation an allowance must be 
made for altitude and a method 1s given for sea level 
and 500 ft. above sea level. The city in which we are 
located is about 3,000 ft. above sea level and we should 
like to know how much difference this allowance would 


make at our elevation ? 
Neb. =. Bs 


TO THE READER: 

The question which you have asked is a very inter- 
esting one and has its basis on the fact that water boils 
at a lower temperature when under the reduced atmos- 
pheric pressure which exists in elevated locations. Ac- 
cording to the table presented in the book which you 
mention the air pressure at an altitude of 3,000 ft. 
amounts to 13.02 Ib., and the boiling point of water 
under this pressure is 206 deg. Fahr. instead of 212 deg. 
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-Fahr. as it is at sea level. As the heat emission of radi- 
ators today is based on a steam pressure of 1 lb. gauge 
pressure at the radiator, it follows that in your locality 
this will equal an absolute pressure of 


Pe eee 13.02 Ib. per sq. in. 
Gauge Pressure ........ 1.00 Ib. per sq. in. 
Asbolute Pressure ....... 14.02 lb. per sq. in. 


The boiling point of water and the temperature of the 
saturated steam formed under this absolute pressure 
will be about 209% deg. Fahr. 

The heat emission from a radiator is dependent largely 
upon the temperature difference between the tempera- 
ture of the steam or hot water in the radiator and the 
temperature of the room in which the radiator is located. 
The standard conditions are 70 deg. Fahr. in the room 
and 1 Ib. gauge (or 215 deg. Fahr.) in the radiator. 
The temperature difference ordinarily existing for the 
steam radiator therefore amounts to 


BO GE Bin ccc cas ccecces 215 deg. Fahr. 
SUM GE TROON: ow ccc ices 70 deg. Fahr. 
Temperature Diff............. 145 deg. Fahr. 


and under this condition the radiator will give off 240 
Btu. per hour per sq. ft. of rated surface. Changing 
this heat emission to the amount given off per degree 
of temperature difference we have 
240 Btu./145 deg. Fahr. or 1.66 Btu. per sq. 
ft. per degree of temperature diff. 

At an elevation of 3,000 ft. where the steam at one 
lb. gauge only has a temperature of 209% deg. Fahr. 
the amount of heat emitted by the radiator will be ap- 
proximately 

1.66 Btu. X (2091%4.deg. Fahr minus 70 deg. 
Fahr.) or 231 plus Btu. 
Therefore in order to have this radiation give off 240 
Btu. equivalent the surface would have to be increased 
about 5 per cent. 


Owing to the fact that all of the heat is not given off 
from a radiator by means of radiation but a considerable 
part is transferred to the air circulating across the radi- 
ator surface (or by convection) it is probable that the 
amount of convection heat also would be reduced due 
to the lesser density of the air but we do not suppose 
that this would exceed another 5 per cent making a to- 
tal addition of 10 per cent to compensate for all reduc- 
tions in efficiency at an elevation of 3,000 ft. 





Questions 


For READERS 


The following question was asked in the April issue of 
DoMESTIC ENGINFERING and from the many replies that were 
received the answer given was chosen for publication. The 
question was: 


A 60-room apartment house is divided into one, two 
and three-room apartments: what should be the approx- 
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America was young industrially when 
Jarecki produced its first valves nearly 
a century ago. While the nation grew 
Jarecki kept pace. And always Jarecki 
has clung to this ideal: Build extra 
strength into valves and they'll give ex- 
tra service. Today Jarecki Valves are 
standard throughout the world. A com- 
plete variety of sizes and models is 
available. 


JARECKI 


MANUFACTURING CO. 
Erie, Pa., U.S. A. 
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BENT TUBE “P” TRAPS 





Polished Nickel or Chrome Finish. 
Equipped with Cast Brass Hexagon 
Nuts, Gaskets, ‘Ideal’ Connection 
or Ground Joint with Sure Grip 
Flanges. 17 and 20 gauge. 1!/,” 
and I!/,"” Tubing. No. 656. Illus- 
trated. 


products of 
THE M. S. LITTLE MFG. CO. 


HARTFORD CONNECTICUT 






THE ™ 


Ins Little’ 


MANUFACTURING 
~ COMPANY 
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BENT TUBE 
“S" TRAPS 





Polished Nickel or Chrome Finish. 
Equipped with Cast Brass Hexagon 
Nuts, Gaskets, "Ideal'’ Connection 
or Ground Joint with Sure Grip 





Flanges. 114,” and I!/" Tubing, 
20!/. and 26!/, inches long, 17 and é 
20 gauge. No. 660. Illustrated. | 


Construction Feature 


Construction feature of the Pilot Flange making 
the "Ideal'’ Connection. This type of construction 
is a feature on all Tubular Traps. The illustration 
shows clearly how the Pilot (or extension beyond 
the collar) constitutes a 
bearing all around the 
inside diameter of the 
Gasket, holding it se- 
curely in position. The 
Gasket cannot collapse 
in any direction, and an 
absolutely tight Joint 
results even though it is 
made up only by hand. 
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Complete Catalog Sent upon Request 
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imate size of the hot water tank and how much heating 
capacity should be provided for the tank? 

The first thing to do in estimating apartment house 
water requirements 1s to approximate the number of 
occupants that probably will have to be supplied. For 
this purpose it will be assumed that in an apartment 
where one, two and three-room suites constitute the en- 
tire building about 14% persons will be the average per 
room. As there are 60 rooms this shows a probable oc- 
cupancy of about 


60 rooms & 1% persons or 75 persons. 


Now the average person uses about 40 gallons of hot 
water per day and in apartment houses the peak hour 
will be about 10 per cent of the total daily usage. This 
gives the peak hour usage as 

75 persons & 10 per cent of 40 gal. or 300 gal. 
As not all of the water can be drawn out of a hot water 
storage tank without cooling the contents to a point 
where the temperature is no longer satisfactory, about 
25 per cent must be added to this amount to obtain the 
size of tank required or 

300 gal. plus 25 per cent of 300 gal. or 375 gal. 


and probably a 400 gal. tank would be used. 
The capacity of the heating element must be sufficient 


to supply the average hot water demand plus about 50 


per cent for tank and line losses and it also must be 
sufficient to reheat the tank in a resonable time, say 
not over three hours. The g.p.h. required under these 
two conditions will now be computed. 

If the average use is 40 gallons per person per day 
and if there are 75 occupants the average daily usage of 
hot water will approximate 


40 gal. & 75 persons or 3,000 gal. per day, 


and, if it is assumed that practically all of this water 1s 
used between 7 o'clock in the morning and 11 o'clock 
at night it will be drawn off during a 16 hour period ; 
the average use per hour during this period then will be 


3,000 gal./16 hours or 187 g.p.h., 


while to heat the tank in a period of three hours will 
require the heating of 


400 gal./3 hours of 133 g.p.h. 


Irom this it is apparent that, if the heating capacity 
is made sufficient for the average hourly usage, it will 
be more than adequate to heat the tank in a three hour 
period and it is probable that a heating capacity of about 
200 g. p.h. would be used. 


How Would You Answer 
This Question? 

What size of pipe will be required to supply ten water- 
closets with flush valves if the highest fixture is 30 ft. 
above the street main, the longest run is 147 ft. and the 
main pressure 1s go lb.? 

An answer based upon your experience, suitable, will be 


paid for and published in the August DOMESTIC 
Ko NGINEERING 
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New Developments. . . 





Assist Contractor-Dealers ... 








A New 
Bathtub 


[Introduced on the market recently is a new bathtub 
which is styled to fit in with and enhance the attractive- 
ness of any bathroom. The accompanying illustration 
shows the corner model. 

Safety is the feature of the bathtub. The bottom 1s 
almost flat, being sloped just enough for drainage. The 
bottom is made wider than in previous models, making 
for roomier space within the tub; the rim of the tub is 
almost flat, 314 inches wide, and provides a comfortable 
seat when dressing or undressing; the rim of the tub 1s 
lower than the standard model, making for safety. This 
tub is available in both corner models and_ recessed 
models and is now available in five and five and a half 
foot sizes. The width is 30 inches. The tub is available 
in white and a full range of colors. 

Standard Sanitary Mfg. Co., P. O. Box 1226, Pitts- 
burgh, Pa., announces this new bathtub. 


New Line of 


Chlorinators 

A new line of chlorinators for the treatment of water 
in swimming pools, sewage and water supplies has been 
announced recently. One model is shown here. 

This is a combined metering and absorbing apparatus 
in which the gas passes through a meter and then comes 
in contact with water and is absorbed. They are built 
in various sizes to meter chlorine gas from % pound 
to 1,000 pounds in 24 hours. Steel frame assembly and 
steel enamel cabinets are used in the construction of the 
different models. 

Everson Mfg. Co., 627 W. Lake St., Chicago, IIL, 
announces this line of chlorinators. 


New Closet 


Flush Quieters 

Two new devices for quieting the noise accompany- 
ing flushing, one of which is for closets employing tanks 
and the other for flush-valve type of installations, have 
been introduced on the market recently. The flush valve 
type is shown in the accompanying illustration. 

Silencing the noise of the flushing is listed as being 
accomplished by roughening the interior surfaces in 
places where the flow of water is rapid, with its velocity 
exceeding the critical point for noise. The character of 
the flow, it is stated. is changed. Each of these two de- 


vices, a description states, will also quiet the line noise 
during the full flushing period, as well as the final shut- 
off hiss or whistle. They are available in three sizes, in 
high, low and medium pressure ranges, which will ac- 
commodate pressures up to 125 Ib. 

Baltimore Valve Corporation, 2300 Sinclair Lane, Bal- 
timore, Md., announces these new flush noise quieting 
devices. 


Mixing 
Sink Faucet 

A new mixing sink faucet which has been announced 
recently is shown in the accompanying illustration. 

This new fixture is chrome plated and is designed 
to give a compact appearance. The removable, self- 
draining soap dish has been lowered and the spout 
raised, giving more room under the faucet for filling 
deep pots and pans. It also incorporates a device which 
controls the flow of water and is designed to prevent 
splashing. Pressure is automatically controlled by a 
lug, integral with the lever handle, by which a quarter 
turn of the handle allows full water pressure. Red brass 
is used in the construction of this faucet. 

Thos. Savill’s Sons, Inc., Hancock and Huntingdon 
Sts., Philadelphia, Pa., manufactured this new faucet. 









Above, New Mixing Faucet 
Right, New Chlorinator 


New Flush Silencer New Bathtub 
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WHAT STOKER 
SHALL / SELL 
— AND WHY? 


_. 





Hundreds of stokers on the 

market! 

But it has been the story of 

every rapidly growing in- 

dustry that the bulk of sales volume soon 
concentrates among a few of the outstand- 
ing leaders in the field. 

Whiting is among those leaders in the stoker 
industry . has risen to that position 
through good engineering and sound sales 
policies that have attracted and held out- 
standingly successful dealers. 


Whiting offers the aggressive, farsighted 
dealer unparalleled opportunity today. 

Whiting sales are increasing faster right now 
than at any time in the company’s history. 


‘*Sales for our last quarter (February, March 
and April of this year) exceeded the total for 
the same period a year ago by 254 per cent,’’ 
Gen. T. S. Hammond, president of the 
Whiting Corporation, announced. ‘*With 
such a fine performance, the rest of the year 
looks unusually bright.”’ 

This figure provides a striking example of 
how Whiting dealers are building year- 
around profitable business in accordance 
with Whiting sales plans—with increasing 





profits in off-seasons as well | 
as peak seasons. L @& 
Find out what Whiting’s = 
franchise offers a selected 





— 
~ ~: 





dealer in your community— 
today and for the industry’s 
biggest years just ahead. 


Use the coupon. 





Manufactured by THE WHITING CORPORATION, Harvey, lilinois 
Underfeed Stoker Division, Whiting Corporation 
15604 S. Halsted Street, Harvey, Illinois 


We are dealers in 
AE SR Se ee ST 
Send the facts regarding the Whiting Stoker 
EEE Se ae ee ae ) 
Dt cccets bake ke 
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This illustration shows both sides of the new calculator 
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Slide Calculator for Forced 


Hot Water Installations 

The process of designing a forced hot water heating 
installation is simplified to a few calculations by a new 
slide rule which has been announced just recently. A 
reproduction of the new calculator appears on this page. 

This new calculator automatically selects the proper 
size of pump, indicates the correct head pressure and 
gives the total Btu. loss of the job, all in one movement 
of the slide. Then, on the other side of the calculator, 
a few more movements give the pipe sizes for the mains 
and risers. Each step of the process 1s carefully ex- 
plained. To use the calculator, the following steps are 
outlined: first, figure required radiation; second, meas- 
ure the longest circuit. ‘These two are the only actual 
calculations required—the slide rule takes care of all 
other mathematical work. Then, on the calculator, set 
the figure for the sq. ft. of radiation over the Btu. 
emission chosen. This gives, in another window, the 
total Btu. loss of the building, and, in another window, 
the pump size required. Figuring pipe sizes is done on 
the reverse side. The total Btu. loss of the building 1s 
set over the length of the longest circuit, and a reading 
on the lower scale gives the size of main required. These 
scales are used also for calculating the size of individual 
risers. Allowance for resistance of fittings is automati- 
cally taken care of by the calculator. Made of heavy 
celluloid in vest pocket size (234 by 7 in.), the calcu- 
lator is convenient to carry, easy to operate, and will 
simplify to a few readings the mathematical part of lay- 
ing out a forced hot water heating installation. 

Bell & Gossett Co., 3000 Wallace Ave., Chicago, IIl., 


announces this new calculator. 
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New Plumbing 


Fixtures 

Two units of a group of new residential — fix- 
tures announced on the market recently, a new lavatory 
and closet, are shown in the accompanying illustration. 





Here are the lavatory and the closet described below 


The lavatory, of vitreous china, is styled to provide 
maximum shelf space, and features towel bars attached 
to the sides. A deep apron is listed as concealing much 
of the understructure. ‘The fittings have the foilowing 
features: serrated stems to provide quick alignment ot 
lever handles; renewable seats; cast brass parts; and 
special composition washers. The lavatory is available 
with either chromium plated legs or vitreous china ped- 
estal, as desired. Two sizes are listed, 27 by 22 in. and 
24 by 20 in. A wide range of colors are available. 

The closet, a two-piece combination, features a con- 
cealed full siphon jet, with the bowl of the new 14 in. 
height. Styling features are: a bead on the tank rim 
prevents objects from sliding off; the lid of the tank is 
on the same plane as the standard lavatories, providing 
extra shelf space when the fixtures are adjacent; the 
closet is elliptical in shape, with the seat and cover styled 
to fit the contour of the bowl. Mechanical points 
stressed for the fixture are: the tank lever is of simple 
lever action; the float ball is made of hard rubber ; posi- 
tive flushing action is achieved through the use of a 
large tank valve and plunger ball; the jet is concealed, 
eliminating projections at the sides of the bowl. This 
closet is also available in a wide range of colors. 

The John Douglas Company, 7lst St. and B. & O. 
R. R., Cincinnati, Ohio, announces these two new 
plumbing fixtures. 


Self Contained 
Cooling Unit 

A self-contained unit cooler for use in residences and 
offices, which is designed to dehumidify, cool and circu- 
late air, has been introduced just recently, and is shown 
on the next page. 

The unit consists of a reciprocating type freon com- 
pressor, a water cooled condenser, an evaporator and a 
fan and motor assembly, all automatically controlled 
and enclosed within a compact, insulated furniture steel 
cabinet. It provides a 34 ton cooling capacity with a 
sensible heat rating of 6,400 Btu. per hour and a total 
rating of 9,000 Btu. per hour. Air circulation is given 
as 360 c.f.m. In this unit, the air is drawn in through 


ENGINEERING 


ADJUSTING NUT OF 
RIGID PIPE WRENCH 
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IN ALL SIZES 
6"° TO 60” 


Guaranteed hous- 
ing won't warp so 
the adjusting nut 
never binds. Wide 
open, it doesn't clog 
withsandand 
mud. 


Add to that the saving of 75°, of your 
wrench repairs because of the uncon- 
ditionally guaranteed housing; the no- 
slip no-lock replaceable jaws of chrome 
molybdenum alloy, hook jaw with 
handy pipe scale—a wrench that has 
earned its world-wide popularity. 


Ask Your Jobber 


THE RIDGE TOOL CO. 


ELYRIA, OHIO, U. S. A. 








ever 
torts 


If this Housi 


Breaks or Di 
will replace it ress 











1 ls [(D PIPE TOOLS 


You'll like this End pat- 
tern for pipes against flat 
surfaces and in tight 
places, plus the many ad- 
vantages of the regular 
Ritapip. 
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LETS STOP THESE 


“Hold-uyas of 


Every year, corrosion —the greatest racketeer in the world — 
robs this country of millions of dullars. Fortunately for pipe 
users, a large portion of this money can be saved—by using 
Fretz-Moon Copper- Bearing Steel Pipe. e When you are con- 
fronted with alternate wet and dry conditions — atmospheric 
corrosion — and steel pipe doesn’t last as long as you or the 
customer would like, tell him about this rust-resisting pipe 
made of high quality steel with which is alloyed the correct 
amount of copper to obtain maximum corrosion-resistance. It 
provides the high strength of steel p/us the exceptional uniformity 
of product — size, ductility and cleanliness — made possible by 
the patented “continuous process” employed in manufacture. And 
the additional cost will be returned many times over through the 


longer life it affords.e Ask your jobber for Fretz- Moon Copper- 


Bearing Pipe, black or galvanized. If he doesn’t stock it, write us. 


FRETZ-MOON TUBE CO., INC. 
BUTLER- PENNA 











STEEL PIPE 
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the evaporator at the back of the cabinet, where it is 
cooled and dehumidified. It is then directed through 
the room by the fan through a grille which delivers the 
air downward and across the floor. Two control knobs 
are placed on the side of the cabinet, one providing 
thermostatic adjustment for the degree of cooling de- 
sired, and the other permitting operation of the fan 
independently or with the compressor. This unit can 
be placed anywhere in the room by making electrical 
and water connections. The cabinet is finished in light 
tan baked enamel, with stainless steel trim. 

The Herman Nelson Corporation, Moline, IIl., an- 
nounces this new unit cooler. 
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Above, New Bathtub Hanger 


Left, New Cooling Unit 
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Adjustable Hanger 
for Bathtubs 


Introduced recently on the market was an improved 
bathtub hanger, which is designed to anchor the tub to 
the wall studs, and which is adjustable to any stud spac- 


ing. The accompanying illustration shows the new 
hanger. 


The hanger is designed to prevent the tub from sag- 
ging away frrom the wall, leaving unsightly cracks, and 
the more serious danger of the tub dropping loose from 
its place. The hanger is made of 14 gauge steel, and the 
installation is made as follows: the bearing supports are 
fastened to the upright studs in the wall of the room, 
after which the longitudinal member is placed in posi- 
tion. The new locking feature is designed to hold the 
longitudinal member in place once it is set. This longi- 
tudinal member is also nailed to the studs, after which 
the bathtub is mounted on the hanger. Under test, the 
hanger has supported a load of 2,000 Ibs. A feature of 
the hanger is the fact that it is adaptable to any stud 


spacing. Two coats of red enamel are used for the 
finish. 
Adjustable Bearing Plate Co., 11 Rutger St., St. 


Louis, Mo., announces this new bathtub hanger. 





' New Seamless 
Copper Tanks 


A one-piece copper tank which is made by electrolytic 
deposition of the copper, and which is described as with 
out seams, welds, rivets, solder or brazing has been an 
nounced recently, and is shown on the next page. 

The tank is listed as being a single piece of copper, 
uniform as to thickness and perfectly round in shape, to 
provide maximum resistance against collapse. By rea 
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_son of their being seamless, the danger of leakage is 
eliminated. The tanks are made in a full line of sizes, 
in standard, extra heavy and double extra heavy types 
for working pressures of from 85 to 150 Ib. Outlets 
are reinforced with hard copper spuds which become an 
integral part of the tank in the electro-deposition proc- 
ess. Tappings at the top of the tank are spaced wide, 
to adapt the tank for either horizontal or vertical mount- 
ing. An extra outlet placed in the middle of one side 
is also for use if horizontal mounting is planned. 

This new tank is announced by the Victor Mauck 
Seamless Copper Tank Company, Norristown, Pa. 





New Copper Tank 


Cooling Attachment 
for Air Conditioners 

A new cooling attachment tor air conditioning units 
has been introduced, which has been designed to supply 
cooling with artesian well water or artificially cooled 
water. . 

The cooler is designed to be installed on the discharge 
side of the conditioner. Tentative data released by the 
manufacturer indicates a water rate on the smaller unit 
of from 3 to 6 g.p.m., and on the larger unit, of from 
6 to 12 g.p.m., producing from 1.6 to 2.1 tons of cool- 
ing with the small unit and from 3.1 to 4 tons of cool- 





Cooling Attachment for Air 
Conditioner 


ing with the large unit. Lhe performance data 1s cal- 
culated on the basis of the use of 75 per cent recirculated 
air at 80 deg. Fahr. dry bulb and 6/7 deg. Fahr. wet 
bulb, and 25 per cent outside air at 95 deg. Fahr. dry 
bulb and 75 deg. Fahr. wet bulb, indicating a tempera- 
ture of 50 deg. Fahr. for the water used in cooling. 
The jacket of the unit is finished in dark green enamel. 
This cooling attachment is announced by the Amer- 
ican Radiator Co., 40 W. 40th St., New York, N. Y. 
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| FINE PARTS FOR THE HERCO?...YES! 





Built-In Efficiency 
AND Long Life, TOO! 


OHIO MOTORS with thermal overload protection, 
Webster two-stage fuel units, Jefferson transformers, 
stainless steel nozzles, porcelains by Isolantite, Inc.— 
a Herco Residential Oil Burner has them all! 

But the Herco isn’t merely a lot of fine parts mounted 
on a cheaply constructed casting assembly. The one- 
piece Herco casting is engineered to maintain perfect 
alignment for the vital parts of the Burner. After as- 
sembly, each burner is fire-tested for efficiency, opera 
tion of each part and oil leaks. That takes time and 
costs money—but it protects our dealers, their custom- 
ers and our own reputation. 

The Herco Oil Burner Corp. has been manufacturing 
oil burners for fourteen years. During that time, we've 
stood squarely back of every dealer who handled our 
product and of every Herco sold. There are no quali 
fications to that statement—we play ball. Mail coupon 
for our proposition. 


Look into H IE IR (- ©) 


pee cecnccccccecces HERCO OIL BURNER CORP. 
LANCASTER, PENNA. 


Send full information about the Herco Residential Oil Burner. 


Name 


Address 
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Anoutstanding feature of the 


KOVEN WATERFILM BOILER 





NEW DE LUXE JACKET 
—eovers burner. boiler and 
hot water tank. 

NEW STANDARD 
JACKET—is also avail- 
able. Covers boiler only. 


Designed by Gustav Jensen, one of America's foremost 
industrial designers, the KOVEN WATERFILM BOILER is 


most attractive in its rich conservative beauty. 


The De Luxe Jacket which completely encloses the boiler, 
hot water tank and oil burner, is furnished in a two-tone 
gray, smooth baked enamel finish. The standard jacket, 
covering boiler only, comes in a green crinkle baked enamel 


finish. 


Both jackets fit admirably into the harmonious attractive 
basements which are a prominent part of the modern home. 


Your prospects will want to know about the beauty of the 
KOVEN WATERFILM BOILER. Stress this point when 
you are telling them about these other distinct features: 


ECONOMY QUICK HEAT 
BEAUTY 


COMPACTNESS CONSTRUCTION 


Write at once for full particulars and catalog. 


WATERFILM BOILERS, INc. 


(54 Ogden Ave. + Jersey City, N. J. 


THE FLASH BOILER STABILIZED 





A KOVEN PRODUCT 
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New Information 


and Aids to Sales 


Booklet on 


Financing Plan 


“The Better Finance Plan for Better Housing” is 
the title of an eight-page booklet issued by the Heating 
and Plumbing Finance Corporation, a division of the 
American Radiator & Standard Sanitary Mfg. Co., 40 
W. 40th St., New York City. The booklet explains the 
plan for financing remodeling work which uses products 
of the American Radiator Co. or any of its affiliates. 
Complete instructions and directions are given, and 
dummy forms are filled out to show just what procedure 
should be gone through to obtain a loan. 


Bacteria Control in 


Air Conditioning 

Oakite Products, Inc., 22 Thames St., New York 
City, has issued a sixteen-page booklet describing the 
actions and uses of its new air refiner for use in air con- 
ditioning systems to hold down the bacteria count in 
circulated air. This new material sterilizes water and 
makes for sanitary control of the air, which is passed 
through sprays of sterilized water. The booklet shows 
how the material is to be used, and contains a sectional 
view of a typical air conditioning system, showing just 
where the water sprays are located. 


Folder on Bathroom 


Accessories 

A four-page folder on bathroom accessories has been 
issued by the Gerity-Adrian Manufacturing Corp., 
Adrian, Mich. The folder illustrates such bathroom 
fixtures as soap dishes, tooth brush holders, towel bars, 
robe hooks, grab rails, tumbler holders, etc. A line of 
recessed fixtures—grab rail and soap dish, soap holder, 
tumbler holder, among others, are also shown in the 
folder. A feature of this line of fixtures, a concealed 
fastener, is shown by a drawing, and a diagram shows 
the’ method of installing the accessories with these fea- 
tures. On the back page of the folder is shown a display 
hoard which features ten items of the company’s line. 
The folder measures 8% x 11, and is punched for loose- 
leaf binders. 


Sales Presentation 


on Water Heaters 

A volume published by the merchandising division of 
Westinghouse Electric & Mfg. Co., Mansfield, Ohio, 
on selling water heaters is ready for distribution. The 
volume presents selling information, which has_ been 
gathered from sources in the field, and which gives the 
salesman a logical sequence for the retail showroom 
presentation. Complete sales talks are presented, and 
are supplemented by facts on electric water heating 
which will augment the salesman’s information on the 
subject. The booklet is illustrated throughout with 
photographs of equipment and illustrations showing the 





advantages of automatic hot water. The booklet meas- 
ures 5 by 8 in. in size. 
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Insulation Pap ened for wir cond 
Wood Conversion Co., St. Paul, Minn., has issued a tonlee e'Can Sh Lacks 
sixteen-page booklet giving the advantages of insulation anenee 
in the modern home. Reasons for installing insulation 
are given, together with graphic portrayal of what insu- 
lation will do in the way of cutting fuel costs, giving 
greater summer comfort, and helping to maintain even 
temperatures. Photographs of residences in which the 
insulation has been installed are contained throughout 
the booklet, as well as drawings showing various fea- 
tures of the material manufactured by the company. 
The booklet is printed in colors, and measures 8% by 
11 in. in size. 








Folder on 
New Bath 


Standard Sanitary Mfg. Co., Pittsburgh, Pa., is an- 
nouncing to the trade the Master Pembroke Bath. A 
four-page folder describing it is ready for distribution. 
Photographs printed in colors show typical installations 
of recess and corner styles. Thumbnail sketches show 9 
some additional bathroom arrangements. A keyed draw- 44 Mi kes it 
ing shows the sales features. Copy is directed to the Who a 


consumer, and stresses safety and beauty of the bath. 


hi heey’ a in four colors, and measures 81% r akes ALL the Differen ce t0 


Folder on 


Trap Seal Valve the Pump Buyer—and to YOU 


“How to Keep Sewer Gas and Vermin Out of the 
Home,” is the title of a sixteen-page folder issued by 


Wi tritugal pumps 
the Phillips Corp., Portland, Ore. Photographs of the Your customers buy centr 


ean - - ost—long life. 
valve showing its operation are included in the folder. for efficiency—low power c h 
along with numerous drawings which show how the trap Mere claims and opinions give them no 
seal valve maintains a water seal in traps. Copy is di- assurance of getting these things. Only 


rected to the consumer, and stresses the importance of 
maintaining a seal in traps. The drawings bring home 
this point forcibly to the reader. The folder measures complete satisfaction assured. 
5% x 8% in. in size and is printed in colors. 


by the reputation of the maker is their 


In Gardner-Denver Centrifugal Pumps, 


Folder on Hot be they large or small, Gardner-Denver s 


Water Heating System reputation for high quality and pei 
A twelve-page three-color folder describing the com- sive design inspires customer _ rT 
pany’s coordinated hot water heating system has been _ makes every pump easier fo sell. 
issued by the H. A. Thrush & Co., Peru, Ind. The Worthy of their famous name, Gardner- 
automatic controlling permitted by the system is stressed ‘tuqal Pumps say it with 
in the folder, which contains illustrations of various Denver Centritug “ob. Write for com- 
items in the company’s line used in the heating system. ance on the job. Write 
Brief descriptions telling what each unit does in the 
complete installation are contained in the booklet, which 
measures 814 by 11 in. in size. 


perform 
plete information. 


GARDNER-DENVER COMPANY 


Folder on Quincy, Illinois 


Unit Coolers 
The Perfex Corporation, 415 W. Oklahoma Place, &-4 
Milwaukee, Wis., has issued an eight-page folder on its GARDNE A-D 


unit coolers and its heaters converted into coolers for 





summer use. This 8% in. by 11 in. folder, printed in 
color, describes and illustrates the coolers. A diagram 
and capacity tables for both the coolers and heaters are 
included. The folder contains several photographs of 
representative installations. 
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SELECTOR 


Your CUSTOMERS want complete 
automatic heating comfort with freedom from furnace tend- 
ing. You want to give them that —and make the most prof- 
it from the least investment. The Wayne Weather Selector 
is the answer—a dependable oil burner with a reputation. 
Only one size to carry in stock. Write for dealer plan. 







WAYNE OIL BURNER CORPORATION 


FORT WAYNE, INDIANA EASTERN OFFICE, BROOKLYN, NY 






































GASKETS of ANY SIZE — always 
available with SMOOTH- ‘ON No. 3 


ITHOUT any gasket at all, : ~ 
clean  smooth-faced flanges ; 
coated with Smooth-On No. 3 will 


assemble into a tight joint, or a 





gasket cut from cardboard, manila 
paper or wire gauze and coated with 
Smooth-On No. 3 just before installing, can be used with 
perfect results under all ordinary conditions. If greater 
gasket thickness is needed, several layers of these ma- 
terials similarly treated will do the trick. 

Smooth-On No. 3 is a pure metallic joint filler contain- 
ing only enough oil “binder” for easy application § to 
flange faces or serew threads, and for help in assembling 
the latter. It metallizes slowly and the slight expansion 
in doing so forces and locks the solid filling material into 
every void. 

{ joint made with Smooth-On No. 3 prevents or stops 
leakage completely and is permanently proof against shock, 
vibration, high pressure and extreme tem- 


SMOOTH-ON perature change. 
HANDBOOK ff rite for the Smooth-On Handbook and 
get Smooth-On No. 3 in 1 or 5-lb. can or 





25 or 100-lb. keg from your supply house. 


3S  sMOOTH-ON MFG. CO., Dept. 12 
570 Communipaw Ave., Jersey City, N. J. 





MELPprur IDEAS 
for ENGINEERS 


Do it with SMOOTH-ON 
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Bulletin on Hot 
Water Heating 


An eight-page four-color folder describing in detail 
the hot water heating system and the equipment manu- 
factured by the company is being issued by Bell & 
Gossett Company, 3000 Wallace St., Chicago. Sectional 
views of various items of equipment are shown, and ex- 
planations of the actions of each are given. Automatic 
hot water is stressed in the folder. A sectional drawing 
of a residence, showing the heating system combined 
with air conditioning, is also shown in the bulletin, which 


is 8Y by 11 in. in size. 


Literature on 
Cooling Equipment 

Bulletin No. 537 on Cooling Coils and Bulletin 437 
on Cold Water Type Unit Coolers have been issued by 
the Modine Manufacturing Co., Racine, Wis. The 
former bulletin describes coils for cooling, and air condi- 
tioning with water. It gives sales pointers, and con- 
tains photographs showing typical installations. The 
latter bulletin is essentially a manual of cooling with 
cold water. Performance of the company’s line of coils 
is contained, in addition to many pages of general 
technical information on the subject. Both bulletins are 
814 by 11 in. in size, and the bulletin for dealer distribu- 
tion 1s printed in colors. 


Folder on 


Oil Burners 

Harvey-Whipple, Inc., 55 Emery St., Springfield, 
Mass., has issued a four-page folder on its oil burners. 
This folder is designed to appeal to the woman of the 
house and to suggest the possibility that the oil burner 
in her home may need replacing. Upon the cover is 
the picture of a woman in a knee length skirt, with the 
slogan: “Is Your Oil Burner as Out of Date as These 
Short Skirts?” 


Folder on New 
Refractory 


Av four-page folder describing the nature and advan- 
tages of a new refractory substance has been issued by 
the Chicago Fire Brick Company, 1467 Elston Ave., 
Chicago, Ill. Photographs show how the new refractory 
substance may be used to tighten up old brick work 
around boilers, and other similar work. Features of 
the substance are also given, as well as a listing of the 
package forms in which the material is available. The 
folder is of letterhead size. 


Mailing-Piece on 


Seamless Copper Tank 

The Victor Mauck Seamless Tank Co., Norristown, 
Pa., has just issued a mailing-piece on its new copper 
tank which shows how the electrolytic construction ot 
the tank is designed to prevent tank leakage, collapse, 
and delivery of rusty water. <A _ sectional view of the 
tank included in the folder is keyed to show the features. 
This mailing-piece is directed to the consumer. The 
folder is printed in black and bronze and measures 
314 x 61% in. in size. 
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Catalog on 
Water Heaters 


The Hotstream Heater Co., 8007 Grand Ave., Cleve-: 


land, Ohio, has issued catalog No. 37 on its water heat- 
ers and accessories. This catalog which is approximately 
the size of a business letterhead, is printed in two colors, 
and describes and illustrates a line of gas, kerosene and 
gasoline burning water heaters, valves, draft controls, 
thermostats and pressure regulators. The 24-page cata- 
log contains specifications, price lists, graphs and charts 
showing costs of heating water. Diagrams for tank 
installations are included. | 


Catalog on 
Recording Meters 


Catalog No. 3005 has been issued by the Brown In- 
strument Company, Philadelphia, Penna., on its line of 
indicating and recording meters. The catalog describes 
and illustrates a line of recording meters, pyrometers, 
indicators, adaptors and key switches, for measuring the 
CO, content and temperature of furnace flue gases. 
Diagrams, charts on fuel saving, schematic drawings of 
multiple hook-ups and photographs of several installa- 
tions are included. The 24-page catalog has a silver 
cover, is printed in color and is approximately the size 
of a business letterhead. 


Stoker 
Catalog 


A catalog describing and illustrating the company’s 
pneumatic spreader stoker, designed to distribute coal 
uniformly over a large grate area, has been issued by 
The Iron Fireman Manufacturing Company, 3170 W. 
106th St., Cleveland, Oliio. This catalog, No. 3905, 
contains diagrams and photographs of the equipment and 
its parts. The catalog is approximately the size of a 
business letterhead and is illustrated in color. 


Discount Calculator 
On Fittings Line 

Stanley G. Flagg & Co., Inc., 1421 Chestnut St., Phil- 
adelphia, Pa., has prepared a chart for use in figuring 
discounts on its products. By means of this chart, 5,000 
discounts can be figured. The calculator has windows 
through which figures printed on 1 sliding sheet show. 
This figure is a conversion factor, which, when multi- 
plied by the list price, gives the net price. The card 
measures 8 by 10 in. in size. 


Leaflet on 
Lead Standards 


The Lead Industries Association has just issued a 
four-page folder which gives the standards it has adopted 
for lead pipe, traps and bends and the seal of approval 
it has adopted to identity material which meets the stand- 
ards. Listed in tabular form are lead pipe sizes, weights 
of lead traps and bends, and dimensions of lead traps and 
bends. This latter table is supplemented by drawings 
which show by arrows where the measurements are 
taken. The back page of this folder is given over to a 
listing of the advantages of lead piping. A group of 
photographs on this page shows what can be accom- 
plished by the proper use of lead piping. 
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02 BUILDING OWNER 
OAVE $12,187.98 IN 
FEBRUARY 1937 


Webster Heating Modernization 
Saves Average of $234 per 
Building in Short Month 











NO “STARVING” TO GET RESULTS 





Owners Report on Effectiveness 
of Webster Moderator and 
Hylo Systems 





MEETS DIVERSE HEATING NEEDS 





Camden, N. J.—Fifty-two buildings 
heated by Webster Systems of Steam 
oe reported reductions in heating 
costs of $12,187.98 during February, 1937, 
an average saving of $234.19 for this 
short month. 


These savings facts are based on heat- 
ing results in 52 buildings for which 
figures were readily available—buildings 
representative of the hundreds _ heated 
by Webster Moderator and Hylo Systems 
of Steam Heating. Following are the 
actual fuel savings: 


10,222....gallons of fuel oil 
597.91....tons of coal 
14,038,168....lbs. of steam 


Economy is seldom the main objective 
of a Webster Heating Modernization 
Program. Included among the buildings 
reporting substantial February savings 
are hotels and apartment houses where 
= heating comfort for guests comes 

fore any consideration of cost; de- 
— stores where an increase in 

eating expense is a wise investment if 
it makes the store more comfortable for 
customers; office buildings where heating 
satisfaction is an important factor in 
ae occupancy; industrial plants, 
medical buildings, educational institu- 
tions, all with heating needs niore 
important than economy. 


In these 52 buildings, regardless of 
the heating method used—oil, coal or 
urchased steam—and regardless of the 
eating problems involved, Webster 
Systems provided perfectly balanced 
heating service during the severest 
weather. There is no “starving” of the 
systems to get results. Steam savings 
represent an extra advantage after the 
heating problem in each building has 
been solved. 


Webster Central Controls are of the 
throttling type, delivering less heat in 
mild weather. There is no intermittent 
heating—no so-called “cold 70” or over- 
poe oe resulting from an off-and-on 
control. 





If you are interested in heating new buildings, 
or in improved heating service and lower 
heating cost in your present building address 
WARREN WEBSTER & CO., N. J 
Pioneers of the Vacuum System of Steam Hearing 
Representatives in 60 principal U.S. Cities — Est. 1388 


Camden. 


(Advertisement) 
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ENNEDY Valves 
have fully earned 
the frequently expressed 
preference for them be- 
cause of their skillful 
sturdy design and their 
clean-cut accurate ma- 
chine work. Made in all 
standard types and sizes. 


Write for bulletins describing 
in detail the many unusual 
ealures of Kennedy Valoes. 


The Kennedy Valve Mfg. Co., Elmira, N. ¥. 


KENNEDY 


VALYES~PIPE FITTINGS~FIRE HYDRANTS 


BUY KENNEDY PRODUCTS FROM YOUR LOCAL DEALER 












BASE OF 
THE JOB IS 
WORKMANSHIP 


It starts with us in the building of 
boilers and ends with your installa- 
tions. Match the workmanship you 





put into your job with that put into 
Pennsylvania Range Boilers and 
your work will be something for 
today's children to point out to 
their grandchildren. 
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All Welded, Riveted and Welded and Everdur Boilers in a 
Complete Range of Sizes. Also Boilers and Tanks 
of Special Shapes and Sizes Built to Order. 


PENNSYLVANIA RANGE BOILER CO. 


Established 1805 
24th and Washington Ave. Philadelphia, Pa. 
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NEWS of PATENTS 


Heating 


2,033,706. Underfeed Stoker. Cortice H. Hall, Glen Rock, 
N. J., assignor to Domestic Stoker Company, New York, 
N. Y., a corporation of Delaware. 

2,033,600. Oil Burner. Donald H. Washburn, Babylon, N. 
Y., assignor to Rotor Oil Burner Corporation, New York, 
N. Y., a corporation of New York. 














2,033,600 
OIL BURNER 


2,034,677 
BOILER FURNACE WALL 








19,873. Hot Water Heating System. Homer A. Thrush, 
Peru, Ind., assignor to H. A. Thrush & Co., Peru, Ind., a 
corporation of Indiana. 

2,034,677. Boiler Furnace Wall. William A. Jones, Wes- 
terleigh, N. Y., assignor to Fuller Lehigh Company, Fuller- 
ton, Pa., a corporation of Delaware. 














2,075,334 
OM BURNER DRAFT CONTROL 


2,071,806 
AIR FILTER FOR VENTILATING SYSTEMS 
OR APPARATUS 








2,075,334. Oil Burner Draft Control. Marshall H. Braden, 
Rock Island, Ill., assignor, by mesne assignments, to Oil 
Burner Builders, Inc., Davenport, Iowa, a corporation of 
Iowa. 

2,071,806. Air Filter for Ventilating Systems Or Appa- 
ratus. Russell S. Walker, Duluth, Minn., assignor to Uni- 
versal Air Filter Corporation, Duluth, Minn., a corporation 
of Minnesota. 
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Fig. 13—This drawing makes use of only two 
stacks for the building 


Solutions— 


(Continued from Page 88) 


Fig. 


layouts which were generally similar. There is very little 
to criticize. Two of the drawings, however, showed pairs 
of lavatories vented in the manner shown in Fig. 11. In 
each case a much more acceptable job would have been 


14—Another drawing where two stacks 
serve the entire building 


¥ 


. 















In direct contrast, this drawing has too 
many stacks 


Fig. 15 


done, and at less expense, if unit vents had been used, 
as in the case of Fig. 13. 

There is little to criticize in the Fig. 13 layout. There 
is an interesting point however, in the venting of the 
four basement water closets. It will be noted that the 
main horizontal vent for these fixtures is connected at 
either end of the line into two different main vent stacks. 
No doubt this was done inadvertantly. There is nothing 





NO. 855 MICRO 
BOILER PROTECTOR 
FEEDER AND CUTOUT 





NO. 53 WATER-BOY 
FOR HOT WATER 
RADIATORS 


ta 
re 


AUTO-VENT HUMIDIFIER 
FOR STEAM RADIATORS 

















180 NM. WACKER DRIVE 


PROFITABLE POPULAR 
LOW PRICED BOILER 
PROTECTOR 


The "Micro" Boiler Pro- 
tector, Feeder and Cut- 
out makes automatic 
firing POSITIVELY 
AUTOMATIC. Feeds 
necessary make-up water 
—stops burner when 
steam pressure is exces- 
sive or when water is 
lost accidentally. EASY 
TO SELL and worth 
selling. Built entirely of 
non-ferrous metals. Fully 
guaranteed. Sold com- 
plete with quick hook- 
up fittings. 


Write today for copy 
of new Catalog DE-6. 








AUTOMATIC HUMIDIFIERS 


CHICAGO, ILL. 
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WATER -BOY 
SAFETY FEEDER 





NO 7 AUTO-VENT 
AiR ELIMINATOR 
FOR HOT WATER LINES 


NO 200 AUTO-VENT 
AIR RELIEF VALVE FOR 
HOT WATER RADIATORS 
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This couldn’t happen with a 
Doran Safe-T-Showr. It 
automatically keeps shower 
temperature wherever desired 
with a maximum of 120 de- 
grees! Customers appreciate 
such protection — they'll be 
surprised at the low cost. 
Beauty of the Doran thermo- 
static valve adds to the smart- 
aess of any bathroom — its 
accurate control guarantees 
bathing pleasure. Ask your 
jobber today about Safe-T- 


Showr! 


DORAN COMPANY 


SEATTLE, WASH. 
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(Above) The Master Print- 
ers Building, 460 West 34th 
St., New York City. Brown, 
Wheelock, Harris, Stevens, 
Inc., Managing and Rent- 
al Agents. 














(Right) Four-inch Duriron Ag 
Drain Pipe installed with- | 
in walls beside the stack it ' 
replaces. | | 


20 STORIES of 
DURIRON STACK 


Out goes a ‘‘just as good’”’ drain pipe ... in 
goes Duriron... twenty stories of it... to take 
hot and cold wastes from plating, printing and 
engraving plants in that huge modern indus- 
trial structure, The Master Printers BuiJding. 


= 





SS 








““. 


The acid drainage system originally installed 
caused so much trouble it had to be abandoned. 
A 4-inch Duriron line was put in beside it. The 
plumber arranged for expansion between floors 
and each floor carries its own weight of pipe to 
the next floor. Duriron joints can be caulked 
with lead. That makes them tight and strong. 
And Duriron is absolutely acid-proof. 


A good rule: If there is acid waste, use Duriron 
to avoid waste. As a plumbing contractor, you 
will meet acid conditions more and more. 
Duriron is simple to install... profitable for 
you... most satisfactory to building owners 
and tenants. 


THE DURIRON COMPANY, Inc. 
409 N. FINDLAY ST. DAYTON, OHIO 


DURIRON 


ACID PROOF 


DRAIN PIPE 
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wrong in principle, but it is a connection which would 
have no chance of being made on an actual installation, 
as the vent stacks would generally be too far apart. 

In Fig. 14, of the top floor fixtures only the two lava- 
tories at the left need venting, as stack vents for the 
others is sufficient. The urinals should have continuous 
vents. 

Fig. 15 is very good, except for the use of so many 
stacks, as already pointed out. 

Fig. 21 is another drawing, similar to the ones pre- 
viously published, which is submitted for correction by 
the readers of DoMEsTIC ENGINEERING. In general most 
of the drawings which have been submitted have beer 
excellent and many readers have also sent in comment 
to explain the installation as they have worked it out 
under their own code. This is commendable in that a 
more thorough criticism may be made on the basis of 
this additional information. 





Resolutions— 


(Continued from Page 83) 


wholesaler-to-master-plumber-to-consumer advocated by 
the National Assn. of Master Plumbers and other 
branches of the industry, therefore be it 

RESOLVED: 

That we, the National Assn. of Master Plumbers, de- 
plore the present practice of certain manufacturers and 
wholesalers in the industry of pursuing one sales policy 
in one section of the country and a different policy in 
another 

Be It FurTHER RESOLVED: 

That we hereby re-afhrm and advocate the continu- 
ance of the established policy on distribution from the 
manufacturer, to the wholesaler, to the master plumber, 
to the consumer, and that we accord our cooperation 
and support to firms which have a nationally fixed pol- 
icy in this respect 


PROVISIONS FOR ARBITRATION 


Be Ir FurTHER REesOLveD: 
That the board of directors of the National Assn. of 
Master Plumbers consider the advisability of recom- 
mending the appointment of a “Judge Landis” in the 
plumbing industry whose duty it would be to arbitrate 
controversies which arise between its various branches, 
investigate complaints of unfair trade practices, and 
violations of the so-called Robinson-Patman Act, on the 
part of manufacturers, wholesalers or master plumbers; 
report same with corroborative evidence to the Federal 
Trade Commission, said arbiter to make decisions and 
findings regarding trade abuses and publish same with 
all the facts for the information of those engaged in the 
Plumbing Industry in the United States. 
President: Thos. F. Hanley, Jr. 

This resolution was referred to the board of directors 
for final decision by the unanimous action of the con- 
vention. 
Sponsors: San Antonio Master Plumbers and Heating 

Contractors Assn., Inc. 
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_Date: April 27, 1937. 
WHEREAS: 
The National Assn. of Master Plumbers was one of the 
first to adopt a national apprenticeship program for the 
training of apprentices, and 
WHEREAS: 
We feel that this national program should continue and 
be a permanent program of our National Government, 
therefore 
Be Ir REsOLveD: 
That the National Assn. of Master Plumbers go on 
record as favoring the adoption of a Bill now before 
the 75th Congress known as H. R. 6205 as presented by 
Representative Fitzgerald of Connecticut, and 
Be It FURTHER RESOLVED: 
That a copy of this resolution, if favorably acted upon, 
be sent to every member of the House of Representa- 
tives and every member of the Senate. 
Secretary: Felix Wahrmund. 

The resolutions committee recommended that this be 
adopted and the convention voted to concur with their 
action. 
Sponsors: Minnesota Master Plumbers 

Paul Master Plumbers Assn. 
Date: April 26, 1937. 
WHEREAS: 
It is desirous that the master plumber know which manu- 
facturers and jobbers are doing business solely through 
the legitimate channels and are not selling their products 
in both an ethical manner and at the same time through 
mail order or similar outlets, and 


Assn. and St. 

















1. Easily changed platina 
cleaning needle. 

2. Straight gas channels 
without strainer gauze, 
readily cleared. 

3. Upper rising tube of 
special non - conducting 
alloy (Works’ secret). jf 

4 Safety valve operating a’ | 


7% atm (110 ibs.) pres , ee 
sure. oO # 


Reliable enclosed type 7. 
pump valve, easily re- 
placed. 


Ww 


Lapped bottom extra 


Powertuli pump form- 6 
strongly brazed. 


ing insulated handle 
and with accessible 
valve. 


sibly hope for in a blow torch 


THE INS] NF STORY . + « everything necessary to a 

permanently satisfactory solder 

OF ing or brazing job. Put to the 

test on your most difficult plumb 

SIEVERT SUPREMACY ing, heating or air conditioning 

installations, the SIEVERT 

Torch will never let you down. 

You owe it to yourself to inves- 

tigate SIEVERT Torches. Write 
for complete details. 


In its simple, scientific design 
and construction. you'll find the 
secret of SIEVERT supremacy 
developed during the past 55 

years. Years of constant re 5 

search and improvement have JOHN H. RAHAM & CO. Inc. 
developed the SIEVERT Sole Agents in 
Torch to its present —— the U.S.A. 
of perfection. Today it 
offers the contractor 113 CHAMBERS ST. 
everything he could pos- NEW YORK CITY 
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W HEREAS: 

A bureau has been tormed known as the Pipe lrades 
Institute, membership in which obligates all members 
to adhere at all times and on all products to the recog- 
nized method of distribution, which bureau, under cer- 
tain conditions, authorizes the use by members of a 
certain protected label, certifying that such member is 
abiding by the rules of the institute in the distribution 
of their product, and 

\\V HEREAS: 

It is the belief of the members ot this association that 
the adoption of this label by manutacturers who join 
the institute would do much to eradicate a distribution 
evil with which we have to contend, therefore be it 
IRESOLVED: 

That this organization hereby approves the Pipe Trades 
Institute, urge membership therein by manutacturers 
and jobbers and do all that is reasonably possible to fur- 
ther the aims and objects of the institute. 


REFERRED TO BOARD 


The resolutions committee recommended that this be 
referred to the board of directors for them to handle as 
they see fit. The convention voted to concur in this 
recommendation. 


Sponsors: The Master Plumbers’ Assn. of Connecticut, 
Inc. 
Date: May 15, 1937. 


\W HEREAS: 


Certain manufacturers of plumbing fixtures are alleged 













2 most complete and al ‘me of 
aptable line 








ATROUS liquid soap dispensers are 
used everywhere —in_ schools, 
hospitals, hotels, clubs, public buildings, 
theaters, industrial plants’. . . in every 
type of service where the old style cake 
soap is wasteful, often infectious, un- 
clean, and unpleasant to use. 

There is a type of Watrous dispenser 
to suit every requirement... various 
models for wall mounting, others attach , 
to lavatory tops, foot or knee operated 
types for hospital use, gravity systems 
with central soap container and portable 
dispensers of both floor and table types. 

No building can be considered modern 
unless it comes up to present day sani- 
tary standards ... and Watrous soap 
dispensers are an essential part of the 
well equipped lavatory or wash room. 


Order from your jobber. 


IMPERIAL BRASS MFG. CO. 
1231 W. Harrison St., Chicago, Il. 
210 E. 45th St., New York, N. Y. 
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to be distributing their products in the Waterbury dis- 
trict in such manner as to be detrimental to the interests 
of members of this association, and 
WHEREAS: 
The continuation of such practice is likely to result in 
the lowering of standards of installation and service, 
therefore be it 
RESOLVED: 
That this 47th convention of the master plumbers of 
Connecticut hereby go on record as being opposed to this 
practice and that endeavor be made to discourage its 
continuance. 
3£ It FURTHER RESOLVED: 
That a copy of this resolution be brought to the attention 
of the National Assn. of Master Plumbers in convention 
at Atlantic City. 

Secretary: John W. Olayos. 


RESOLUTION ADOPTED 


The resolutions committee concurred in this resolu- 
tion and the convention adopted it. 
Sponsors: New Jersey State Assn. of Master Plumbers, 
Inc. 
Date: May 6, 7 and 8, 1937. 
WHEREAS: 
The American Society of Sanitary Engineering and the 
American Society of Mechanical Engineers has seen fit 
to set up standards for cast iron soil pipe bell and spigot 
and cast iron soil pipe bell and spigot fittings for the 
plumbing industry contrary to the plumbing codes in 
effect in this state, and 


June, 1937 


W HEREAS: 

Such standards were set up without the knowledge of 
the members in the plumbing industry; such formula- 
tion of standards not being known to the members of 
the New Jersey State Assn. of Master Plumbers or to 
the National Assn. of Master Plumbers, notwithstand- 
ing a statement made by the chairman of Committee 
No. 8 on standardization of soil pipe and soil pipe fit- 
tings that—‘‘I believe that you will find that the major- 
ity of the members of your association, national and 
state, are thoroughly familiar with the formulation of 
this standard,” and 

WHEREAS: 

A great majority of the plumbing codes in this state 
calls for a standard weight of 65 lb. for a 5 ft. length 
of 4 in. soil pipe, and therefore be it 

RESOLVED : om 
That we contact the manufacturers of soil pipe and soil 
pipe fittings by telegraph and ascertain whether they 
intend to continue to manufacture soil pipe of the stand- 
ard of 65 Ib. for 4 in., 5 ft. lengths, and be it further 


IXESOLVED : 

That this convention go on record that we will not use 
4 in. soil pipe weighing less than 65 Ib. for 5 ft. lengths, 
and be it further 

IXESOLVED : 

That we condemn this meddling by outside associations 
who have no knowledge, or very little, of the practical 
side of plumbing installations, and be it further 


RESOLVED: 
That this resolution, if adopted, be forwarded to the 











Be Sure I[t’s a 


BARBER 


Gas 

Pressure 

Made in %", %”, ‘%”. 

%”, 1”, 1%”, 1%”, and REGULATOR 
2” sizes. 


@ There is no such thing as a “pretty good" Gas Pressure Regulator. 
A device so important must work within narrow limits and work 
infallibly. Barber Regulators are built to exact standards of pre- 
cision, rigidly inspected, and GAS-TESTED FOR OPERATION 
WITHIN THREE-TENTHS PRESSURE DROP. Neat and compact 
design, all-bronze bodies, a quality product in every detail. A. G. A. 
approved, of course. Yet Barber Regulators are moderately priced! 








Write for complete literature, prices and dis- 
counts on the entire line of Conversion Burners, 
Appliance Burners, Controle and Regulators. 


THE BARBER GAS BURNER CO. 


3704 Superior Ave., Cleveland, Ohio 


Address Michigan Inquiries 0 The Barber Gas Burner 
Ce. of Michigan, 4475 Cass Ave., Detroit, Mich. 








Get the jump 


with Dayton Pump! 






@ The best possible proof of Dayton 
Pump Quality is the fact that more 
plumbers are selling and installing 
them this year than ever before. 
These progressive plumbers are 
“Cetting the jump with Dayton 
Pump”—and pocketing handsome 
profits, too. 

You’ve made a real sale 
when you sell a Dayton Water 
System —and you’ve laid the 
foundation for other sales 
resulting from the satisfaction 
each owner receives. Write for 
catalog, prices, and name of 
nearest factory representative. 


















THE DAYTON PUMP & MFG. CO. 
Dayton, Ohio 


WATER SYSTEMS - WATER SOFTENERS - CELLAR DRAINERS - SEPTIC TANKS 














convention of the National Assn. of Master Plumbers to 
be held in Atlantic City, New Jersey, on May 24, 25, 26 
and 27, 1937, with a request for its adoption, and be it 
further 
RESOLVED: 
That the National Assn. of Master Plumbers, upon the 
adoption of this resolution, communicate with all manu- 
facturers of soil pipe stating to them that 4 in. soil pipe 
of a weight of 60 lb. for a length of 5 ft., will not be 
tolerated in our industry. 
New Jersey State Assn. of Master Plumbers 
Executive Board 
Secretary: John Morel 
This resolution, by a vote of the convention, was re- 
ferred to the national standards committee to be given 
any consideration they feel necessary. 
Sponsors: Master Plumbers Assn. of Newark, New 
Jersey 
Date: May 6, 7 and 8, 1937 
WHEREAS: 
It is the custom in the plumbing industry when the li- 
censed plumber replaces an old fixture with a new one, 
to take such fixture and sell it to some second-hand 
dealer, and 
WHEREAS: 
The time wasted in handling and carting such fixture is 
not repaid to the licensed plumber by the receipt from 
such sale, and 
WHEREAS: 
Each such fixture sold to a second-hand dealer means, 
ultimately, the loss of a sale of a new fixture, and 
WHEREAS: 
Second-hand fixtures are a menace to health and should 
not be allowed to be installed by the health officials, 
therefore be it 
RESOLVED: 
That the members of the industry in this convention go 
on record as favoring the destruction of all second-hand 
fixtures. 
Master Plumbers Assn. of Newark, New Jersey 
President: Albert F. Ruehl 
The resolutions committee concurred in this and the 
convention voted to adopt the provisions. 





Survey— 


(Continued from Page 57) 


manufactured by national manufacturers. 

26. Favor placing all buyers on the same basis, with 
a penalty for violation. 

27. Have a fixed price by the F. T. C. 

Miscellaneous thoughts which are of interest and 
which have been revealed by the questionnaire are as 
follows: 

Of those who favor the act 51.4 per cent have medium 
sized businesses; 33.3 per cent small businesses; 11.1 
per cent large businesses; 4.2 per cent did not state the 
size of business. 

Of those who did not favor the Act 69.3 per cent are 
medium ; 20.5 per cent are small; 7.7 are large; 2.5 per 
cent did not state the size of their business. 

Only 4 per cent gave different answers for questions I 
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aovV. VE-CAREYCEL CONSTRUCTIO 


BELOW-AIRCELL CONSTRUCTIO 


More small air spaces in Careycel 
as compared with ordinary air- 
cell covering. This exclusive con- 
struction of Careycel accounts for 
its higher efficiency and is made 
possible by the Carey process of 
‘‘cellizing’’ the asbestos sheets. 


THE 
COVERING FOR LOW 

PRESSURE STEAM AND 
HOT WATER SYSTEMS 






MODERN PIPE 


Contractors and plumb- 
ers everywhere are dis- 
covering the outstanding 
advantages of Careycel 
—finding out that this 
modern pipe covering 
best meets today’s de- 
mand for high efficiency 
and clean, finished ap- 
pearance. Careycel jobs 
increase business and 
profits. 


TESTS PROVE CAREYCEL CUTS HEAT 
LOSSES 30%—.CUTS SHRINKAGE 90% 


Impartial tests by Mellon Institute demon- 
strated conclusively that rate of heat loss 
through Careycel is 30% less than through an 
equal thickness of the air-cell type of insulation 

. . that shrinkage is only 1/10th as much, 
eliminating unsightly, heat-wasting cracks and 
joints. Notwithstanding these advantages, 
Careycel sells in the same price range as air- 
cell, Give your customers more for their 
money—build business with Careycel. Samples 
and convincing facts about Careycel on request. 
See nearest Carey Distributor or write Depart- 


ment 18. 


THE PHILIP CAREY COMPANY 
Dependable Products Since 1873 
Lockland « Cincinnati, Ohio 
BRANCHES (MB PRINCHEPAL CITIES 


aceycel 


ASBESTOS INSULATION 









180 DOMESTIC 


A Sure Solution 
To Your 


Space 
Problem 


























ELKAY “Sturdibilt” 
Shower Bath Cabinets 


provide the extra bathroom facilities now demanded in almost 
every type of home from the modest bungalow to the finest 
apartments and palatial residences. 

Ideal for guest room, for junior’s bath or for servants’ quar- 
ters, or as a ‘clean-up’ room in the basement. 


Supplied in both unit and "knock-down" types to fit spaces 
from 30 inches square and up to 36 inches square. 


Easily and quickly installed, economical to operate. 
anteed absolutely leak-proof and water tight. 


Guar- 


Write today for illustrated 
literature and complete details. 


ELKAY MANUFACTURING CO. 

















4723 Arthington Street CHICAGO 
>; 
Plumbing and Heating | 


Tables - 
(Second, Revised Edition) 


Completely revised and enlarged. Contains as 
complete a set of working tables as has ever 
been published. Answers quickly and accurately. 
practically every kind of plumbing and heating 











question which could ly be answered by a : 
table. rule or chart. Well” indexed. Has 68 | 
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DOMESTIC ENGINEERING CO. (BOOK DEPT.) 
1900 PRAIRIE AVE., CHICAGO 
send = my copy of 101 Plumbing and Heating Tables for which 
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and II. That is to say, only 4 per cent changed their opin- 
ion of the Act as it pertained to their own particular 
businesses. 

Of those who were in favor of the Act 65.3 per cent 
said their business is interstate; 33.3 per cent said their 
business is intrastate; 1.4 per cent did not say. 

Of those who were not in favor of the Act 65.3 per 
cent said their business is interstate; 24.4 per cent said 
their business is intrastate. 

Of those who answered “yes” to question VII, namely 
(Are you favorably disposed towards the provision of 
the Act which states that quantity discounts must be 
justified by savings in cost of manufacture, sale or de- 
livery?) 69.2 per cent have examined their costs to jus- 
tify their discounts. 

Of those who answered “no” to the VII question 78 
per cent have examined their costs to justify their dis- 
counts. 





Heating — 


(Continued from Page 85) 
building covering a given area remains the same regard- 
less of the level at which various portions of the roof 
may be located. Setbacks, of course, do reduce the cub- 
age of the building as they occur but this is compensated 
for by the total building cubage taking the setbacks into 
consideration. 

The glass factor will be the same for any building and 
about the only variation which could be obtained on this 
item would be a larger or reduced percentage of glass 
and, while there is no question that a building with a 40 
per cent glass area, or a windowless building, would 
not have the ratios shown, both of these are more or less 
unusual types of buildings as far as ordinary construc- 
tion is concerned. 





Answers — 


(Continued from Page 58) 


What price differential can a 

jobber or a manufacturer give 
or is the price differential eliminated entirely 
by this Act? 

Ans. Differentials are not eliminated 
such differentials granted must have a direct relationship 
with cost of manufacture, sale and delivery. In other 
words, if a manufacturer already has his goods in a 
warehouse and sells a hundred units to one customer 
and a million units to another, there is no reason why 
there should be a difference in the cost per unit. But, it 
there should be an order for future manufacture by one 
for a hundred units and another for a million units and 
the manufacturer could show that by feceiving the large 
order for future delivery he could save a certain amount 
per unit under what it would cost him to produce smaller 
quantities, he can give the large customer the benefit of 
that difference, and that difference only. It is the same 
way in sale and delivery ; if there can be a saving effected 
according to the method or manner of sale and delivery, 


entirely, but 


a Te 
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the purchaser is entitled to the particular amount saved 
and no more. 
7 Will this Act stop price cut- 
« ting by the master plumbers, 
general contractors, etc.? 


Ans. I doubt that this law will apply to many master 
plumbers and general contractors in their retail busi- 
ness since most of them are engaged in intrastate busi- 
ness and not interstate. As buyers from concerns that 
are under the law, they will be subject to its privileges 
and benefits, but as sellers, they will not be unless they 
are in interstate commerce. 


It is compulsory for the mas- 

e ter plumber in business to 

charge a minimum overhead on the selling 
price under this Act? 

Ans. No. 

Will this Act affect all master 

Q. plumbers, jobbers, manufac- 

turers, etc. regardless of who they are and 

also regardless of where and how they do 
business? 

Ans. No. The provisions of this legislation will ap- 
ply only to those who are engaged in commerce among 
the states. 

10 Under the provisions of the 

e Robinson-Patman Act, will the 

country be divided into zones, and the retail 
prices regulated for each zone? 

Ans. No. 





Take the Pain out 


of Radiators 





When radiators won't heat up quickly 
and evenly, the symptom can usually be 
diagnosed as the fault of the radiator 
traps and inlet valves. The remedy to 
put new life into these parts is to install 
Sarco Adapters and Packless Valve Bonnets. 


arco Adapters 


make old radiator or drip traps equal to new in steam 
saving. They permit ample steam to be fed to all parts 
of the system at greatly reduced pressures so that all 
radiators will heat up quickly and fuel bills will be 
reduced. 

These parts can be screwed into 
old trap and valve bodies without 
disturbing the pipe connections. 
They cost but a fraction of the 
price of new traps and valves and 
reduce installation cost about 


one-half. 
Our Catalog M-II! gives the 
details. Write for it. 


SARCO CO., INC. 


183 Madison Ave., New York, N. Y. 


Branches in Principal Cities 
Sarco Canada Limited, Federal Bidg.. Toronto, 
Ont.. Canada 























ENGINEERING 1s] 


Will the price regulation regu- 

l 7 late the price for mail order 

and hardware companies with whom we have 
to compete? 

Ans. It will not regulate their prices but it will pro- 
tect you, a master plumber, a buyer trom the same manu- 
facturer who sells to them, from being discriminated 
against in price. 

How does the Robinson-Pat- 
| wa man Act control the opera- 
tions of the direct-to-you houses? 


Ans. It controls their operations in the same way 
that it controls the operations of others engaged 1n busi 
ness in interstate commerce. It affects them more since 
they are in competition with more people than other 
concer©rms. 

Why should not the provisions 
13. of this Act result in the elim- 


ination of the direct-to-you houses? 

Ans. I cannot say that the Act will result in their 
elimination, but I can say that it will greatly retard their 
business since it will deprive them of advantages and 
privileges heretofore obtained over the local dealer, It 
will, therefore, give the local dealer an equal opportunity 
to obtain business in competition with such direct-to-you 


Is it fair trade practice for a 

14. manufacturer, who sells his 
product through regular trade channels from 
the manufacturer -to-wholesaler-to-master - 


houses. 





Air 
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Let air do quickly, cheaply. efficiently 
a hundred things around the job—painting 
pipes, radiation, ducts, heaters, housings, 
testing lines, etc. Get a Saylor-Beall 
Portable Compressor, with spray equip- 
ment. Write for catalog describing many 
sizes and types. 


Saylor-Beall Mfg. Company 


1507 East Philadelphia Ave. Detroit, Michigan 





4% H.P. Twin Cylinder—Plugs 
into ordinary lighting circuit. 
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plumber-to-consumer, to sell similar products 
under a different trade mark to mail order 
houses or direct-to-you firms (who in turn 
sell these products to consumers) at a lesser 
price than a master plumber can buy from 
his wholesaler? 

Ans. No, since the law applies to all goods of like 
grade and quality. It does not make any difference about 
the brand. 

Is it a fair trade practice for 

15. manufacturers and wholesal- 

ers of plumbing and heating supplies to sell 

their products (such as fixtures, pipe, valves, 

fittings, or any part thereof) to so-called in- 

dustrial and national buyers for use in their 

own plants at a price lower than these same 

fixtures, pipe, valves and fittings can be pur- 

chased from his wholesaler by the plumbing 
and heating contractor? 

Ans. It is not if such manufacturer makes such sales 


in competition with his own customers. If the sale is 
made in a master plumber’s trade territory by a manu- 
facturer who has selected him as a customer, it violates 


that part of the law which says that a discriminatory 
price is unlawful which prevents competition with any 
person or the customers of either of them. 
Is the Robinson-Patman Act 
16. intended to assist the business 
man in stabilizing the retail prices whereby 
he may gain profit so that he may pay living 
wages, and taxes, or is it to assist the buying 
public to encourage bootlegging to the ruina- 
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tion of the honest business man who tries to 

meet his obligations and make a profit for 

himself ? 

Ans. It is not a price fixing bill. It is a bill intended 
to grant equality of opportunity to competitors to pre- 
vent bootiegging, chiseling and cheating. 

Is the Robinson-Patman Act 

a7. intended to force stabilization 

of retail prices based on the average over- 

head, plus a reasonable profit on the mate- 

rials; or is it based upon the individual busi- 

ness man’s cost, regardless of what or where 
he purchased his materials, etc.? 

Ans. No. The Act does not relate to the subject of 
price fixing. 

Does the Robinson-Patman bill 
] e encourage collective buying 
among members of the same industry, such 
as several master plumbers joining their or- 
ders to make a larger quantity to gain a low- 
er price, and if so, does that lower price be- 
come the base to which should be added the 
average overhead, plus the profit, or does it 
still remain to be added to the prevailing sin- 
gle piece article? 

Ans. It neither encourages nor discourages collective 
buying among members except where there is a differ- 
ence in the price by reason of quantity purchased. In 
that event several members can go together and purchase 
the greater quantity and receive the better price. There 
is no provision in the law about average overhead or 
profit. 





GASOLINE 
WATER HEATER 





Because of effectiveness and sim- 
plicity of design, ease of opera- 
tion, and compactness, it offers 
all the advantages of gas heat 
with lower maintenance cost. No 
one can now afford to without 
the convenience of instantly avail- 
able hot water. 


Turner Features 


INSTANT LIGHTING 


Burner lights instantly. Develops 
a hot blue flame in one minute. 
” ~_—rrrcad cleaned generator 
Pp. 


CONTROLLABLE HEAT 


The flame is completely controlled, 
giving slow or fast heating ca- 
pacity as desired. 


EASE OF OPERATION 


Very easy to operate; only a few 
simple and understandable direc- 
tions to follow. All operating con 
trols conveniently located. 


COMPACTNESS 


Compactly built with tank beneath 
the heater so that small floor space 
is taken. 


CLEANLINESS 


Burns with non-smoking odorless 
clear blue flame. 


Write for literature‘and prices. 


I 117 Park Ave., Syeamere, fil. 
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plete line of heat- 
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See your wholesaler or write to 


HOFFMAN SPECIALTY CO., Inc. 


WATERBURY, CONN 
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To whom does an individual 
19. business man report cases for 
investigation and does any expense for such 
investigation and prosecution attach to the 
business man, or to whom does the expense 
attach? 

Ans. He should belong to an association. If he does, 
he should report it to the association’s secretary who 
will file the complaint with the Federal Trade Commis- 
sion. If he is not a member of an association, he should 
report it directly to the Federal Trade Commission him- 
self. No expense will attach to the business man report- 
ing it. The Federal Trade Commission will have ample 
funds to investigate complaints. 

Can the manufacturer sell to 
20. the wholesaler, the _ retailer 
and consumer? 

Ans. Yes, but not safely in the same competitive area. 
If he sells to all wholesalers or all retailers or all con- 
sumers be will have no trouble but if he attempts to sell 
to both wholesalers and retailers in the same town or to 
retailers and consumers in the same town, he will imme- 
diately run into trouble under this law. 

2 Can he have a separate price 
a for each, or does he have to 
sell to all of them at the same price? 

Ans. He can have a separate price for each since they 
are not in competition. If he selis for the same price to 
his retail customers as he sells to his consumer cus- 
tomers in the competitive area, the retailer will have a 
just complaint because it will prevent him from meeting 
the manufacturer’s competition. 

2 Can he be confined to his 

e wholesale outlet? 

Ans. The law cannot confine him to his wholesale 
trade, but if he tries to’ deal with wholesalers and re- 
tailers in the same trade territory and the price to the 
retailer is such that the wholesaler’s customers cannot 
compete, the law will be violated. 

2 Can the wholesaler sell to the 

e retailer and the consumer? 

Ans. Not safely unless the retailer is given a lower 
price, one sufficiently low to permit him to meet the 
competition. 

2 4 Can he have a separate price 

e for each, or does he have to sell 
to both at the same price? 

Ans. He can have a separate price for each. 

25 Can he be confined to his re- 

e tailer outlet? 

Ans. The answer to No. 22 replies to this. 

? A wholesaler doing an inter- 

e State business sells to a retail- 
er doing an intrastate business. What is the 
retailer’s position? 

Ans. The retailer is entitled to the benefits of the law 
as a buyer but as a seller the law does not affect him. 

27 Under the Robinson-Patman 

e Act, can the sales policies be 
demanded from a manufacturer? From a 
wholesaler? 

Ans. They cannot be demanded but if such informa- 
tion is withheld by a manufacturer after a request is 
made therefor by a customer and there should be a law- 
suit involving a discrimination filed by the customer 
against the manufacturer, it is my opinion that such 
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BATHTUB, OF THE 
FRENCH REVOLUTION 





NO MATTER THEN 
IF CLEANSERS WERE HARSH AND GRITTY 


BUT TODAY BATHTUBS ARE BEAUTIFUL 
PORCELAIN ENAMEL! 


BEFORE RECOMMENDING 
A CLEANSER, MAKE 


THIS TEST! 


Sprinkle a little Old Dutch on the back 
of a plate, rub with a coin and listen. 
You'll hear no grinding or grating, be- 
cause Old Dutch is free from harsh grit. 
Now make the same test with ordi- 
nary cleansers and notice the difference! 


No destructive scratching 
when you use Old Dutch 


THEN YOULL RECOMMEND OLD DutTcH! 


— 





le _— 








. 
USE OLD DUTCH. } 
ITS MADE WITH 
SEISMOTITE. 
Vz IT DOESN'T 


ZA) SCRATCH | 





THANK YOU ---] 
APPRECIATE YOUR 


TELLING ME. 



















Your customers depend on you for advice about which 
cleanser to use, because you are an expert on surfaces. 
You realize better than anyone else how 
easily beautiful polished surfaces can be 
scratched and damaged by harsh cleans- 
ers. For your sake, for your customers 
sake, we urge that you make the simple 
scratch test pictured above...convincing 
proof of the safety of Old Dutch Cleanser. 











Converts Furnace into Blowtorch 
, Just Five Seconds! | in just oY Seconds 


That's all it takes 
to convertthe 
UNIQUE “Combination” from a furnace into a 
heavy duty blowtorch. Loosen three wing nuts, re 
move top structure, slip on extra handle, and in a 
flash you have a torch ide ally suited to melt lead 
from soil pipe, for preheating and thawing. Can be 
Y used in AN position. Whe n used as a furnace it 
melts 20 Ibs. solder in 7 min.; 40 Ibs. in 10 min. Its 
tinely controlled flame, 2 to 10 in. long, operates 4 to 
6 hours on ONE gal. vinaliee Seamless steel genera- 
,), tor encased in heat resisting casting. All 

r( parts easily cleaned and replaced. No spe- 
cial tools required. Heavy steel tank. Bot- 
tom is welded, fitted with shock ring. Fittings are brazed. 
No soft solder used. Funnel filler fitted with dust cap. 
" Write for further details today. 
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UNIQUE MFG. CO., Ine. 


Established 1921 
221 W. WALTON STREET 
CHICAGO, ILLINOIS, U. S. A. 
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The use of the HIND: | 
LEY line of Plumbers’ 
Specialties prepares 
you for every emer- 
gency... it is COM- 
PLETE... &t is 
DEPENDABLE. Keep 
a full supply on hand 
and avoid lost time 
on the job. Order 
today] HINDLEY 
MFG. CO. Valley 
Falls, R. I. — 
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FOR HEATING COMFORT AND CUSTOMER SATISFACTION 

come to headquarters! 

Slater Mfg. Co., Wakefield, Mass. 
U.S. Distributor 

Smith & Dale, 457 Stuart St., Boston, Mass. 


New York Office: 
1440 Broadway, New York City 
Telephone—Penn. 6-0277 


SLATER Ne. 2-A 
Vacuum Valve 
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Costs Less... Goes Further... 






it goes further. Protects your rep- 
utation against joint failures. Send 
for your sample can at once. 


ALEX. R. BENSON CO., Inc., Hudson, N. Y. 


List of distributors in McRae’s Blue Book 


Sales Agency for Canada: 
\ Canadian General Electric Co.. Torente, Montreal 











[ nA-wmoEyS < 





“SOLDERING SALTS 








184 DOMESTIC ENGINEERING June, 1937 


£ 

2 

z 

- 4 
NN 


refusal could be offered as evidence in the suit. The 
same rule should apply to the wholesaler. The safest 
way is for a manufacturer, wholesaler or other seller to 
lect all of his customers know the prices he is charging 
all of his customers. Then if there is a discrimination, it 
will be pointed out to him very quickly and trouble in the 
future avoided. 

“A” files a complaint against 

28. “B” under the Robinson-Pat- 

man Act. Is “A” put to any expense in the 

prosecution of “B’’? 

Ans. No, if the complaint is filed with the Federal 
Trade Commission, but if he desires to employ his own 
lawyer, he will have to pay his lawyer unless he should 
be successful in obtaining a judgment for damages 
against “B.” In that event the court assessing the dam- 
ages would multiply them by three and allow “A” a 
sufficient sum to pay reasonable attorney fees, cost of 
suit and interest. 

In what way will the Robin- 

29 son-Patman Act affect the 

price set-up and distribution of plumbing 
and heating materials with regard to the 
manufacturer and wholesaler who sells both 
to the plumbing trade and to the consumer? 

Ans. If such a seller does not give his retail outlet cus- 
tomer a lower price that will permit him to sell to the 
consumer at the same price that he, the seller, sells to 
the consumer, this law will be violated. He is not re- 
quired to select both retailers and consumers; he may 
select either or neither, but if he selects the retailer he 
must treat him fairly. 

Under the Robinson-Patman 

3 e Act, is it permissible for manu- 

facturers of plumbing material to sell at the 
same price to retailers and wholesalers? 

Ans. He cannot safely do so if the retailers and whole- 
salers are in the same competitive area since the custom- 
ers of such a wholesaler could not compete with the cus- 
tomers of the retailer dealing direct. 

Can a wholesale plumbing 

3 ] - supply house sell direct to the 

consumer at the same price which the master 
plumber must pay? 

Ans. If the wholesaler who is interstate commerce at- 
tempts to deal with the consumers direct in the same 
trade territory where his customer, a master plumber is 
doing business, he cannot sell to the consumer at a price 





DOES A BETTER JOB There’s always a BEST 
Quick flowing solder, most effec- in everything ! 

tively accomplished with YAGER’'S @a —y te Gente t's Reich 

Soldering Salts, is your surest means =| Pk ert. The patented 

to greater profits on all soldering —]) sem seam and spud con- 

jobs. YAGER'’S Salts saves time Siz Nie ot ge FB nae 

and labor. Also, costs less because Heavy Gauge Sheet 


Copper Floats the 
strongest on the 
market. Thoroughly 
inspected, tested 
and guaranteed 
leak-proof. Write 
for folders on the 
entire line of floats 
and rubber tank 
balls. 


The Reichert Float & Mfg. Co. 


Teledeo, Ohio 





2238 Smead Ave. 
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so low that it would prevent his customer, the master 
plumber, from meeting the competition. 
Can wholesale plumbing sup- 
32. ply houses sell direct to the 
consumer at a higher price than they sell to 
the master plumber? 
Ans. Yes. 
Why is it not possible for the 
33. master plumber to buy direct 
from the manufacturer, while retailers and 
direct-to-yous do so? 
Ans. It can be done if the manufacturer selects the 
master plumber as a customer. 
3 Can wholesale plumbing sup- 

e ply houses sell direct to hotels, 
office buildings and packing houses at the 
same price at which they sell to master 
plumbers? 

Ans. No, if the sales are made in the area served by 


a master plumber who is a customer of such wholesale 


house. 
3 5 Does the Robinson-Patman 
e Act define the term “consum- 

er”? 


Ans. It does not. 





Patman JTalk— 


(Continued from Page 5) 


2. Such sellers were giving concerns with enormous 
buying power secret allowances and granting to them 
pseudo or dummy brokerage, which were not given to 
their competitors on proportionally equal terms. 

3. Such sellers were favoring these large concerns 
with advertising allowances, services and facilities that 
were not available to their other customers in competition 
with them on proportionally equal terms. 

4. The big and powerful were gradually obtaining 
control of retail distribution in this country and inde- 
pendent merchants of all kinds were being crushed. 

5. The special congressional committee recommended 
to Congress that these abuses and unfair practices be 
prohibited by law. The Robinson-Patman Act has en- 
acted into law every recommendation of that committee. 
It has been in effect almost a vear. I make the statement, 


WEISWAY 


Wisk extra baths easily possible in 
homes of every size; create sales 
of additional equipment. Guaranteed 
leak proof construction. Patented Foot- 
Grip, No-Slip floor of vitreous porcelain. 
Sold only through recognized plumb- 
ing channels. Write for details, without 
obligation. 


HENRY WEIS MFG. COMPANY, INC. 
604 OAK STREET, ELKHART, INDIANA 
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Sterling 
MIXING 
VALVE 


tained control. Regulates both hot and 


@ Full 


matic, self-con- 


auto- 


cold water flow through a single valve, 
providing a service line temperature 


of any desired degree. 
Write for Catalog 


STERLING ENGINEERING CO. 


3732 North Holton St., Milwaukee, Wis. 


mM THE PUBLIC DEMANDS 
QUALITY! 


Chalmers has it 



















17 YEARS of active experience! Used 
widely in America, Europe, Asia and Af- 
rica. Carries Underwriters and New York 
City approval. Used by the U. S. Govern- 
ment. Adapted to Boiler-Burner and Fur- 
nace Units. New literature available for in- 
terested dealers — Write today. Use your 
letterhead, it stimulates us! 












1245 Central Avenue 
MINNEAPOLIS, MINN, 


CHALMERS OIL BURNER CO. 

















EVERLASTING 


Wyckoff’s Redwood Steam 
Pipe Casings are the perfect 
insulation for underground 
steam or hot water lines; 
the perfect frost-proofing for 
exposed pipes. 

2”, 3” and 4” thicknesses— 
Sizes 2" and up. Lengths to 
12 feet. Practically indeatruc- 
tible, with low heat tranafer 
factor. Cannot rot, shrink, 
swell, warp or leak. Unaf- 
fected by worma, ants and 
termites. Tenon and socket 
Joints. Tin lined for steam 
pressures over five pounds. 
Ship from stock, 

Write for details of this and 
other Wyckoff Piping for 





Redwood is the greatest heat resisting 
wood known, 

Wyckoff Steam Pipe Casings are 

products of 82 years’ experience, in- water supply lines, chemical 

creasingly in favor with Architects, ‘lines, sewage lines, mines, 

Engineers and Contractors. fume stacks, ete. 


A. WYCKOFF & SON anne Home om. Elmira, N.Y. 
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TAKING ORDERS 
ID A PLEASURE 


. and it’s a pleasure constantly experienced by 
those contractors who make a practice of recom 
memiing and installing SHERWOOD .r — 
Because of the genulne satisfaction an good 
which they create, each SHE RWOOD 
installation paves the way to further 
plumbing and heating business 


ERWODD 
Grall 





SHERWOOD 
BRASS WORKS 


6331 E. JEFFERSON 
DETROIT, MICH. 
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Order from 
your Jobber 





© MEET the demands of this 
modern age. heating men must 
have a thorough. up-to-the-minute 
knowledge of modern heating prac- 
tice. That's why this book was 
brought out...to make it possible 
to acquire a complete, easy-to- 
grasp understanding of this vital 
subject...from this one source. 
MODERN HEATING will rovide 
ou with a wealth of practical in- 
ormation which is authentic and 
dependable. It tells the how. wh 
and wherefor of modern steam an 
hot water heating. Thoroughly 
covers such subjects as: chimney 
construction . .. boiler sizing... 
pining methods ... open and closed 


ot water hecting systems... one 











and two pipe forced circulation hot 
water heating...one pipe steam 
and one pipe steam with vacuum 
and graduated orifice air valves 
++. Vacuum, vapor, sub-atmos- 
pheric, orifice and differential heat- 
ing systems...unit heaters... 
unit ventilator... unit air condi- 
tioners ... convectors ... insulation 
-.- degree days... testing... es- 
—_ Be .-+@tc. Many charts. tables 
and illustrations simplify ~ use 
t's «a 


and clarify many points. 
book you NEED... a book 
you ll want to put to prac- s 
tical use in your dail 

- and it's velba 
you now for only . 


work 
le to 





om ee ee = —- Send Coupon Today--<-<--<---<—- 


1900 Prairie Ave., Chicago. 


close $1.00. I 


Name ..... os “eee 





DOMESTIC ENGINEERING COMPANY, 


“ee eevee 
oweeeevneeneneeanewneneeneeenee 


“eoveevenveaeeenenener 





AH-6-37 


Send me one copy of MODERN HEATING, for which I en- 
, ondeentend I may return this book ff sot 
what it is claimed to be and that my money will be refunded. 


“*eeenep ewer eeneneeeaenwn een eneunneaeeawneee 
eevee ee weeneenevneaenennenaeeneenewreneenaeneneene 
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with the knowledge that it cannot be successfully con- 
tradicted, that this law has been more helpful to inde- 
pendent business than the Sherman Act of 1890, the 
Clayton Act of 1914, or any other law passed by Con- 
gress intended to protect the weak against the strong. 
The Federal Trade Commission is actively and vigor- 
ously prosecuting all persons and corporations guilty of 
violating this law. Cases are already pending that will 
eventually test every question that can be raised in con- 
nection with it. 

The sponsors of this law are not at this time proposing 
any amendments to it since it is our belief that it does 
not need strengthening amendments, and we will cer- 
tainly oppose any effort to weaken or impair the effec- 
tiveness of the law. 


THREE-FOLD DAMAGES 


This law has more ways of enforcement than any law 
upon the statute books. The particular penalty that is 
feared more than any other part of the law is the three- 
fold damage provision. A venturesome concern 1s possi- 
bly willing to take a chance with the courts and the Fed- 
eral Trade Commission, knowing the delay that will be 
obtained before final decision, but it is not willing to 
take a chance with the three-fold damage provision effec- 
tive, since damages will accumulate all the time that the 
test cases are in court or before the Federal Trade Com- 
mission, and proper suits for the collection of such dam- 
ages can be filed at the end of the test suits. It has been 
rumored that some of our opponents are endeavoring to 
get a three-fold damage provision suspended by Congress 
in return for an agreement in favor of shorter hours and 
higher wages. Those of us who carried on a campaign 
for a long time in behalf of this legislation are not going 
to agree to any such change. We will fight such an 
effort regardless of the source from which it comes with 
all the power at our command. It occurs to me to be rea- 
sonable that if we can secure the enactment of such a law 
in such a short length of time, we can certainly prevent 
an emasculating amendment. If our opponents want a 
real fight, a fight to the finish, they can get it very 
quickly by proposing a substantial amendment to this 
law. 

AUTHORIZED BY CONSTITUTION 


Congress can only pass such laws as the Constitution 
of the United States authorizes Congress to pass. In 
other words, the Constitution is a grant of power. For- 
tunately, however, for those of us who desire to stop 
chiseling, cheating and racketeering in business through 
a congressional act, we have the assurance in Section 8, 
Article 1 of the Constitution that Congress may pass 
such a law to prohibit such practices involving interstate 
transactions. This section of the Constitution says in 
effect that Congress has the power to regulate commerce 
among the states. 

The Interstate Commerce Act, which was intended to 
prevent discriminatory freight rates, was enacted pur- 
suant to this provision and such act has stood the test of 
the courts for more than forty years. 

The Supreme Court of the United States in a recent 
decision has greatly enlarged the interpretation of the 
phrase “interstate commerce” or “commerce among the 
states.” Many lawyers who doubted the constitutionality 
of the Robinson-Patman Law before do not doubt its 
constitutionality at this time in view of this broadened 
interpretation, 
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The Robinson-Patman Law applies only to interstate 


transactions. If a retail or wholesale business operates 
wholly within a state, that is, all the customers of such 
an establishment are wholly within the state, this law will 
not apply to such an institution as a seller. As a buyer 
from outside of the state, such an establishment will be 
entitled to all the benefits of this law and subject to all 
of its penalties. Therefore, practically all the retail estab- 
lishments are affected only as buyers; only a limited 
number are affected as sellers. I estimate that from 90 
to 95 per cent of all manufacturing, jobbing and whole- 
sale business is affected by this law. If a jobber or 
wholesaler has customers only within the state, the place 
of business may come under the law as a dealer subject 
to the law if either of the following conditions prevail: 

1. If goods are shipped to a customer within the state 
for resale outside of the state. 

2. If goods that are received in interstate commerce 
are shipped in the original packages to the customers 
within the state. 

If a dealer has all of his customers except one wholly 
within the state, and has one outside of the state, his busi- 
ness comes within the terms of this law. 


COMMODITIES ONLY INCLUDED 


This law does not include services; it merely includes 
commodities which are sold for use, consumption or re- 
sale within the United States or its possessions. 

In order for a discrimination to occur, the seller must 
sell commodities of like grade and quality to two cus- 
tomers who are competitors, and the commodities must 
be of like grade and quality. 

The law does not include special designs or specially- 
built commodities for one customer. It should be noted, 
however, that the law says of like grade and quality. 
The word “like” means similar, so the commodity need 
not be exact or identical. Just so it is similar, there will 
be discrimination if two customers are given a different 
price. 


WHAT DISCRIMINATON MUST RESULT IN 


The law is that a seller must not discriminate in price 
where the effect may be substantially to lessen competi- 
tion or tend to create a monopoly in any line of com- 
merce or to injure, destroy or prevent competition with 
any person who either grants or knowingly receives the 
benefit of such discrimination or with customers of either 
of them. The old Clayton Act, which was ineffective, 
provides discrimination is unlafwul where the effect sub- 
stantially lessens competition or tends to create a mon- 
opoly, but it did not include the part now embodied in 
the Robinson-Patman Law about injuring, destroying or 
preventing competition. 

The Robinson-Patman Law, regardless of quantity, 
prevents discrimination in price between different pur- 
chasers who are competitors. There is an exception in 
the law following this prohibition which permits a differ- 
ential to be made which “makes only due allowance for 
differences in the cost of manufacture, sale or delivery 
resulting from the different methods or quantities in 
which such commodities are to such purchasers sold or 
delivered.” 

One who desires to make a different price for a 
different quantity has the burden of showing that the 
different price for a certain quantity was justified by 
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For SAFETY in the home SHOWER 








SERIES R 
CONCEALED 
FOR BUILT-IN 
SHOWER 






SERIES R 
CONCEALED 
FOR BATH 
SHOWER 





THERMOSTATICALLY 
CONTROLLED 
WATER-MIXING VALVES 


LEONARD VALVES 


MANUFACTURED BY 
LEONARD-ROOKE COMPANY, INC. 
1360 Elmwood Avenue, Cranston, R. |. 
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IN TEMPERATURE AND PRESSURE 
REGULATING DEVICES «= = = = = 


Hydron metainc beiiows a:e used as control ele- 
ments in temperature and pressure control devices, 
and for liquid or gas seals of compressors and pumps. 
Due to the hydraulic method of manufacture, Hydron 
metallic bellows are long-lived. We produce Hydron 
metallic bellows to individual specifications. 


Write for our new catalogue containing important 
engineering data on all types of bellows. 


CLIFFORD MFG. CO. 


564 East First Street, Boston, Mass. 
FACTORY REPRESENTATIVES: J. J. Shriver. 221 North 
LaSalle St.. Chicago; Riley Engineering Corp.. 1481 14th St., 
Detroit: Franklin G. Silagel, 923 East 3rd St., Los Angeles 
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COPPER 
FLOATS| 


QUALITY 
MERCHANDISE 
does most to 
stimulate 


CONSUMER 
CONFIDENCE 


Incorporated 1907 


THE AYLING & REICHERT CO. 
3047 NORTH ERIE STREET TOLEDO, OHIO 


EA A 


MC DONNEL 


@ BOILER WATER FEEDERS 
@ LOW WATER CUT-OFFS 
@ COMBINED FEEDERS AND CUT-OFFS 



























For every type and size of 
hand fired or automatically 
fired steam boiler. Proved 
dependable by more than 
50,000 installations. 








NO. 22A 
PLUMBER'S STANDARD 
COIL FIREPOT 





Seamless Steel Tubing Coils—Tanks Tinned Inside & Out 


CLAYTON & LAMBERT MFG, CO, 


DETROIT, MICHIGAN 














METAL SPECIALTIES 


PAINE ror inoustry 


SEND FOR 
COMPLETE 
PAINE CATALOG 


Completely descriptive of a 
long line of metal building 
specialties the new Paine cat- 
alog will save you time and 


money. 
Send for your copy today 


TOGGLE BOLTS 
EXPANSION 
ANCHORS 
FIXTURE HANGERS 
SWITCH BOXES 
CABLE CLAMPS 
CONDUIT CLAMPS 
PIPE HOOKS 
HANGER RINGS 


4nch oring Devices 


THE PAINE COMPANY 


2951 Carroll Ave. 79 Barclay St. 
Chicago New York, N.Y. 


and many other Builders 
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reason of conditions in the cost of manufacture, sale 
or delivery. A prima facie case is made when the Federal 
Trade Commission or the court shows a discrimination in 
price regardless of quantity. The burden of rebutting 
such a case shall be upon the alleged violator. The 
theory of this provision is that the facts which constitute 
justification are necessarily in the possession of the 
alleged discriminator. 

The Robinson-Patman Law invokes a_ principle 
adopted by the Interstate Commerce Commission in re- 
gard to freight rates. The Commission has ruled for 
more than forty years that one who causes one carload 
of freight to be transported pays the same price and no 
more per car as one who causes to be transported a 
train load or several thousand carloads of freight. The 
Robinson-Patman Law says that where the Federal 
Trade Commission finds “that available purchasers in 
greater quantities are so few as to render differentials 
on account thereof unjustly discriminatory or promotive 
of monopoly in any line of commerce” it “may, after 
due investigation and hearing to all interested parties, 
fix and establish quantity limits and revise the same as 
it finds necessary, as to particular commodities or classes 
of commodities.” Thereafter in such cases differentials 
based on differences in quantities greater than those so 
fixed and established are not permissible. 

The law specifically provides that the seller may select 
his own customers in bona fide transactions and not in 
restraint of trade. The law, however, says in effect that 
when a seller has selected his customers he cannot cheat 
them; he must treat them fairly and equally. 


PRICE CHANGES 


The law specifically provides that prices may be 
changed from time to time where in response to chang- 
ing conditions affecting the market for or the marketabil- 
ity of the goods concerned, such as, but not limited to 
actual or imminent deterioration of perishable goods, 
obsolescence of seasonal goods, distress sales under court 
process, or sales in good faith in discontinuance of bust- 
ness in the goods concerned. 

In fact nothing is to prevent one from changing his 
price as often as he desires so long as the price change 
is ndt made for the purpose and the effect is not to grant 
one or more customers a discriminatory price, which 1s 
a discrimination against his other customers. If a price 
change should be made and one large customer should 
get the benefit of a much lower price and then the price 
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should be restored, very likely the Federal Trade Com- 
mission and the Courts would hold that it was not a 
bona fide price change and was a discrimination against 
the seller’s other customers and in violation of the law. 


MEETING COMPETITION 


Under the old Clayton Act in order for one to be 
guilty of granting a discriminatory price, the govern- 
ment was compelled to allege and prove the discrimina- 
tion in the same or different communities was not in 
good faith to meet competition. This destroyed the use- 
fulness of that law as the burden upon the government 
was too great and a situation could always be developed 
that would give an excuse for lowering prices to meet 
competition. 

The Robinson-Patman Law does not permit meeting 
competition to be a defense, but it does permit the one 
against whom a discrimination is charged to show that 
the lower price was made in good faith to meet an 
equally low price of the competitor (not a lower price, 
but an equally low price). It will be noted too that the 
burden is upon the accused rather than upon the govern- 
ment to make this showing. 


BROKERAGE 


Under this law it is unlawful for a brokerage to be 
used as a bribe to bribe the other party to the transac- 
tion. Brokerage shall not be paid to an intermediary 
who is acting in fact for or in behalf of, or is subject 
to the direct or indirect control of any party to such 
transaction other than the person by whom such compen- 
sation is so granted or paid. This law will effectively 
prevent pseudo-brokerage. A buyer is not entitled to 
collect brokerage because he is not performing the func- 
tions of a broker. 


ADVERTISING ALLOWANCES 


Advertising allowances are not prohibited under the 
Robinson-Patman Law, but if such allowances are 
granted to a customer or to anyone for the benefit of a 
customer, such allowances must be made available on 
proportionally equal terms to all other customers com- 
peting in distribution of such products or commodities. 
This provision will force advertising money to be used 
for advertising purposes. It cannot be used for a reduc- 
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You Should Sell All Oil Burner Owners 
The MASTER KRAFT Fuel Saver 


Regardless of whether you sell Master 
Kraft Oil Burners or other makes, you 
should be interested in the fuel savings 
this device will bring your customers. 
it insures practically immediate heating 
of water and rapid circulation, reduces 
heat losses, lowers stack temperature. 
Quickly installed for either steam or hot 
water. ‘ 


Write for complete data and prices. 


HARVEY-WHIPPLE, INCORPORATED 


576 Emery St., Springfield, Mass. 









































“-WARNOC K- 
Triple Wear Wrenches 


The Warnock wrench is easy to adjust. The strap is arranged in such a 
way that it can be drawn absolutely tight in one movement. Notice, 
too, that this strap is triple folded at the point of greatest strain 


For chrome, brass and nickel plated pipe 


WARNOCK MFG. CO., Worcester, Mass. 

















natal the 
MARSH 64 


Air and Vacuum Valve 
and SEE the difference 


Write for circular explain- 
ing the Marsh construc- 
tion that means higher 
speed venting, even heat- 
ing, and greater economy 


IAS. P. MARSH CORP 
2051 Southport Ave., Chicago 

















A Summer Specialty 


Double Shower Fixture 
at Very Low Price 








Complete with cast brass shower head 
Sherman Shower Valve and Galvanized 
(ioose Neck, 
A big seller. 
Send for Circular and Pricea 
Sold by jobbers. 


H. B. SHERMAN MFG. CO. 


Dept. D, 
BATTLE CREEK, MICH., U. S. A 
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tion in price. The small customers will get allowances 
on proportionally equal terms with the large customers. 
Pseudo-advertising allowances are outlawed under this 


Act. 
SERVICES AND FACILITIES 


If a seller grants the use of a particular facility to 
dispense the products of the seller in a retail store, the 
same facilities on proportionally equal terms must be 
accorded to all purchasers. This will prevent a large 
national concern from granting special facilities for the 
distribution at retail of its products in a particular market 
where an independent con- 
cern cannot compete and 
may be destroyed. If the 
facility is furnished to one 
customer, it must be fur- 
nished to all customers, 
whether in competition or 
not. 

Demonstrators and serv- 
ices of that type and de- 
scription may be furnished 
to a customer if offered to 
the competitors of that 
customer on  proportion- 
ally equal terms. 

The law specifically pro- 
vides that the one who 
knowingly induces or 
knowingly receives a dis- 
crimination in price which 
is prohibited by law 1s as 
guilty under the law as the 
one who grants the dis- 
crimination. 

This law has more ways 
of effective enforcement 
than any law upon the 
statute books of the United 
States. All the weasel 
phrases have been taken 
out of the old Clayton 
Act and biting teeth have been inserted instead. The 
law may be enforced by any of the following methods: 

1. Any United States District Attorney in the United 
States may seek and obtain an injunction against one 
who violates any part of this law. 

2. The Attorney General of the United States may 
seek and obtain such an injunction. 

3. The Federal Trade Commission may issue a cease 
and desist order against the one violating the law. Any 
ene violating an injunction or cease and desist order 
may be sent to jail, fined, or both. 

4. The injured party may through his own attorney 
seek and obtain an injunction against one who discrim- 
inates against him under that law. 

5. The injured party may sue anyone who discrim- 
inates against him for threefold damages and cost of suit. 
including a reasonable attorney’s fee. 

6. Section 3 of the law provides for punishment by 
fine of not more than $5,000 or of imprisonment of not 
more than one year or both for any one who discrim- 
inates against competitors in that any discount, rebate, 
allowance or advertising service charge is granted to the 





“I wonder if the cutter you’re using on that pipe would work 
on this rye bread?” 
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purchaser over and above any discount, rebate, allow- 
ance or advertising service charge available at the time 
of such transaction to said competitors, or to sell or con- 
tract to sell goods in any part of the United States at 
prices lower than elsewhere in the United States for the 
purpose of destroying competition or eliminating a com- 
petitor, or to sell goods at unreasonably low prices for 
the purpose of destroying competition or eliminating a 
competitor. 

The only other section of the Act that has not been 
discussed permits cooperative associations to return any 
part of the net earnings or surplus to its members. This 
does not permit such co- 
operative associations to 
violate any part of the law 
in order to acquire such 
earnings or surplus. Co- 
operatives are entitled to 
the benefits of and subject 
to the penalties of this law 
the same as all other per- 
sons. 

When one has the 
wrong side of a question 
it is not unusual for 
coined, prejudicial phrases, 
half-truths and even mis- 
representations to be used. 
If you have the right side, 
you need not resort to 
trickery, subterfuge or 
similar practices since you 
have logic and reason to 
support your contentions. 
In the fight for equal op- 
portunities for independ- 
ent business, those few 
who would like to have 
charge of retail distribu- 
tion in our nation and 
place a tollgate at each 
operation to collect from 
the consumers, cry out as 
though it were a crime: “Middle Men Must be Elimi- 
nated.” Fortunately for the side of truth and right, the 
people have more means of communication now than ever 
before. 








SOMEONE MUST RENDER SERVICE 


It is easier for them to get the truth. They realize 
that even the manufacturer is a middle man between the 
producer and the consumer. They realize, too, that re- 
gardless of the name that a broker, a jobber or a whole- 
saler is called, that someone must render the service that 
he renders. 

It is true that such service may be rendered by 
the manufacturer, or it may be rendered by the pur- 
chaser, but someone must render it. The very fact that 
brokers and wholesalers have survived in the face of the 
keenest and hardest competition with no laws to protect 
them in any way whatsoever is the best evidence that 
they are rendering a service that is valuable and for 
which independent merchants are willing to compensate 
them. 


















Are the consumers in America entitled to the lowest 
possible price? If they are, prices could be considerably 
lowered by permitting the importation of goods trom 
Japan and other countries where the labor wage standard 
is so low. No one, however, is advocating destroying the 
buying power of our American working men by the im- 
portation of goods manufactured by such cheap labor. 
The producer, whether he works on the farm, on the 
ranch, in the forest, in the mine, or in the orchard, is 
entitled to a fair price for what he produces. If these 
producers do not receive a fair price and their buying 
power is thereby destroyed, they represent so much of 
the American market that other classes and groups will 
also suffer along with them. If the wage earners, and 
there are thirty-six million people dependent upon wage 
earning for a livelihood, do not receive a fair wage for 
converting the raw materials into the finished products, 
their buying power will be destroyed and they too repre- 
sent so much of this market of ours in America that all 
other classes and groups and the entire country would 
suffer along with them. Therefore, the consumers of 
America, in their own interest are entitled to the lowest 
possible price consistent with a fair price to the producer, 
a fair wage to the wage earner, a fair profit to those en- 
gaged in transportation and communication, and a fair, 
not an unfair or extortionate profit to those who are 
engaged in distribution. There are eleven million people 
dependent upon transportation and communication for a 
livelihood and eighteen million people dependent upon 
distribution including all classes of distribution. 

Your association should be on the alert to discover dis- 
criminations against your members and to file complaints 
against the wrongdoers with the Federal Trade Com- 
mission. Your complaint is not made public; the ones 
complained against do not know who has entered the 
complaint. An investigation will be made at the expense 
of the Federal Trade Commission, and if the facts war- 
rant, it will result in a cease and desist order being en- 
tered by the Commission. Your association is in a posi- 
tion to render great service in behalf of its members in 
this way, a service that an individual business man is 
not in a position to render for himself. 


CONCLUSION 


It is one of the first duties of Government to protect 
the weak against the strong. That is what this law does. 
I predict that it will be rigidly enforced. When the In- 
terstate Commerce Act was proposed, it was claimed by 
a few at that time it was crack-pot legislation, a legisla- 
tive monstrosity; that it would never be enforced ; never 
be observed, and was unconstitutional. The Interstate 
Commerce Act has been enforced. It is seldom that a 
violation is heard of. It is constitutional and has been 
very helpful in preventing discriminatory freight rates to 
« few large shippers. It will take time for this law to 
receive 100 per cent observance. Necessarily a law must 
contain general terms. Rules and regulations cannot be 
written into the law and it will take some time for this 
general law to be applied to every particular business. 

This is not a price-fixing bill. It does not grant a sub- 
sidy to anyone. It places all competitors upon the same 
competitive floor. There will still be the same premium 
on cleverness and efficiency in business that there has 
always been. This law grants equal rights to all and 
special privileges to none. 
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AT THE CROSS-ROADS 


a When several leading makes of motors, ‘ade 
fe including the Leland, meet at the cross- 
roads of trade and only one can pass, = 9)” 
the Leland most frequently gets the ae 
is right of way. ae 
F 






That is just another way of informing 
the motor buying public that the 
Leland motor makes the highest ac- 
ceptance scofe of all when among the 
makes considered. 








This, taken from a recent impartial sur- 
vey to determine the relative accept- 
ance strength of the leading makes, 
was based on the number of transac- 
tions in which the Leland was involved. 









Investigate the Leland motor. 
It belongs on your appliance. 


THE LELAND ELECTRIC CO. 


Canadian DAYTON, OHIO Cable 
Address Address 
Toronto Lelect 


ferann 
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MANY FINE PEOPLE 
HAVE PRAISED 


the world of ease and comfort — 
the genial atmosphere of the 
world’s largest hotel. When you 
come to The Stevens, you'll find 
their stories true. This good will is 


the result of the constant effort of 


our entire staff to make the most 


discerning traveler feel at home. 


OTTO K. EITEL, Mazaging Director 


Sil Mii 
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FINEST LOCATION 


If “convenience” is important to you then by all 
means select Hote! Tuller -right in the heart of 
downtown Detroit - close to stores, theatres, 
office buildings, and all transportation. Excellent 
food served at low prices in the Tuller Coffee 

Shop and Cafeteria...Detroit's friendliest hotel. 


HOTEL 
800 ROOMS 


WITH BATH 3 
FROM SINGLE 


Harry F. O'Brien, Manager 








5000 ROOMS IN @ STATES. 
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SITUATIONS OPEN 





CREST — THE SPECIALTIES THAT 

are special—Invites your application 
as salesman direct to Master Plumbers. 
Write fully and confidentially, giving 
your complete selling experience. Ad- 
dress CREST MFG. CO., 463 48th Ave., 
Long Island City, New York. 


WANTED SALESMEN 


with specialty experience to take over estab- 
lished territory for progressive agency. Write 
giving full particulars as to experience, age, 
and earnings. Communications will be held 
in strictest confidence. Our employees know 
about this advertisement. Address Key 392-D, 
“Domestic Engineering,” 1900 Prairie Avenue, 
Chicago, Illinois. 


A PROMINENT MANUFACTURER OF 

automatic controls for heating, ven- 
tilating and air conditioning requires 
the services of several graduate engi- 
neers, or men with a partial engineer- 
ing training and practical experience. 
to enter a training course which will 
lead into the sales, engineering and 
production departments. Men between 
the ages of 25 and 30 are preferred. 
Address Key 389-D, “Domestic Engi- 
neering,” 1900 Prairie Avenue, Chicago, 
Illinois. 


WANTED BILL CLERK, ALSO SHIP- 

ping clerk with five years or more 
experience wholesale plumbing mate- 
rials. Write full information first let- 
ter, stating age, experience, salary ex- 
pected. Opportunities for advancement. 
Address MANAGER, P. O. Box 1714, 
Savannah, Ga. 


CHRISTIAN ELDERLY MAN WHO HAS 

a plumber’s license to practice in New 
York City and vicinity. A comfortable 
home and an income will be assured. 
Address Key 390-D, “Domestic Engi- 
neering,” 1900 Prairie Avenue, Chicago, 
Illinois. 

















SITUATIONS WANTED 


PLUMBING FOREMAN OR MECHANI- 

cal engineer, 20 years practical in- 
stalling; 9 years supervising of indus- 
trial work in Chicago territory. High- 
est references, Address Key 295-D, “Do- 
mestic Engineering,’ 1900 Prairie Ave- 
nue, Chicago, Illinois.” 








SALESMAN—PXPERIENCED PLUMB- 

ing and heating, 31, married, desires 
connection with reputable manufac- 
turer. Now employed Kansas City, Mo., 
but willing to locate anywhere. Ad- 
dress Key 388-D, “Domestic Engineer- 
ing. 1900 Prairie Avenue, Chicago, Illi- 
nois. 


POSITION WANTED AS TRAVELING 

salesman for plumbing materia] for 
the east coast of Florida, virtually, 
known by all masters. Salary or com- 
mission. P. C. WOODS, Box 410, Route 1 
Miami, Florida. 








=eNG +INEER—PLUMBING—HEATING — 
ventilating. 15 years’ experience in 
design, layout, estimating, purchasing 
and field supervision on large and smal! 
structures, for Architects, Consulting 
Engineers and Contractors. Desires con 
nection with a reliable firm. Thirty 
eight years old. Married. References 
Address Key 376-D, “Domestic Engi 
neering,” 1900 Prairie Avenue, Chieago 
Illinois. 











BXPERIENCED TRAVELING SALES 

man, age 35, Christian, successful 1i 
censed plumbing, heating contractor 
engineer. Wishes to represent whole- 
saler, manufacturer. Would eventually 
consider financial interest. Anywhere 
Address Key 387-D, “Domestic Engi 
neering,” 1900 Prairie Avenue, Chicago. 
Illinois. 
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insertion. 


Chicago, Illinois. 





RATES FOR CLASSIFIED ADVERTISEMENTS 


Eights cents per word, including heading and address. For keyed 
address count seven words. Minimum advertisement, $2.00 per 
Cash must accompany order. 
advertisements in this section write to Classified Advertising De- 
partment, DOMESTIC ENGINEERING, 1900 Prairie Avenue, 


For rates on bold face 


SIMPLIFIED—A 
gives a step by step 
story of air conditioning, what it is, 
how it works, what it does, how to in- 
stall it, how it is sold. The book is 
written in three complete parts from 


AIR CONDITIONING 
book which 


the pens of the leading authorities in 
the industry and edited by Harold L 
Alt, heating engineer. ‘The first part 
is on theory, the second part on the 


application of the theory and the third 














REPRESENTATIVES WANTED 





REPRESENTATIVE — ALL 
Plumbing and heat- 


SALES 

territories open, 
ing supplies, specialties and 
brass goods direct to plumbers. Com- 
mission. Address Key 375-D, ‘“‘Domes- 
tic Engineering,” 1900 Prairie Avenue, 
Chicago, Illlinois. 





MANUFACTURERS’ REPRESENTA- 

tive familiar with ventilation and 
capable of doing a sales and engineer- 
ing job with established line of Dual- 
Air Power Fans. Address Key 264-D, 
“Domestic Engineering,’ 1900 Prairie 
Avenue, Chicago, Lllinois. 





LINES WANTED 





MANUFACTURERS’ REPRESENTA- 
tive with active folldWwing in the 
state of Ohio with Plumbing and Hard- 
ware jobbers desires an additional es- 
tablished line. Address Key 393-D, 
“Domestic Engineering,” 1900 Prairie 
Avenue, Chicago, Illinois. 
REPRESENTA- 
and Indian. 
toilet seats, 
goods. Ad- 
Engineer- 
Chicago, 





MANUFACTURERS’ 
tive covering Illinois 
ants competitive line of 

rubber goods and brass 

dress Key 384-D, “Domestic 
ing,” 1900 Prairie Avenue, 

Illinois. 


LINES TO HANDLE 








DISTRIBUTORS, JOBBERS, DEALERS 
-write at once for the special mer- 
chandising offer and low prices on A. 
G. A. Approved Koil-Les Automatic Gas 
and Oil-Fired Water Heaters. KOLL- 
LES HEATER CoO., Geneva, Illinois. 





CONVECTOR ACCOUNT AVAILABLE 

to commission agents having an ac- 
tive following. Three specialized models 
for successful straight steam, hot water, 
and vapor, make every house heating 
job a prospect for additional sales from 
your present efforts. Write stating 
lines handled and territory covered. Ad- 
dress Key 379-D, “Domestic Engineer- 
ing,” 1900 Prairie Avenue, Chicago, 
Lllinois. 





FOR SALE 
FOR SALE 


Plumbing and heating business in one of the 
large cities on the Pacific coast in Oregon. 
Doing $100,000.00 business yearly. Old company, 





well established, in business fifteen years. 
Doing large volume of business today. Good 
reasons for selling. Address Key 362-D, 


“Domestic Engineering,”’ 1900 Prairie Avenue, 


Chicago, Illinois. 


FOR SALE AT GREAT SACRIFICE 
trade name, patents and complete 
pattern equipment for manufacturing 
nationally known Instantaneous Gas 
Water Heater having excellent reputa- 


tion. Address Key 394-D. “Domestic 
Engineering,’ 1900 Prairie Avenue, Chi- 
cago, Tllinois 


plumbers’ 





FOR SALE PLUMBING AND HEATING 

business, a real bargain for quick ac- 
tion, good location, plenty of business. 
Owner must retire on account of health. 
Address Key 391-D, “Domestic PEngi- 
neering,’ 1900 Prairie Avenue, Chicago, 
[llinois. 


FOR SALE AT A SACRIFICE, No. 3 
Williams Belt Pipe Cutting and 
Threading machine in good condition. 
Address Key 385-D, “Domestic Engin- 
eering,”’” 1900 Prairie Avenue, Chicago, 
Illinois. 
FOR SALE—BECAUSE OF DEATH A 
twenty-five years established busi- 
ness located at 2951 Belmont Avenue, 
Chicago. For further information please 
write or call MRS. WM. BECKER. 
FOR SALE TO MANUFACTURER- 
Two patented plumbing specialties; 
nothing on market like them. Worthy 
addition to any specialty line. Address 
Key 396-D, “Domestic Engineering,” 


ee 








1900 Prairie Avenue, Chicago, Illinois 
BOOKS 
OIL, BURNER HEATING — DISCUSSES 


oil burner heating problems from the 
sale of the job to the operating instal- 
lation. Every chapter in the book is 
built upon direct questions asked by 
heating men. Testing problems worked 
out show what should be done to test 
efficiency of installation, how to com- 
pare cost of oil or gas heating, how to 
find heat losses, how combustion cham- 
bers are built, what to do when chang- 
ing from gas installation to oil burner, 
how to figure oil consumption for year, 
etc. Can be used on practically any oil 
burner installation, and much of the 
information it contains applies also to 
gas burning boilers and to stokers. 184 
pages, 5%xS%, bound in eloth, price 


post paid, $1.00. 


PRACTICAL STEAM AND HOT 
WATER HEATING AND VENTILA 
TION. By Alfred G. King. The author 


of this book spent forty years in the 
heating business and knew nearly 
every angle of it. It tells how to se- 
cure contracts, then how to install 
them. Covers accelerated systems of 


hot water heating and the modern sys- 
tems of vapor and vacuum heating also 
greenhouse heating, district heating 
and ventilation. Has 400 illustrations, 


several rules, and other valuable data 
Contents: Heat, Boilers, Boiler Trim 
mines, The Chimney, Fuels and Com- 
bustion, Pipe and Fittings, Valves, Ait 
Valves, tadiating Surfaces, Locating 
tadiating Surfaces, Estimating Radia- 
tion, Steam Heating, Apparatus, Ex- 
haust Steam Heating, Early Systems 


of Vacuum lHieating. Condensation, 


Steam Appliances, Hot Water Heating 
Apparatus, Hot Water Heating Appli 
ances, Connections, Pressure Systems 
Accelerated Hot Water Heating, Tank- 


in-Basement Systems, Modified Sys- 
tems, Greenhouse Heating, District 
Heating. Miscellaneous Heating, Pipe 


and Boiler Covering, Temperature Reg- 


ulation. Business Methods, Ventilation 


Ventilation for Schoo! Buildings, Me- 
chanical Ventilation Hias 55! pagkes 
6x9 found in cloth Price postpaid 
$4.00 





part on getting air conditioning busi- 
ness. 216 pages, 5%x8'4, bound in cloth 
—price postpaid $1.00. 

Books Sent Parcel Post Prepaid 
DOMESTIC ENGINEERING CoO. 


1900 PRAIRIE AVENUE, CHICAGO 
MISCELLANEOUS 
PLUMBERS’ BIN LABELS 


2 Li«3 
| RED. ELLS _ 


Now Is the Time to Label 
Your Stock Bins 


When business gets booming again you will 
have to hire a great many inexperienced work- 
men and apprentices who are not familiar with 
your stock or your factory stock rooms. Now 
is the time to label your stock bins. When 
the bins are properly labeled it saves time 
and money in putting away or getting out 
stock. 








Send for free samples and prices for plumbers’ 
bin labels, Metal Card Holders, Celluloid Card 
Protectors and Blank Cards. Haddon Bin Label 
Co., Haddon Heights, N. J. 
WIPING CLOTHS MADE FROM BEST 
grade of old he rring-bone tickine 
and by an old time plumber that can 
Wipe a joint. Sample cloth and prices 
mailed to recognized jobbers on request 
WATERMAN & WATERMAN, P. O. Box 
od 


25, High Point, N 


PIPE COUPLINGS 


We can turn your old surplus pipe couplings 
into CASH or, if you need pipe couplings we 
can supply you from stock AT A SAVING. 
Write 


Russell F. Kleinman 


$315-17 No. and &t., Philadeiphia, Pa. 
JOB TICKETS, TIME SHEETS 


Contract Blanks, Estimate Sheets, Letter 
Heads, Social Security Pay Envelopes and 
other printed forms for plumbers our specialty. 
Reasonable prices and prompt attention to in- 
quiries and orders. Write for samples. 


LOUIS FINK & SONS CO. 


Trades Building, Laurel Springs, N. J. 


USE THE CLASSIFIED ADVER- 

TISING SECTION to get what you 
rant. If you are looking for compe- 
tent employes; or if you contemplate 
a change in position, have a patent 
for sale; wish to purchase or sell a 
plumbing and heating business; sec- 
ond-hand machinery or tools; form a 
co-partnership, ete., your advertise- 
ment on this page will put you in 
touch with the people you desire to 
reach. The cost of insertion is eight 
cents a word, and may mean many dol- 
lars to you. Address classified adver- 
tisements to The Classified Advertis- 
ing Department, “Domestic Engineer- 
ing,” 1900 Prairie Ave., Chicago, II] 
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ADDS YEARS OF SERVICE 





WALWORTH 





60 EAST 42nd STREET, NEW YORK 







cross-locked 
renewable 
lower jaw 


The new cross-locked renewable lower jaw of 
the Walco Pipe Wrench makes it possible to 
renew indefinitely the life of the wrench. 
It is locked in place... secure against loos- 
ening. This specially hardened lower jaw 
can be inserted in place in a few minutes. 

Long known as the strongest pipe wrench, 
the renewable lower jaw makes the Walco 
the longest-lived as well. This wrench is 
built for heavy duty, severe abuse and long 
life. All parts are of drop-forged steel with 


integral forged housings . . . all parts are 










COMPANY 












VALVES 

FITTINGS 
and TOOLS 
Backed by 


to the WALCO PIPE WRENCH 
. -- the strongest made 






heat-treated. The rust-proof finish makes it 
especially adapted to conditions involving 
rust and corrosion. 

An entirely new type of spring, with 
much longer life and easier action, makes 
possible quick replacement without the use 
of tools. The design permits adjustment so 
easy that the nut can be spun with the palm 
of the hand. 

The new Walco is the safest and strongest 


pipe wrench made—the cheapest in the 


long run! 






DISTRIBUTORS 








9S Years’ Service 
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IN PRINCIPAL 
CITIES THROUGHOUT THE WORLD 
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Announcing 


A NEW SERVICE 


to the 


INDUSTRY 








_— in plumbing and heating has been accelerating. Things are happening at a 
faster pace. News is being made daily—news that should get to the trade quickly, 


conveniently. 


Therefore, to supplement the monthly service of DOMESTIC ENGINEERING to the industry. 
the PLUMBING AND HEATING NEWS has been created. With DOMESTIC ENGINEERING bring- 
ing technical and merchandising information, and news, during the early days of the month, 
the PLUMBING AND HEATING NEWS will bring later information in mid-month. 

While DOMESTIC ENGINEERING will continue its carefully studied and rounded out edi- 
torial service, covering every phase of the industry, the PLUMBING AND HEATING NEWS will 
be devoted to news of individuals, of companies, manufacturers, wholesalers, contractor-deal- 
ers. It will bring a mid-month service of new equipment and sales literature. 

Watch for your copy of the PLUMBING AND HEATING NEWS, a “streamlined,” easily- 


read newspaper of the plumbing and heating industry. 


“oR 


Supplementing DOMESTIC ENGINEERING Monthly 
1900 Prairie Avenue, Chicago, Illinois 














